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| There are 2 kinds of dealers | 


NE kind carries a few numbers 
of a lot of nondescript lines— 
and loses sales and profits every day. 


The successful stationer concen- 
trates on MultiKopy and Star Brand 
—nationally advertised and asked 
for from Boston to’ Bombay. 


Send for your free copy of “The 
Webster Way,” which points the 
way to Better Business Methods. 


F. S. WEBSTER COMPANY, Incorporated 





MultiKopy 
your letters 


for 


permanency 





New York — San Francisco — Pittsburgh — Chicago — Philadelphia 
















338 Congress Street, Boston, Mass. 


lr. S. Webster Company, Incorporated "" 
| 338 Congress Street, Boston, Mass. | 
| Gentlemen: Kindly tell me about the Webster Way and | 
| the Definite Selling Plan. ' 








| Name 


| Street 
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{ OFFICE APPLIANCES 
is a news and technical trade 
journal, serving the entire 
industry of office equipment. 
It covers the manufacture 
and distribution of office ma- 
chinery, office devices, office 
furniture, office supplies and 
the entire range of commer- 
cial stationery. Its compre- 
hensive news reports of the 
industry and its valuable 
special articles upon sub- 
jects germane to its field 
have given it unusual pres- 
tige. It serves a clientele 
q composed of managers and 
agents for the various office 
machines, devices and sup- 
plies, commercial stationery 
dealers and many of the 
largest corporations in the 
United States. It also 
reaches some dealers in 
fifty-four other countries 
who deal in American office 
equipment. 








{ SUBSCRIPTION RATES 
payable in advance, in the 
United States and its pos- 
sessions and Mexico— one 
year, $2.00;two years, $3.00. 
Canada — one year, $2.50; 
two years, $4.00. Foreign, 
all countries in the Postal 
Union, the equivalent of 
$3.00 American gold for one 
year and $5.00 fortwo years. 
Remittances may be made 


inlined 
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Published on the First Day 
of Every Month by 


THE OFFICE A 


PPLIANCE Co. 


417 S. Dearborn St., Chicago 


EVAN JOHNSON, President 
OH 


C. F. MALHOIT, Treasurer 


N A. GILBERT, Secretary 


C. H. EVERLY, V. President 


D. C. MILLER, V. President 





H.W. MARTIN, Assoc.Ed. OTTO KNEY, Asst. Ed. 


J. A. PALMER, Cir.Mgr. B.C. 


WALLSTEN, Mgr. Copy Dept. 


G.C. WHEELER, Manager Service Bureau 





Cc. SB. EVERLY, Eastern Mgr. 


D. N. BRIGGS, Asst. Mgr. 


1701 Pershing Square Building, New York 
Phone Ashland 8319 








by personal checks, drafts 
on New York or Chicago, 
Postoffice or Express Money 
Orders, or in American Post- 
age Stamps or currency, if 
sent by registered mail. 


{CHANGE OF ADDRESS. 
Subscribers may have their 
mailing addresses changed as 
often as desired. In order- 
ing such changes it is neces- 
sary that both old and new 
addresses be given. 


§ No person, firm or cor- 
poration, either directly or 
indirectly connected with 
the industry the journal rep- 
resents, has any share in its 
ownership or voice in shap- 
ing its policy, which has in 
view at all times the best 
interests of the field it serves. 
It aims to discuss all sub- 
jects fairly, and to furnish 
its readers reliable informa- 
tion concerning the progress 
and development of the of- 


fice appliance industry. It 
will answer any questions 
germane to its field to the 
best of its ability, and it 
asks its readers in all parts 
of the world to aid it with 
inquiries and suggestions, to 
which it will give prompt 
and earnest consideration. 


{ CONTRIBUTIONS are 
invited upon any topics of 
interest to this trade. All 
accepted manuscripts will be 
paid for at space rates. Un- 
accepted manuscripts will 
not be returned unless post- 
age is enclosed by the sender. 
Correspondents should give 
their names and addresses, 
which will be withheld from 
publication if requested. 


{ ADVERTISING RATES 
upon application — only 
articles of office equipment 
or directly related products 
eligible. 


§ Entered as Second-Class 
Matter, July 8, 1905, at the 
Postoffice at Chicago, IIl., 
under Act of March 3, 1879. 


{| “Office Appliances’”’ is reg- 
istered in the United States 
Patent Office, Washington, 
Dd: 


{ COPYRIGHT. Contents 
covered by Copyright, 1926, 
by The Office Appliance 
Company. 
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2) 


CLASSIFIED 


Everson 


Now with Higgins Com- 


National Association News 148 Accounting Machines. 199 DORE. + s-stn050d ene tee 70 
3 (See also ‘*‘Meetings—Dinners Adding Machines... 199 Sealy Hutchins, Jr., Now Clarke 
_—Conventions,” 57.) Catalogues 11 & Courts OGb0e? ....ccescekacs 70 
DEPARTMENTS Exports .215, 216, 219 New Orleans Concern Takes 
Beeorint 20) Foden oes 191 Larger Quarters .:..... 74 
eddings 163 ouse rgans 212 re 9 : & se ae 
Birthdays +4 yee oe Lect 207 Vem Man Heads Political 77 
a ot Please ; + soo peaaatenad 7" Typewriter Man Prominent in 
Meetings—Dinners—Conventions 57 Pen and Pencils. 188 2 Day, s shenansten si 
Mintings—The Page of Progress 11 Ribbons and Carbons 200 Dinzit Montinn™ maps — &5 
New Machines and Devices 50 Stamps—Stencils—Seals 207 mae Aggy ET (5 tien 
News and Miscellany ; 53 Stationery 203 os teh SS g9 
Otnee lands, tn 32 Typewriters |, 195 Typewriter” Dealers’ Wii’ Fiock 
Sey yey +4 242] to. CRIORMD cv usa cttsve dese 105 
FEATURES - —_ —— -— Aneeeee Industrial and - 
Privately Controlled Imprint FURNITURE SECTION Plan tor go “ 
‘ eo = : ~hdeage aes : Again the Thorn Under the Sad can Writing Paper ........... 9 
Al tig at il Pay romorrow le ‘ mh. ‘ 28 Trend of Pen and Pencil Field.113 
- Disc ussion of Credits and _ Why We Have Never Lost a Art Metal Company Building 
Installment Sales .. 15 Customer—An Interview with rae oy 113 
Protectior for Office _Made Ad- C. S. Ober, The Business Fur Schooner ‘Fame”’ Wins Class 
vertising Forms—W ritten Ex niture Company, reprinted Prize at Elks Regatta ...... ps 1 
pressly for Office Appliances from Globe-—Wernicke Doings. 29 Horder’s in Important Real Es- 
by Waldon Fawcett ; 18 Stationer’s Stock Incomplete COIO DOORS. 6 -dbcciads saceesecses 117 
Business Education Section 22 Without Office Furniture—By Sesqui-Centennial Number of 
A ( ollec tion Letter with 99 pe r a ~ Kral, Manager, The American Printer ...cicccccses 11 
Cent Response—By B ‘ ' Buckeye Office Supply Com Change in Pioneer Machine 
_Reber ; 2 pany, Cleveland, Ohio 30 Stand COMmGens .caycsckevnneas 
Use After Refusal Bars Return MISCELLANEOUS July Furniture Market at Chi- 
' of Goods—Written by Leslie Demand = for American Office RE CAS is aie al 7 
i as. hilds oe , 31 Machines in Germany 35 Parker Family Returns from 
FRONTISPIE¢ E Trade Opportunities in Czecho Foreign Tour ..... 160 
Some Glimpse s at the Philadel slovakia , 36 Simler on Extended Trip BABS 163 
phia Sesqui-centennial Ex Japanese Dealers to Visit the Mosler Expands Chicago - Fa- 
_position vee 12 U. 8 42 CHURIOS o diiés bab otenvet eer 79 
MER¢ HANDISING 7 Twentieth Anniversary of the Woodbridge Heads International 
| We Must Sell. Ourselves House of Ames 45 Ad Men ASB .soveccicicesae 1 
Showing Why Selling Doesn't Extensive Steel Shelving In Dependent America — Interna- 
Always Follow Advertising stallation at Chicago 47 tional and Interlocking Inter- 
By A. A. Shields .. 16 Out of the Mail Bags. 52 CHAROOS 6 é52k.cctsavseenalne 183 
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a 
Accounting Devices Co 146 
Acme Staple Co 230 
() 0 ae 229 


Add-Index Corp... tae ee 
Addressograph Co.... 68, 9 
Adjustable Table Co 
Advance Paper Box Co.. 22 


Aigner, G. J., & Co..... 141 
Ajax Time Stamp Co.. 210 
EE | i 
See ee Gin <s coe 220 
Alma Furniture Co.. 214 
American Clip Co......137, 166 
American Electric Co 208 
American Embossing Co 223 
American Lead Pencil Co..110 
American Mfg. Concern 129 
American No. Mach. Co 85 
American Seal & Stamp Co.207 


American Writing Mach. Co. 70 


Ames Safety Envelope Co. .202 
Ames Supply Co 165 
Argus Mfg. Co.. 218 


Arlac Dry Stencil Corp 
Art Metal Constr 





Co.. 


Atlas Stationery Co .193 
Ault & Wiborg Co., The...124 
Auto File & Index Co 209 
Auto Pencil Sharp. Co 21 
Azora Rubber Co.. . 226 
B 
Bachrach Specialty Co 205 
Barbee Wire & Iron Wks..217 
Beach Publishing Co.... 224 
Bentiey & Gerwig 165 
Bentson Mfg. Co., The .214 
Berge, Jo, Co 226 
Berger Mfg. to : 116 
Bettcher Stpg. & Mfg. Co 177 
Boomerang Chair Pad Co...186 
Roorum & Pease Co 228 
Bridgeport Pen Co., The 227 
Bristow, Stanley R 225 
British Stationer 163 


Brown, L. L., Paper Co 75 
Browne-Morse Co x 92 
Buckeye Rib. & Carb. Co..130 
Bump Paper Fastener Co. .213 
Buro-Bedarf-Rundschau ...171 
Burroughs Add. Mach. Co..240 
Bushnell, Alvah, Co.. 231 
Bushnell Mfg. Co : . .228 
By-30 vEeee 199 
anode Ink Co 222 


c 
Canton Art Metal Co., The. 72 
Carpenter, E. W.., 
( 


Mfg. Co. .225 
‘arter’s Ink Co 144 
Chicago Binder & File Co..202 
Chicago Eyeshield Co 224 
Chicago Mirr. & Art Gl. Co.223 
Clarotype Co., The oo :aao 
Clemetsen Co... The 190 
Coles Copyholder Corp 210 
Collier-Keyworth Co .142 
Columbia Rib. & Car. Co 152 
Columbia Steel Equip 170 
Commercial Furn. Co...150, 51 


Mfe. Co 


173, 4, 5. 6 


Conklin Pen 


Conrades Mfg. Co 


.186 
Cook, C. A.. Co 217 
Cook, H . Ge 5 . 200 
Cooper Carbon Coated Pa 
per Co 188 
Cordley & Hayes. : 119 
Corona Typewriter Co 147 
Corry-Jamestown Mfg 
Corp. Sere Pee 205 
Crescent Brass & Pin Co...197 
Crocker Chair Co...... - als 


Crown Ribbon & Carbon Co.219 


Crownolo Mfg. Co.. 227 
D 

Daco Guide Co aes Wied ee a See 

Dalton Adding Mach. Co.. .125 

Dartnell Corp. 226 


Davenport-Taylor Mfg. Co..192 


Defiance Sales Corp .196 
Demountable Typewr. Co.. 98 
Derby, P.. & Co.. Inc - 74 
Dick, A. B., Co = 149 
Diemer, John F., Co 220 
Dietz, The J. F., Co. 230 
Dixon, Jos., Crucible Co 189 
Douglas Mfg. Co... , 232 
Downey, The C. L., Co 225 
du Pont de Nemours, FE. I., 

& Co. . Rg’ 








advertisers and customers. 
however, offer their service in 
any disagreements between 


They 


tions established through the journal. 











; These advertisements present the prod- 
y| ucts of the leading manufacturers in each 
’ division of the industry. Because of the 


ground for honest differences of opinion 
the publishers obviously cannot under- 
take to guarantee transactions between 
do, 
resolving 
advertisers 
and customers, which result from rela- 


IN Advertisements 














E K 
Eaton, Crane & Pike Co 113 Kihn Bros 188 
Economy Seat Co , 227 Kohlhaas Co., The 218 
Kegens-Hambler Co 229 Krantz. Edw., Prod. Co....213 
Elliott Co., The.. .120 
Elliott-Fisher Co 104 x 
Englewood Desk Co.... SI Lanston Mono. Mach. C 02 
Error-No., Inc, ves 18" Leopold Desk Co 112 
Esterbrook Steel Pen Mfg. e Lincoln Rubber Key Co....195 
%. we : she hy 126, 7 Lloyd, W. G., Co 146 
aD See. Se ‘182 Luther Ink & St. Pad Co..210 
Eveready Mfg. Co...... 218 Lyon Metallic Mfg. Co..... 76 
FE 
Oe SS Ae . 226 . _ : 
Faber, Eberhard ......... .158 Macey Co., The seer Sb 
Faries Mfg. Co......... .--204 Manifold Supplies Co 63 
Featherweight Eyeshade ena Cale. Mach. Co z08 
Sak: chvabareecueensbeds oo cae Markilo Co , : ect 
Filing Equipment Bureau. .235 —— ae. & ~ cocee - 
Flaven tery TAI eS 299 JSiedearis SLouldIng O..2e + + SG 
Fowler-Manson-Sherman ..141 ee yg a ~ 
ih > i. Saar 178 Metind, Louis, o _ 
Furnas Furniture Co.. 206 Meyer & Wenthe “0 
Millen Mfg. Co 172 
G Miller Bros 222 
Gaydoul Gold Pen Co 228 Milwaukee Chair Co.. 233 
General Eclipse Co.... 201 Mittag & Volger, Inc. 61 
General Fireproofing Co..106, 7 Mon Bureau : » eae 
General Pencil Co.......... 118 Monroe Cale. Mach. Co... .22 
General Typewriter Exch..194 Moore Push-Pin Co 227 
lt ’ ..229 Mosler Safe Co.......... 111 
Globe-Wernicke Co..153, 4, 5, 6 Multipost Co. -192 
Goes Lithographing Co.. 169 Mun-Kee Products Corp 207 
Golding Press Division 218 Munson Supply Co.... 66 
Graff-Underwood Co........ 204 Mutschler Bros. Co 64 
Gunlocke, W. H., Chair Co.194 Myrtle Desk Co 159 
Gunn Furniture Co., The... 8&9 
N 
H National Blank Book Co... 88 
Hahn, Arthur W...... ».228 National Business Show Co.234 
Hall-Weiter Co.. 211 National Desk Co.. 186 
Hanna Kegister Co., Inc...180 National Supply Co...... 222 
Hanson Bros. Scale Co 225 Nati. Fiberstok Env. Co 105 
Hellesoe, Hans H 226 National Vule. Fibre Co 189 
Heyer Duplicator Co.. ; 228 Neidich Process Co 178 
Heywood-Wakefield 16 Neuburg, Ernest P.........205 
Hodgman Rubber Co 139 Nippon Jimuki Shokai, Inc.19 
Hoffman, L. ; 226 
Hoosier Desk Co.. 117 ° 
Horn, W. C., Bro. & Co 229 Office Specialty Co... 225 
Hotchkiss Sales Co 206 > ae Se “Res ont oe dane 185 
Hotel LaFayette 145 Old Town Rib. & Car. Co.. 99 
Hunt, C. H., Pen Co 187 Oliver Typewriter Co 229 
Orpin Desk Co , 216 
! Oxford Filing Supply Co S4 
I. D. L. Mfg. Corp.. 213 
Ideal School Supply Co .194 p 
Imperial Desk Co... i Pacific Carb. & Rib. Co.. 109 
Imperial Methods Co.. - 182 Park Ce The 227 
Imperial Steel Cabinet Co..190 Parker Pen Co ionncke © 
Improved Boehner Binder Peer'ess Car. & Rib. Co 221 
Co stcus 5 Peerless Key Co., Ine 77 
Ink-Out Mfg. Co Peerless Litho. Co., Ine. 22 
Invincible Metal Furn. Co..162 Peerless Wire Goods Co 198 
Ireland & Matthews 38 Pelouze Mfg. Co 133 
_.; -- = Se eee 226 Penn Art Steel Works 214 
Irving-Pitt Mfg. Co 128 Peters-Morse Mfg. Corp 123 
Phillips Rib. & Car. Co 184 
J Polar Mfg. Co : 18S 
Jaclin Stationery Co.. 201 Portable Add. Mach. Co 219 
Jamestown Metal Desk Co.177 Premier Metal Products Co.198 
Jasper Novelty Works ..181 
Jasper Office Furniture Co.166 Q 
Jersey City Prtg. Co......202 Quality Park Exvelope Co..164 
Joslin, A. D., Mfg. Co.. 185 Quigley Furniture Co... 214 


R 
Rand, McNally & Co 
Ravenswood ©. Sp. 7 
Regal Typewriter Co 
Reliable Tw. & Add. Ma 
Corp 
Remington Tw. Co..65, 14 
Republic Box Co 
Roberts Numbering Mact 
Co a 
Roberts, W., Rubber ¢ 


Rockwell-Barnes Co 
Ross-Gould 
Rotospeed Co 


Royal Typewriter Co 


Rush Eraser Co 
Russia Cement Co 
Ryan, J. F., & Co 
Ss 

Sainberge & Co 
Sanford Mfg. Co 
Sanymetal Products Co 2 
Schwab Safe Co., The ’ 
Sengbusch Self-Closing 

Inkstand Co 
Seymour Products Co ’ 
Sheaffer, W. A., Pen Co 
Shedd Brown Mfg. Co 
Sheppard, The C. E., Co 
Sherman-Manson Mfg. Co 
Shipman-Ward Mfg. Co 
Shirley Pen Co 
Siggers, E. G 224 
Sikes Co l 


Simonson, R. A., & Co 
Smead Mfg. Co., The 
Smith, L. C., & Corona 


Typewriters, In 
Smith Premier Tw. Co 
Smith Tw. Sales Corp 
Solidhed Tack Co 29 
Speed Key Mfg. Co oo% 
Spencerian Pen Co l 
Standard Mail Mach. Co 209 
Stationers’ Loose Leaf Co..167 
Steel Bound Box Co 209 
Steel Equipment Corp i9 
St. Johns Table Co 
Storms, H. M., Co 

Strayer Coin Bag C < 
Success Line The 
Sun Rubber Co., The { 


system 


Desk Co 
Equipment C 
Thomas Stationery Co 
Thompson Time Stamp Co.22 
Tiffany Adjustable St 

Co 


Tip Top Mfg. Co 


Tell City 
Terrell’s 


Toledo Metal Furniture ¢ 8 
Triner Sales Co ) 
Triner Scale & Mfg. Co 4 
Trussell Mfg. Co 8 


Harrison Pen ¢ 
Emporium 


U 


Turner & 
Typewriter 


Underwood Typewriter 
67. 86. Bael ( 
Tnion Ribbon & Car. C: 198 


I 

U. S. Envelope Co 

U. S. Lace Paper Works 
U. S. Pencil Co 

U. S. Tw. Ribbon Mfg. ¢ 
Universal Fixture Corp 
I 


Tniv. Index Tab. Co 9 


Vv 
ance Mfg. Co ‘ 
an Dorn Iron Works 
an Hise, A. S 
an Valkenbure, L. D., ¢ 
ictor Add. Mach. ¢ 

Ww 


Cabinet Co 


dddaaec 


Wabash 


Wagemaker Co 6 
Wales Add. Mach. C 


Webster, F. S., Co 9 
Weeks, Frank A., Mfg. C 7 
Weigel. E. O., & Sons 294 
Weis Mfg. Co l 
Western Furniture Co 
Weston, Byron, Co 


Wholesale Typewriter C 
Wiggins, John B., C 
Woodstock Typewriter ( 
Y 
Yankee Paper & 
Yawman & 


Spex ( 


Erbe 
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Adding Machines I, oe +. -226 
Addace Co 229 Imperial Methods Co.......... 18z 
Add-index Corp 91 e e Meter Ga. Tienes instackes 96 
Purro ghe Adding Mac h Co 24) Gamsers & Od... ««ciisscceums 198 
Dalton Add. Machine Co 125 assli Ca ion Weis Mfg. Co...99, 100, 101, 102 

Lie isher to oon ‘ 

Lanston Monotype Mac} Co. . 2038 Filing Cabinets, Metal. 

Somes. Cale Wihehinn ta o Art Metal Constr. Co....122, 3 

eters Meee Mite Oe 121 Auto File & Index Co....... 209 

Portable Adding Machine Co. 219 Pentson Mfg. Co..... Pecseces 214 

Reliable Tw. & A. M. Corp..132 : : Berger Mfg. Co satuedesenewe 116 

Victor Adding Machine Co i| For the benefit of the subscribers the Browne-Morse (o..........+: - 

4. 5 line dvertised coon ah Ged Canton Art Metal Se Neer 

Wales Add. Machine 'C: oor ’ ines advertise are ere ciassined, Colearets — ~~ Go.1t0 
_ , > : Corry- estow . 

Adding & Cal cron Weed. Many of the requirements of the pd meme ny YL, ae 
Reliable Tw. & A. M. Corp... .132 modern business office are represented. Globe-Wernicke Co. .183, 4, 5, 6 

Adding Machine Rolls & Paper. Should subscribers be interested in any Imperial Steel Cabinet Co... .190 
Rockwell-Barnes ( 189 ; article ° “we , sted Invincible Metal Furn, Co....162 
U. S. Lace Paper Works 298 cle ot ofhce equipment not liste Macey Co., The.....sccccoes 96 
Yankee Paper & Spec. Co 209 here, they are cordially invited to com- Premier Metal Products Co.. .196 

Ailing Dresndien nunicat ? ith a As - } Steel Equipment Corp....... 79 
en Be ag lr Q unicate wi the _service _bureau, Terrell’s Equipment Co....... 226 
Elliott-Fisher Co. 104 through which the information will om Be SAY 7 
Remington Tw. Co..65, 143, 161 ; , , is gee gh nbs 
Remington Tw. Co. .65, 1 be promptly and cheerfully furnished Filing Cabinets, Wood. 

Oe gh ae with no obligation to you. Auto, File & Index Co....... 209 

ey : Frowne-Morse Co............. 92 

aeerens Tenens ae Globe-Wernicke Go. .158, 4, 5 6 
dressograp} Co 6S, ’ 

Elliott C, The 120 Imperial Methods Co......... 182 

, - : 7 Macey Oe., Zedsicancisdbones - 

Adhesives, . - Wagemaker Co.........ess00s 
(See Inks, Adhesives, etc.) Weis Mfg. Co...99, 100, are 102 

Aqendite Weated. _ i Chairs. Weis Mfg. Co...99, 100. 101. 102 Yawman & Erbe Mfg. Co 87 

ae cl tage 19% Conrades Mfg. Co 186 Yawman & Erbe Mfg. (x 87 Filing Supplies. 

Arch and Clinboards. Cook. ( ~~ On 17 Aigner, G. J., & C@,..0csceee 141 
American Mfg. Concern 129 Crocker Chait Ca °13 Desk Work Distributors. " American Clip Co........ 137, 166 
Atlas Staty. Ce¢ 193 Derby. P.. & Go... Ine 74 Fox, Geo. E., & Co.... 21is American Mfg. Concern...... 129 
Globe-Wernicke Co..153, 4, 5, 6 Gunlocke, W. H.. Chair C 194 Globe-Wernicke Co. .153, 4, o © Prowne-Morse Co..........+++ 92 
Rockwell-Barnes Co 169 Hey wood-Wakefield 216 Horn, Ww. ¢ Bros . & Co 22) Dace Guide Oe... . scene ovcves 228 
Yawman & Erbe Mfg. Co 87 Milwaukee Chair Co 523 Irving-Pitt Mfg. Co 128 Filing Equipment Bureau..... 235 

Avtographic Registers Sikes Co 191 Office Specialty Co 225 General Fireproofing Co...106, 7 
Hanna Register Co 180 Toledo Metal Furniture Co...16S Sainberg & Co 198 Globe-Wernicke Co..153, 4, 5, 6 

Bankers’ Note Cases Van Dorn Iron Works Co Desks, Imperial Methods Oo........ 182 
a ‘ rhe ‘ =r ke -, 1h 1, 5 : The 131 Alma Furniture Co 214 Invincible Met. Furn. Co..... 162 

in Dorn Tron orks Co 13 7 Art Metal Constr. Co 122. 8$ Macey ©e., TOs s.c0sscaven 96 

Billing Mach‘ nes. sao Protectors and Writers a Bentley & Gerwig Farn. Co..165 Oxford Filing Supply Co...... MM 
B urroughs Adding Mach, Co..240 Hall w it a 911 FProwne-Morse Co 92 Rockwell-Barnes Co.......... 169 
Ellie Co 104 a enter 0 . Clemetsen Co 190 Simonson, R. A., Co......... 221 
Remingt I Co...65, 143, 161 Check Sorters. Commercial Furniture Co..150, 51 Smead Mfg. Co., The........ 206 
Underwood pa, ewrite : & Kohlhaas Co., The 218 Corry-Jamestown Mfg. Corp. .206 —— yon OOTP « 000060 } 

4 SH tack Cover hietz e | £ Co 230 fabash Cabimet Co.......... 

Binders, Catalog and Periodical.  Ageetiang teal i eee Os. 008 we RED OP ae SI Weis Mfg. Co...99, 100, 101, 102 

- vm i lean Clip Co 1 166 Meyer & Wenthe 503 Evansville Desk Co 182 Yawman & Erbe Mfg. Co.... 87 
ia Ooms, ae General Fireproofing Co..106, 7 Fountain Pens. 
ers ont Fn age ( “aa ym sy P 205 Globe Wernic ke Co 1 ps 1, 5, 6 Carter's Ink Co., The........ 144 
aateenatl a . Gunn Furniture Co., The 8 Conklin Pen Mfg. Co.173, 4, 5, 6 
Rockwell-Parnes 169 Clips, Paper. Hoosier Desk (¢ 117 . ‘ ‘ 

Biase for Bente and Stocks (See Paper Clips.) a ~~ De q o4 Eggens-Hambler  oalheht- nee 

, , Imperial Desk Co O4 baskka eo 
‘ . ithe re ( 189 Coin Bags and Wrappers I ‘ Parker Pem Co0.....060.. 135, 6 
OS SS Pans > Downey, C. I Co.. TI rs Invincible Met. Furn, Co 162 Sheaffer, W. A., Pen Co...82, 3 
188 eee aes) ae — — Jamestown Metal Desk Co 177 , 

Board Cr ters, Paper & Card. Strayer Coin Bag Co 227 Jasper Novelty Works 18] Furniture Finish, 

1 Press Divisior 218 Copyholders. Sen ed Office Furn — 166 du Pont, de Nemours, E. I... 89 
ide al School Supply Ce 194 American Clip A. 137, 166 Soemend Desk Co 112 Gold Pens. 

Bond Boxes. American Ele Co 208 Messy On The on Gaydoul Gold Pen Co,........ 2% 
Corry-Jamestown Mfg. Corp. .206 Coles Copyholder Co 210 My tle Deak ¢ om no Weigel, E. O0., & Sons........ 224 

Fireproofing ( 106, 7 Error-No, Ine. 183 Wathensl ‘Desi Co 186 Gold Stamping. 
w ernicke Co..15 4 5. 6 Premier Metal Products (x 196 Ornie ' Desk aot 216 pC ee ee O.  - 141 

in Art Steel Works >14 Copying Devices. Out hy Pp 214 Gummed Cloth. 
Steel Equipment Corp 79 Yawman & Erbe Mfg. Co RT Steel Maths os : . Co : “20 Aisne. G. 2... Gas «ns kieds 141 

Book Cases. Costumers, Tell City D sk CO one 201 Gummed Cloth Patches. 

G e-Werntcke Co..15 $5 6 Art Metal Construction ( 122 3 Vs I oo oe mp Crownolo Mfg. Co............ 227 
: * fe . an Dorn Iron Works Co 151 
Gunn Furniture Ce nh) Conrades Mfg. Co 186 Waeesater Ca 160 Hotels. 
Macey (Ce ww Furnas Furniture Co 206 Waneni Teatinatio é sins Hotel La Fayette Co......... 145 
Tan Dorn Iron Works Co...121 Globe-Wernicke Co..153, 4, 5, 6 Tacs & te Bite “.- Index Card Signals. 
Weis Mfg. Co 99. 100. 101, 102 Penn Art Steel Works 214 awiman «& rbe ‘Ss vo , Ce, Te, Sas aa dene ‘anne 
Yawman & Erbe Mfg. (« R7 Premier Metal Products Co..196 Directory Boards. Graff Underwood Co.......... 204 
Book Ends Sanymetal Products Co 292 Davenport-Taylor Mfg. ¢ 192 Macey ©o., Th.....c.ccccess 96 
’ & Co 20% Cuspidors. Display Fixtures. Moore Push Pin Co.......... 227 
Bookh olders Cordley & Hayes 119 Universal Fixture Cor 215 Yawman & Erbe Mfg. Co..... 87 
ican Clip ¢ 127. 106 Faries Mfg. Co a4 Duplicating Machines & Supplies. Index Tabs. 
ean Electri Cc 208 Ireland & Matthews Mfg. Co.138 Arlac Dry Stencil Corp 221 Aiente: Gs 3, @& Geis cocense 141 

Bock ‘Ri ngs. Cutters, Paper and Card. Canode Ink Co 222 a a Pe ae 200 
Carpen E. W.. Mfg. Co...225 Golding Press Divisior 218 Dick, A. B., Co 149 Globe-Wernicke (Co..1538, 4, 5, 6 

Boo kke ep ing Machines Ideal School Supply Ce 1! "4 Heyer Duplicator Co Universal Index Tab Co.212, 231 
Burroughs Adding Mach. Co..249 Dating Stamps. totospeed Co The 229 Ink Eradicators. 

Elliott-Fisher Co 104 American Numbering Machine Envelope Sealers. Rmis-Out TER. Gii cco. vcvessee 229 

Remington Tw. Co...65, 143, 161 Co gh Argus Mfg. 218 Inks, Adhesives, Etc. 

Underwood Typewriter Co American Seal & Stamp ( 207 Elliott Co 120 GameGe Bee Giyi +024 <vsecedas 222 
67. &6. Back Cover Melind. Louis. Co 24 Standard Mailing Machines Carter's Rot Ge.. Tess acvns 144 

Box Files Meyer & Wenth« 205 Co 209 General Eclipse Co............ 201 
ilo Vernicke ( 1h 5. 6 Desk Calendars. Envelopes. Luther Ink & Stamp Pad Co..210 

Business Shows. Defiance Sales Corp 186 Ames Safety Envelope ( 202 Russia Cement Co... 

National Business Show (% 234 Shedd Prown Mfg. C¢ 299 Pushnell, Alva Co 231 Sanford Mfg. Co............. "189 

Busses Success Line 211 Diemer, John F., Co 220 Inkstands, 

Firerroofing Co...106, 7 Weeks, Frank A., Mfg. ¢ 197 Globe-Wernicke Co..153. 4, 5, 6 Bachrach Specialty Co....... 205 
Ma, ey Ce The 6 Desk Lamps. Nat'l Fiberstok Env. C 105 General Eclipse Co....... ...201 
Toledo Me Furn. 168 Aladdin Mfg Co 217 Quality Park Envelope Co 164 Sengbusch S8-O Inkstand Co... 95 

Cale ul ating + we thong Faries Mfg. (« 204 Smead Mfg. Co., The 206 Inkwell Bases. 

Meilicke Systems 222 Desk Pads. Blotter. U. S. Envelope Co 103 ieee, ~O.. Win Gikwoccnncs seed 4 

Caleulati ng Machines Boorum & Pease Co 238 Envelopes, Cellu! oid. Knives, Office. 

ghs Adding Mach. Co..240 Fox, Geo. } & 178 Markilo (« 224 Dene, Des -Giievsislvcnsvass 22 
ton Add. Ma ne Co 25, Hoffmar a 226 Eraser Holder Pe i et SR pA Se Sly SH 22 
Mar int Cale. Mach. ¢ 108 Irvin, A. H ce 226 — s Ribbon and Carbon Miller Bros. cence aawerens 222 
Monroe Cal Mac e 293 Sainberg & Co 198 184 Yom Bek Bc. i sstcnkardsient 222 

Calendar Pads and Stands Sun Rubber Co 124 Seana, Labels, Law : ow ons Sear. 

Defiance Sales Cory 196 Desk Pads, Glass. Argus Mfz. Co 218 Aigner, G ° 
lersey City Prtg. ¢ 202 Chicago Mirror & Art Glass Faber, Eberhard 158 Leads for TE Ba Pencils, 
She Prown Mfg. ¢ 222 Co 223 Ink-Out Mfg. Co 229 Amer. Lead Pencil Co........ 0% 
Suecess Line 211 Fox, Geo. E., & Co 178 0. K. Mfg. ¢ 185 aber, A. We. IMC. ccccccees 226 
Week Frank A Mfc. ¢ 107 Polar Mfg. Co 18) Roberts, Weldon, Rubber ( 223 Leather Goods. 

Carbon ‘Papers, Ravenswood Office Spe Co 07 Rush Eraser Co 210 Mashek, Frank, & Co,........ 193 

» Ribbons and Carbo Sainberg & ( 198 Expense Books, Salesmen's Letter Distributors. 
card ‘Cases. Desk Pads, Li nelew m, Feach Publishing Co 224 Bristow, Stanley R.......... 225 
proved Poehner Binder ¢ 208 Fox, Geo. E., & ¢ 178 Eyeshades. Globe-Wernicke Co..153, 4, 5, 6 
W ggins, The John B Co... 228 Polar Mfg. Co 18) Chicago Eyest - d Co 224 Imperial Methods Co,......... 182 

Chair Irons Wagemaker ( 160 Featherweight veshade Co..228 Kohihaas Co., The.....2.se0- 218 
Bettcher Stp. & Mfg ( 177 Desk- vuasing Letters Holder File Boxes, Coltapsibie. Letterheads. 

Collier-Keywort 142 American Clip ¢ 137. 168 Steel Bour Box Co oun Gout Tae e+ kacscssseenen 169 

Chair Pads and Cr shions Desk Trays Strayer Coin Bag Co 227 Peerless Litho. Co.........+.. 223 
P erang a "ad 186 American Electric ( 208 File Boxes, Metal. Lettering & Show Card Pens. 

I y Seat 227 Fox. Geo. E., & Ce 7s Rockwell-Parnes Co 169 Pridgeport Pen Co............ 227 
Fox, Geo. £., & ( 178 General Fireproofing ¢ 106, 7 Filing Cabinets, Cloth Covered. Linoleum Desk Tops. 

Irvir \ Hu Ce 226 Globe-Wernicke Co..15 15. 6 Advance Paper Box Co 221 Dem, Gee. Bi. MS Geecce cccccsenee 
Polar Mfe Ce 180 Imperial Methods Co 182 Diemer, John F Co 2 aekee ee Wiss keedénnsccine 189 
s Rubber 134 Macey ( The uw Globe-Wernicke Co..153, 4, 5, 6 Wamemater Goo ccccccccsces 160 
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Lockers and Storage Gabtncte 
Art Metal Constr. Co.. : 
Corry-Jamestown Mfg PL 206 
General Fireproofing Co...106, 7 
Globe-Wernicke Co..153, 4, 5, 6 


Invincible Metal Furn. Co....162 
Lyon Metallic Mfg. Co....... 76 
Macey Co.......... Ter 
Steel Equipment Corn - 7 
Terrell's Equipment Co.... 226 
Van Dorn Iron Works Co.....151 
Loose Leaf Books and Systeme. 
Accounting Devices Co.......146 
Roorum & Pease (Co....... 228 
Chicago Binder & File Co. an 
Irving Pitt Mfg. Co..... 128 
Lloyd, W. G., Co 146 
National Blank Book “Co a8 
Sheppard, C, E., Co 140 
Stationers, L. L., Co ; 167 
Trussell Mfg. Co.... 181 


Loose Leaf Envelopes, Cones, 
Markilo Co... 


Manvfacturing Under Contract. 


Seymour Products Co. 220 
Map Tacks. 

Graff-Underwood Co : 2H 

Moore Push-Pin Co , 227 
Mavs, Globes, Etc. 

Rand, McNally & Co . 133 


Matched Office Suites. 
Commercial Furniture Co..150, 51 


Macey Co., The ' ws 
Memorandum Devices. 

Fox, Geo, E., & Co ‘ 178 
Hanna Register Co... 180 
Moisteners. 

Argue Mfg. Co Lisa 


Sencbusch 8-C Inkstand Co ~*~ 
Numbering Machines. 

American Number. Mach, Co, 8 

Roberts Numbering Mach. Co. .186 
Oil, Offee Machine. 


Claroty pe Co 22% 

Defiance Sales Corp. 16 
Pads, Figuring (Ruled or Plain). 

Poorum & Pease Co. 238 
Paper. 

Rrown, L. L., Paner Co 7h 

Eaton, Crane & Pike Co 113 

Weston, Pyron Co 220 
Paver Clamps. 

Arrerican Clip Co 187. 166 

Faterbrook Steel Pen Co..126, 7 

Van Valkenburg, L. D. 228 


Paper Clips. 
American Clip Co 


Argus Mfe. Co eee 218 
Cook a. © ,» oe aM 
Graff-Underwood Co 2 
oO. K,. Mfg. Co 185 
Roeckwell-Parnes Co 169 
Thomas Staty. Mfg. Co 200 
Tip-Ton Mfe toa. 1m 
Paver Fastening Machines. 
Acme Staple Co 220 
Bump Paper Fastener Co 21% 
Defiance Sales Corp 196 
Eveready Mfg. Co 218 
1. D. L. Mfg. Corp 213 
Irvin, A. H., Co 226 
Jaclin Staty. Co 201 
Rockwell Barnes Co 160 
Paste. 
(See Inks, Adhesives, Ete.) 
Patents. 
Siggers, E. G 224 
Pen and Pencil Clips. 
Argus Mfe. Co 218 


Defiance Sales Corp 18 


Van Valkenburg, L. D 228 
Pencil Sharpeners. 
Anto Pencil Sharpener Co 215 
Graff-Underwood Co ons 
Hunt, ( H., Pen Co 187 
Pencils, Cedar. 
Amer. Lead Pencil Co 110 
Dixon, Jos Crucible Co 189 
Faber, Eberhard 158 
General Pencil Co 118 
1 8S. Pencil Co 108 
Pencils, Thin Lead, Magatine. 
Carter's Ink Co 144 
Conklin Pen Mfg. Co..173, 4, 5, 6 
Parker Pen Co Ins. 6 
Sheaffer, W \ Pen Co av 4 


Pens. Lettering & Show Card. 
FPridgepert Pen Co 227 

Pens, Steel. 
Esterbrook 

Co 

Hunt. CC. H., Pen ¢ 
Miller Bros 
National Supply Co 
Shirley Pen Co 
Spencerian Pen Co 
Turner & Harrison Pen Co 
Van Hise. A. & 

Picture Hooks. 


Steel Pen Mfe 








Moore Push-Pin Co 227 
Pins. 

Crescent Brass & Pin Co 107 

Deflance Sales Corp loe 
Platens, Typewriter. 

Amer. Writing Machine Co 7 

Ames Supriv Co 18> 

Bushnell Mfg. Co. 228 
Portfolios. 

Mashek, Frank, & Co 193 


Postal Scales. 


Hanson Eros. Scale Co 225 
Pelouze Mfz. Co 198 
Triner Sales Co 22h 


& Mfg. Co 104 


Triner Scale 


Stationery, Embossed. eee 
American Kmbossing Co - 223 
Kihn Brothers - ‘ 188 
Wiggins, John B., Co . . 228 

Stationery Cabinets. 

General Fireproofing Co...106, 7 
(jlobe-Wernicke Co..153, 4, 5, 6 


Pricing System. 
Millen Mfg. Co.... eT 
Publications. 
British Stationer . 
Buro Redarf Rundschau. 
Dartnell Corp.... 
Mon Pureau 





System Imperial Methods Co.........182 
Punches. Macey Co., The.... 96 
Roorum & Pease Ca ... 228 lerreil’s Enquipme nt Co .. 226 
Chicago Binder & File Co 202 Var Dorn Iron Works Co 131 


Weis Mfe. Co 99, 100, 101, 102 


Defiance Sales Corp..........196 


Globe-Wernicke Co..153, 4, 5, 6 Stencils. 
Push Pins. American Seal & Stamp Co.. .207 
Moore Push-Pin Co...........227 Meyer & Wenthe. ° 205 
Representatives Wanted. Stenographers’ Note Bosh. 
ny rte Ikorum & Pease Co v coc cmue 
Ribbons and Carbons. Re ckwell-Barnes Co..... 1f0 
Allen & Co... 22" Stoo) 
Ault & Wiborg Co 124 a Mfg Co 186 
Fuckeye Ribbon & Carbon Co.1°0 Crocker Chair Co . ne ne 
Canode Ink Co..... +. 222 Milwaukee Chair Co ah 233 
Carter's Ink Co., The... 144 Tole sts > ‘ . 
L . . Toledo Metal Furn. Co 168 
Columbia Rib. & Car. Mfg 
Co ar ; .. 152 String and Cord Cutters. 
Cooner Carbon Coated Paper Gits Co 22 
Co ad 188 Swinging Pypowriter Stands. 
Crown Ribbon & Carbon Co, .219 American Writing Mach. Co.. 76 
Manifold Supplies Co ivesen SE Globe-Wernicke Co..153, 4, 5. 6 
Mittae & Volger... coe ce Weis Mfg. Co...99, 100, 101, 102 
Neidich Process Co . ‘ .178 
pal . . ‘ Tables. 
Old Town Rib. & Car. Co Te old Corry-Jamestown Mfg. Corp. .206 


Pacifie Carbon & Ribbon Co..109 
Peerless Carbon & Ribbon Co. .221 
Phillips Ribbon & Carbon Co.184 
Remington Tw. (..65, 143, 161 
Rockwell-Barnes Co ..189 


Furnas Furniture Co B .. 206 
General Fireproofing Co 15 7 
Glohbe-Wernicke Co..153, 4, 5. 6 
Macey Co The ot ece sw. Oe 


Storms H. M., Co , eer» tee eg Peery baw i y os 
Union Ribbon & Carben Co...198 Mn ae... 
lS. Typewr. Rib. Mfg. Co..19% en Seen Goan Wien ae ang 
Webster F. &.. Co. 2. 208 an orn tron orks Co 131 
Ribbons, Re-Inked. Tablets. 
Cooner Carbon Coated Paper Rockwell-Parnes (Co. 149 
Co covces .. 188 Telephone Accessories. 
R: Ao Bands. — - American Electric Co 208 
aber, rerharc ss 
Hodeman Rubber Co 39 Thumb Tacks. . 
Moore Push-Pin Co... 227 


Rubber Stamops 
American Seal & Stamp Co... .207 
Medearis Moulding Co 22 


Solidhed Tack Co 229 


Time Stamps & Recorders. 








Melind, Louis. Co Ajax Time Stamp Co 210 
Mever & Wenthe American Seal & Stamp Co...2°7 
Rubber Stamps, Labeled. Jeslin, A. D., Mfg. Co 185 
American Seal & Stamp Co Melingd Louis, (Co..... 294 
Medearis Moulding Co ? 2914 Thompson Time Stamp Co 2°97 


Rvlers. 
American Mfe 


: Transfer Cases. 
Concern 129 


Typewriter Cabinets. 
Toledo Metal Furniture ( 168 
Typewriter Cleaning Brushes 
Hahn, Arthur W 228 
I. D. L. Mfg. Corp 21 
Typewriter Cleaning Material 


Clarotype Co 2° 

Sanford Mfg. Co 180 

Webster, F a. cae > 9208 
Typewriter Cushion Keys 

Lincoln Rubber Key Co 19° 

Munson Supoly Co On 


Park Co The 22% 

Peerless Key Co 

Speed Key Mfg. Co 
Typewriter Cushion Knobs & Feet 





Ames Supply Co 165 
Azora Rubber Co 28 
Fox, Geo. E., & Co 178 
Krantz, Edw Prod. Co “1 
Typewriter Parts and Tools 
Ames Supply Co 
Typewriters, New 
American Writing Mach. ¢ i 
Corona Typewriter Co 147 
Demountable Tw. Co 98 
Oliver Typewriter Co oy 
Reliable Tw. & Am. Corp 132 
Remington Tw. Co..65, 14 161 
Royal Typewriter Co 7s 
Smith, L. C., & Corona Tws 
Inc 147 
Smith-Premier Tw. Co 237 
Underwood Typewriter Co 
C7, 86 Back Cover 
Woodstock Typewriter Co 241 
Typewriters, Rebuilt. 
American Writing Mach. ( 7 
(reneral Typewriter Exchange .194 
Regal Typewriter Co 19 


Reliable Tw. & A. M. Corp..132 
Shipman-Ward Mfg ( : 
Smith Tw. Sales Corp 
Typewriter Emporium 





Wholesale Typewriter (: 1S 
Ventilators. Office. 
Chicago Mirror & Art Glass 
Co 


Visible Index Systems 
Globe-Wernicke (Co..153 j 6 
Ross-Gould Co 1) 

Voting Booths. 

Douglas Mfg. Co One 

Wardrobes. 

















Berger Mfg. Co , H “ _ 

Safety Deposit Boxes. General Pirepresiing Co... 106 us Furnas Furniture ( ~~ 
General Firenroofing Co...106, 7 Globe-Wernicke Co..153. 4, 5. 6 ee ereces Os. .158. ¢ > 
Invincible Met. Furn, Co 162 Macey Co., The oie ae ferrell’s Equipment Co 236 

Safes. : 4 rane Republic Pox Co ae . 201 Waste Baskets. 

Art a Cones Co See 8 Steel Equip. Corp ‘ . 79 Varbee Wire & Iron Wks 217 
tsoneral Fireproo’nag ( of Van Dorn Iron Works Co 13 Cordley & Hayes 119 
Globe. W ernicke Co. 53, 4, 5 ; ue Weis Mfg. Co...99, 100, 101, 102 General Fireproofing (+ 106, 7 
ee be P ng ‘ ant Yawman & Erbe Mfg, Co . & Invincible Met. Furn, ¢ 162 
osler Safe o ‘ , p Mace ‘% The 6 
Sehwah Safe Co., The 2309 Trimming Boards. bates Neer Vulcanized Fibre ¢ 189 
Steel Equipment Corn 7 Golding Press Division 218 Peerless Wire Goods ¢ 198 
Van Dorn Iron Works Co 181 Ideal School Supply Co IM Penn Art Steel Wks 14 
Yawman & Erbe Mfg. Co 7 Type, Rubber. , : 

Saleeren Wanted. American Seal & Stamp Co..207 ee Se .y 11 
tY-3 wo pay — AP a ree ng ‘ 

mm. Seabee ; . Type, Typewriter. Wood Grain Reproduction 
Horn w Rro OQ Ames Supply Co 165 Vance Mfg. Co 185 

Sealing Wax, _ 

Carter's Ink Co 144 
Taither Ink & Stamp Pad Co. .210 - 
Senferd Mfg. Co 180 _— A OY z3% 

Seals, Notarv and Corporation. ‘en ‘ < J WANTS and —<—X, a) 
American Seal & Stamp Co...207 ee", io} = Ax = ma se | S 
Melind, Leuts. Co pe | “i ) “ FOR SALE / ec 
Mever & Wenthe 205 ae 

Secord-Fan4 Offce Ae we 

m — le Tw. & M. Corp. .182 SITUATIONS WANTED. 
elf Boxes on 
ee. See Sa OS 229) MANAGER of successful stationery store desires similar 
(lo _ Wernicke Co..153, 4, ~ nection elsewhere. Can show excellent record for result 

oak _ Location immaterial Address J-38, care Office \} ! 

§ a Mfe On 118 Chicago 
General Firevroofing Co...106. 7 SITUATION WANTED as manager in social commercia 
Globe Wernicke Co. 153, 4. 5, s stationery Seventeen years’ experience in office furniture 
eg ee Corp. filing devices, machine accounting equipment printing t 
oy AF ean Works Co 121 Age 36. Address P-53, care Office Appliances, Chicag 

Sien Markers ; POSITION WANTED as floor salesman in retail off 
Hellesoe, Hans H 226 ture or commercial stationery epartment or take 

Signs. retail office furniture department Kight yvears’ exper 


American Seal & Stamp Co, 207 


Navenrort-Taylor Mfe. Co 192 office furniture and three years’ experience in commers 
Sestine Bevions . tionery. Address R-34, care Office Appliances, Chicag 
Kohthaas Co. . 218 YOUNG MAN now employe freight traffic departn f 
Stamn Affixers. large eastern railroad desires position in traffic department 
Btendard Mailing Machines _ industrial or on wr West or southwest Has had wide 1 rs 
” Co, Pee ; ong of experience and can furnish best of references Addr 
Stamp Pads. Maina, ag K-181, care Office App lia ances, Chicago 
io ecg Rg yt ng me Co =10 STATIONER who has just sold his business is av lilable now 
Mever & Wenthe OV as manager of stationery stor Is willing to invest 1 ha 
Mun-Kee Produets Corn 207 iz not essential Has always been successful N w ¢ 
Peerless Car. & Rib. Co 991 with stationery field Middle est preferred Addr : H 
Stan’s for Office Machines. care Office Appliances, Chicago 
Adinstable Table Co 217 “ " 
Fowler-Manson-Sherman 141 SOL THERN CALIFORNIA representative for well know! 
Premier Metal Products Co...196 of mechanical office equipment sol lirect to user is in pos 
Sherman-Manson Mfg. (Co 141 tion to consider new connection Can show splendid re d 
Tiffany Adjustable Stand Co, .197 with present company and in two previous positions Thoroly 
Toledo Metal Furn. Co 168 acquainted with business conditions and methods on the Pa 
Stapling Machines. cific Coast, especially southern portion Can increase the bus 
Acme Staple Co Si gl ness of some established office appliance concern desiring new 
~ ao —— ne i Pacific Coast representation Address G-60, care Office Ay 
tveready }) o 2 ~- 
Hotchkies Rales Co 205 pliances Chicago 
Irvin, A. H., Co 226 Wants and For Sale Continued on Following Pag 
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WANTS AND FOR SALE, CONTINUED FROM PRECEDING PAGE. 





BUSINESS OPPORTUNITIES 





FOR SALE—Stationery and office equipment business in a city 
7 . Address 





of 75,000, in New York State. Wonderful opportunity 
K-33, care Office Appliances, Chicago 











WELL ESTABLISHED stationery and printing business in Los 
Angeles for sale Doing good business Good location; good 
lease; reason for selling Will take about $40,000 to handle 
Address L-41, care Office Appliances, Chicago 

FOR SALE—E:.tablished office supply and stationery business 
in western Illinois industrial city. No bad accounts and mod 
erate overhead Owner's attention required by family estate 
A good, going business at invoice about $20,000 Address T-40, 
care Office Appliances, Chicago 

WILL SELL half interest or less to experienced office supply 
man not over forty years of age, in well established store 
situated in thriving boomless Florida city of thirty thousand 
population A remarkable opportunity to an aggressive and 
progressive individual who does not expect to retire after a 
year’s work Ten to fifteen thousand dollars required. Advise 
previous connections in first letter Address X-124, care Office 


Chicago 
An established typewriter business in an eastern 
Agents for one of the best selling standard 


Appliances, 
SALE 


FOR 
city of over 100,000 


typewriters Doing a good business Death of active partner 
reason for selling Not asking any consideration for good will 
Address S-72. care Office Appliances, Chicago 


ves LINES WANTED _ 


ESTABLISHED San Francisco sales agency desires to repre 
Address F-39, care 


sent manufacturer on the Pacific Coast 3s 
Office Appliances, Chicago 

WANTED—State caistributors to represent manufacturer of new 
office and bank devices of proven value and salability for the 
purpose of establishing a sales organization Applicant must 
te able to finance himself A good opportunity for the right 
mar Fourth floor, 137 Federal street, Boston 


FURNITURE AND FILE SALESMAN, now covering Salt Lak: 








Manufacturer marvelous patented envelope 
Tremendous demand; enormous profits; 
Red-E, 1706 Nottingham Bidg., 


YEARLY 
sealer Sells $4.50 
big repeats; exclusive territory 
Boston, Mass 
WANTED—Experienced carbon paper salesmen who are willing 
to assume full responsibility in exclusive territory. Opportunity 
for producer to double earnings. Address L-—40, care Office Ap-— 
pliances, Chicago 
SALESMAN calling on consumers with line of office appliances, 
stationery, printing, advertising specialties to add from $30 to 


$10,000 














$50 a week to present income representing our factory to con-— 
sumer proposition Samples weigh four ounces. Remington 
Mfg. Co., 1211 Rosedale Avenue, Chicago. 








OFFICE AND DIRECTORS’ TABLES, most complete medium 
and high grade line, exclusive designs in oak, mahogany and 
walnut Will interest only high class commission men who 
call on the office furniture trade. Give full particulars about 
yourself, lines now carried and territory covered. Address 
K-21. care Office Appliances, Chicago. 





A NEW PAPER FASTENING MACHINE—A new opportunity. 
Sell Neva-—Clog Stapling Pliers direct to offices and factories in 


your town. Sells on sight because of exclusive features. Guar- 
anteed for five years Exclusive territory; full protection on 
repeat orders. Three sales a day mean $4,500 yearly profit to 
you. Write or wire, NEVA-CLOG PRODUCTS CoO., INC., Dept. 
O, Bridgeport, Conn 





salesman, must have experience in 


YOUNG MAN as outside 
stationery and office equipment lines. Must be plugger, am- 
bitious and seeking advancement. Willing to double up on 


inside work occasionally if called on. Big prospective following 
to work, adding machines, rebuilt typewriters, filing equipment. 
with com- 


A real opportunity to one that desires connection 
plete and growing stationer. A-—1 references required and full 
detail of experience Opening in Westchester County, N. . 


care Office Appliances, Chicago. 


\ddress B-125 





























west, wants line tox O-71, care Office Appliances, Chicago SALES MANAGER SEEKS NEW CONNECTION. 
ENERGETIC YOUNG SALES EXECUTIVE wants agency in SALES MANAGER, now employed by well-known corporation, 
Detroit and vicinity for exclusive sale of high grade established marketing a nationally advertised product in the machine divi- 
office specialty; 10 years’ selling experience in adding, book sion of the office appliance business, is open to negotiation. 
keeping and calculating machine field. Know territory thor Circle of acquaintance and business contact includes hundreds 
oughly and can build organization. Have no connection with of salesmen and dealers, on a basis of mutual esteem and re- 
industry at present, so manufacturers contemplating change spect. Knows from wide experience whom to employ for hon- 
may feel free to write in strictest confidence Address V-—36, est effort and real results, and how to extend the firm and 
care Office Appliances, Chicago rede er gy direction which encourages loyal support and in- 
r : "TDL Tr 71" _ ; ; ~ wn telligent co-—operaticn 
A LIVE WIRE ORGANIZATION in New York City calling on Information preparatory to an interview may be obtained 
the office furniture trade wishes to secure three or four more by addressing C-36, this publication, 417 South Dearborn 
good lines of office equipment such as office tables, office chairs Street, Chicago 
filing cabinets, and costumers This organization already has ’ , ; 
built up a clientele on two high-grade lines and is now in a ———————————— = ——— 
position to do justice to several other kindred lines Address FOR SALE 
N-5s8, care Office Appliances, 1701 Pershing Square Bldg., New — - - . - ss 
York ELLIOTT-FISHER billing and bookkeeping machines bought 
= = = : — — = and sold Maloney. Gilmore Co., 508 S. Dearborn, Chicago. 
. — : rth ted WANTED : STOCK RECORD MACHINE—Burroughs 12 Bank Stock Rec- 
SALESMEN, local and traveling, to sell the new Savadres (one ord Machine, Serial No. 6-878,399, Style No. 6506 with 18” auto- 
piece window envelope). Wonderful repeaters. Eagle Envelope matic returnable carriage, 110 Volts D. C. Motor. Two Tatum 
Co., 1322 Wabash Avenue, Chicago = -_ Trays equipped with locks, adjustable stands and transfer 
COMMISSION SALESMAN wanted for middle west on DAN drawers for 12”x12” ledger sheets. This equipment used but 
DEE Line Steel Specialties. Erie Art Metal Erie, Penna four months In perfect mechanical condition. Price $450. 
BIG OPPORTUNITY for permanent profitable connection. Turn Address N-—57. care Office Appliances, Chicago. vie 
now to page 172, Millen Mfg. Co ; . ; ADDRESSING machines, multigraphs, duplicators, letter fold- 
DISTRIBUTORS to handle new product on market, “gum type ers, envelope sealers, mailometers, check writers, dictating ma- 
cleaner New York, Pennsylvania, Maryland open Big de chines, multicolor presses, at about half the manufacturer's 
mand, good commissions Exclusive territory Type Cleaning price Pruitt Company, 117 North Market, Chicago. S 
Gum Co., Dallas, Texas ep ELLIOTT-FISHER Machines bought, sold and rebuilt. Teeter- 
HIGH GRADE resident salesman to sell steel office equipment Warsh Co Plankineton Arcade, Milwaukee, Wis. z 
to dealers and steel factory equipment to users on commission ASSORTMENT of Gem. Perfection No. 30, Handy and Daily 
sage tne folowing cities st Louis, Kansas City San Fran ~~ Memorandum Calendars complete twenty per cent less than 
und = La Angeles Address T-37, care Office Appliances, C! factory cost The H. & W. B. Drew Co., Jacksonville, Fla. 
cago = = 
SALESMEN calling on department store and stationery trade MECHANICS WANTED 
n Cl go and the Middle West to carry a good line of desk eum bi i ae 
pads it commission basis State particulars Address M-—39 WANTED—First class L. C. Smith and Corona Typewriter 
care Off Appliance 1701 Pershing Square Bldg New York mechanic ©. D. Morrill, 17 Nickels Arcade, Ann Arbor, Mich. 
City REAL OPPORTUNITY for combination salesman-mechanic to 
SALESMAN WANTED, experienced in selling large users of own profitable business without investment, doing repair work 
oose leaf, wood and steel filing cabinets, pass books, check for self and selling new typewriters, adding machines and 
cover ind other bank supplies Highly cultivate territory Mimeographs on 20 per cent commission in unusually well de- 
n New York Stat ul Pennsvivania Commission basis Ad veloped territor for old and substantial firm. Tulsa Type- 
lress D-—37. car oft Appliances, Chicag writer Co Tulsa, Okla 
vorn Winklhofer & Jaenicke, A. G., 
Schonau, near Chemnitz, Germany). 
1,585,531 Copyholder Herman G. 
Chase, Clarkston, Wash. 
1,585,581 Typewriter paper support. 
Alfred J. Willey and Forrest H. Vaughn, 
Hamr ond, Ind 
1,585,582 Typewriter attachment. Al- 
fred J. Willey and Forrest H. Vaughn, 
Conic of any one if the patents re- Re ngton and J ph A. S. Ehart, a if Hammond, Ind 
ferred to here can be btained by sending Quincy, Ill) 1,585,658 Tabulation mechanism of 
twenty-five cents in stamps to E. G. Sig 85,440 Combined statement ar typewriting machines. Osear Fischer, 
gers, patent lawyer. Suite 33. N. U. Build- check Richard H. Vansant, Chicag ill Rerlin-Friedenau, Germany (assignor to 
ing. Washinaton. D. ¢ and mentioning (assignor to Blue Valley Creamery Cor N. V. Machina Maatschappij vor Handel 
Office Appliances pa Chicas lil., a corporation of Dela en Industrie, Amsterdam, Netherlands, a 
ware) corporation of the Netherlands). 
s 7. Letter George E. Doughty ; 85,450 \dding machine. Roy W 1 585 675 Adding machine. Grover N. 
New York, N Y (a gnor to the Cooke lets ers we Lake Cit) Utah M dling, Pittsburgh, Penna P 
& Cobb Company. Brooklyn. N. ¥ . Cor 1,585,520 Manifolding mechanism and 1,585,747 Memorandum device. : John 
ora . f New York) typewriting machines Mare ¢ Anthony \ Weingart Shelburne, Nova Scotia, 
; . Philadelphia Penna (Canada 
J s . Duple x envelope Charles F 1.585.530 Typewriting and calculating 1,585,805. Fountain pen. John C. Wahl 
Elmor Chicago, Ill. (assignor by mesne machine Theodor Kk. Buschmann and ind Ivan D. Tefft, Chicago, Ill. (assignors 
issig nt, to Charles F. Elmore, Josep! Christian En Arno Claus, Chemnitz to The Wahl Company, Wilmington, Del., 
Sawd John C. Redington, Joseph C Germany (assignors Wanderer—-Werke i corporation of Delaware) 
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1,586,680—Means for preventing the 


No. 1,586,541—Fountain pen; patented June 1, 1926, by John 
C. Wahi of Chicago, Ill., assignor to the Wahi Company of the 


same place. 
No. 1,587,447—Loose leaf binder; patented June 1, 
Alwin Von Auw and Charies A. Finley of Brooklyn, 


is anchored to 
patented June 
assignor to the Underwood 


by which a typewriting machine 
other base board or supports: 
G. F. Kurowski of Brooklyn, 
Typewriter Company of New York, N. Y. 


assignors to Boorum and Pease Company of the same place. 
No. 1,588,871—Carriage motor or spring drum mechanism for 

typewriting machine; patented June 15, 1926, by John H. Burr 

of ithaca. N. Y., assignor to the Remington Typewriter Com-— 


pany of Ilion, N. Y. 


1,585,843 Pencil William Hubert ain, Conn 

Fitch, Fort Worth, Texas counting — Machine 
1,585,966 Calendar Thomas M. Egan, York, N 

Detroit, Mich. 1,587,342 
1,586,016 Envelope Corlan Walters, typing macnines 


Kansas City, Mo 


1,586,094. Typewriting machine. Joseph ’ 1.067.444 
Lindburg, Brooklyn, N. Y. (assignor to Charles A 
Underwood Typewriter Company, New signors to. 
York, N. Y., a corporation of New York) a Va N 

oO 


1,596,343 Typewriting machine John 


1,567,677 


Waldheim, Elizabeth, N. J. (assignor to Wane gg ts 
Underwood Typewriter Company New arcoing, Belgium 
York, N. Y., a corporation of Delaware) l O87, S81 

1.596.369 Fountain pen cap lock. Grace Webber 
Nathan Koplow, Sioux Falls, N. D 1,587,989 


Oontie 


1,596,457 Adding machine William P 
N. ¥ : : 

Computing 

; N 


Quentell, New York 


1,596,521 Mechanical pencil. Frank C York. 
Dell, Chicago, Hl (assignor by mesne York) 
assignments to Autopoint Company, Chi 7 o 
cago, Il.. a corporation of Hlinois) J SS,284 
og Warner, Homer 
1,596,522 Mechanical pencil Frank C 1.588.314 
Dell, Chicago, Ill. (assignor to Autopoint Cumming. Toronto, Ont 
Comrany, Chicago, IL, a corporation of 1.588.871 
Illinois) H. Barr, Ithaca, 
1.596.529 Index device William H ington Typewriter Co 
Holmes, Mt. Vernon, N - js 
1.596.541 Fountain pen. John C. Wahl, 1,588,875 
Chicago, Ill. (assignor to The Wahl Com tis Greensburg, 
, 1,588,894 
pany, Wilmington, Del., a corporation of : : 
Delaware) G. F 
1,596,680 Typewriting machins Alfred 


1,582,401—Copyholder for typewriters; patented April 


1926, by George C. Hohein of Clarendon, Va., assignor by direct 
and mesne assignments to the Phoenix Manufacturing Company 
or Alexandria, 


Copyholder and indicator for 


Houston, Texas 
Alwin Von Auw and 
sy 


and Alexandro Diaz 


computing machine 


a corporation of New Yor 


Typewriting machine 
Kurowski, ; 





G. F. Kurowski, Brooklyn, N. Y (as 





signor to Underwood Typewriter Com 


a oo eee The SERVICE BUREAU of 


cial reports upon articles of 


facturers of any article wanted, puts 
man and job together, prepares advertis- 





1,596,715 Typewriting machine Jesse i 3 
A.B. Smith, Stamford, Conn. (assignor Office Appliances is for the 
to Underwood Typewriter Company, New p . 
York. N. Y., a corporation of Delaware) Exclusive Use of Subscrib- 
1,596,818 Inkwell Alfred C,. Lough ° 
and Edward Mann, Detroit, Mich ers and Advertisers 
1,597,036. Combined pen stand, pen In the execution of its various commis- 
wiper and blot preventer. Klara A. Regn sions this bureau calls upon 
holm, Stockholm, Sweden every member of the staff. It answers 
1,597,117. Typewritine machine. Georg: by personal 
A. Greenwood, Worcester, Mass (as ; matters germane to the field, 
signor to Underwood Typewriter Com nishes 8S 
pany, New York, N. Y., a corporation of office equipment, supplies names of manu- 
Delaware) 
1,587,128 Typewriting machine Jesse 
A. B. Smith, Stamford, Conn. (assignor ing copy, 


to Underwood Typewriter Company, New 





lists of desirable 
agents and dealers 
aids foreign dealers 
ways performs useful service, 


and are making, good use 








York, N. Y., a corporation of Delaware) country, 

1,587,185 Lettering pen Horace J ing 
Rogers, Detroit Mich (assirnor to 
Keuffel & Esser Company, Hoboken, N ll _ 

a corporation of New Jersey) of this bureau; manufacturers in every 
1,587,242 Check or similar instrument section of the field have had evidence 
Vincent P. Rumley, Detroit, Mich of the service. 

1,587,304 Computing and recording 








machine Frederick A. Hart, New Brit 








NS 
or 
ed 
od 


27, 
oct 
vy, 
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Ml of the 


actirer, 


The detailed inquiries which follow have been received direct 





eaders of Office ippliances They are tangible business 
opportunities which are well worth folowing 
Overseas. 


Bridgeton, Barbados.--Alfred Boyse, Liverpool House, is in a 
position to take on agencies for typewriters, duplicating ma 
chines and other general office supplies. He has been appointed 
representative for one of the largest adding machine companies 
and was manager previously for one of the important office 
equipment houses in Barbados 

Hamburg, 1, Germany.—Paul Dressler, Spitalerstr. 11, is an 
export specialist in the paper, stationery and office supplie 
trade and is looking for a new business connection in the 


' 


United States No references have been offered 

Harbin, China.—P. W. Pisanoff, Birzevaia 7, wishes to get in 
touch with American manufacturers in stationery and office 
supply lines, as well as office machines No credit reference 
are given 

Leipzig, Germany.—Heinrich Josef Vavra, Gottschedstr. 10, is 
interested in American office equipment 

Tokyo, Japan.—Nippon Jimuki, Inc Yurakucho Icohome 
Kojimachiku, is sending several of its executives to the United 
States, arriving the latter part of August Manufacturers of 
office equipment interested in making connections in Japan, may 
address communications to Mr. Kyuija Kurata, care Office Ap 
pliances, 417 South Dearborn street, Chicago, Ill The com 
pany is an up-to-date office appliance concern, representing 
such manufacturers as the Underwood Typewriter Company, 
Marchant Calculating Machine Company and the Stromberg 
Electric Company One of the principals of the company owns 
a going concern in the United States. Mr. Kyuji Kurata, presi- 
dent of the company, and Mr. Keljiro Tanaka, the Tokyo office 
manager, will visit important industrial centers, to acquire ad 
ditional lines for the business. 


Domestic. 

Augusta, Ga.—The Phoenix Printing Company 756 Broad 
street, is in the market for carbonized rolls, 25/16 inches wide 
for Burroughs adding machines. Communications should be ad 
iressed for the attention of Geddings Jowitt 

Baltimore, Md Leon Banov, 2431 Callow avenue, is interested 
n adding lines of pins, paper clips and like sundries He travels 
the territory from Columbus, Ohio, Eastward, including the 
metropolitan territory, and Northward from Richmond, Va 

Baltimore, Md.—W Wallace Addison, 1016 North Monroe 
street, can take on one large line which will take one man’s full 
time Mr. Addison covers regularly a part of Maryland and part 
of Pennsylvania immediately adjacent to this city, for one of 
the largest ribbon and carbon companies He sells only to the 
retail trade 

Chicago, Iiil.—Harry L. Short, 4952 North Ridgeway avenue, is 


n a position to take on a stapling machine line He travels 
regularly from Pittsburgh West to Omaha, Nebr Mr. Short 
has an excellent record with several of the industry's well 


known manufacturers 


Chicago, ItlIl—A sales manager, now employed by a well, 


known corporation, marketing a nationally advertised product 
in the machine division of the office appliance business, is open 
to negotiations His circle of acquaintances and business cor 

tact es hundreds of salesmen and dealers, on the basis 
of mu esteem and respect From wide experience he knows 
whom to employ for honest effort and results, and how to ex 
tend that firm and sympathetic direction which encourages 
loyal support and intelligent co-operatior Information pre 

paratory. to an interview may be obtained by addressing C-—36, 
care Office Appliances, 417 South Dearborn street, Chicago, II 


Detroit, Mich.—Fred C. Funke, P. O. Bex 244, is in a position 







to take on a line of costumers He has had considerable ex 
perience in the office equipment field, and is now representing 
ti number of well known manufacturers His territory covers 


he state of Michigar Cleveland, Toledo, Akron, Canton and 
Youngstown, Ohio 

Emporia, Kans.—The Office Appliance Company, 15 West 
Sixth avenue, wishes to get in touch with a manufacturer of 
gxumme tape sealing machines Communication may be ad 
dressed for the attention of Mr. E. R. Bart 

New York, N. Y.—Edward L. Sirus, experienced manufas 


turers’ representative will consider adding to his lines wire 
basket ind letter trays, wooden office chairs, box files and 
scales Mr. Sirus now represents an enterprising manufacturer 


f filing equipment 
Pittsburg, Kans.—Moore Bros., commercial furniture and sta 
nery, wish to receive from manufacturers catalogues of steel 
nd wardrobes Kindly address communications for the 
attentior f Chas. G. Wheeler, manager 
San Francisco, Calif.—R. W. Ellis, 525 Market street, is in a 


position to take on another high class advertised line that ap 
ers of office equipment He now istributes a well 
wr ne of electr time stamps, sold mostly to large con 
cer This is a high priced quality item, of rather limited field 
Mr Ellis has over 700 established accounts His experience 
cover ver fifteen y« s, during which period close contact has 
been 1 e with mar office executives Mr. Ellis’ efforts are 
econded by four ilesmen and several sub-agents in out of 
tow! f tricts 
Shelby, N. C.—The Shelby Office Supply & Book Company 
é Union Trust Company building. is in the market for dry 
stencil paper and ne of low priced teachers’ desks Manu 


nterested may address Mr. R. E. Brooksher 


Opportunities for Foreign Trade. 


These trade opportunities are presented now in skeleton 
fashion. as furnished by the Department of Commerce. While 
not so detailed as in the form previously used, the information 
is sufficiently explicit to give a good conception of the char- 
acter of the prospects. 

These items are given identifying numbers, to avoid pro- 
miscuous publication of the names connected with Foreign 
Trade Opportunities developed by the Department of Com- 
merce. The names and addresses must not be published by 
their recipients. 


DISTRICT OFFICES. 


Boston: 1801 Customhouse. Dayton, Ohio: Dayton Cham- 
Chicago: 33 South Clark street ber ot Commerce 
Manila, P. 1.: George L. Lo- my paso, Tex.: Chamber of 
gan, Mgr. Commerce. 
New Orleans: 214 Custom-  ndianapolis, Ind.: Chamber 
a. 734 Customhouse. = panies Calit : Chamber 
San Francisco: 307 Custom- of Commerce. a 
house. Newark, N. J.: Chamber of 
Commerce. 
CO6PERATIVE OFFICES— Norfolk, Va.. Hampton Roads 
Maritime Exchange. 
Akron, O.: Chamber of Com- Philadelphia, Penna.: Cham- 
merce. ber of Commerce. 
Baltimore, Md.: Export and Pittsburgh, Penna.: Chamber 
Import Board of Trade of Commerce. 
Chattanooga, Tenn.: Foreign Rochester, N. Y.: Chamber of 


COOPERATIVE OFFICES— 
Continued. 


Trade Secretary, Southern Commerce. 

Railway System. Portland, Ore.: Chamber of 
Cincinnati, Ohio: Chamber of Commerce. 

Commerce. Richmond, Va.: Chamber of 
Cleveland, Ohio: Chamber of Commerce. 

Commerce. Seattle: 515 Lowman Building. 


Columbus, Ohio: Chamber of St. Louis: 1209-1210 Liberty 
Commerce. Central Trust Co. Building. 
Dallas, Tex.: Chamber of Syracuse, N. Y., Chamber of 
Commerce. Commerce. 


in some cases an Inquiry of Identical number will be found 
listed under several classifications. This Indicates that the 
same Inquirer is Interested in the various lines mentioned. 


Boxes. cash, wooden, with adjustable locks, Frankfort, Ger- 
many No. 21.352; purchase contemplated. , 

Carbons and ribbons, Rio de Janeiro, Brazil.—No, 21,101; 
agency desired z 

Cards, greeting and tally, Toronto, Ontario, Canada.—No. 
21.420; agency desired 

Equipment, office, Victoria, Brazil—No,. 21,312; agency de- 
sired 

Erasers, typewriters, and ink, and rubber bands, Vienna, 
Austria No. 21,374; sole agency desired. 

Furniture, office, including swivel chairs, filing cabinets and 
typewriters, Bridgetown, Barbados.—No. 21,354; agency desired. 

Furniture, steel, Victoria, Brazil.—No. 21,312; agency desired. 

Machinery, automatic coin counting, Melbourne, Australia.— 
No. 21,096; purchase contemplated 

Machines, calculating, Dutch East Indies.—No. 21,048; agency 
esired 

Machines, calculating, Rio de Janeiro, Brazil.—No. 12,101; 
agency desired 

Machines, calculating, rebuilt, Stockholm, Sweden.—No. 21,098; 
purchase and agency contemplated. 

Machines. cash register, and computing scales, Calgary, Mani- 
toba, Canada No. 21,403; agency desired. 

Machines, cash register, with adding mechanism, Ottawa, 
Ontario, Canada No, 21,422; agency desired, 

Machines, check protector, Stockholm, Sweden.—No,. 21,098; 
purchase and agency contemplated 

Machines mimeographs Barbados, B. W. I.—No. 21,323; 
agency desired 

Machines, typewriter, Barbadoes, B. W. IL—No. 21,323; agency 
desired 

Machinery typewriter, Bridgetown, Barbadoes.—No. 21,354; 
agency desired 

Machines, typewriter, Dutch East Indies.—No. 21,048; agency 
desired 

Machines, typewriter, rebuilt, Stockholm, Sweden.—No. 21,098; 
purchase and agency contemplated 

Novelties, office, Basel, Switzerland No. 21,308; purehase con- 
templated 

Stationery and paper, Delhi, India No. 21,333; purchase con- 
templated 

Stationery, Victoria, Brazil No. 21,312; agency desired. 

Stationery and paper, Wellington, New Zealand.—No. 21,334; 
purchase and agency contemplated. 

Supplies, office, Rio de Janeiro, Brazil—No. 21,101; agency 
desired 


Commerce Department Consolidates Divisions. 


The United States Department of Commerce has consolidated 
the three former divisions of the Bureau of Foreign and Do- 
nestic Commerce as a single administration unit, the Division 
of Regional Information. The areas formerly comprised within 
the scope of the European, Far Eastern and Latin American 


divisions will continue to be covered by these three sections 
within the new divison, bearing the same names as the former 
divisions Each of these three sections is headed by a chief of 
section, supported by regional experts and regional assistants. 
Each group is charged with the responsibility for conducting 
research, preparing material for publication, and answering in- 
quiries relative to conditions within a _ specific group of 
countries 


The divisior f regional information will continue to dis- 
charge the functions performed previously by the former 
regional divisior From time to time it will expand and co- 


ordinate these activitis achieve the greatest possible utility 
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from the study of information collected and reported to the staff Much of this is due to the need for wider and gre 
at Washington tribution brought about by the increased producti 

Louis Demeratzky, assistant director of the Bureau of For born of the demand for militar pplies during the w 
eign and Domestic Commerce, is now chief of the division of been estimated that these idditional facilitic n 
regional information Clayton Lane the assistant chief, had ihout one-third of those existing 1914 The ff 
been acting chief of the European division every industr in the United States and represented 

investment probably greater even than the ! rd 
Records of Stock Steel Furniture Shipments. Eaystca! ability to manulactun: 
tour l t tier S rrow? l t ) 

The Department of Commerce reports data on the operations Pa ay Pr prcerm onanent ei nat Cagikehad mandi 
of manufacturers of steel furniture stock goods, based on the there has been immense effort t discovet new 
report of thirty-two companies in the “business group,” and To stretch the national inc 
fifteen companies manufacturing shelving The following figures suming and producing capacit stallmet 
show orders received, shipments, and unfiled orders for both devise This i the manifestat . f the new 
groups from September, 1924 In a few cases in the business comnnettt between industries and not th 
group, where orders or unfilled orders were not reported, these a ndustrs the strugel to , ne . , 
were calculated on the relation of the firm's shipments to total neome : 
shipments 

Business Group. hn pra step toward tion of 
1924—-September—,Orders received, $1,589,994; shipments, $1, bye see dis s2ed a ag en Ru ti 
519,078; unfilled orders, $1,193,871; October—Orders received, $1 this will be taken at the n ! is the 
761,431; shipments, $1,783,162; unfilled orders, $1,184,731; No ture? us of the vear 1927 
vember—Orders received, $1,615,912; shipments, $1,678,636 un vs ee - 
filled orders. $1,216,144; December—Orders received, $1,914,038; ‘ext in order is the pel ’ ct 
shipments, $1,872,677; unfilled orders, $1,220,232 prices of a selected few representative com 
1925January—Orders received, $521,877; shipments, $1,972 steel, copper, cotton, Wool, pork and wheat W 
‘ unfilled orders, $1,455,890; February—Orders received, $1 commoditie th quantities and prices wou @ 

.151; shipments, $1,939,097; unfilled orders, $1,501,460; March monthly or annually, depending on whether the | 
Orders received, $2.012,322; shipments, $2,027,863; unfilled orders, tinuous or seasonal with the same collections of 
$1,482,859; April—Orders received, $1,964,059; shipments, $2,009 manufactured product at wholesale and at retail 
199; unfilled orders, $1,466,428; May—Orders received, $1,855 we should, within the course of a few years, beg 


shipments, $1,918,869; unfilled orders, $1,383,424; June—Or 
ders received, $1,792,656; shipments, $1,805,599; unfilled orders, 
$1,390,540; July—Orders received, $1,823,435; shipments, $1,810, coming months 
745; unfilled orders, $1,445,897; August—Orcders received, $1,664, 
649; shipments, $1,688,965; unfilled orders, $1,358,386; September 

Orders received, $1,969,769; shipments, $1,816,484; unfilled or Imports for First Quarter of 1926. 
ders, $1,535,231; October—Orders received, $2,170,076; shipments, American imports for the first three months of 19 
$2,130,498; unfilled orders, $1,406,117; November—Orders received, the billion dollar mark for the fifth consecutive quarts 





relation between quantity and price and be able 
the basis of this knowledge, what might be expect 




































$1,975,117; shipments, $1,885,505; unfilled orders, $1,496.24 De in a quarterly foreign trade analysis by the foreis 
cember—Orders received, $2,454,277; shipments, $2,418,577; un department of the Chamber of Commerce of the United S 
filled orders, $1,531,505 on analysis shows that imports for the quarter tot 13 
1926—January—Orders received, $2,652,208; shipments, $2,434 367,000, an increase of $183,436,000, or seventeen pe ‘ 
205; unfilled orders, $1,760,573; February-—Orders received, £2, than the value of imports for the first quarter of 192 
272,555; shipments, $2,183,948; unfilled orders, $1,833,862; March The rubber-tobacco group showed a gain of $14 
Orders received, $2,289,276; shipments, $2,387,866; unfilled or 102 per cent. which amounted to more than three tir the 
ders, $1,718,189; April—Orders received, $2,356,403; shipments, combined gain in all the other groups Other group 
$2.356.403; unfilled orders, $1,537,103. May—Orders received, $2 ing increases were machinery and vehicles fifty-one | 
shipments, $2,351,932; unfilled orders, $1,537,826 non-metallic minerals, especially coal, precious stones 
Shelving. increased twenty-two per cent; edible animal prod 
. > 7 . a per cent; metals, chiefly copper and aluminum, sixteer 
1924—-September—Orders received, $415,163; shipments, $471, chemicals, largely fertilizers, eight per cent imate 7 
390; unfilled orders, $334 185; October Orders received, $681, produc ts two per cent wood and paper ome per cer 
364; shipments, $595,157; unfilled orders, $327,455; November cellaneous ten per cent Vegetable foodstuffs decr 
Orders received, $526,707; shipments, $549,120; unfilled orders, per cent, the rise in coffee values being offset by the ; 
9,315; December—Orders received, $596,934; shipments, $650,- sugar, tea and spices and textiles showed a |! f ¢ 
unfilled orders, $364,813 per cent , : 


1925—January—Orders received, $2,206,952; shipments, $517,- 























363; unfilled orders, $361,268; February—Orders received, $539, , Raw silk at a higher price per pound showed ’ 
286; shipments, $443.514: unfilled orders, $453,358; March—Orders of $11,417,000, or thirteen per cer t. and a quantity gail f ’ 
received, $606,75 shipments, $539,972; unfilled orders, $515,434; 000 pounds, or nine per cent Coffee Increased $13,8 
April—Orders received, $566,834; shipments, $650,769; unfilled or eighteen per cent in value, and 88,074,000 pounds r twe! 
ders, $436,048; May—Orders received, $523,426; shipments, $549 seven per cent in quantity Standard newsprint pape a 
272; unfilled orders, $372,296; June—Orders received. $501,182; #3. 124,000, or twelve per cent in value, and 133,203,000 pout ; 
shipments, $482,187; unfilled orders, $398,973; August—Orders re nineteen per cent in quantity. Burlaps increased it e 94 
ceived, $516,694; shipments, $452,716; unfilled orders, $447,255; 6,000, or twenty-one per cent, and 6,397,000 pounds . 50Ur 
September—Orders received, $624.676; shipments, $542,173; un rer cont in cuantity. Cane sugar, at lower prices, sh 
filled orders, $511,689: October—Orders received, $730,911; ship— of $13,390,000, or nineteen per cent in value, and a slig! 
ments, $692.471; unfilled orders, $626,933; November—Orders re- crease in quancity—61,589.000 pounds, or three per Cel 
ceived, $686,814; shipments, $574,905; unfilled orders, $739,831; manufactured wool lost $13.360.000, or twenty-two per 
December—Orders received, $620,947; shipments, $788,461: un-— value, but gained 7,404,000 pouncs, or six per cent 
filled orders, $570,941 Tin bars : blocks, pigs, ete decreased in both quar and 
1926—January—Orders received, $580,948; shipments, $577,364; value 1,706,000, or six per cent, and 5,939,000 pound 
unfilled orders, $583,415; February—Orders received, $656,029; per cent Dressed and undressed furs decreased $1,288 
shipments, $603,144; unfilled orders, $633,545; March—Orders re- five per cent In value, and 945,000, or two per cent 11 amber 
ceived, $583,701; shipments, $726,413; unfilled orders, $604,991 Raw hides and skins declined $532,000, or two per cer 
April—Orders received, $704,432; shipments, $699,370; unfilled and 4,271,000 pounds, or four per cent in quantity 
orders, $570,693. May—Orders received, $580,995; shipment Other important commodities showing an increase were 
$617,260; unfilled orders, $587,310 planks and deals, eight per cent; flaxseed forty-on 
art works fifty—nine per cent; fertilizers, except nit 
: . : + > men " net 
Distribution Information Needed. or Se Rag A py a A el 
Lack of knowledge of the volume and flow of commodities was fish twelve per cent sisal fiber seventeen per 
held accountable for the major difficulties confronting Americar thirty-two per cent: manila ber twenty er g 
industry by Alvin E. Dodd, manager of the domestic distribu naphtha, and other light products. twenty-six pe 
tion department of the Chamber of Commerce of the United inum metal, scrap and alloy 198 per cent tt rf 
States, in an address before the National Pipe and Supplies apparel sixty-seven per cent; grass seeds thirty-s nt 
Association at White Sulphur Springs, Va ind rayon forty-eight per cer 
“Business has so increased its productive capacity,”’ said Mr Commodities showing substantial increases it 
Dodd, “that it is becoming more and more apparent that the coal and coke 458 per cent; nitrate of soda fourt 
greatest problem with which it now ha: to contend is to find other fertilizers twenty-five per cent: hydraul 
the most effective way of disposing of the goods it produces cent pig iron sixteen per cent gasoline nat 
‘Unfortunately our knowledge of distribution Coes not measure finished light products thirty-four per cent ‘Gas 
up to our knowledge of manufacturing. While many facts con four per cent: hay 245 per cent vs and earths 
cerning it are known, the outstanding and accusing fact is the cent: manganesé ores 105 per cent cocoa beans sé 
great mass and importance of the unknown unmanufactured asbestos thirtv per cent: wheat eig 
“One man estimates that the total annual retail sales of con unrefined copper fifty-one per cent; whites 1 ' 
sumer goods amount to $25.000,000,000, while another man ex 1.359 per cent: copra three per cent: crude veing g 
actly two blocks away sets the figure at $40,000,000,000, and each materials fifty-eight per cent: magnesite thirty 
of them regards his own amount as very close to the actual jute and fut hutts thirty-six per cent: fish fou 
The difference, $15,000,000,000, is fairly representative of the 1°96 ner cent: fresh tomatoes eishty per cet 
extent of the twilgeht zone in which industry is groping its way 116 per cent: manila fiber twent per cent: st 
“Distribution is in a transition stage today We are too near cent: oil cake and oil-cake meal sixty per ce1 
it to obtain a correct perspective of it and a clear visior We cork bark and wood eightv-seven pe p , 
recognize the wholesale and the retail functions with measure sixtv-one per cent: grass seeds sixty-tl p =< 
able distinctness but even they are enclosed in spheres more or copper fiftv per cent: aluminur metal. ser _ 
less misty which prevent an accurate measure of their dime cent. and meats 109 per cent ; 
sions or of the internal changes which are taking place 
New Distribution Appears. , , 
“Methods of distribution of immense importance and wholl) ft rf statistics Jf } furnished Me 
different from other methods are appearing almost like mush Dehartment tf ( ommere hbrear as follow 
rooms but with the sturdy nature of the oak Wholesalers are a PO re j : } 
becoming manufacturers; retailers are combining successfully to UMmce Appuances idding , ; cues 
perform the wholesale function for themselves: and wholesalers ecpu Vachines, Page 219; Metal Off 
are establishing their own ‘chains’ or retail stores. Department 16 Pypewriters, Page 215 
stores are forming into ‘chains’ and undoubtedly other changes 7 , eles 
are in progres: which will excite our amazement when they are abulations of Typewrite ms, © aroor 
recognized mg SQupf s :xports did not reach us 1 ft f 
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MIN'TINGS 


A Page Dedicated to Progress 


Principle is defined in the dictionary as the fundamental truth of all things. 


Fy va ~_v — 


Ca Ca] A] 


o 
¢ 





True progress consists in getting these truths into consciousness, whereby 
thoughts, words and acts are directed in accord with principle. 


“Let a man then know his worth, and keep 
things under his feet. Let him not peep or 
steal, or skulk up and down with the air of a 
‘harity-boy, a bastard, or an interloper, in the 
world which exists for him. But the man in 
the street finding no worth in himself which 
corresponds to the force which built a tower or 
sculptured a marble god, feels poor when he 
looks on these. To him a palace, a statue, or 
a costly book has an alien and forbidding air, 
much like a gay equipage, and seems to say 
like that, ‘Who are you, sir?’ Yet they all are 
his, suitors for his notice, petitioners to his 
faculties that they will come out and take pos- 
The picture waits for my verdict; it 
is not to command me, but I am to settle its 
claims to praise. That popular fable of the sot 
who was picked up dead drunk in the street, 


session. 


carried to the duke’s house, washed and dressed 
and laid in the duke’s bed, and on his waking 
treated with all obsequious ceremony like the 
duke, and assured that he had been insane— 
owes its popularity to the fact that it symbo- 
lizes so well the state of man, who is in the 
world a sort of sot, but now and then wakes 
up, exercises his reason, and finds himself a 
"emerson. 


* 


true prince.’ 


“As time in music is merely a measure of 
pulsations, so years are measures of events. 
Being but a measure, time is under your con- 
trol. You can diminish or increase the move- 
ment at will. You can crowd into one year 
experiences that will make it seem a hundred. 
The understanding that you are not in bondage 
to time, but that you control it, gives you a 
sense of freedom, and makes your life’s musi 
have fuller and better expression. You wilt 
not play mechanically, but your soul will be 


“We always should be alert and responsive 
to good. We should tune our minds to good 
thoughts and always be receptive to them. Then 
only good can come to us; only good reports 
will come our way; we shall not attract gossip 
and unkindness. 

“Those who find themselves engaged in un- 
pleasant conversations may be assured that 
they have attracted such inharmonies. The 
consciousness that is purified of all evil has 
nothing in common with that which is base. 

“We do not vibrate to evil when our con- 
sciousness is established in good.” —Unity. 

* * * 

“There is one mind common to all individual 
man. Every man is an inlet to the same and 
to all of the same. Who hath access to this 
universal mind, is a party to all that is or can 
be done, for this is the only and sovereign 
igent. Of the works of this mind history ts 
the record. Its genius is illustrated by the en- 
tire serics of days. Man is explicable by 
nothing less than all his history. Without 
hurry, without rest, the human spirit goes forth 
from the beginning to embody every faculty, 
every thought, every emotion, which belongs 
to it in appropriate events. But always the 
thought is prior to the fact; all the facts of 
history pre-cxist in the mind as laws. Each 
law in turn is made by circumstances predom- 
inant, and the limits of nature give power to 
but one at a time. A man is the whole en- 
cyclopaedia of facts. The creation of a thou- 
acorn, and Egypt, Greece, 
Britain, America, lie folded al- 
Epoch after epoch, 


sand Torests 18 in on 


Rome, Gaul 
ready in the first man. 


imp, kingdom, empire, republic, democracy, 
re merely the application of his manifold spirit 
fot mai l “ E-emerson. 


“Our circumstances and environment are 





+ —l le “| eens ws own Come Rare formed by our thoughts. We have, perhaps, 

ieee rome been creating these conditions unconsciously. 

If they are unsatisfactory, the remedy is to 

lan’s nsciousness is like a radio recei consciously alter our mental attitude and see 

gy statiol Hle can tune out evil thought at our circumstances adjust themselves to the new 

I can become unresponsive to every mental condition. There is nothing strange or 

suggestion supernatural about this; it is simply the Law 

| ctice of the silence helps man to be of Being. The thoughts which take root in the 

( \t tl er of his being mind will certainly produce fruit after their 

< he silence s has reigned kind. The greatest schemer - cannot ‘gather 

ere never has bee VOICE fu grapes of thorns, or figs of thistles.’ To 1m- 

s10n e of dise t is the place of prove our conditions we must first improve 

soundiless silence. where ! iv retreat m ourselves. (Our thoughts and desires will be 
turmoil and contusion the first to show improvement.”—Haanel. 
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PRIVATE IMPRINT BRANDS 


MONG the most important ele 

ments in the expense of doing 
business are selling costs and turn- 
over and, in order that any business 
may prosper under present-day con 
ditions, it is essential that overhead, 
which constitutes the principal item 
of business cost, be held at a mini- 
mum. To accomplish this, the deal- 
er must face conditions fairly with 
out indulging in sophistry, which 
the dictionary fallacious 
reasoning. 

In considering the cost of doing 
business with particular reference 
and turn-over, it 
seems fair to ask where the dealer 
stands if he relegates to the back- 
ground the national standing of the 
lines he carries and their general 
recognition by the public, and puts 
in the foreground a private imprint 
trade-mark. It would appear that 
national recognition and _ prestige 
have an important bearing on sales 
resistance and turn-over or 
volume. If it is sound business for 
the stationer to favor private 1m- 
print trade-marks, he must gain 
something by so doing, and, it 
therefore, fair to ask what 
private imprint brands will lead to. 
What does the seller really 
\re imprint brands really creative 
or are they destructive of the deal- 


defines as 


costs 


to selling 


sales 


seems, 


a ad aE 


ers future? 

here is, of course, no question 
regarding the legal and moral right 
of a dealer or group of dealers to 
create a private imprint trade 
mark line and work towards its 
successful sale but that they 
are entering into actual competi- 


tion with nationally advertised 
trade-mark lines when they do this 
so that we are 
really considering whether or not it 
merchandising in the long 
run for the dealer to establish him 
self as a competitor of the manufac 


turet 


is assuredly a fact 


Is wise 


Granting the dealer the right to 


favor the private imprint brand on 


Being Some Questions and Sug- 
gestions as to Whether or Not 
Privately Controlled Imprint 
Brands Are Sound Business for 
Stationers. 


the one hand if he desires to do so, 
it is quite important on the other 
hand, and no one can question the 
right to ask, where will the private 
imprint trade-mark lead the dealer 
in successful merchandising? If 
the claim favoring the private im- 
print brand is that it will eliminate 
unfair competition and price cut- 
ting, the question then is, how will 
it accomplish this purpose ? 

Suppose, as has been claimed, pri- 
vate imprint trade-marks are more 
profitable and eliminate price cut- 
ting and competition among a cer- 
tain group of dealers. Then, cer- 
tainly, such brands will be profit- 
able for and eliminate price cutting 
among other groups of dealers over 
the country, and if groups of deal- 
ers in different parts of the country 
take up various private imprint 
trade-marks, where will any partic 
ular group favoring any particular 
imprint find a market to enlarge 
their distribution so as to satisfy 
and hold their manufacturer? 
Where will we find the elimination 
of competition and price cutting 
claimed as a part of the campaign 
tor private trade-mark adoption? 
Certainly not in adding to the mul- 
tiplicity of imprint trade-marks 
sold in competition with nationally 
known lines 

So much for the advancement of 
the private trade-mark idea based 
on the assumption that the dealer 
makes a better profit and eliminates 
price cutting because he has no com 
petition on that trade-mark. The 
gic is unsound 


- 


' 
aoes 


It isa 
not the us¢ 


fair question to ask, 
of private imprint trade 
also the 


pring need on the 


a 1 
Marks 


part of the dealer, or group of deal- 
ers, to convince the user that his 
private trade-mark stands for a 
quality at least as high or higher 
than recognized nationally adver- 
tised trade-mark brands and does it 
not cost time, intelligent effort, and 
money to create this impression if 
it be made, and who is to pay the 
cost of making it? 

Are the dealers favoring private 
imprint lines to do this at their own 
expense, or are the manufacturers 
of their lines to do this and thus 
be in the position of paying their 
competitors’ advertising bills, and, 
lastly, how far and how long do 
these dealers expect to continue to 
hold the support and co-operation of 
manufacturers of nationally adver- 
tised trade-mark lines when they 


favor competing private imprint 
lines. 
\ssuming the dealer made a 


greater profit on a sale of a private 
imprint brand, the profit on the im- 
mediate sale is not the entire tran- 
saction, and net profit. There are 
other factors involved in selling 
that mean adding to or reducing the 
dealer’s cost of doing business 
which do not appear in the actual 
sale transaction itself, but, neverthe- 
less, are vitally a part of his busi- 
ness and the cost of carrying it on. 
\re private imprint trade-marks the 
way to reduce these other factors 
involved in the cost of selling, or do 
nationally advertised trade - mark 
lines better serve the dealer in re- 
ducing sales costs and sales resist- 
ance ? 

Considering the matter from an- 
other angle, the dealer is not a man- 
ufacturer and does not know manu- 
facturing standards. Investigation 
has proven many times in many in- 
dustries that it is the exception to 
private imprint trade-mark 
products of equal quality with the 
best products sold under nation- 
ally advertised trade-mark brands. 
Somewhere they generally cut a 


find 
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corner that means a lowering of the 
standard and sometimes this does 
net appear until it is too late, which 
usually means grief for the dealer 
more than for anyone else involved. 

It is true, the manufacturer of 
nationally advertised trade - mark 
lines is generally engaged in busi- 
ness to make money, but he 1s not 
to be condemned for this. | vea- 
ture the assertion that generally he 
is a pretty fair-minded fellow just 
as willing as the average to discuss 
abuses and remedy them as far as 
lies in his power. He generally 
realizes he must establish a reputa- 
tion for his product and for fair 
dealing. He usually puts the best 
he has under his own trade-mark 
and the consumer has long since 
learned by experience to have con- 
fidence in products the manufac- 
turer trade-marks as his own and 
upon which he stakes his reputa- 
tion, 

Certainly, the manufacturer of 
nationally advertised trade - mark 
lines is not the one who needs to 
worry so long as retail stores of any 
kind are operated, for there are 
channels of distribution open; BUT, 
if the logical dealer to distribute his 
product, in our case the stationer, 
favors a private trade-mark line, 
does he not to that extent force the 
manufacturer to seek other chan- 
nels of distribution for the product 
on which a demand has been cre 
ated and for which recognition has 
been gained ? 

[f stationers, singly or in groups, 
favor private imprint trade-mark 
distribution, does it not mean to the 
manufacturer of nationally adver 
tised lines that his ordinary, logical 
channels are turning against him, 
and what other course is open than 
to turn more and more to dealers 
other than stationers, to chain 
stores, department stores, and such 
channels in order to secure his dis 
tribution ? 

By what rule will the manufac- 
turer who, through national adver 
tising has created a demand for his 
product, continue to favor dealers 
who cease being dealers only, and 
openly work against and compete 
with the products for which the na- 
tional advertiser of a trade-mark 
has built a demand ? 

Unquestionably, the purpose of 
nationally advertising trade-marks 
is to help the distributor of such 
lines in the sale and turn-over of the 
product. Unquestionably, national- 


ly advertised trade-mark lines sell 
more easily than other lines. 

Will it not be a natural develop 
ment for the manufacturer of na- 
tionally advertised trade-mark lines 


to turn more and more to other ave- 
nues of distribution that are willing 
to really co-operate with him in sell- 
ing, if the stationer who is now his 
logical distributor, places first and 
foremost a private imprint brand? 
It is all right for dealers to object 
to and fight unfair practices that 
work against their interests as deal- 
ers and logical distributors of cer- 
tain products, but certainly it is a 
distinctly different thing to favor 
and work for other practices that 
give evidence of being destructive 
of the welfare of the dealer's future. 
It is well to search deeply as to fu- 
ture results and not stumble over 
a thousand dollars later on by edg- 
ing in an extra dime today. 
Certainly, if the stationers, wheth- 
er it be individually, in groups or in 
a series of groups, go into the pref- 
erence of private trade-marks, their 
status with the manufacturer is al- 
tered and they cannot continue to 
have the right to expect the manu- 
facturer of nationally advertised 
lines to consider them his sole dis- 
tributors, for they become actual 
competitors even though they may 
still be avenues of distribution ; and 
if the movement and propaganda 
for private imprints gains in 
strength, the manufacturer is to that 


extent forced to seek other chan- 
nels of distribution or to believe a 
dealer can sell a line of private 


trade-mark goods which he is com- 
mitted to promote and at the same 
time protect the interests of the line 
of nationally advertised trade-mark 
products with which the private 
trade-mark is competing. 

It is immaterial that sometimes 
private trade-marks appear to have 
been successful in a degree. If the 
matter were searched out it is quite 
possible that the success might to a 
considerable extent be found to 
have hinged on the co-operation 
with the dealer by the manufacturer 
of nationally advertised lines which 
the dealer handled. 

It is immaterial that sometimes 
the quality of private trade-mark 
lines might be or can be proven of 
equal quality with the best in na 
tionally advertised lines. 

The ultimate result of the prac- 
tice, if adopted, generally is the 
vital factor, and the matter should 


) 


SAS 





be faced fairly and it should not be 
overlooked that certainly it is a mat- 
ter for the manufacturer to deter 
mine who shall be the distributor 
of his product and also for the man- 
ufacturer to determine whether he 
will continue to strive to confine the 
sale of his products through dealers 
who favor a private imprint in com- 
petition with his nationally adver- 
tised trade-mark products. 

The dealer who favors a private 
imprint brand is selling a trade 
marked article direct to the user, 
doing the same thing that he com 
plains of when he chides the manu 
facturer for selling direct lwo 
wrongs don’t make a right. 

Summing up, the thought comes 
that if the private imprint idea con 
tinues to grow and be favored by 
the stationer, there can be no other 
choice on the part of the manufac 
turer of nationally advertised prod 
ucts than to seek other channels 
through which to market his lines 
to a greater and greater extent until 
the stationer loses the business en 
tirely of handling nationally adver 
tised products and is dependent 
upon the promotion and sale of pri- 
vate imprint brands alone. Will this 
benefit the stationer and what will 
he gain? 

It cannot be denied that selling 
nationally advertised trade-mark 
goods is easier than selling private 
imprint lines. That it 
be more profitable is equally 
manufacturer and dealer will hon 
estly co-operate to eliminate unfair 
trade practices, and | 
assertion that the elimination of un 
fair competition and price 
can never be accomplished through 
the use of private impr 
no matter how honest the dealer. or 
group of dealers 
honest the goods may be. 


will alwavs 


venture the 
utting 


int brands, 


may be. or how 


The remedy, when unfair pra 
tices are believed to exist, is for 
dealer and manufacturer to get t 


gether personally and, thre 
channels of our National Associa 


tion, and not play at it, but really 
work to correct the condition, rather 
than to attempt a cure by advertis 


ing and promoting a course that can 
only add trouble and 
more and more to lose 
tioner the handling of lines that are, 
under present conditions, logically 
his for distribution and 
sirable lines for him to continue to 
hold as distributor. It might be 
remembered also that the initials of 
private imprint trade-marks are 
P. 1. T. Is the stationer, in favor 
ing private brands, digging one 

And what does he get out of it, and 
how does he get out of it >—( Ie 


sure 


+ +] +. 
{ Sta 


certainly ae 
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“ALL RIGHT: PLL PAY TOMORROW” 


61) UT you don’t have to pay for 

it now,” emphasized an add- 
ing machine salesman, in his final 
arguments for an order.- “You see, 
under our plan, the machine prac- 
tically pays for itself out of the sav- 
ings it affords.” 


“Well, in that case, I’ll take it.” 


‘All Right, I'll Pay Tomorrow,” 
is growing in such popularity, in al- 
most every line of business, that a 
few suggestions may be in order. 


Supposing goods are sold “on 
time’: What of it? 
An able defense of installment 


selling is found in an article by Wil- 
iam R. Basset, chairman of the 
board of Miller, Franklin, Basset & 
Co. The article appeared in Ad- 
vertising and Selling Fortnightly. 
(uoting : 


“Suppose that an occasional ship- 
ping clerk or salesman does get so 
tied up with installment payments 
on his flivver, talking machine and 
electric toaster that he falls behind 
on the rent and has his credit cut 
off by the grocer. What of it? 

“There have always been people 
who lived beyond their means and 
whose accounts ultimately have had 
to be written off. All merchants, 
manufacturers and jobbers who sell 
on credit habitually set up reserves 
for bad debts. They face the fact 
that they will have credit losses and, 
by adding something to the price, 
they get their losses back from the 
people who do pay up. 

‘A credit loss is not an economic 
for no wealth has been de 
stroved. In fact, goods which are 
not paid for, whether sold on a reg- 
ular charge account or on the in- 
stallment plan, are just as definite 
an addition to the wealth of the 
world as those which are paid for. 
Making them has given employment, 
and hence purchasing power, to sev- 


1OSS 


eral workmen—in the shop where 
thev were made and on the farms 
or in the forests or mines which 


produce the raw materials from 
which they were made. 

“Tf Bill Jones, truck driver, buys 
a doodad and never pays for it, 
there is no change in the wealth of 
the world. Bill is richer in the 
ownership of one doodad which pre- 
sumably makes him happy, while 
and | few thousand 
others who pay our bills are pen- 
alized in a purely money way to the 
extent of our pro rata share of Bill’s 


vou and a 


Well, What of It?—A Discussion 
of Credits and Installment 
Sales. 


defection. We never notice it. In 
fact, if everybody always paid up | 
doubt if prices would be reduced an 
iota. 


“The average bad debt 
throughout industry is less than a 
half of one per cent. That would 
bring the selling price of a hundred 
dollar vacuum cleaner down to 
$99.50—if we got the benefit of 
everybody suddenly taking it into 
their heads to pay what they owe. A 
$2,000 automobile would then sell 
for $1,990—not a particularly vital 
saving to a man who buys that kind 
of a car. 


loss 


“The loudest protests against in- 
stallment selling have come, in the 
order of their volume, diminuendo, 
from manufacturers and retailers 
who do not use the plan, bankers 
and trade union leaders. 

“No doubt those manufacturers 
and retailers find that their sales are 
suffering And 1 doubt if 
bankers are wholly concerned over 
the financial solvency of their indi- 
vidual fellowmen. Most banks are 
not organized to handle installment 
sales paper and they quite naturally 
are griped to see banking profits 
which sometimes are large and juicy 

go to upstart finance companies 
which are organized to handle the 
business. It is interesting, however, 
to observe that of late some of the 
wiser bankers have recognized the 
trend and are now able to take the 
paper of finance c mpanies secured 
by thousands of individual install- 
ment contracts, 

“To keep the worker in debt is a 
time-tried method of keeping him at 
work. With half of the installments 
on the piano to be paid monthly or 
weekly for the next year or so, a 
man is far more apt to give up his 
union card than to give up his job 
in obedience to a strike call.” 

In response to the statement that 
the installment plan tends to put 
workers in a state of economic bond- 
age, Mr. Basset says: ‘“‘It is still a 
more pleasant form of slavery by 
far than any they have experienced 
in the past 

“My point is that most of the 
propaganda against installment sell- 
ing is coming from those whom it is 
hurting in the pocketbook—and I 
don’t mean the buyer who, ostensi- 


bly, is the only one who is harmed.” 


Leaving Mr. Basset for the mo- 
ment, it is worthy to note the fol- 
lowing: James H. Perkins, presi- 
dent of the Farmers’ Loan & Trust 
Company, of New York, said that 
“this type of buying has recently so 
greatly increased it has become not 
only an important influence in the 
distribution of many commodities, 
but it now constitutes a real factor 
in banking.” 

C. C. Hanch, general manager of 
the National Association of Finance 
Companies, speaking particularly 
with respect to automobiles, says: 
“So far automobile paper has been 
sound. The loss ratio has been very 
small, and banks have had satisfac- 
tory experience with the paper of 
automobile finance companies. Any 
tendency toward low down-payments 
and long time would be the worst 
thing that could happen in the auto- 
mobile business. It is gratfying to 
say that the tendency to deviate 
from sound credit terms has appar- 
ently passed the peak, and there 
seems to be a disposition at present 
upon the part of both dealers and 
finance companies to keep terms 
within safe limits.” 

P. L. Winchell, president and 
chairman of the board of the Rem- 
ington Typewriter Company, states 
that installment selling has not 
reached a point onerous to the com- 
pany. The amount of the Reming- 
ton business done on time runs less 
than 25 per cent. Mr. Winchell 
seems inclined to the opinion that 
“the business is conducted along 
helpful, instead of hurtful, lines.” 


In the clothing business it is inter- 
esting to note the experience of two 
large Chicago loop stores, catering 
almost entirely to men. Under a 
budget plan which provides for a 
small down payment and a definite 
amount weekly, both stores find that 
they actually get their money quicker 
than under the so-called thirty-day 
plan. Under the thirty-day plan 
the bill is more likely to run sixty 
and ninety days. Under the budget 
system it was found that bills were 
actually paid three weeks earlier, not 
to mention the down payment and, 
strange as it may seem, there was 
an increase in business in those lines 
to which the budget did not apply. 


Data tends to show that the auto- 
mobile probably dominates as a spe- 
cific article sold on installments. 
Some place the percentage as large 
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ninety-five. Mr. Basset takes 


this as an example of what might 


as 


happen to industry if installment 
selling were suddenly — stopped. 


(uoting : 

“It is probably true that 95 per 
cent of all automobiles are sold on 
time payments. It is impossible to 
estimate accurately how many of 
those cars would have been sold had 
it been necessary to pay for them in 
full when they were delivered. But 
estimate for yourself how many of 
your acquaintances could have af- 
forded to plank down the money all 
at once. Would you have bought 
your car when you did if you had 
had to pay for it in full? Most 
people would have had to wait a 
year or more before they bought. 
And in the meantime what would 
the automobile makers have done? 

“Certainly it is safe to say that 
not half of those who have cars 
could have bought them for cash. 
That means, of course, that automo- 
bile sales and production would have 
been only half what they are. Only 
half as many workers would be em- 
ployed in car and accessory plants. 
They would be idle and we would 
have considerable depression in 
many communities. 

“To cut automobile production in 
half would acutely affect many other 
industries, such as rubber, steel and 


oil. Cut off the buying power of so 
many employes and the result would 
be telt quickly in every industry, 
including those which now feel that 
they are being hurt by installment 
selling. 

“The same holds true in all indus- 
tries which have found a way to in- 
crease their sales by making it pos- 
sible for those who have hitherto 
been non-consumers to buy. 

“It is a simple fact that it has 
never been possible for the masses 
who make up probably more than 90 
per cent of the people in this coun- 
trv to buy all of the commodities 
they would like to have. Every con- 
cern which, like Ford’s, has been 
able steadily to reduce its prices has 
found that each reduction tapped 
new market strata among people 
who had the desire but not the abil- 
ity to buy. Easy payment plans 
have even a greater effect in making 
it possible tor new customers to 
materialize. 

“Grant that he who buys on pay- 
ments pays more for the goods than 
he who pays cash. It is worth it to 
him. 

“T happen to know that the credit 
losses of one of the largest finance 
companies which handles the paper 
of concerns selling automobiles, 
radio, furniture and musical instru- 
ments on the installment plans are 


less than those of 


most mer 


who sell in the ordinary way 


seems that buying 
payments is not 


a few often repeated horrible ex 
ples would indicate. 


“But the important factor 
whole thing is that the instal 


plan 


actually 


much larger than could be created 


any 


ob ious, 


other 


way 
logical 


of selling and advertising lt 
ables the prospect who, by re] 
and expensive effort, has beet 


bued with desire to take what « 


on installmet 
so demoralizing 
provides a mark 
. It is a perfect 
and ethical 
{ 
eared 


salesman knows is the final and 


Importe 


int step 


decision. 


“We are prosperous becaus¢ 


factories 


becaus« 


are able to buy. 
they are able to buy only 


of the installment plan.” 


Installment 


equipment field probably 


selling in the office 


reached the stage that it has in 
industries, due largely to the 


1 


has 


are busy. They ar 
* our masses of popula 
To a lar e ¢ 


0) 


ore 


+} 


number of small, low-priced arti 
Adding machines, typewriters, 
plicators, some furniture are 
sold this way and doubtlessly 
need develops for other items to | 
sold similarly, the method wi 
forthcoming. 


“WE MUST SELL OURSELVES” 


ag. IT IS, we're still unsold 
and are sick and tired of so- 
called salesmen and so-called sales 
literature. We must sell ourselves, 
and that’s going to take some time 
and effort, and some thought—and 
Gosh, how we do hate to think.” 


S 


He was unburdening himself at 
length on the theme of trying to get 
some service out of manufacturers 
and salesmen of office equipment 
was this editor. 

I ran across his editorial in the 
office of a man who also thinks that 
office equipment salesmen could pay 
more attention to considering how 
the prospect could use the equip- 
ment. He cherishes the clipping as 
a time-saver; when a young sales- 
man, in any line, wants to take up 
his time without knowing whether 
the thing he sells will fit in this 
man’s business he lets him read the 
chipping. 

It's not a new clipping; 


it needs 


a little erasing of thumb-marks. But 
even though it appeared in the 
Marietta (Ohio) Register, Dec. 22, 


And Gosh, How We Do Hate to 
Think! Not a Single Construc- 
tive Suggestion from Office 
Equipment Makers or Sales- 
men, Wrote Newspaper Ed- 
itor.—By A. A. Shields. 


1924, its comment upon office equip- 
ment selling is pertinent today, so 
here goes : 

“The writer has had a most dis 
couraging experience recently. 

“About two weeks ago we paged 
through the advertising section of a 
couple of high business or 
efficiency magazines looking for the 
announcements of the manufactur- 
ers of a couple of rather expensive 
office specialties. We found about 
ten manufacturers of each device 
twenty in all—and we wrote them 
all, carefully and in detail, about as 
follows: 

“"We are wondering if we 
use your device or system efficiently 
and economically in our Blank De- 
partment. Our problem is such and 
such; we want to do so and so; and 


class 


can 


we th 


function 
Do you know of 
using it this way 


it ? 
papers 
Or any 


ink 


that 
way? 


perhaps 
would fit nicely in such and sucl 
What do you think abou 


are 


any 


1 


hemo 
List 


lew 


If so, could you 


us something about their experiet 


or give us their names so we co 
them ? 


ask 


Have 


you any s 


tions yourself ? etc., ete. 


“*We don’t believe it 


you to 


now, but if one of your men should 


be in 


and if he has some real information 


to offer us, we would be glad t 


have a 


Marietta 


woul 


salesman call 


in the neat 


over the matter with him.’ 


“You 


letter. 


it 
We are 


see, 


was a 
a mighty g 


pretty 


1 
; 
318) 


pect, anxious to buy, and mors 
willing to meet the seller beyvor 
half-way point in working 
efhcient use for his product 


“So 


turers 


nationally 
through more than twenty-f 
Oh, yes, 


cent. 


far not one of the manuf 
and some of them aré¢ 
known firms—has 


there’s been 


( 


1 


( 


( 


1 


) 


rt 


10°O 
Vas 


ot 


eT 


le 


t 


te! 


your produ 


} 


it 


~ 


du 


De 


] 


ent 


1 


pav 


¢ 


ruture 








XK 


es 





Page 


17 OFFICE APPLIANCES For August, 


1926 





of mail and we've entertained at the 
cost of a good day of our time some 
fifteen salesmen. Some of them 
were mighty pleasant chaps, too. 

“But none of them had anything 
to offer us; none of them had 
studied our problem; none of them 
had given a thought to the imner 
workings of a newspaper office or 
our particular needs; and none of 
them had made any serious effort to 
adapt their machine to the solution 
of our problem. 

“So far we’ve not had, by mail 
or in person, a single, constructive 
-uggestion that would help us adapt 
any of the devices or systems to our 
needs. And with all that effort and 
really quite enormous expenditure 
of time and money, we're hardly 


one notch nearer the sale than we 
were two weeks ago. 

Oh, we know a lot about various 
machines and systems. Our _ head 
has been whirling for days with 


lata and specifications, trick selling 
devices, various whirligigs and jim 


cracks. We know all about the ma- 
chines, backward and forward, in- 
sile and out—and we know the 
weak points of the various makes, 


pointed out assiduously by their 
competitors, better than we know the 
strong points of any. 

“But. we re 
not interested in machines. Fact 1s, 
we don't give two whoops about all 
them put together. What 
want is to get a very definite office 
problem solved. And we don’t care 
whether the machine that does it has 
one wheel or nine hundred. 

“Fact iS, all of the machines will 


FOr “iness graci us, 


we 


; 
Ot 


WINDOW DISPLAY OF 
MAISON BLANCHE COMPANY 


OF NEW ORLEANS DURING 
THE WEEK OF APRIL 21 
This window, which shows the 
Sheaffer line of pens, desk sets, 
pencils etc., is evidence that 
Sheaffer dealers appreciate the 
value of national advertising 
Sheaffer advertising appeared in 
the Item—Tribune during the 
same week, making it possible 
for the dealer t up the na 
+i ? 


onal advertising and the local 


do the job for us, we believe, with 
about the same efficiency and econ- 
omy. They are good devices. We 
knew all that before we wrote. Now 
we've the specifications for all of 
them, laying around some place— 
if they haven’t been mislaid—and 
some day, when we get time, we'll 
sit down and try to fit one of them 
into the newspaper business and into 
our particular office. We'll buy one 
or two later on when we get good 
and ready, but no one has sold us 
anything and no salesman or home 
office or service department 
has rendered us the slightest tangi- 
ble service. 


sales 


“And we were ready to be sold, 
anxious to buy and get the problem 
off our mind. If any of those sales- 
men, or any one of those letter 
writers had stopped to look at the 
problem from our viewpoint instead 
of from his own; had taken fifteen 
minutes’ time to apply his special 
knowledge of his particular machine 
to our particular problem, he’d have 
landed the sale right off the reel, 
we'd have had the machines now, 
and all of us would be happier and 
better off. 

“As it is, still unsold and 
are sick and tired of so-called sales 
men and so-called literature. 
We must sell ourselves, and that’s 
coing to take time and effort and 
some thought—and Gosh, how we 
do hate to think. 

“Probably the an ex- 
treme but it did actually hap 
pen right here, and within the last 
Maybe we're unusually 


wer;re 


sales 


above is 


case 


two weeks 


hard to sell, maybe we happened to 





hit a most unusual group of sales- 
men or sales-correspondents, but 
nevertheless, the above are the facts 
in the case, from the viewpoint of 
one buyer, at least, and.the result- 
ing reaction is only too definite. 

“And the moral of it all is—ad- 
vertising still does pay. With all the 
terrific economic waste that the 
above transaction involved—and 
nine-tenths of it all, advertising, the 
salesmen’s time and expenses, our 
time, etc., etc., is on the face of it a 
total loss—we'’re going to end up a 
satisfactory buyer and user of at 
least one machine and one manufac- 
turer is going to end up with a sale. 

“And without the advertising, 
miserably as it was followed up, 
heavily handicapped as it was, the 
sale would not have been made. 
lhis office would continue to strug- 
gle along indefinitely with a worn- 
out, costly, antiquated system and 
the production of one manufactur- 
er’s plant would have been held up 
just that much. 

“Think what a tremendous force 
advertising must be if it still pays 
in the face of the handicaps we 
place upon it. 

“And still it does pay.” 

!t is not likely that this editor is 
the only one who holds such views 
as to the difficulties of having his 
office equipment problems solved. 
But he is one of the few who can 
find a way to get a little of the re- 
sentment out of his system profit- 
ab!y—‘making lemonade out of the 
lemon that was handed him’’—by 
pointing an advertising moral to his 
readers from it. 


advertising with his own win- 
dow trim. It is said that wher- 
ever possible Sheaffer dealers 
all over the country are tying 
up with the company’s national 
advertising by running tie-up 
copy and also using the com— 
pany’s free window display ma- 
terial and attractive dealer 
helps. It is suggested that deal-— 
ers can profitably use = such 
services to stimulate school 
trade in the early fall. 
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PROTECTION FOR OFFICE-MADE ADVERTISING 


HERE § slipped through this 

Congress in the closing days of 
its first session a bill that, once its 
purport becomes known, will prob 
ably do more than any other new- 
found influence to encourage the 
use of office-made advertising forms. 
As here used, the term ofhce-born 
advertising mediums is intended to 
be most elastic, embracing form 
letters, leaflets, price-lists, circulars, 
labels, dealer bulletins, and “home- 
made” house organs. Only, for the 
application of the new law, it is a 
range of communications and pub- 
lications that must be restricted to 
announcements produced by means 
other than typesetting and the use 
of printing plates. 

The current concession by Con- 
gress amounts to an extension 
the copyright privileges whereby the 
advertiser or business correspondent 
obtains protection of his copy 
against conscious and unconscious 
imitators. It takes the form of an 
amendment to existing copyright 
statutes. But it is limited in its 
contacts for the simple reason that 
only a portion of the business com- 
munity this fresh 
safeguard to originality. The busi- 
ness house that has its own printing 
plant or that employs in its publicity 
solely the products of commercial 
printers has been well taken care of 
by Uncle Sam’s copyright system, 
as it stood 


ort 


has had need of 


Older sections of the copyright 


statutes were framed, however, in 


‘ 
} 


a dav which fell short of the 
urce (on 


present 


ot business res 


vision 
basi law provided 
for printed matter 
the 


ited States 


sequently, the 
copyright shelter 
produced from type set within 


boundaries of the [ 


ne lack began to be apparent trom 
the day when Yankee _ inventive 
gemus evolved the first the long 
procession of reproductive and du 
plicating processes dependent upon 


stencils and other instrumentalities. 
Thereafter the 
from copyright protection 


of 


disadvantage of the 
exclusion 


mounted with the multiplication 


the uses to which the mime graph, 
subst 


the photostat, and other itutes 
| 


for conventional typesetting have 
been adapted When the Patent 
Committee of the U. S. Senate and 


House of Represent itives set about 
overhauling the general copyrigit 
laws of the nation, this glaring gap 
in the protective system was one of 


FORMS 


Written Expressly for Office 
Appliances by Waldon Faweett. 


the first and most impressive short- 
comings to enlist their attention. 


Oddly enough, though, the agita- 
tion for protective recognition for 
the twentieth century alternatives 
of printing did not spring, first, as 
might have been expected, from 
office managers, merchants, and the 
other coaxers of business who are 
dependent upon self-sufficient pub- 


licity. Instead, the pressure of re- 
sentful sentiment which prodded 
Congress to action came from 


preachers, authors, college profes 
sors and other writers who sought 
protection for their works which are 
not put into type or printing plates 
at least not at the outset. [s- 
pecially energetic in behalf of the 
expansion of copyright were the 
executives of correspondence 
statistical services, and other 
agencies that circulate 
lectures, reports, market 
in forms that simulate typewrit- 


ot 
schools, 
“lessons,” 

surveys, 
eve... 
ing. 

Wherever the credit should be 
placed, the fact remains that the 
user of any of the new-fangled office 
adjuncts, that are transforming the 
province of the graphic arts, may 
now obtain redress under Il ederal 
law against any pirates or copyists 


that borrow his ideas or steal his 
thunder. The Vestal Act (known 
originally as H. R. 10774) by 


amending Section 15 of the Copy- 
right Act of 1909 permits the grant 
of copyrights to works produced by 
any reproductive process without 
any qualification as to the size ot 
the “edition.” This last 1s, in itself, 
an incalculable boon to many busi 
ness men who, though they 
contract for regular printing jobs on 
their large “runs” are wont to em 
ploy one or another of the patented 
small editions. 
need for protec- 


May 


mechanisms for 
Nevertheless, the 
tion for the text that is given a mod 


est mailing may be quite as urgent 
as for the catalogue, manual or pri 


vate magazine that has a circulation 
far up in the thousands 

Not the least of the consequences 
which may happily flow from the 


current action of Congress is shar} 


ened attention to the whole subject 
of the protection which Uncle Sam 
affords to office adventures with 


new expressions of the art preserva- 


tive. Undoubtedly many business 
men have stood in their 
in the assumption that only the con 
ventional, traditional 
press work are susceptible of isola- 
tion from the copy-cats. The action 
by Congress in stretching the copy- 
right blanket is not 
dence to the contrary. Several times 
lately the trade-mark censors the 


own light 


examples ot 


the only evi 


LU’. S. Patent Office have had occa 
sien to rule that trade-marks and 
labels need not be born of the time 


honored printing press in order to 
be entitled to registration or c 
right entry. 

Government Protects Originator. 


. 
LD 


i - 


In recent instance of thi 
kind, two traders, 


the other a small concern, were con 


one 


— J 


one a large an 


tending for possession of the same 
commercial nickname The little 
man had been the first to use the 
coveted brand, but the big man 
argued before the Patent Offices 
tribunal that his modest rival had 
no real right to the business badge 
because his labels carrying the 
trade-mark were either typewritten 


or produced by means of a rubber 
stamp. The Federal umpires sh: 


ly rebuked this theory of discrim 
ination against the user of im 
promptu printed matter. The ulti 
matum was that the size of a busi 
ness or the volume of trade has 
nothing to do with the protection 
that mav be claimed. So long as the 


intent of inscriptions is to identify 


a business house or distinguish 
goods of particular origin or ownet 
ship no discrimination may be p1 
ticed against the vendor because he 
elects to make shift with the 
graphical facilities of his ov t 


| ederal officials at Washit OT 


have reason to believe t 

erable numbers of busines 
forego the governmental prot 
that could be theirs out « : 
hension as to the characte ( 


the requiremen 


try. lime an un elate 
rollers of advertising matt ( 
have confessed that the , ‘ 
sought federal re¢ eniti 

fore were it not for the sup 

aE duty acansatinnal cos 

not the requisite “liter 
“artistic” qualifications ‘ 
ter of fact, Uncle San 


brow in res] 


business 


It is quite true that ( te 
for entry at the U s ( ot 
Office (a branch of the Libra f 








Congress) is required to have cer- 
tain literary or artistic qualifications. 
Otherwise it must turn to the U. S. 
Patent Office, where a different 
form of copyright protection 1s 
available tor anything that may pass 
muster an “advertising print.” 
But the Copyright Office is not ex 
acting in its standards. Art work is 
not required to be of a high order. 
That was indicated years ago, when 
circus posters were admitted to the 

] 


as 


sacred precincts of the copyright. 
\s for text, it would be hazardous 
to sav that a bare-faced advertise 


ment would pass muster as a work 
of literary worth. We know, for 
example, that mere titles and sales 
slogans have, time and again, been 
refused admission. But any text 
that imparts information of value or 
general interest should have stand- 
ing in the eyes of the supervisors of 
copyright, even though contained in 
a house organ borne by a blotter. 


\s has been said, there is, for 
advertisers who cannot “make” the 
Copyright Office, a certain solace at 
the copyright annex of the Patent 
Office. where. by an odd contradic- 
tion in organization, provision has 
the enrollment of 
that with articles ot 
manufacture. Valuable for adver- 
tisers as is this consolation agency, 
too much must not be expected of 


been made for 


“prints” deal 


it. (ne thing especially to be borne 
in mind is that a “print,” in order to 
be copvrightable, must relate to or 
describe an article of manufacture. 
Every now and then a subject that 
would appear to the layman to be a 
perfectly good advertising print is 
turned 1 
fanciful picture, or a “human inter 

‘s intimately 


down because it 1s, say, a 


est’ study, and does not 
relate to any specif article of com 
merce 
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One this 


less 


way also in’ which 
of copyright is far 
adaptable to the purposes of busi- 
ness men than the regular scheme 
of copyright is in a narrowness of 
application. To obtain credentials 
as an “advertising print,” the subject 
matter must be literally a_ single, 
concrete presentation such as a win- 
dow card, a trade-paper insert, or a 
calendar illustration. At the Copy- 
right Office a pamphlet, a booklet, 
manual or portfolio, if eligible, is 
accepted as an entity. Not so at the 
Patent Office. Here the prevailing 
idea of a “print” is a pictorial unit 
that might almost be said to be ex- 
pressed in terms of a single sheet. 
nly a little while ago an advertiser 
was disappointed when he under- 
took to copyright as an advertise- 
ment a series of cards, each bearing 
one letter of the alphabet. He was 
told that to obtain the protection 
which the Patent Office extends it 
would be necessary for him to copy- 
right each leaf separately. Similar 
fate overtook another advertiser who 
sought to copyright for one fee what 
the officials characterized as a “bun 
dle of maps.” There was no objec 
tion to the maps, as such, but it was 
held that a series could not be re- 
garded as a “print.” 


While the recent trend at Wash- 
ington is unmistakably in the direc- 
tion of more hberal protection 
for advertising forms—no matter 
whether produced by professionals 
or by amateurs abetted by modern 
office devices—there is unyielding 
insistence that all Uncle Sam can 
do is to stand as the defender of the 
form and not the substance of ad- 
vertising. To no other request does 


species 


the Federal authority have to say 
“No” so frequently as to the plea 
that monopolies be granted in ad 








ia 


vertising “ideas.” By advertising 
idea is meant a definite but general 
style of copy, or a given technique 
in advertising display, or a “school” 
of typographical arrangements. Al- 
ways the answer is that official 
Washington will back up an adver- 
tiser in his claims to a unique ver- 
sion of his advertising story, but 
that it cannot have Federal help to 
hoard the basic facts of the story 
itself nor the forms of expression 
that are common property. 
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In pursuance of this latter idea, 
the U. S. courts have declined to 
punish advertisers that made use in 
their catalogues of illustrations that 
had previously appeared in the cat- 
alogues of competitors. Only this 
summer, too, the courts emphasized 
anew the principle that copyright is 
available to the copy writer who has 
taken _ existing materials from 
sources common to all writers and 
has arranged and combined them 
in a new form or given them an ap- 
plication unknown before. The the- 
ory is that the compiler exercises 
skill and discretion in making his 
selections, arrangements and com- 
binations and is entitled to the copy- 
right reward for producing some- 
thing new out of old advertising or 
literary material. To support a 
copyright, reading matter does not 
have to be entirely new and to have 
never been used before. If the plan, 
arrangement and combination of 
materials is fresh and original it is 
all that A weaver of 
advertising may even have borrowed 
much of his methods from others, 
yet if his grouping and composition 
of the material is an improvement 
what has been done before, 
with the same inspiration, he will 
win a copyright. 


is necessary. 


upon 


Here were shown the Under- 
wood standard typewriter, book-- 
keeping machine, portable type- 
writer, sound—proof cabinet, 
ete 
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EDITORIAL 





Putting a New Typewriter On the Market. 
ae PUT a new standard typewriter on the market 

is not a labor to be lightly entered into, for the 
process is long and expensive and many unexpected 
problems will be encountered. It is far more difficult 
to put a new typewriter on the market now than it was 
thirty years ago or even twenty years ago. Machines 
have been highly perfected and refined by the various 
companies, and competition is razor-keen. Before one 
ventures to place capital behind a new standard type- 
writer, he should understand the mechamsm of the 
different machines on the market, the history of the 
typewriter industry and the problems encountered in 
marketing typewriters. He should remember that per- 
haps sixty per cent of all sales of new typewriters 
bring in used machines in exchange, which in turn have 
to be disposed of. There are a thousand and one prob- 
lems which come up in the distribution of typewriters, 
many of which involve items of expense which can 
hardly ever be foreseen. It is not intended by this 
warning to discourage any enterprise which has a fair 
prospect of success, but only to point out the fact that 
the way is probably longer and the cost greater than 
any one would expect who is not thoroughly conversant 
with the typewriter industry. 

While conditions affecting portables are different, 
there is even in this field no beer and skittles in the 
marketing of a new machine. It is a serious thing to 
undertake and offers problems which are well worth 
the attention of the ablest of men. 

<> 

Last Call for Typewriter Meeting 
HIS is the final call for the first annual meeting of 
the National Association of Typewriter Dealers to 
be held in Chicago on August 26, 27 and 28. The 
tvpewriter dealers of the United States on those dates 
will be the guests of the typewriter men of Chicago, 
who are making every effort to see that they and their 
families will be taken care of in the best possible man- 
ner. Headquarters have been established at the Palmer 
House, under the direction of P. E. Kinnisten, secre- 
tary of the Chicago Typewriter Dealers’ Association. 
A sufficient number of rooms have been arranged for 
at that hotel to accommodate, it is felt, all who will 
attend the convention and who have not made other 
hotel arrangements. ‘The secretary says that it is ad- 
visable, however, for dealers to notify him of their 
intention of coming in order that he may arrange ac- 

commodations at the Palmer House if desired. 

This meeting comes at an opportune time because 
lealers of the Shipman-Ward Manufacturing Company, 
rebuilders of typewriters, will hold their annual con- 
vention in Chicago on Tuesday and Wednesday, August 
24 and 25. Furthermore, we understand that the Re- 
liable Typewriter and Adding Machine Corporation also 
expects to hold a meeting of its dealers at about the 
same time. If all of these things materialize as they 
shoula, there ought to be a large attendance at the 
initial meeting of the National Association of Type- 
writer Dealers. 

Secretary Kinnisten has made arrangements with the 
railroads to obtain convention rates of fare and a half 
for going and returning trips provided two hundred 
fifty certificates are presented. A full report of this 


phase of the matter js presented in another column. 

President Walker of Denver is busy now preparing 
the program of the convention and we are assured that 
it will be one of uncommon interest. 


The Stationers’ National Convention 


HE chairman of the program committee for the 

next convention of the National Association of 
Stationers, Office Outfitters and Manufacturers is C. 
C. Cobb of The Conklin Pen Manufacturing Company, 
governor of District No. 5, Toledo, Ohio. 

Mr. Cobb says that according to the reservations 
made with the Mayflower hotel for the attendance at 
the National Association convention in September, prac 
tically one-third of the capacity of the hotel has already 
been reserved, ninety days in advance of the conven- 
tion date. Reservations are being received daily at a 
steady rate, indicating the largest attendance at Wash- 
ington that the association has ever had. He advises 
stationers and manufacturers who have not made their 
reservations to do so at once. However, any of those 
who at the last moment cannot secure accommodations 
at the Mayflower hotel, may, if they desire, secure ac 
commodations at the Lee house, Fifteenth and L streets, 
barely three blocks away from the Mayflower. The 
program committee has made arrangements with the 
l.ee house to take care of overflow and the accommo- 
lations there provided will meet the expectations of 
inyone who may select that hotel as his home at Wash- 
ington during the week of the convention. 

Last month we published a tentative report of the 
convention and this month on the National Association 
News page, will be tound a program of the commercial 
furniture division, which will meet on Tuesday of con- 
vention week in the afternoon. These programs are 
filled with material of great suggestive value and in- 
terest to all stationers who will be greatly benefited if 
they can by any possibility arrange to attend the con 
vention this fall. There need be little fear of lack of 
accommodations because the convention date has been 
advanced from October te September in order to avoid 
congestion of crowds at the opening of the convention 
season. Washington in late September is likely to be 
a delightful place climatically considered, and there are 
so many places in and around Washington to visit that 
it is impossible there should be a dull moment for any 
To some, this convention will come as the first 


body. 
Others may 


opportunity to visit the nation’s capital. 
regard it as the last opportunity they will have to do 
so. It is important that the dealers turn out at this 
convention and we trust that a considerable portion of 
the reservations noted above were made by stationers 
and office equipment dealers who of course are the 
backbone of the association and are the people who 
must give the work to the organization in order to get 
the benefit out of it. We urge every stationer to give 
serious consideration to the next convention not only 
on account of the city at which it is to be held, but be 
cause of the work to be done there and the immense 
value of the social and convention side, where men get 
together and find their minds stimulated not only to 
give but to receive suggestions. 
<--> 

Useful and Interesting Facts About Carbon Papers 

N ANOTHER page in the 

article entitled “Three Ten 
John A. Corliss, sales manager of the carbon and rib 
Boston, 


present issue 1s an 


Thousandths” by 
ben division of The Carter’s Ink Company, 
Mass. 

The title of the article refers to the thickness of the 
carbon coating on the tissue sheet—three ten thou- 
sandths of an inch, which is several times smaller than 
a hair and less than the play allowed in the bearings 





1¢ 











eo — 


— a 








Page 21 OFFICE APPLIANCES For August, 1926 





he finest automobile engines, vet a coating so thin 
is able to produce from fifty to one hundred legible 
copies under suitable conditions. Mr. Corliss defines 
the best typewriter carbon paper as follows: 

‘The best typewriter carbon paper is that well made 
ind good quality sheet which comes in the right thick 
ness and sensitiveness to do properly and satisfactorily 
the class of work required under the individual con 
litions surrounding the work.” 


From Mr. Corliss’ investigations, the manutacture 
f carbon paper antedated the typewriter. Carbon 
paper, it appears, was first commercially made 1n 1862, 
but it was quite a different product from that with 
which we are familiar today. This Mr. Corliss ex 


plains in his article, also mentioning the different sub- 
stances that go into the manufacture of the coating 
for carbon papers. Few users of carbon probably 
know what carnauba wax is, where it comes from or 
for what it is used. Nor can they explain the place of 
origin and uses of ozokerite. These are two of several 
things which are explained in this interesting article. 
He tells of the different kind of carbon paper tissues 
and where they are used and why they are of different 
weight. He explains how conditions of use make it 
necessary to vary the thickness of the carbon sheets. 
Anyone who is not already familiar with the technology 
of carbon papers will find in Mr. Corliss’ article some- 
thing that will add much to his information. 


Will Anyone Help Mr. Campbell? 


G. P. Campbell of the T. H. Payne Company, Chatta 
Oa lent . hairman ot the dealers’ commodity con 
mittee on fountain pens and pencils which will report to 


the national convention in Washington this fall. 


“4. Is it advisable for the stationer to concentrate on one 
well known line of pens and pencils supplemented by a few 
representative numbers from other equally well known 
lines? 


“5 Is it advisable for the stationer to carry all lines for 


He desires to make a comprehensive report to which he . 
. — nioht assih 1, _ —— ‘ : =a 
has mailed the questionnaire presented below to the men which he migh P ibly have an occasional inquiry: 
, 7 Pe 1 eee eee eee “O Is it preferable to have a direct sales contact from 
vers of his committee and to leading fountain pen and pet ae as 
; ' . , t lanufactur he stationer < : . J yber: 
cil manufacturers. He desires that this questionnaire reach he manufacturer to the ationer ind eliminate the jobbe 
—— , eo) Jo vou as a stationer r yrohts * to stoc 
1s many dealers as possible and has requested Office Ap |: 23 is a stationer find it pre fitable to stock any 
, 1 other than Nationally advertisec nes? 
ine te pul s 1! the hope that some of his Telow er tha _ . ot ' ed li 
anf ' : , “8. Do you think the manufacturer’s rebate system, as 
cadeater will com orward with Suggestions Here is the ; : 4 ; 
] practic b SO * of the sading co dz Ss fork to 2 
1estionnaire. Mr. Campbell will be grateful for answers PT ced by some of the leading c mpanies w rk for the 
; oS ine ae ak ae BREE best interest of both small and large stationers alike? 
yal any o e questions : 
; "3 : “9 How can the anufacturer most effectively assist 
Is it advisable from a manufacturer's standpoint t ; , “4% 
, , the stationer in the sale of pens and pencils: 
entrate on the manutacture of a tew numbers in pens “6 - ; . 
; 10. Where could the fountain pen and pencil display 
ind pencils, to the exclusion of other numbers and : , ; , ‘ 
‘ . : ve located in the stationer’s store with a view both to ac- 
what numbers would you recommend ate , : ny ‘ 
cessibility and sales possibility? 
4 s it visable for the s ’ 0 co ¢ mn the “ . 
2. Is it advi the stationer to concentrate on th 11. Are you as a stationer making the most of your 
salsa af f Pee aE oe s and neils te .e saion . a 
ales of a it Wil ers in pens and pencils to the exclusi pen and pencil sales possibilities? 
ot others an if Ss 1 ; Ss ption of t 1 ers vou ‘6 = * F . 
;, and 1 give a description of the numb« uO 12. What suggestions have you to make as to ways 
( comm pr ile, make a recapitulati : and means of the manufacturer further assisting the sta- 
“wee aatae tne the ane » pieesthedt 1 eatail ae : : ay 
ou ues | past year classified by retail pric tioner in promoting the sale of pens and pencils? 
Is it advisable to the stationer to concentrate on on “Please answer these questions very thoroughly and in as 
ore than two well known brands of pens and pet much detail as possible in order that we stationers can 
cils to the exclusion of other lines: profit by the experience of our fellow stationers.” 
THE SOULLESS CORPORATION 
ihe men whose business 1s small often think that those who manage the great 
terprises are cold wculatine, even inhuman 
That old idea that corporations are soulless is still a part of the belief of the 
, ‘ 7 ’ . . 2 . 
business man, particularly the isiness man who, after vears of hard work 
11918 smali. 
Onstd r thr. S¢ [TO 106 rents 
This notice issued the P vania Railroad, for exampli Train order 


LO28. To all trains south On 


ount of the serious illness of a young boy 


siding al Bower's Station, near our tracks, whil passing th ugh, trains will 


hy “77 ‘ 
make as little notse as possthle 


1 brakeman on the Baltimore & O 
.) /] eina tracture / Ze US rush d / 
riain specialist 1}? Pittsbu th u'as t] 
if he could operat ion. The tracks of 
ement sent asp tal thunderma dazn 


eded 


hio Rat 


lroad was seriously injured, his 


a } rs pital in Vi org INnfOUmN, iW. Va. A 


ne who might save this brakeman’s life 
the B. & O. were cleared and the man- 
rom Pittsburgh, carrying the doctor who 


” 7 ; ; ’ . 


n ve rcad of t still believe mn the soullessness of cor- 
ious 
The corporation with wi 1 do ness is interested in you individually 
tah the individu n that horation who know of ( and what you are 
ther others rborations or tndividuals, ar nterested in you or not, de- 
ids not upon the fact of their being big business concerns, but upon what you 
lo to arouse their terest (Frank Farrinaton’s Business Talks for 1926. No. 8.) 
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BUSINESS EDUCATION AND 


mercial education become 


curriculum. They go 
dents into such subjects as English, 


oratory. In fact, there are more than a few 


a really excellent finishing course after the high school training, and in many cities in increasing num 
schools are giving elective courses in business subjects, including stenography 
leading universities throughout the country present business courses of a thoroughgoing character, 
turning out graduates highly trained in the essential principles of successful business. 

It is the purpose of this department to emphasise the 
courses in public schools and to show how wide the field is becoming wherein these schools function, pres 
not only a sketch of the advanced courses now available, 
found in actual daily emplovment in the 


Furthermore, 


ofice machines commonly used are to be 


no mean market for the absorption of 
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Few people outside of the business colleges themselves realize the great advances which have 
of late years in business education and the extent to which 
that not only is it recognized im colleges and universities, 
themselves provide in many cases courses % thich a few years ago would have been considered suitable for a co 
far beyond the mere teac hing of book ‘keeping and stenography and now carry their stu- 


English literature, 
commercial schools in the 


f office equipment of all kinds. 


1926 


OFFICE EQUIPMENT INDUSTRY 

heen mad 
So iwmportant has com- 
but the business schools 
}] 


bit ge 


the subject is recognized. 


husiness administration, elementary economics and even 


United States whose courses constitute 


bers high 


»b , . 
bookkeeping etc. 


and typewriting, 


importance of the business school and of business 


nting 
but also to emphasize the fact that practically all of th 
schools which indeed form 


: 
umost 


The typewriter here as elsewhere is 


the cornerstone of the advanced work, touch typewriting being everywhere taught and speed developed through 


the consistent practice of principles which are 


nom well unders tood. 


Practical work on adding and calculating 


machines, bookkeeping machines and other mechanisms is given. The student is taught filing. He learns th 
principles of accountancy and the practical use of loose leaf devices; in fact, if he takes the complete course, 
he finds himself well advanced on a road which under other circ umstances would require years of effort to obtain 
the same practical information. 

We commend the following articles to the attention of readers of OrricE APPLIANCES, for we are certain 
that they contain food for thought, and that their tendency will be to strengthen the hands of the business 
schools which are doing so much to advance the cause correct principles in business life. 

Business School’s Contribution to Education 
By Laura E. Bright, Typewriting Department, Office 
Training School, Columbus, Ohio. 

Note.—‘The creation of a thousand forests is in one acorn,’ simplicity of line, the metal files, the office safe, the tele 
said Emerson, whose quick, philosophical mind grasped so phone stand, and the typewriter desks 
many truths and made them clear in epigram. The school is : rea te 
a place of destiny. It shapes plastic minds and helps to chart Che growth of this one acorn has probably not been ph« 
the life courses of the students who attend. What the schools nomenal. If not, it leads one to the considerat f the 
are domg to keep up with the developments in this field is im- reasons for the increase and the contribution of the bus 
portant. Somewhere among the students now taking theu ‘ ; a 
business courses there is a great man or woman in the making, ™°%S school to education. Its contribution may well b 
whose work will exercise an effect upon the life of this and based on the following: 
coming generations. Opportunity to show innate ability 
N' 1T SO MANY years ago, in 1911, to be exact, a tiny Opportunity to use a certain measure of responsibility 

acorn of a business school was planted. That begin- quickening self-reliance 

ning was called Office Training School. It consisted of Opportunity to manifest pride in one’s work 
one room and one teacher ()pportunity to strive for a detinite goal. 

Today the school occupies seven floors, thirteen rooms Opportunity to feel that you are doing something 
and the annual enrollment numbers twelve hundred pupils. while 

Then one teacher taught all branches. Now sixteen Opportunity to reproduce the atmosphere 
teachers are employed and thus give a business-like point of view 

Then the subjects numbered three or four. Now the If as someone has said “the aim of education is to make 
bookkeeping itself is divided into seven divisions: Ele- men want the right things,” then the business school cet 
mentary, Corporation Accounting, Manufacturing Cost Ac- tainly contributes its quota. According to Inger the 
counting, Banking Practice, Advanced Accounting, C. P. A. object of all education should be to increase the usefulness 
Problems. In addition there is Commercial Law, Arith- of man—usefulness to himself and others.” Again the busi 
metic, Penmanship, Spelling, Salesmanship, Marketing and ness school holds its own 
Business Organization. The stenographic course shows an It is quite possible for the business school to reproduc 
equal increase. Thus has the little acorn fulfilled its mis- the atmosphere of the office. In the first place t mat 
sion of a thousand oaks rials and tools of the two are the same. Letters are di 

Concerning the equipment of that beginning school, little tated which must be correctly transcribed and ready by 
need be said. The present equipment of typewriters num- definite time. The pupil, no matter what the mental caliber, 
bers 125, displaying about an equal distribution of Reming- realizes that he or she is there for a definite purpose and it 
ton, Royal and Underwood. Numerous adding machines is possible to quickly arouse their interest in making prog 
are in evidence. For the use of the stenographic depart- ress. After the transcribing speed has been acquired the 
ment there are the Dictaphone, Mimeograph and Multi- use of the mimeograph machine ts _ taught \ well-cut 
graph. The advanced department equipped with folding stencil properly inked on the mimeograph is a matter for 
typewriter desks do their work in a model business office. absolute pride in oneself. The painstaking attention which 

+ ther 


fice desk of quartered oak, impressive in its 


Here is the « 


the multigraph requires gives one a sense of “something 
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accomplished, something done,” to say nothing of the 
dictaphone 

I am inclined to the belief that the business course is 
broader than current opinion would lead one to believe. 
Take the specific case of the stenographer, the mere trans- 
ferring of pot-books into intelligent English is not all that 
is taught in the course 

She is not only taught that she must be alert, but tested 
as to that alertness. She is given dictation on many sub 
jects order that she may be prepared for whatever posi 
tion is offered her and she goes out realizing that she must 
inticipate the needs of the employer, must be ready to 
grasp the meaning of his work, and help in every way pos 
sible She has discussed the value of health, vigor, co 
operation and energy In other words, she has been told 
how to become a skillful player in the complex game of 
human relations. She may fail and allow herself to become 
a counter in the checkered game of life pushed here and 
there by somebody else, but again she may surprise you 
and prove she learned the mystic word It is surprising 
how much can be done, even with the sluggish pupil in six 
months’ intensive work due perhaps to the fact that the 


pupil realizes the time element and definite purpose of mak 


ing progress 
[The arranging of business letters,’ finding the proper 
word, making the statements forceful, afford opportunity 


for clear thinking, while the properly arranged and neatly 











After all, when the content of your course offers opportu- 
nity to develop ability to think—to use judgment—co-oper- 
ation and arouses desire for further knowledge, are you 
not providing the essentials of education? 

The same development is shown in the teacher’s train- 
the requirements of the other courses 
must be met (45 words a minute in typing—100 words in 
shorthand). In addition to completing the required work 
Economics, Psychology, Sales- 
manship, Sociology, School Management and History. They 
have then completed the first step if they are to become 
“Thinker and Doer Company.” The sec- 
ond step comes in learning how to use the information ac- 


ing course Here 


in bookkeeping they study 


members of the 


ind how to present it to others. 


quired 


lor this purpose they are obliged to teach under super- 
vision, shorthand, typewriting and bookkeeping classes. 

Briefly the method can best be summarized into the fol- 
lowing points 

Observe. 

Listen 

Read 

Discuss 

Formulate 


Unless they study the details of means and method they 


will become the imitators of whom Kipling wrote: 


Chey copie d all they could follow, 








typed letter affords opportunity for the use of judgment But they couldn't follow my mind: 
The majority of pupils go on their first job imbued with \nd I left them sweating and stealing, 
onsciousness of the need of continued knowledge and skill A year and a half behind.” 
. . . - ; 
Office Appliances in the Commercial School 
By D. L. Musselman, Quincy, Illinois, Proprietor The Gem 
City Business College. 
Nort Vf Vusselman, the writer of this arti 1 ma of ma ctiztiwtes utside f his work as president of the 
Busy College, Quincy, Ill. During the f ten ws he ha een very active in the work of the Methodist 
} He represented the Illinois Methodist conference at th last ral ferences and was one of the assistant 
secretay t ference in Springfield, Mass., in 1 1924 ft ti in president of the Laymen’s Associ- 
ati f the Conference a member ie Conter ! ) a trustee of /llinots Wesleyan 
, t of Chadd S reasure? } n Fund of the three colleges of the Confer- 
( Bi-Conferes 1 ment which 9 d $1,250,000 for the schools and conference claimants of the two 
the Chicag {rea Hi i Ser Counct ld n several civic boards, Mr. Mussel- 
ma 1s } ) tf the (Juin Kicke Natt 
OR] War a few commercial s Is were serious der this kind of an education, and discredited 
existenc it was not until after the | Wat it whenever they had the chance. Commercial education, 
ercial education made its gre vrowtl eve ' s modest beginning, was fundamentally cor- 
lu g r, thousands of men wh d be rect, and became very popular. As the enrollment and 
S\ ers return me, and, appreciating the é ( e! siness schools increased, new equipment was 
education, attended some business college ( st addec i the curriculum was strengthened to meet 
( S\ Is were organize the ging needs in business. 
é this demane Por the majority of commercial schools 
é tt have 1 t ire WwW housed. Many have their own 
' e \ few desks placed uilding or occupy buildings especially 
he top flo ‘ some erect r arranged for their use. 
vhe ent was che 1 few By 1893 the attendance had increased in 
t ( : on the outside, d the private commercial schools until there 
Busi ( ege, were all vas vert 115,000 students attending yearly. 
By this time, the demand for commercial 
At ‘ ‘ d ‘ education had become so great that a num- 
‘ stenographic de t ber of high schools began to introduce com- 
. siness lege Phe mercial courses. At this time there were 
S eht at that t vere but 15,000 students taking commercial work 
kkee g inship, wi ecial all the high schools in the United States. 
‘ sis g: arithmet < By 1918, according to the Educational Re- 
et rt the Bureau of Education, the num- 
sity ege authorities « DL. MUSSELMAN er of students taking commercial education 
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was 289,000 in business schools, and 278,000 in high schools 


At the present time there has been a great increase in the 
number of privately owned commercial schools, as well as 
in the number of students attending these schools, yet it is 
not comparable to the increase of students taking commer 


cial work in the public high schools. The popularity of the 


commercial course in high schools is indicated by the fact 


< 


that in the census of the entire United States nearly 334A 


are commercial students, while in some high schools 60% 


of the students are registered in commercial courses. In 


addition to this, practically every university and college, as 


well as the majority of state teachers’ colleges, have schools 


of commerce, with very large enrollments 


Stenography an Ancient Art. 
Unlike the writ 
back to 


wrote 


Stenography is not a recent invention. 
shorthand 
that 
Socrates, but it is at 


ing machine, the beginnings of date 


antiquity. Some _ have believed Xenophon 


stenographic notes of the lectures of 


A CORNER OF THE AC 
TUAL BUSINESS DEPART 
MENT SHOWING THE BOOK 
KEEPING AND ADDING MA 
CHINE EQUIPMENT.—Instruc 
tion on these machines is a part 


of the course for all of those 

taking the work in the Actual 

Business Department 

least established that the learned slave, Marcus Tullius 
Tiro, freed by Cicero and made his secretary, developed a 
system which soon came into widespread use. Few high 


school boys and girls today who struggle with the orations 


of Cicero, know that it was the art of Tiro which preserved 
these classics for us 


The “Notae 
some 5,000 signs for 


Tiro) consisted ot 


doubtful it 


Tironianae” (notes of 


words, and it is stenog 


raphy would today be so popular a profession had one to 


burden his memory with an equal list tut the ancients 


were more patient than we, and, once mastered, these notes 
much use 


book 


slaves in the art for the sole 


proved swift and practical. Busy Rome found 


for its stenographers Atticus, a famous Roman 


lover, trained a great torce ot 
and thus became a real publisher 


purpose of transcribing, 


ages before the days of printing. Five manuscript readers 
were alloted to each one hundred stenographers, and these 
took down the spoken words And the cost to the thrifty 


\tticus was one pound of grain and a small allowance of 


wine per slave 
However, the history of shorthand for the English 


began with the system ot 
Bright, in 1588 
Charles 


system in reporting speeches in the 


language publication of the 


Timothy \mong the later celebrities who 


mastered the art was Dickens, who in his early 


days used the Gurney, 


House of Commons. Shorthand was not used to any great 


extent in the office until after the invention of the type 


writer. An attempt to invent a typewriter is found in the 





records of thé British Patent Office, which s ; that a 
patent was granted on the 7th of January 714 
Majesty, Queen Ann, to Henry Mill, an Englis 

Che manufacturer of the first practical machine 

Ilion, New York, in the autumn of 1873, when t 

which was invented by Christopher L. Sholes 

yy E. Remington & Sons. It was then kn 


The J 


It is amusing to us today to read the comme 


pewrite! 


of the commercial educators shortly after the 
the typewriter Che quest irose regard 
ticability of the typewriter business. One 


ing commercial educators of that day wrote a 1 


in which he proved conclusively, at 


' 
i@ast te 


never be extensively used 


that the 


the typewriter would 
price ot the ma 


lacked the 


noisy thing 


the arguments 


that 


was 


prohibitive, typewriting grace of penma! 


ship, and that no one wanted the 


way An additional argument was used that it would take 
too long to learn to use it, and some doubt was expressed 
whether a person could ever write as rapidly t 


writer as he could with a pen. It was also 


note the effect on those who received their first tvpewritte 


letters ne store keeper in a rural district « d 
bitterly because a firm from a metropolitan city nt 
him a printed letter instead of writing in long! 

let them understand that he could read writing that 
it was not necessary for them to print his letter ( 
could read them, and if they could not treat ’ 


gentleman and write letters to him in longhan: 


not solicit any business trom him 


Commercial Schools and Modern Office Appliances 
The +] ' 


whether pri 
public, 


more 


commercial schools of today, 


find that it is necessary, in order to just 


existence, to have, as a part of their equipment 


business 


such as are required in the average | 
some schools the equipment is very much 

than in others In schools teaching shorthand 

lutely necessary to have typewriters Che av 
typewriter to each three students. Usually tw: 


makes of standard machines are owned 


so that the student may have typewriting experi 


the machine with which he may come in cor 
accepts a position 


As the 


something about filing, 


student is not well prepared unless 


the up-to-date school 











=) 














plete filing equipment, either steel files or wood files, giving 


student instructions on the different styles of filing and 
indexing. 
[ sually 


files 


card 


Staple 


has a sectional with 


blanks, 


rs and paper fastener machines 


the school equipment 
files 


part of the equip- 


for legal 


file 


bind 


and document 
are 
ment 

As 
ink, we 
als« 
Shorthand Department, as well as in the 


the 


the student should know something about duplicat 


Many 


machines 


find mimeographs and multigraphs schools 


have addressographs, and adding in the 


Depart 
the 


Business 


ment In Business Department, instruction on 


adding machine has now become a part of the regular 
courst In many schools the student is taught on the 81 
key keyboard machine, as well as the ten-key machine. 
Part of the necessary equipment, at the present time, is a 
ookkeeping machine Every careful business firm today 
uses a check writer, consequently you will find check 
writers in your Business Departments. 

Letter filing and card indexing will also be found in 
many of the Business Departments. Calculating machines, 
which are beginning to be very extensively used in the 
better business houses, are also to be found as regular 
equipment 

iF oth the Business and Shorthand Departments will 
‘ a parcel post scales 

r 
Yesterday and Today 
By E. R. Shaw, President, 
HAVE hanging in my office a magnificent piece pen 
and brush work executed by the famous L. P. Spencer, 
the originator of the Spencerian system of penmanship, 
ls¢ t and on it is the following advertising copy 
COURSE Bookkeeping as applied to the various 
rtments trade. Opening, conducting and 
osing commercial books of every kind Making 
se of all forms of commercial paper, commercial 
law political economy, commercial calculation and 
practical penmanship—system the tried Spenceriat 
TERMS lull course, time unlimited, review at 
leasure, $25.00. Shorter course, including singl 


and double er 


$15.00 


itry bookkeeping in any common busi 


bookkeeping, 


t 


Course in single entry 


$5.00. Tuition for ladies 20 per cent less than the 


ve terms Tuition in advance 


VI i vast difference between this curriculum, which 
nere gave the student a more or less 
superficial knowledge of keeping books of 
acc t, and the curriculum offered today 

the progressive business schools, which 
should include not only a bookkeeping or 
business training course, but a business ad 
ministration course with such subjects as 
Jusiness management, cost and corporation 
ccounting, bat ku oy. economics, bustiil ess 
efhiciency, business law, sales correspol dence 


advertising, bookkeeping and adding ma 
hines, etc. Also a broad and comprehet 
sive secretarial course which will qualify a 
person tor a position as private secretary. 
Chis change in curriculum has been brought 
about not only by the desire of school men 
to better qualify their students, but also by 
the employer who is constantly demanding . 
re of his employe, particularly in a spe m.. cB “~ 
| 7 etro susiness 





SHAW, 


Che phonograph is used to great advantage in the Bus- 
iness Department for the development of penmanship, and 
in the Typewriting Department to develop rhythm and an 
even touch. 
find offices in their Business 
represent banks, wholesale 
houses, insurance and express offices, with the different files 
and to the student for this character 
or 


will 
to 


In most schools you 


Departments, arranged 
equipment prepare 
work 

In many schools you will find dictaphones, and in some 
The student is taught the 
proper way to answer a telephone and how to put through 


there is telephone equipment. 


long distance calls 
The commercial school has been one of the principal 
mediums for training young people in the use of such 


appliances, and those manufacturers who have appreciated 
Susiness Colleges to intro- 
The student 
who has been trained to use certain office appliances, pro- 


this fact and have encouraged 
duce their machines have reaped a harvest. 


vided these appliances are practical, will use his influence 
to have the firm employing him introduce this equipment 
into its offices 


general equipment you will find both in 
privately owned commercial schools and in the com- 
high you will find many 
schools having other office appliances, which are necessary 
nes 


al 


The above is the 
the 
However, 


S( hools 


mercial 


take care of loc conditions. 


in Business Education 


Detroit Business University. 


cialized way, and with his demand for increased efficiency 
he has been willing to pay more money, realizing 
is we all do that it costs money to train employes. Today 
our graduates receive tial salaries of from $20 to $35 per 
week 

Labor ing machinery has played a very important part 
in our ability to give to our students an intensive course 
of training within a reasonable length of time. No high 


class school today is to be found without a complete equip- 


such as typewriters, calculating 
bookkeeping machines, adding machines, dictat- 


ment of office machinery 
machines, 
ing machines, filing equipment of all styles, duplicating ma- 
and in our university we not only 
nts the use of the above mentioned machines 


lephone switchboard and even a stamp affhx- 


chines of various 


types, 
teach our stude 
but also the te 
ing machine 

lete courses are given on all office appliances, 
and can even recall the time when we 
did not feel that it was really necessary to 
That was before the 
advent of touch typewriting. A student at- 
tained his proficiency on the typewriter by 


Today com] 


yet | 


teach typewriting. 


the constant practice of letters and legal 
forms In contrast to that system compare 
the training which is given today. We have 


teachers who do nothing but teach typewrit- 


we have our own course with special 
special tests and everything we 
know of that will creater greater efficiency. 
who won our typewriting 


medal this year wrote 2,155 words in thirty 


ing, 


text book 


The young lady 


minutes, new copy, and without a single 
error—nearly 72 words per minute. We 
call this our accuracy test and no student 


can submit a paper that has an error of any 
kind on it 


President 
University 




















Ge 


Instructors are chosen today with great care and dis- 
crimination, not only for their academic qualifications and 
ability as teachers, but particular emphasis is laid upon their 
practical experience in the subjects they are to teach. We 
always insist that teachers have actual business experience 
in their subjects because we know they are better able to 
impart a workable knowledge of these subjects to the 
student. 
Business Education Now in Front Ranks. 


Business education has made remarkable progress dur 
ing the past twenty-five years and is now recognized by all 
state universities and in most cases is a part of their cur- 
Only a short while ago Mr. Baker of New York 
contributed $5,000,000 to 


used exclusively for a school for teaching business adminis- 


riculum. 


one of our universities “to be 


tration.” The private business school was the pioneer in 
business education and in the early days it was a struggle 
to make a showing on the right side of the ledger while 
educating the public to the need and value of this type of 
training. To the originators of these schools belongs all 
the credit, and the fact that a business man can today call 
a business school and have it send him a competent, well 
trained stenographer, ready to step right into the work of 
his office and render satisfactory service, and without the 
necessity of any training on his part, is proof of the sound- 
ness of the original ideals of business education. 

To further emphasize the progress of the business school 
I might cite the conditions as they exist today in our state 
of Michigan, and while no other state has as yet given such 
recognition as we enjoy, I believe it is only a matter of a 
short time before similar conditions will exist in every state 
where good, reputable, progressive schools are being con 
ducted In 1923 the Schools Associa 
tion, which now numbers sixteen business schools, requested 


Johnson, state superintendent of public instruc- 


Michigan Business 


Thomas E 
tion, to appoint a committee to determine definite standards 
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for these institutions. This committee consist 


members, two business school representatives, tw from 


the University of Michigan, one from the commercial de 


partment of the public school system and one from the 
state department of public instruction. Requirements fixed 
by this committee covered all phases of school work, in 
cluding organization, administration, program of studies 
graduation requirements, preparation of teachers, building 
equipment and general policies of the schools Following 
the report of this committee, Mr. Johnson appointed a com 
petent inspector who visited the business schools of the 
state and made a thorough and searching investigation 
along the lines laid down by the committee. From this 
report the department of public instruction issued certifi 
cates of approval. <A certificate is valid for only one year 
and betore a new one is issued the school must again be 
inspected, thus making certain that the required standards 


are being maintained. 
\s a result of this system there is now a 


courses, teacher preparation and graduation require: 


in all these schools, and the standards today are higher than 


they have ever been in the history of commercial educa 


tion. Lloyd Goodrich, who represents the departme as 
a member of the committee on standards, has stated No 
one seeking a business education in a private scl need 
go outside of our state to secure the highest type of trait 
ing given by any business or commercial school 

The business schools of Michigan, as represented the 
Michigan Business Schools Association, voluntarily asked 
the state department for this co-operation and inspectiot 


This was done because of their earnest desire to give the 


best possible service to their students and thus prepare then 
for the rid. Iti 
a decided forward movement on the part of private school 


better paying positions in the business w 


men and will mean much in the future to these schools and 


to business education 


Office Appliances and Modern Business Training 


By F. W. Hazleton, B. A., 
Principal, Bryant & Stratton Business College. 


© GIVE the reader a perspective of the development 


equipment and methods of conducting 


must go back to the year 1856. To the 


ot business 
business, we 
average reader, it seems highly improbable that at so early 


a date. four vears before the outbreak of the Civil war, 


there could have been any attempt at specializing training 
matter of record 


Notwithstanding, it is a 


Business College had its humble 


for business. 
that Bryant and Stratton 
inception that very year 
we have had ample opportunity to 


Being the oldest business college 


in America, note the 


progress the years have brought and to speak authorita 
tively, more or less, on what modern office appliances, 
manned by trained workers, has done and will 


do for modern business 


At the beginning, business training had no re 


inforcement in the way of equipment to make 


more valuable such training Business training 


itself to penmanship, 


necessarily confined 
spelling, arithmetic and bookkeeping, with em 
phasis on the business angle. Such traiming 


wes most complete, for no office boasted time- 
saving equipment 

Then came the typewriter and with it a new 
day in business training and office procedure. 
Here was the beginning of the office appliance 


industry From then on progress was rapid. FW 





HAZELTON 


Next followed shorthand to make the 
the tvpewriter triply valuable And 
equipment Comptometers, Mimeographs Multis : 
filing equipment, Addressographs, bookkeeping 1 nes 
\ll stand as a lasting tribute to those men who s] ears 
in perfecting these instruments of commerce that 
ern business man now turns into dollars a 
May we interject here that we as modert 
are indebted greatly to those who have 1 
work the pertecting of these ti Sa yg ¢ 
tools of business? 
And while the office appliance industr 
the tools with which to work, i r de 
gree, the modern business colleg 
the trained mat wer t co 
chines and effect their efhcient 
lo date, 100,000 ounyg met 
gone out into the business w 
doors ot Bryant & Stratton Bus 
Here every known ofhce app! 
use, to make the student more 
self, to his employer and to the busi 
in general. 
Batteries of tvpewtiters, di taphor Sa trans 
cribing machines: Miemographs t 
graphs for duplicating work: adding 1 nes 
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and Comptometers to make adding, subtracting and divisiot business economics, business management, office admin- 
eas nd error proof filing systems in their ability to accu istration salesmanshiy public speaking, comptometer, 
ately record facts. information and statistics: bookkeeping court reporting, etc.—these are some of the subjects which 
und inaccu - have prepared a hundred thousand men and women to go 
nt ids te na 3 lent nto the business world and there work out their own 


And so the office appliance industry and Bryant & Strat- 


, R int & Str ; tee cece ; - : 
: te besides rendering a big service to the employer, really 
| lie , ‘ +} } } ] | 
que t I I St re equipment Vi makes | Ssipie . . . ‘rT 
Php have join n building for business leadership. They have 
von i havin Sansa oti Shorthand. tvpewriting. sect . a1 , . * s 
go Gres .. Pes g ' made possible a specialized business training; have started 


es, business administratior iccountings us , , . 
- _ es ' = a many a careet ind have taken men and women out of the 


et mercial law, business correspondence, rut of routine work and lifted them into positions of com- 


A Collection Letter with a 99% Response 
By B. C. Reber. 


POSIN had a letter that you could send out knew had found s ething I have been sending that 

hose persons or firms who had been delinquent i1 letter out ad accounts for the past three years and 

iccounts, and know that you would get a re it has never failed to get a response in all this time except 

sponse on 99 the appeals that were mailed. Wouldn't on one occasio1 This happened only recently, and I am 


id found a good thing still in hopes that I shall hear from this man.” 


| * ~— oink “onthe ce oak f ‘ ; : , , ‘ 
iS MNaving a a ail ( \ better idea of how this letter is received may be ob- 
a ee nate aant letter he te aht ane te a . 
n ; SP EANS ucnh a ie : ' tained by the following letter received from one of the 
+] , ' 1 4 ‘ £ shies ws , hac led ¢ ' ' 
a time <« th re i ( clients t s quoted verbatim: 
ey S S¢ ( e instance ermore the 
c j ‘ , re ; ee Dear M Vats 
ma Vv < cases t is brought home the mazuma, w ch 


; ; ; Your kind letter of June 19th has received my attention 
makes 1 alt tne re valuabl Che letter tollows ind I have been trying to take care of the statement you 
sent and I will give it prompt attention as I know it 
uught to have been paid by now, but I have been up 


It Ss I t al SV matter to ¢ ill attentio1 t al ul paid = oan 
bill It 1 dift iit n tw no | ‘ Ba igainst { nd unable to take care of It. 
ym ‘ Ss two accou Ss S et S¢ . . . 
vhat it bl : C : ; | carinot take exception to you reminding me of the 
\ a 1 means tft meet obhgations econd, a! more : - : - ° : 
‘ past du int there would be nothing more pleas- 





ompelling, need your friendship and patronage ( ON Nelenee Were =e 
; eager the ing to me than to be ible to pay same as it fell due. 


stant reminders Il his besides bein ens to me - a. . 
a x k " i a. Se “eo Hoping that vou will give me a little more time on 
cause me run tl ris ft losing that friendship on - oe . 
, . age eA ee same and | will take care of it at the first possible moment, 
which the continued success of this business depends. But J.) 
if triendship is essential, financial support is a necessit ; 


- : Yours very truly, 
Ma | not continue to have both from vou Please sit ’ . 
lown now. while it is on your mind. and send me a checl There y have the letter and the reply. An efficiency 


oO! as pe! ttached statement record of 99° ona llection letter is not one to be passed 
Cordiall oure ’ 
ss over without consideration Collections are one of the 
Pet " about tor a ott ¢ that a 1 a9 ‘. . 
ah ; hardest tasks susiness procedure, and to collect old ac- 
‘ . ' 
PY ¢ < thn 17 mrtat ¢ 7 TIV¢ ting T 1 c . 
I — a ; . counts wit it creating a feeling of antagonism on the part 
( gations and at the same time would not carry a ddet ’ T : 
ear, : ‘ ~ of the customer is well nigh impossible. rhe letter herein 
| cl rather t exp! Mfr 


a oe eee. show r, has done this consistently for more than 
i oe oO three vears d with the results noted. It is something 


endl id the same trouble. I would come Commerce Department Advisory Office at Panama. 
pi den, me Koe i The Department f Commerce has opened a commercial 
r ffice at Panama City, Panama, headed by Curtis 
Peck, of Auburn, N. ¥ This office will serve as head- 

that to send a man a sharp letter quarters for Panama, Costa Rica, Salvador, Nicaragua, 
imes kills all possibilities of getting the mot 4S Honduras and Guatemala. These countries have heretofore 


“ s the es of future bus s wi er Ss sé ( 
S vanted ( 
, e s e des] Vv | t 
know just how to begin, and it took me some Lindig Takes Atlanta for Royal. 
- a letter with whirl was satisfied _—— Lindig. formerly in charge of sales supervision 


up all the ¢ d collection letters for the district of Western Michigan, with headquarters 
ist been appointed general manager 
Is wl hit right to the heart of the prob!et f the Atlanta office of the Royal Typewriter Company, 
I |} nished. I had quite an assortment, and with headquarters at 64 North Pryor street. Mr. Lindig, 
en a task to sort out those which appealed directly after a brief surve f the field, stated that there was more 
usiness, or which would get the results. Of irse, business to the square foot in Atlanta than in any city in 
st letter | to be short and it had to hit hard while the Unite States, not even excepting New York City, and 
ng a sincere, friendly appeal. It took some time be predicted increased typewriter sales not only in Atlanta 

but throughout the South—J. H. R. 
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Again, the Thorn Under the Saddle 


Article in the June Number Arouses Comment Among 


Dealers. 
HE ARTICLE entitled “The Thorn Under the Sad- commercial stationer who carries a stock 
dle,” which appeared in the office furniture section of No manufacturer has ever been able to live it a aire 
Office Appliances for June, has caused a great deal of business. The successful ones are those who | large 
comment among dealers and this comment has not been dealers. 
contined to any particular section of the country “But there is a disposition now to jump in and grab all 
The article itself reviewed the policy of different office the big national corporations, get them to standar ( 
turniture manufacturers as to whether or not they did or their merchandise, expecting the dealer t 
did not accept so-called standardized contracts and did or co-operate on a service charge.” 
did not fill large orders direct, giving only a brokerage \ third dealer merely states his disapproval of t pra 
commission to the dealer Dealers were quoted who | tice followed by manutacturing companies of s 
pointed out that both policies are against the interests of to large buyers. 
dealers who are the logical distributors of office furniture Finally, we have from still another prominent t 
It was also pointed out that several manufacturers in this following expression of opinion 
held sell their goods exclusively through dealers and do “The writer has for some time felt that, to say t least 
not accept standardized contracts nor orders direct from of it. it is unjust for the dealer to be force 
consumers business, directly or indirectly, by the mant t 
The essence of the opposition to standardized contracts practically no profit, simply because it 1s ] 
and ‘large orders accepted at a brokerage is that both which the manufacturer does not want to 
policies are a menace to the commercial furniture business. tically everv instance the dealer is the onl : 
One dealer says: “This is a very serious problem and a expected to cut his profit 
great menace to the commercial furniture business as a ‘It has been a question in the writer's mind 
whole of occasions as to whether or not it were better 
“The few manufacturers who create these national con a large contract with practically no profit att t 
tracts might think they are doing something big, but, in allowing the energy of his sales torce to be 
my estimation, they are destroying the high principles of smaller prospects which carry a legitimate 
merchandising office furniture, and at the same time they the large contracts which entail all of the w 
are rapidly discouraging the dealers throughout the stallation, damage claims, etc., and event 
country grief 
“I firmly believe that if a questionnaire could be sent out “Too, the reaction which comes when t 
on this subject to all of the dealers, you would receive a in the market for a small quantity of additiona 
reply equal to ninety-eight per cent in favor of doing away and is forced to pay the regular legitimate pri S ag 
with or discontinuing these national contracts the special contract price on the same items 
“As far as my house is concerned, we are perfectly will- make a dissatisfied customer 
ing to do everything in our power to bring about a discon- “As to the manufacturer selling direct to t 
tinuance of this practice.” we have never been in sympathy with this 
Another dealer widely known in this field gives the fol- manufacturer depends upon the dealer for the tt t 
lowing expression of opinion He savs of his goods, then he should not force this dist 
“I have read the article in Office Appliances entitled ‘The such a small profit that it has to be handled 
Thorn Under the Saddle.’ The article is well named. That a loss. and if the manufacturer sells and ships 
is exactly what is the matter with the stationery business consumer simply because he is a natu 1 | 
“Oh, how I wish the dealers could organize and function contract is made on the assumption of st 
at the National Association as they should! They talk that works a detriment to both the manutactu 
about education, and education is a good thing, but they do dealer. We cannot reconcile the manutacturers tt ting 
not go to the heart of things. The practice of the manufac- through the dealer and at the same time selling t 
turer of commercial furniture in selling direct to the user some few select customers and attempting 
1, ’ 


(national corporations) is a menace to the trade; to the ction trom a quantity standpor 
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distributes his merchandise solely that in the manufacturing business there is keen competi- 
ug the dealer. then he should leave all matters ot tion, that factory output must be taken care of, wages and 


ee 


ilers and not try to dictate as to the salaries paid, and that at no time can the factory afford to 
of profit they should have on a job. It is not very he down on its sales effort. The dealer will get nowhere 
table to us to have manufacturers whom we represent by disregarding the factory point of view, nor will the 


their merchandise right under our noses to a con-_ factory help the dealer or itself by disregarding the dealer's 
viewpoint The ultimate ideal would be to so train the 
dealers and improve their methods that they themselves 


simply because that consumer has offices in other 


It is business which we are entitled to and which 


we should have on a legitimate margin of profit and not could become creators of new business and thus take care 
ve or ten per cent basis.” of factory output 

All of the foregoing letters are from dealers prominent Many dealers are creators already, but they are in the 

fice equipment industry who have given a great minority Intelligent initiative on the part of all dealers 

deal of time and thought to the solution of the various would go far to solve the problem. There are some manu- 


lis business facturers already who refuse to offer their lines except 





| rr 2 ee 
f 


() ttice Appliances, while it has no solution to offer, through dealers lf the dealer chooses to take a large 
trusts that the discussion will continue and that it may be order at less than the dealer's list price, that is his business 


tal up at the Washington convention, where. perl aps, and the manutacturer will in most cases back him up. It 
rangement n be worked out that will strengthen is hard indeed to see how he could do otherwise. 
stion of the dealer without loss to the manufacturer The problem is not one to be solved in a day or a month 
We elieve that the problem could be solved and all or a vear ut the matter is brought up as one of the most 
lines ld be distributed through dealers, it would be important things in the office furniture field and in the 
better for evervone concerned hope that an open discussion of the situation may evolve 
. . } one hand S ecoenize ‘ t something in the nature of improvement. 


4 YZ bf ‘ 
: Why We Have Never Lost a Customer 
An Interview With C. S. Ober of The Business Furniture 
Company, Indianapolis, in Globe-Wernicke 
Doings for July, 1926. 


‘<< Co\\ If \ Sit c . 
nee! 1 locom« gazing dow long 
str ick, listening ‘ of the rails 

ness t ot ever tur grade vad 

eree dea of the manner hicl trv te 

rf ( our usines Like the engineer at the throttle w ¢ 
he valve of expenditures according to the flow of 

oming in and keenly watch the gauge of results 

/ d £ iti il conditi ¢ S eSs st 
ter our act tie ( iT¢ S i 

ly eal ( dition ind i ~ Ke¢ é 
vertis on an even kee 
e is one selling rule that the Business | ture 
hol rretrievably and that is, the custome 
rig 
s other feature ich w foll re 
in bi 84 good w ll ( that Ss to s ill 
ipment w ch 1s placed I ¢ siness Fu ture 
y ©) se, this kind of se e costs het 
ed 1 advertisi point view it Is if 
It | DIY due to our sell re. pol cy t he 
is alw s right’ that our continuous effort to 
satisfied has gained for us this unusual ndition 
have never lost a custome: 
do we get our prospects? 
stomer comes int the store | Ss never 
te le Ww ¢ have Vv Ss i € \\ get 
S lk customers this wa As we 
( ve note the different ( S } 
i Che is al Cases he 
] d we SUL E t é 
ss to ttacl t< cs ehes S( 
I tie S d Call é Q r 
cia er the stoc! f ( ly 
‘ t cs 
Pe — 
¢ nis } é n 
‘ I é 


bh ‘ rie 
1 Vv eql 1 I | ( 
1 In this ( 
‘wall I | spect’s I 
Lhe S¢ a ime ( 
i ng na t 
salesme vl blanket 
prospective buyet S 
‘Our sales force is 
entire line 
Teé b 
salesm I W ¢ nave I 
one salesman to giv 
re, we | e hit uy 
because, after all, office 
from office buildings 
build ys il Indianape 
the number of offices 1 
offices nd according 
} ve bes ided I I 


we can keep him in mind when 


kind in which he is interested comes 


is seldom difficult to obtain the 


of securing prospects is through 
hird, through the assistance of our 
the city regularly and turn in every 
ne that comes to their attention. 
composed of five men who sell the 


he territory in Indianapolis for our 
nd that it would not be fair to any 
him any fifth part of the city. There- 


the idea of classifying the buildings, 
appliance business comes primarily 
In classifying the various office 


lis, we have rated them according to 


n the building and the class of these 
to this classification and rating we 


naking our sales territory distribution. 


Thus ever salesman gets an even break. 


In ord o kee 
all itters curre! 
chang YY 10a@Cas, We ct 
week These sales me 
and are nducted rigl 
ques C t 
equipn T the Ss 
( iss A r su 
sale ST i | Get 
( this « H 


salesmen pepped up and alive on 
selling, as well as a means of ex- 
nduct sales meetings two nights a 
etings take the form of a quiz class 
t here in the store. We take the 
the catalogs and using the actual 


ject of these questions makes the 


effective. For instance, we ask a 
sa No. 7141” ‘What is the number 
ild you tell this desk from a 
ually followed by a talk on the con- 
sellmg points and other features 
have our salesmen familiar. When 
particular product in our line we 
an so well versed that he can 


ntelligently and not only give the 

















oe 
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information required but also to add a few interesting de- 
tails which the customer probably had in his mind but did 
not ask about. 

“Price in our organization is a standard and every piece 
of furniture is priced on a net cash basis—we do not believe 
that we can cut price and do business. There is hardly 
anything that does injure the 
half-sold prospect than to have the salesman leave him 


more to confidence of a 
and hurry off to the sales manager for a price cut on a 
piece of equipment. We have instructed our salesmen that 
under no conditions is a cut to be made and to seil quality 
first. 
our selling forces have ‘stood pat’ and sold—we have won 


Many times where our prices are higher but where 


out in the face of stiff competition 


“Being constantly in contact with their customers 


knowing them familiarly and also knowing the value of a 
clean slate in keeping a customer's good-wiil, we 
salesmen assist in collection work and found that thi 
works out very satisfactorily 

“Considering that the Business Furniture Company is a 
believe that our plan 


comparatively new organization, we 


Satis 


of sales management and its results have been very 


Stationers’ Stock Incomplete Without Office Furniture 


Being a Few Suggestions by J. S. Kral, Manager of The 
Buckeye Office Supply Company, Cleveland. 


FFICE FURNITURE is now so well established as 
a logical part of the stock of the commercial sta- 
tionery store that it no longer requires the efforts 
the customer in the 
devices and improvements 


years to interest line or to 
convince that 
worth his time and careful attention. 


Once for the stationer to sell office furniture was about 


of past 


him new are 


on a par with the selling of life insurance when that form 


of protection was new—it required extraordinary effort to 


interest a prospective buyer. Now nearly every individual, 


firm or corporation looks upon suitable furniture and office 


utilities as necessary and a part of the investment in the 


business. Good desks, chairs and files—standard typewrit- 
ers and suitable machines for carrying on routine work 
are regarded as essential. We have grown out of the 


pine table era. All such devices can be handled by the 


stationery store, and when the dealer in office equipment 


announces, “Everything for the office,” the customer can 
hardly be blamed for expecting him to make good. 
It is no longer a question of getting customers. The 














VIEWS OF THE FURNITURE DISPLAYS IN THE CHICAGO BRANCH OF THE VAN DORN 
A. EX. Davis, the Local Manager, Has a Repr 

In the Upper Left of the C: 
to Separate the 


COMPANY 
Iron Works Company 
Glass Front and 
Branch 


Lines 
Shelves 


Counter Height Files Serve 





factory and while we probably would not feel satistied to 
pass it along as a guide for other dealers, still it may con 
tain some ideas and suggestions that readers may find 
of use.” 
demand is established. Somebody is going to sell the 
goods. It remains for the dealer to find a way to take care 
of this business profitably and carry in stock those lines 
which will enable him to give service to his patrons 
After making the initial sale to the customer it is ad 
visable to make a record of the transaction and to follow 


1 


it up at regular intervals. This is appreciated by the cus 


tomer, who will not look elsewhere for service as long as 
he is content with the service he has 


A well stocked store which makes use of the descriptive 


circulars and other direct mail advertising so generously 


supplied by the manufacturers will surely find that business 


is not difhcult to get. To keep it and to make it grow 
that is something that is up to the dealer. If he cannot 
hold his trade once he gets it, he would better sell out 
or quickly find where the trouble lies 

While we are comparatively new in the business, our 
experience has shown us that the suggestions made above 


true and sound. 


are 














IRON WORKS 
The Van Dor 
Steel Wall Case w 

Working Space f the 


Important Items ir 
Is Shown a Van Dorr 
Displays from the 


sentative Gathering of 
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Use After Refusal Bars Return of Goods 


Continued Use of Adding Machine by Buyer Constitutes an 
Acceptance.—By Leslie Childs. 


S A GENERAL proposition of law, where the buyer 
of an office appliance desires to rescind the contract 
of purchase it is his duty to give the seller prompt 
notice of that fact And if, in such a situation, the buyer 
has just cause for rescinding, he may be upheld by the 
courts, providing he tenders the article back and does not 
continue to exercise the rights of ownership over it 
On the other hand, where a buyer merely gives notice of 
rescission of a contract of purchase, and continues to use 
the appliance in his business, such use may constitute a 
waiver of the right of rescission and bind the buyer to pay 
for the appliance Che application of this rule of law is 
illustrated in an interesting manner in a Texas case which 
arose under the following facts: 
Contract for Purchase of Office Appliance Entered Into. 
In this case Blank & Co. entered into a written contract 
for the purchase of a certain office appliance which they 
intended to use in keeping books. When the machine was 
delivered and tried out it was found to be an adding-cal 
culating machine, and not a bookkeeping machine. 
Upon making this discovery, Blank & Co. notified the 
agent of the seller that the machine was not the kind 
desire d, and tendered it back. The seller, it seems, paid no 


attention to this notice of rescission, and Blank & Co. con- 


tinued to use the machine as an adding machine for about 
tour months 

\t the expiration of this time Blank & Co. purchased 
another make of bookkeeping machine, and, it appears, de- 
clined to pay for the adding machine. The seller of the 
latter thereupon brought the instant action to recover under 
the adding machine contract. 

In defense of this action Blank & Co. pleaded that the 
seller's agent had represented the machine as a bookkeep 
ing appliance, and by a cross action sought a rescission of 
the contract and the return of the money paid thereot In 
answer to this, the seller, among other things, set up the 


continued use of the machine by Blank & Co. after the 


latter's attempted rescission of the contract, and contended 
that such use constituted a waiver of the right to rescind. 
The trial of the case in the lower court resulted in a 


judgment in favor of Blank & Co. From this an appeal 
the higher court, in reviewing the record 
the legal effect of the continued use of 
the machine by Blank & Co. after their notice of rescissio1 


1 i said 
The notice of rescission must not only be promptly 
given, but such rescission must be adhered to in order to 
bind the parties, otherwise the acts, being inconsistent with 
any ntention « ivoidance, would have the effect of an 
electior to affirm the agreement : Waiving the 
right to rescind has the meaning of tending to perform the 
Following the foregoing statement of the general rule in 
respect to the legal effect of acts inconsistent with rescis 
sion, t court directed its attention to the facts of the 
ise, and the application of the e thereto. In th 
tion it was, among other things, said 
ippellee | here discovered ibout the Ist 
day of March, 1922,’ while the machine was in their actual 
that ‘It was not a bookkee ping mac hine Chere 
upon ‘at once’ the appellee notitied the appellant that it 
would not perform the agreement to purchase it, and ‘te1 
red the machine back’ to the appellant 
lf the facts had re sted there. * * . the 1dg1 ent of 





the court would have been legally right, for the appellee 
would have been entitled to relief by rescission on the 
ground of false representation. But the further facts can- 
not be put aside that, although the appellee notified the 
appellant that the machine was not the machine agreed to 
be sold, and offered to send it back, nevertheless the ap- 
pellee thereafter used the machine as their own in their 
business ‘up until about July 1, 1922, when the defendant 
[appellee] purchased another make of bookkeeping ma- 
chime. * * * 

“Hence, although the appellee may have in the first in- 
stance given prompt notice of rescission, it did not adhere 
thereto. Appellee’s continued use of the machine as its own 
in its business for some four months after appellee had 
learned the true facts would operate as an acceptance of 
the machine, as a compliance with the contract, and fatal to 
the right to rescind, even though notice of rescission had 
been given previously.” * * * 

In conclusion the court reversed the judgment of the 
trial court in favor of appellee, Blank & Co., and ordered 
judgment entered in favor of the appellant, seller of the 
machine, holding, as outlined in the opinion, that despite 
the timely notice of rescission on the part of Blank & Co., 
the latter’s continued use of the machine constituted a 
waiver of the right of rescission, and an acceptance of the 
machine. 

World Trend to Metric Standards. 

On May 13 last Congressman Fred. A. Britten of Illinois 
introduced at the first session of the Sixty-ninth Congress 
the following joint resolution, which was referred to the 
Committee on Coinage, Weights and Measures and or- 
dered to be printed: 

“Resolved by the Senate and House of Representatives 
of the United States of America in Congress assembled, 
That the United States Department of Commerce is author- 
ized to establish commodity quantity units for general use 
in merchandising after 1935, standardizing the yard to the 
meter, the quart to the liter, the pound to five hundred 
grams decimally divided.” 

Congressman Britten emphasizes the fact that our cus- 
tomary standards are different from those of the British. 
He believes that if we adopt the metric standards the 
British commonwealths will follow. Within the last five 
years Japan, Russia, Poland, Latvia, Morocco, Turkey, 
Greece, Esthonia, Lithuania, the Dutch East Indies, Siam 
and Persia have officially adopted metric units. 

It is said that nearly a billion people now use the metric 
standards of weights and measures, and that the adoption 
of these standards by the United States will greatly benefit 
our world trade and domestic trade, agriculture, education 
} 1d 
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ind house 


New Stationery House in Rochester. 


Garson Stationery Company, Inc., 73 Exchange street, 


Rochester, N. Y., is a new house recently organized for the 
sale of school and office supplies, sporting goods, toys, 
novelties, etc., at wholesale. The company will do a whole- 


sale jobbing, importing and manufacturing business. 
Garson Goldstein is general manager. Mr. Goldstein has 

been connected with the stationery business for a period of 

twenty-five years and is thoroughly familiar with the field 


he will cover The company opened its doors on July 15. 


Office Appliances extends hearty good wishes. 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially mvited to make the othces of this 
journal their headquarters. The staff at the main office, 417 South Dearborn Street, Chicago, and the staff at the 
branch in charge of C. H. Everly at 1701 Pershing Square Bldg., Pershing Square, 42nd St. & Park Ave., 
New York, will be happy to be of any possible service. While the facilities at New York are not 
so many as at Chicago, there will be found the same desire to serve. United States manu- 
facturers or their representatives traveling abroad are cordially invited to call 
upon Office Appliances’ London correspondent, Mr. W. Teignmouth Shore, 

18 Templars Avenue, Golders Green, London, N. W. 11, England. 

Mr. Shore’s knowledge of the office equipment business and 
its possibilities in Great Britain makes his counsel 
valuable to those desiring to cultivate 
the Brittsh Market 


LONDON NOTES AND NEWS 


By W. T. Shore, 18 Templars Avenue, Golders Green, London, N. W. 11. Telephone, Speedwell 4931. 


OU WILL have been reading of the coal strike here 

and will have gathered that it is not doing British 

trade and manufacture any good, to put it mildly. 
But Americans trading with us, or intending to do so in the 
near future, must realize that the situation is truly serious. 
The worst is that the injury that is being done will much 
of it be permanent Coal is the life blood of industry here; 
we have no Niagaras to provide power. Power! Right 
and left and all around the country factories and mills are 
being starved for power. I was talking to a prominent 
manufacturer the other day, and he said that the damage 
being done was incalculable. He could get plenty of orders 
for goods, but the coal strike prevented him filling them; 
therefore many of them would be lost to him and would 
go to his competitors in other countries. He was one only 
of many. Further, the coal export trade itself is being per- 
manently damaged; we are losing markets and are our- 
selyes buying from our rivals! And, foreign coal is cheaper 
than our own, and likely to remain so. It need scarcely be 
pointed out that it is easier to lose markets than to win 
them back again; much. It will take us months, if not 
years, to recover from this disastrous strike, from its dis 
astrous results. If we ever wholly do so. It is equally 
unnecessary to point out that the effect must be very dam 
aging upon the office appliance trade here. The makers of 
the goods here are being hit, so are the potential pur- 
chasers; and we don’t know when it will end. It may 
the strike itseli—be over by the time you read this; but, 
though the storm may be at an end, the wreck it has made 
will not be so. 

Last year was very bad for what we call the heavy in- 
dustries, which are the backbone of our prosperity—coal, 
iron, steel and the cotton trade. Many famous companies 
have lost heavily. And if we cannot export we cannot im- 
port. Currencies are still unstable and therefore with many 
markets trade is cf the nature of a gamble; the most care- 


ful calculations go by the board. The only trades that are 


making progress and protits are those which are sheltered 
trom foreign competition. Those are the bald and unpleas 
ing facts of our case here. What will be the end of it all 
Nobody knows, but the most astute and far-seeing men of 


business are very anxious, very. 


<*> 
The British typewriter manufacturers are still very 
happy. The export sales manager of the Imperial Type 
writer Company of Leicester has received an order from 
the Swedish Telegraph Department for a thousand ma 
chines. Their colonial trade is also increasing. He says 


“The demand from abroad, especially from the Colonies, 


is amazing. We have orders from Australia, New Zealand, 
South Africa, and the Malay States, as well as a Gover: 
ment order from Tanganyika for 100 machines and an ordet 


from the Zanzibar Government for a year's sup] 

British Typewriters, Limited, are extending 
to fill the increasing demand for their mac} 
sales manager states 

‘The typewriter industry is a comparatively 
this country,” he added, “and we have to 
mechanics. Our production has increased 
200 per cent.” 

Is this going to last? I believe it is no Che Amer 
can machines have had a long start; have earn splet 
did reputation. But American salesmanshi 
pull its belt tight and put up a big fight : 
and will do, and in the end they—the America: panies 
—will, I feel sure, retain their hold on this market. | 
would, however, again emphasize the point I have s tte! 
enforced—all their sales literature, their advertising, and 
their sales methods as a whole must be much mor losely 
adapted to the business atmosphere here, whi : 
never has been and never will be the same as that of you: 
country. So far the fight has been without any very kee 
or skillful competition from our manufacturers and there 
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fore fairly easy; now you will have to take your shirts off 
and any other garment you decently can—and fight. 
<---> 


The English manufacturers are indeed very confident, 
and it may help you to put before you two opinions I have 
had from very trustworthy and sound sources. A Man 
chester friend in the office appliance trade writes: “I have 
opened a branch of my business in Birmingham, which will 
give you some idea of how I view the situation. I believe 
that the Bar-Lock, under the control of Sir Ernest Jardine 
will prove a ‘winner,’ and I am going to Birmingham bs 
cause I feel that in this city, perhaps above all others 
‘Made in England’ makes the strongest appeal to the 
buyer. . Trade of course throughout the provinces 
is extremely bad; in Lancashire, Yorkshire and the sur 
rounding counties businesses such as ours are very seri 
ously affected and the sooner drastic measures are taken to 
end the coal strike the better for everyone.” The follow 
ing comes from a man who has been in very intimate toucl 
with the sale of American typewriters here and what he 
says should go for a deal: “I have much pleasure in ex 


pressing My opinion oO! the subject of American v. British 


tvpewriters. A great deal of discussion has arisen of late 
since his Majesty's visit to the British Industries Fair, whet 
he learned with astonishment that American machines co! 
siderably outnumbered British machines in British Gov 
r ent otices 
he Kine’s remark has without doubt had far-reaching 
effects and British typewriter manufacturers are now work 
g speed as far as their factory output will allow 
them to cope with orders. It has been my pleasure t 
examine the British made machines, and I am of the opi 
that the British typewriter is not only the equal of, but 
some ses better than the American machine—that 1s 
to sav, in regard to the embodiment of the quality of the 


vork produced and the high grade quality of the materials 


used in the construction of the machines. I honestly be 
ve that within the next few years as far as Great Britair 
concerned we ill see the British typewriter industry 
suc vay that British typewriters will 
ta treater demand than any other machine, provided ot 
irs that Britis] anufacturers realize the necessity of 
educating budding operators to the British machine In 
s pect it solutely necessary to adopt a strong 
poli installing as many machines as possible in every 
scl llege and other educational institutions throug 
ut t land. which policy has without doubt been the secret 
success of the American machines not only in this 
but throughout the world. In short, the demand 
artic ke of machine mainly arises ft he 
t the operator always preters the machine that he 
s been educated to If the teaching has beet DI 
British and American machines, the preference will 
former With some but not all of which I agres 
ll show But vou Americans must PUSH! 
<-> 
re quite ig bunch of American business 
r « rse they have come on business, BUT they 
put in some ot their Spare time seeing ple sure 


' Among them are W. A. Sheaffer from Fort Madi 
Glen Buck from Chicag 


Canary Islands Distribution for Woodstock. 


Che Woodstock Typewriter Company, Chicago, IIL, has 

shed representation in the Canary Islands Sales 

re in the hands of Manuel Morales-Flietas, Buenos Aires 
al Pa > ( ity Isla ds 


New General Manager of British Corona 
Typewriter. 

Sydney R. Price has been appointed general manager of 
the Corona Typewriter Company, Limited (London). 
Everyone who knows him congratulates both him and the 
company. He is a man of energies and ideas and push. 
Also personally popular wherever he goes. He has been 
identified with the Corona Company since February, 1919, 


of rr a 








SYDNEY R. PRICE. 


having acted as sales manager for the last five years or so 
The success of the company in Britain and Ireland is 
greatly due to his ability and zeal. 

For a number of years prior to the war he was con- 
nected with the Yost typewriter; then joined the Corona 
orces in 1919, after having “done his bit” in France, Bel- 
gium and Germany and receiving a decoration for service 


Society of Office Machine Dealers of Austria. 

This society met at Vienna on June 1, 1926, with Presi- 
dent Ehrlich in the chair. Those present included the 
president and Messrs. Bandler, Schotten, Schuss, Vellin 
and Zuza The secretary of the meeting was Catherine 
Zimmerer Che absence of Messrs. Braun, Gibian and 
Schneiber was explained 

Various routine matters were taken care of. Dr. Fred- 
erick Bunzl received the thanks of the society for his 
valuable services. A few omens were heard regarding 
the fixed prices in the exchange price list of typewriters. 
It was explained, however “that the fixing of typewriters 
was done only under the best expert direction and in full 
cognizance of market conditions. Mr. Zuza suggested that 
it be published in all trade papers that the exchange price 
list was prepared with a view to helping the dealer and 
not for the purpose of gouging the customer 


The foll g¢ sections have been organized: No. }, 
typewriter serman, b—American, c—used; No. ‘2, 
idding and counting machines; No. duplicating; No. 4, 
iddressing machines; No. 5, copying machines; No. 6, 
typewriter parts 


[he president announced that credit was being arranged 
nking institution for the members of the 
e arrangements are made the mat- 
ter will be talked over with the officers of the office ma- 
chine mechanics and master societies. Messrs. Hutter 
ind Knotz were nominated as delegated to the convention 


of the Austrian merchants in Graz. 


Thomas A. Roe, manager of H. K. Brewer & Company, 
42 Exchange place, New York, is the recently appointed 
chairmat f the dealers’ committee on numbering ma- 
chines and rubber stamps Mr. Roe will be happy to 
receive suggestions from other dealers which he can in- 
orporate in the report of his committee at the coming 
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MANAGERS AND SALESMEN OF THE BRITISH MULTIGRAPH, LTD ASSEMBLED IN LONDON ON THE ¢ > OF 
THE RECENT VISIT OF W. C. DUNLAP, VICE-PRESIDENT IN CHARGE OF SALES Mr. Dunlap 
from the feft in the bottom row Division Manager Hartley of the British company is sitting at Mr. 1 
Mr. Dunlap Sees Brightening Skies for Europe. He says that the Dutch are slow to take uy v ide 
Vice-President in Charge of Sales W. C. Dunlap and being conservative. The “hire purchase” st 
Foreign Sales Manager A. E. Ashburner of the American ™ents) is comparatively new in Holland, but its tages 
Multigraph Sales Company are back in Cleveland after ate gradually becoming evident and it will gt 
having made a six weeks’ business tour of the company’s arity 
offices in England, France, Belgium, Holland, Germany, On the occasion of Mr. Dunlap’s visit to | the 
Switzerland and Italy Mr. Dunlap says the European managers and salesmen of the British Multigra turned 
affairs of the Multigraph are in splendid shape, with pros out in full force to welcome him, A luncheor 1 i 
pects for the future extremely promising his honor at the Connaught Rooms, Kingswa . 
Mr. Dunlap states that Germany is going ahead very [he toast by Division Manager Hartley, the 1 
rapidly. About the first of the year there was a great deal Mr. Dunlap, the singing and enthusiasm of th nagers 
of unemployment owing to the fact that some of the and salesmen were all in the traditional Multigray 
concerns of mushroom growth had been weeded out; but As a memo of the trip, Mr. Dunlap broug! 
they are going after world markets and they are working! im a beautifully printed Imperial edition of 5 
the gift of Division Manager Hartley of | 


German bankers believe that their country will eventually 


get the markets of the world and that the present settle 


ment will act as a boomerang insotar as the Allies are 
concerned 
Mussolini, says Mr. Dunlap, is doing some wonderful 


parade of thousands of 
the 
old 


He mentioned a 
Fascists down a street 
top of their He it 


Theodore Roosevelt days in the United States. 


Italy. 


marching 


work in 
Rome singing at 


of the 


in 


voices said reminded him 


France is in a difficult situation There seems to be a 


deplorable degree of inefficiency in the collection of taxes 


Mr. Dunlap believes that England has turned the corner 
The strike cleared the atmosphere and was, despite the 
annoyance it caused, the best thing that coula have hap 
pened. It showed the strikers that they were really strik 


ing against their government, and, of course, Englishmen 
would not tolerate that 

For some months Mr. Dunlap has been writing a series 
of editorials for the “Ginger Jar,” the Multigraph house 
organ. Some of the most recent of these bear on his trip 
abroad and the impressions he brought back. One, en- 
titled, “My Country,” is a song in prose of thanksgiving 


that he lives in America and not somewhere else. “Europe 


has the history, the palaces, the cathedrals, the tombs,” 
says Mr. Dunlap. “We cannot show a cathedral in which 
services have been held continuously for thirteen centuries, 
but we can and will live lives of service that will bring 


happiness to millions still unborn.” 
Another editorial describes some of the quaint and inter 
esting scenes to be found in Holland, with expressions of 


warm appreciation of the charming people to be met there 


Englishman Wins Big Multigraph Sales Contest. 


Here is one instance in which American s 
show the way to its European relative Ever r the 
American Multigraph Sales Company of Cleveland runs 
triangular contest from April 1 to June 30 bet 
Chi ago, New York and London offices 
Multigraph Britain, Ltd.), the trophy a magi t ver 
cup put up by the home office 

Chis year General Manager Hartley 
office won it with a driving finish over the las 
June, while Division Manager Boughton piloted ( ‘ 
just ahead of Division Manager Sanders and >} 

In the six years that the trophy has been « for 
the Multigraph of Britain, Ltd., has won it four 
York took it once, and Berlin took it the the 
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Demand for American Office Machines in Germany. 
High Class American Adding, Calculating and Bookkeep- 
ing Machines Find Growing Market Beyond the 
Rhine.—Special Correspondence to Office 
Appliances. 


ERENCE to the figures on American exports of 

iding and lculating machines presente ist 
nth brings to the fore the fact that the 6,520 n 

es export Germany in 1925 constitute not only 

t greatest of such machines exported to any one 

but t greatest value in terms of money, no 

ther country outside of the United States having absorbed 
te on dollars’ worth of adding and calculating n 
Am«e nanufacture in that period In cor 
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narket which adds, subtracts, multiplies, divides and per- 
forms certain higher types of calculations. Such ma- 
lines hav en extensively produced in Germany, while 


other c tries such as Sweden, France, Austria, Switzer- 
land, ete., are also competing. Some numbers of these 
machines mported into the United States, but it ap- 
pears that for these combined calculating machines there 
s not such a e demand in the world’s business. The 


United 


last year, 


exports from the States to Germany in 1925 to- 
taled 6,250 
to the United 


(Editor’s Note 


machines whereas the German exports 
were but 544 machines. 


several manufacturers in the 


ates tna year 
Chere are 


, 
¢ 
L nited 


States who turn out eminently successful machines 


of the type last ove mentioned. These machines find 
an extensive sale in the domestic market and also abroad, 
where successful agencies are maintained in some of the 
leading centet1 Che outlet, as the correspondent suggests, 
s not yet so great as for the machines which have been 
especially a ted to bookkeeping work, which forms the 
bulk of the world’s work in figures.) 

A ce ed extract from statistics is shown in the fol- 
lowing table, giving the American exports in adding, book- 


keeping and calculating machines for 1925 to the different 


American Exports, 1925. 
Total ist half year 2nd half year 
Number Number Number. 
Gern 6.526 3.154 3.416 
Ky 704 1,876 1,828 


401 1 
142 | 
5 1 

l 


| ,183 
] 
‘ t | t55 1,259 
l 
l 


265 


a ix 2.584 


é 096 

Swed 071 .139 
Belg 2,054 284 770 
re ERE R549 827 
287 O44 343 

Lu i 120 344 771 
\lex 042 652 2390 
Net 3 615 378 
Swit 18 176 472 
(“zec! ee $42 485 
Norw He 519 247 
{us 64 418 223 
Braz \7 352 265 
F 27 269 304 
Sp i) 307 252 
ch $92 185 307 
Der r} $59 284 175 
la i 467 166 301 
‘ n 69 139 230 
Japa! 25 274 51 
Philip] 9 174 219 
Pe Dat 28 22% 101 


; 170 
Haw 220 79 141 


New Ze 226 118 108 
Venez 184 86 98 
Peru $8 au 658 

rug 151 55 96 
| Ine a) 43 92 
Hungart SS 40 48 
South Af 10 52 58 
Porto R uF 35 61 
Costa Rica 81 39 2 
Dor Rey t ‘ 1s 70 
Straits S 7 21 52 
Guaten 4 47 32 
Pat if 29 48 
Russia (} hs 52 16 
| \ 17 36 
( 7 32 25 
12 


; 30 


e 


. 12 4 8 
s table. it is striking that in twenty-one 
\merican exports are increasing, com- 


{ t ‘ n page 86) 
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Trade Opportunities in Czechoslovakia. 
By C. W. Frerk, V. D. R., 
London. 

OMPARATIVELY little attention is paid by manu- 

facturers of office equipment and office machines to 

the Czechoslovakian country, which, though its 
geographical extent is small, is a very potential market for 
modern othce appliances. Up to now the Germans are 
securing most of the business in this market, which is, ot 
course, mainly due to their neighborhood, which enables 
them to study the Czechoslovakian requirements. 

There are a few points which the American manufac- 
turer should study before launching a campaign in Czecho- 
slovakia, if he wishes to get adequate returns for his sell- 
ing efforts 

First of all, the typewriter keyboards should be adapted 
to the Czech alphabet, namely, they must have an enlarged 
keyboard. Portable typewriters are not especially popular. 
Adding, listing and bookkeeping machines could do a fair 
amount of business if they were more largely advertised. 
Of rotary duplicators, some German, Austrian and Eng- 
lish machines are used and there is plenty of scope for 
other types. For addressing, a German machine is doing 
the best business, but American machines would un- 
doubtedly secure a substantial share of this trade. The 
copying machines are very little used in private businesses, 
but on the other hand they have been successfully intro- 
duced into banks, large factories, government offices, etc 
Some dictating machines are sold. 

Small office devices, such as pencil sharpeners, paper 
fasteners, dating and numbering machines, etc., are in great 
demand, and the American makes are generally preferred 
Clips, stamps, fountain pens, pens, copyholders, moisteners, 
blotters, shock absorbers, ink stands, etc., would find a 
ready market, well worth tackling. 

There are very little chances for furniture, because 
Czechosiovakia has a well developed wood-working indus- 
try. But here, again, American manufacturers of steel 
furniture would do most satisfactory business; steel filing 
cabinets are very popular with the Czech business men, 
and their selling deserves more attention than has hitherto 
been paid to this class of trade. 

Typewriter ribbons and carbons are made in the country 
and American firms would find little business in these 
lines. But all pastes are imported, so are duplicating 
accessories, stencils, et Besides, every original good 
specialty would find potential buyers. 

In general, the consumers prefer the somewhat more ex- 
pensive but first-class article to the cheaper lines, and, 
with an adequate amount of well-planned advertising, to 
support local agents and representatives, this country 
would certainly yield welcome orders. In conclusion, | 
should draw attention to the annual Prague Fairs, which 
have become a very important economic factor in that 
part of Europe. Prague may be considered as an im- 
portant jumping-off ground for business in the whole of 
Southern Europe, especially in Yougoslavia, Bulgaria, and 
Roumania. Publicity matter should preferably be sent out 


in Czech and German 


A Catalogue of Austrian Devices. 
thee Appliances is in receipt of an interesting catalogue 
of drawing utensils, stationery sundries, specialties, etc., 
from Pansy Gesellschaft m. b. h., Vienna, Austria. This 


catalogue is neatly printed in German and the text is care- 


fully illustrated with appropriate cuts of the different de- 


vices which include a wide line of products of interest to 


artists, draitsmen, stationers and others 


Typographical Neatness Demanded Abroad. 
Some Interesting Data on Early Printers and Printing, the 
Present Condition of the Art in Europe and Its 
Influence upon Typewriter Sales.—Special 
Correspondence to Office Appliances. 


Antwerp, Belgium, June 15, 1926 
NTWERP this summer is glorifying tl printing 
trade on the occasion of the fiftieth anniversary ot 
the Plantin Museum commemorating the life 
work of Plantin, the great artistic printer, whose memory 
is revered as much as that of the painter, Rubens, his 
mate friend, and indeed perhaps even more valued tl 
that of the artist. The story of the difficulties that beset 


the path of a printer in the sixteenth century 1s 


eresting and instructive Plantin was a poor ma wing 
to his being the victim of an accident—some revellers hurt 
him, in mistake for an acquaintance with whom they had 


a quarrel—he came into possession of a fairly large sum 
of money for those times given him as compensatiol 
for the wound. He immediately enlarged his small shi 
he was a bookseller—and set up a small, hand pri 
press. Printing was then in its infancy, and Antwerp was 
one of the places where it first flourished It is remarka 
ble that the first work done by Plantin was to print off 
reading books for children, showing that education was 


advanced in Antwerp at that time. The efforts of the 
early printers were all directed towards artistic printing 
and much trouble was taken with the formation of the 
letters, with the alignment of the text, et The Antwerp 


papers say that Plantin would be very much astonished 
if he could see a modern linotype. The probability 1s 
that he would be much more shocked than surprised. For 
Plantin’s work on a primitive hand printing press is much 
superior to what is turned out in most European news- 
paper offices today. Plantin’s work was like that done in 
the monasteries, when priests spent their lives copying 
manuscripts by hand. It was a work of art. Every lettet 
is still legible today, in the museum where his books are 
kept. The ink has not faded. Compare the clear, beauti 
fully formed letters, with the type used for a modern news- 
+} 


paper and the contrast is very striking. Very frequen 


it is impossible to read an article, fresh from press; the 
ink is so poor and the impression so bad. This is a post 
war phase, it is true, but none the less a phase Plantin’s 
Bibles of which many examples still exist, are being gath 
ered together from Paris, London, Amsterdam, Stuttgart, 


where they are carefully preserved in museums and pri 


vate collections, to make an exhibition which will be o 

for a month. In spite of the tremendous difficulties that 
confronted printers at that time, Plantin not only managed 
to print bibles in the Gothic characters and in his ow! 


language, but also got together the necessary type for the 
printing of a Bible in Hebrew. For this purpose he had 
to send to Venice, where Hebrew type existed, and to bor- 


row them for the purpose of setting up his Bibl Lt 


also published one of the first, if not the very first trans 


lation of the Bible into the English language, by Willian 
Tyndale, that is the foundation of the authorized vers 
used today Plantin’s chef-d’oeuvre was a polyglot Bibl 
printed in eight volumes. It required 
complish this work, and the printer was almost 1 the 
cost of production being far beyond any profits 
realize for the sale of such a work, only required 
dents who wished to have the different texts 

(Continued on page 90 
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STAFF OF I! DWIG AKS 
MAN KRAKOW POLAND, 
WITH W Ls HOAGLAND 
FOREIGN SALES MANAGER 
OF THE L _ & SMITH AND 
CORONA TYPEWRITERS 
INC AND MRS. HOAGLAND 
VIEWING \ TRAVELING 
TYPIST DEMONSTRATING 
AN |! C SMITH MACHINE 
ON \ TRICYCLE PRO 
PELLED BY BOY-POWER 
N M Hoagland No. 2 
Mr H re l : Mr. Aks 











Dealers Find Profitable Locations Near Bourses 4 machine at all?—What does he want anyway? The man- 

ager who takes up that attitude is probably sending a 
Abroad. prospective customer away. His need was certainly great, 
— otherwise he wouid not have asked permission to type, and 
a little practical knowledge of the machine would have 
sent him off wiser as to its efficiency and perfections. 
Forced to find a typewriter, who is probably unwilling to 
devote the sacred dinner hour to him and his tiresome 


European Trade Undergoing a Process of Decentralization. 


(Special Correspondence to Office Appliances.) 


letters, he doesn’t put through his business and goes away 
thinking but meanly of the man who circumvented his in- 
[LLLE, Roubaix and Tourcoing, centers of the north  tentions in the first place. This is, however, beside the 


France textile trade, are flourishing exceedingly 


question 


lay and the outward sign of that prosperity is the Rents rank somewhat high in the neighborhood of the 
ever-increasing number of office appliance furnishers and  pourse, whether it be the Stock Exchange, the corn, coal 
the steady rise in the number of typewriting shops and or wool market, but, as on the continent of Europe people 
offices. In the midst of the cities and along the busiest are accustomed to going upstairs to write their letters, 
hfares they seem even more numerous than cafe$S’ many of the rooms can be on the second or third floor, a 

and restaurants, which is saying a good deal. In Lille, for gmail frontage only is required 
e, the existence of dozens of cafes does not imply Many the shops dealing in office furniture are congre- 
idleness r iri lit \s in Brussels and among all the gated re t ~ t re the wee kly bourse 1s held, for 
Flemings, the cat s regarded as the proper place to do the proprietors kt ill well that it is the only way of 
he busines irried out between strangers Uh catching t from the country. In Lille, more 
rse, held on Wednesdays in both Brussels and especially, the ¢ manufacturers live on their own premises, 
f selling and buying is done, is held to he on the spot, with a garden city, of sorts perhaps, for 
vement is is not mere accident. In Lille there tl i my ition of their staff, and these men only come 
Sig { imp posts indicating that the weekly to tow tor the irs The manner of going on the 
is held at that spot. As no samples ourse is ’ terist f the Fleming as distinct from any 
ts congregate on the pavement other type of deale: e gets to town very early in the 
on their negotiations there ind in tl street morning i ther it be clear or wet. he goes direct to the 
he adjacent ule hese Ifses ours S that he knows, he seats himself at 
rs for busines and American firms a table t ivement and orders coffee while he awaits 
ts in Brussels or Lill ld the arriva . possible customer. The bargain may be 
ls are shown and advertised in the struck I glass of port; it may be arranged in the 
rse, not 1 I boulevard tar middle of t that is blocked by the boursianers. 
gs Mavbi ter eing that particular customer, there is 
esentatives—generally foreigners nothing d g for hali r. Naturally he strolls 'round 
ad are not al s as urbane as looking t the the immediate vicinity of the 

‘ \ 1 , 1 
I Br t \ galleries” and “arcades”; 
1 d \ be there t Lille Chev are erected on account 
hold up the shier Why sj Id t t] t rt t the pre vailing climate. Similar 
tune attas ( " 1 handle ed n page 138) 
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SMITH PREMIER EXHIBIT AT 


EXHIBITION AT STUTTGART, 


RECENT 
GERMANY 


INDUSTRIAL 








Waterhouse Takes Over Honolulu Typewriter 
Company. 
The Honolulu 


[Typewriter Company of 
July 
Ltd., 
many years for the | 
National Cash 
Company and many other 


The 


as in the 


Hawaii, on 


Company, who have been agents in 


Typewriter 


Metal 


nderwood Company 


Register Company, Art 
leading lines 


Honolulu Typewriter Company will b: 


past, branch. It was founded by Albert ¢ 


thirtieth 


as a 
Kitchler, who will end his 
business on mber 17, 

Mr. Kitchler and his 


B. C., where thev will 


year in 
sept next 


left on July 16 for Victoria 


their home 


family 


1 
make 


Weiniger Enlarges Business. 
Richard Weiniger, 
| landel Mi) ‘ 


Weiniger’s 
} 


proprietor of Richard 


Amsterdam, Holland, has recently enlarge: 


his business, having taken on several new American lines 
The house has taken more space, having leased the second 
floor in the building a part of which they occupy, giving 


them the main floor, tirst and second floors 


Mr. Weiniger’s house is an energetic distributor of type 


writer ribbons, carbons, office supplies, duplicators, stencils, 


et ete 


Harbin Wholesaler Desires American Lines 

The received by the New York 
Chamber of York City, and has been for 
National 


Manufa 


following letter was 


New 


warded through the office of the 


( ommerce 
secretary of the 


Association of Stationers, Office Outfitters and 


turers to Office Appliance s 


“Gentlemen 


“Dealing at wholesale in stationery and office supplies. 


I am touch 


desirous of getting in with American manu 
facturers in these lines and especially am I interested in 
various office machines | am taking the liberty to bee 


advise me the American 


also the ad 


you kindly to addresses of manu 


facturers in the above mentioned lines and 


dresses of some of the American periodical magazines on 


4 a ; 
the su yect of stationery goods and office supplies 


“Ss. 


foregoing letter is 


PISANOFF.” 


The addre ss of the writer oft th Birze 


vaia /, Harbin, 


Honolulu, 
1 passed into the hands of the Waterhouse 
Honolulu for 
Construction 


( ondue te d, 


the typewriter 








NEW BRANCH STORE OF THE OFFIC! SPECIALTY 
MANUFACTURING COMPANY LT. AT MONALI 
STREET, WINNIPEG, MANITOBA The window 
s said to be hard to handle fro the standpoint £ 
ipher but it nevertheless gives an excellent 1 


he showroom has a depth of 120 feet w 
ping facilities W. C. Borlase, widely know 
toba and 


ntative of the compat! s mal 


Saskatchewan 
represe 


peg branch 








Can We Compete Abroad? 


( ( Martin has writtet i rather compre 
containing one hundred fty pages oO! 
the bove caption It is iblished by the 


eign Trade Council, 


India House, New York ( 
ount of modern American achievement reigi 


ommerce, giving the most 


rade events overseas since the 
from our competitors is given in an 
ing and practical way Che author has de reig 
and foreign trade jourt 


consular reports 


usiness men Say 1! their own countries 
competition. He has turned up 
confidential reports, business letters 
resolutions of foreign parliaments 
Mr. M: 


irtin is well know1 


eign trad He has been active in business 
Europe west of Russia and has traveled 
\merica and elsewher« 
I tee years ago he | ¢ ss i 


Paper & Type Company of New York as 


president, manager of sales and publicit ree 
researcl His book on “Packing for Ex 

work on the subject. He is chairman « 

executive committee ort the National \ss 


Men and of the 


Foreign Trade Forum of N ( 


He is a contributor to economic and t 
ind a requent speaker at national foreigi 
tone 
Che book recounts the growth of Americar ness 
every country south of the Rio Grande. It g st Britis 


viewpoint on American competiti pat 

ence to typewriters It also shows St 
foreign service impresses Germany and giv 

testimony of what people are saving 

South Africa, Scandinavia, the Far East 

He presents information on our amazing gt 

tional banking, showing how American busi 

n ike good in Ather s, and presents some sugs 

value that American cturers s r 


at our competitors may not catch us naj R 





e 








THREE TEN THOUSANDTHS 
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The Most Important Dimension in Your Office—Some In- 
formation on a Universally Used but Little Appre- 
ciated Office Necessity, by John A. Corliss, Sales 
Manager Carbon and Ribbon Division The 
Carter’s Ink Company. 


lameter ot mat i1T t is rials and formu sulted in the present day product. 
thickness of the sheerest silk In general, carbon paper is made by flowing a melted 
the tolerar rdinarily pet mixture of waxes, colors, and sometimes oils very thinly 
tely adjusted tomobile engine on to a contir is web of tissue paper. How thinly was 
ess of the coatir lor at van emphasized at the beginning of this article! 
sheet of typewriter irbon paper Machinery t lo this evenly and well must be scientific- 
iper lly planned and built and capable of extremely fine adjust- 
It will serve to make from 5 All sides the w contribute the raw materials enter- 
le duplicate pages of written mat ing into the inufacture of this product. From Brazil 
or the work ir nd, and not come irna wax xudation occurring on the leaves 
somewhat dried, it is scraped. 
From the mines of Austria, also from our own state of 
ssary wax, ozokerite. Other nat- 
il and synthetic waxes, oils and a variety of other mate- 
ls are used r the roper purposes. 

a ——— Colors used are of the several varieties, pigments, soluble 
7 colin iid ises, anilines. Before t Great War Germany produced 
st of tl dependal right colors. In recent years 
American indust! rovided equivalent values for all 

hese and i1 ecif ses improved upon them. 

e seamstresses Europe and the collar manufac- 
turers of Troy rk t ther in producing the rags from 
vhich the i! zing tiss are made. The base fabric 
sa ebaia Zz» aaah for all iT re per a vegetable fibre. For the 
e me ; oe thinnest paper, the strongly matting linen fibre is 

a 3 | nes requisite Is 1s, Of irse, so that the resultant tissues 
mu — a oe | may be stro! substance, without defect, and 
holding the carbon mixture, 

. ‘ na proy go tne I r resistance tor wear. 
” eet a “ ~ It follows that t : e fabric in tissues of greater thick- 
die ess provi t t irbon papers of finer quality, but 
soon art t t where such finer quality can be 
a * discounte the t of view of efficient usage, and 
ess fine pout d manufactured substitute ob- 
geet apes ; tained | practica tility This is through the 
one wdc — ' dmixtur perhaps entire substitution of cotton or other 
as jute, sisal, or manilla hemp 


deed it ae t that in the thicker pencil carbon 
neve dialed é y perhaps a single pencil car- 
ression at time, the base is for the most part 
ited wood pulp 
Varieties. 
\ description of s the many varieties in which 
ar n paper made definitely involves going into their 


What idvisedly consider as carbon papers prop- 
ttir everal of t ses which we know? 

First there t cal to make a single file copy of a 

Suppose the ma e is an ordinary pica type ma- 

ich the ribbon goes is of 

rator 1S an average operator, 

g our file carbon copy an 

erage sheet of carl iper, a sheet as thick and strong 

as possible at the same time give us satis- 

Nisiisiiete orem en | ie le pm. ror ie stronger the 

irb« sh ger will it stand the handling 

nstant stri Ins iT1OU f putting t ot the duplicate set, and the better 
achat met t vill it | er t pounding of the typewriter. 
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Now as we change any of the conditions of use of this 


theoretically correctly chosen sheet of carbon 


begin to come upon the reasons for the large variety of 


paper, we 


weights and finishes in which this material is made up. 

If a thicker sheet is used for the letterhead, or the type- 
writing machine is equipped with small type, or the opera- 
tor does not strike a hard blow, then we do not get as good 
carbon copies with this sheet as with a sheet of another 
description. 

Also if we have obtained very nice results with our orig- 
hard finished then under some 


inal selection in a 


one of the new conditions this sheet will not yield equally 


sheet, 


legible copies, and we must select a sheet of a more sensi- 
tive finish. 

Then, too, the platen or cylinder on the typewriter, may 
be comparatively soft and pliable, which also determines 
the selection of a different finish. 

So it is plain that in all cases the “best” typewriter car 
bon paper for any use is that well made and good quality 
sheet which comes in the right thickness and sensitiveness 
to do properly and satisfactorily the class of work required 
under the individual conditions surrounding that work. 


Thickness. 


Thus we have the extra light weight four-pound type 
writer carbons so-called because the tissue on which they 
are made weighs four pounds to the ream of four hundred 
and eighty sheets 20 x 30. This weight description is used 
by the tissue manufacturers and in the carbon paper indus- 
try as a definite descriptive term for the tissue and for the 
and the tissue used in 


to yield the 


thinnest 
the manufacture of 


carbon, the tissue made, 


carbon paper designed 
greatest number of copies at one time. 


The 


tissue, 


next heavier is ordinarily a five and half pound 
which will yield a less number of copies at one 
writing, the next heavier ordinarily an eight-pound tissue, 
this weight being mostly called standard weight (and often 
from old habit seven pound) the ordinary weight for all 
The 
is usually called correspondence weight. 


sorts of average uses. next heavier weight—nine 


pound 
Then there is the heavier billing weight ten pound, made 
particularly for use with Elliott-Fisher flat bed billing ma- 
chines, and with cylinder machines where the type is large, 
or perhaps a forcible operator only wishes to make one 
copy at a time. This weight of paper is very strong and 
substantial and gives most excellent results in use. 
still heavier typewriter carbon 


There are papers, fifteen 


pound billing, also twenty pound billing, and these are 


mostly for one-copy-at-a-time work and under conditions 


of service such as were mentioned in connection with ten 


pound billing, only perhaps where the service is more 
emphasized and severe. 
Now to fit all different weights and finishes of mani 


folding paper the four pound carbon has to be of different 
degrees of sensitiveness 

The more sensitive and black it is the more legible and 
greater number of manifold copies can be made on the 
proper thin manifold tissue at one time. As the finish of 
the sheet is harder or the carbon coating is less sensitive, 
a less number of copies can be made at one time, but the 
sharper will be the outline of every individual printed char 
acter, and the cleaner will be the carbon sheet in handling, 
and the impressions of it will be less likely to rub 

There are occasions which require the use of a sheet of 
this weight for making only a few copies, as for instance 
with a very heavy letterhead such as twenty-four pound 
bond, and a small type machine, not an unusual combina 
tion. 

Cleanliness. 
The carbon sheet, and this applies almost wholly to type 


writer carbon 


which has the dope of such close 


papers, 


body, so tough, and so thoroughly a part of the 


itself, it will not come off on the fingers in the 


handling, nor on the copy sheet when run under the 
pressure of the paper feed rolls of the machine, is the hard 
finish or clean carbon So successful are manufacturers 


in preparing carbon dope that will show these characteris 
tics that even after the surface is broken and used in the 
first dozen copies made with a sheet, the body of the 
dope still remains tough and adheres to the tissue sheet so 
that the use of it can be continued with the same feeling 
handling an entirely clean article. 

The proper test to determine cleanliness of a carl 
sheet while learning at the same time the writing chara 
teristics of the sheet, is to put it in the typewriter and us¢ 
it for actual service. This will tell whether there are ar 
smears coming on the operator's fingers, or offset on the 
carbon copy sheet, and whether the color deposited on the 
copied impression is such that it will rub and blur easily 
in the necessary subsequent handling of the writ tte 

Copy Paper. 

Conditions of carbon use are being continually met where 
it seems that the last thing the paper buyer considered 
was the requirements in the use of the paper—not consid 


ering carbonized paper at this moment—so that frequently 


large stocks of letterheads are found printed o1 
paper, and second sheets and extra copy sheets, not at all 
well fitted to the number of copies which the 
work requires. 

This same condition holds sometimes in connection wi 
the purchase of small type machines, which are not fitted 
for making more than a few carbon copies at a time on 
account of the small area of the face of the type 

So there are finishes of four pound carbon 
the most sensitive for the largest number of copies at one 
time on a very thin pliable manifold tissue, to the 
hard finish sheet designed especially for that operator who 
has to make a few copies on thick stiff paper with a small 
type machine. 


Finishes. 
In varied degrees the same requirements different 
finishes of carbon paper are encountered in all the weights, 


though this applies especially to the light and standard 
weight papers. 

The heavier papers, ten, fifteen, and twenty pound billing 
carbons, are usually of a very hard, clean finish, as many 
copies are not required of them at one time eed it is 
impossible to make more than two or three or possibly 
four with the heavier papers, and the copies required must 
be sharp and easily read, and made in a manner so that 
the carbon writings will not rub and become illegible 

Then again varieties have arisen throug! 
turer having a carbon paper of one appearance and another 
developing a carbon of another appearance: ti 
secure something individual 

This has particular reference to the dull : f the 
carbon coating, or the bright ish of the iting 
or to the use in making ordinary carb« ( 
purple or other colored tissue 

Whether a carbon sheet is dull ot 
determine anything in connection witl Some 
yperators may have had a good experie! 
some with another, but in either case, and ering 
the intermediate stages between the ext l 
extreme bright, the finish of itself does 
thing in connection with what the carbo 

Colors. 

In the matter of colors of typewriter carl 
is the best every way, as against any ot 

Che black element in black carbon paper is rbon 


unaffected 
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Black is therefore the true color to use for record writings, Typewriter Carbon Wear. 
l on copies are or ought to be dependable pet How many copies can be obtained from a sheet of type- 
ords writer carbon consecutively There are numerous brands 
pigt ide of an iro! for which one hundred consecutively duplicates are claimed. 
is only to a slight degree less permanent that [his means most careful handling of the sheet. Any 
ick. It will probably be found that a blue carbon copy wrinkling or crumpling will spoil the record. 
di t n irot lue color, and filed as commercia It is ordinarily and reasonably held that a sheet of stand- 
legible an indefinite number ard weight typewriter carbon which will last a busy opera- 
\ tor through the day’s work has lived its life and amply 
Purple rbons are made of a bass lor obtair repaid its cost \ sheet of extra light weight carbon used 
ral substance with a purple aniline color. Suc! in manifolding ll not usually wear more than half the 
But, then, any one wl wants number of times of use of a standard weight carbon, by 
EE ; to use purple carbon paper for fil the same oper nd the same machine. 
care if the legibility decreases Cost a Writing 1,000 Letters. 
' la period of years, so except for lega \ well averaged city and country cost of writing one 
d sit r work there is no practical reason why purple thousand individually dictated letters is $30—one thousand 
carbons nnot be used when one so desires carbon copies made with twenty sheets of carbon paper, 
Tl id colors. red and green, are ¢ 1 onlv for ftv duplicates th ea sheet Even at the cost of the 
, n price irbon paper in small quantities of a few 
its proper field in helping make up the tabulated forms hundred sheets at a time—four cents for a single sheet— 
ere it is desired to show some of the facts or figures the cost of the carbon for making 1,000 file copies is but 
emphasis 80 Eight one-hundredths of a cent for a dependable 
he foregotl comments have had t ( with car { permanent re rd of an important letter! Less than 3% 
typewriter us of the cost of writing a letter! It is certainly worth a good 
sized fraction of this amount to have complete confidence 
that a legible record will be available when required. 


{) 1 large variet i id . 
aiid sadaceaenaine iadt catia, Denes tummies The Guest Book. 
1 { a ‘ uC atid auLieity , PU WHILE 2 ‘ 
; I. UNTIEDT of Bergen, Norway, who is connected with 
a a office equipment house in that city, visited this office 
> he | ATC oe | ‘ ea $- ( ee : IR 
made I trom this extra sensitiveness the wide va t 


C. G. MORRIS, Jackson, Mich., a member of the John- 


the particular styles not for typewriter use varies throug] . 
son Office Equipment Company, called early in the month. 


‘ Lord leas ted stance wotuschs eartl = fd 
ies - s ” " rere ee Cae co FRED SHOLES paid a visit to this office the early part 
ee _— : : of July 

Manifolding. ’ ( E. REYNELL, Oxford Filing Supply Company, 
How mat copies is 1 possible to make ae one tim Cleveland, © office, called re ently. 


The true measure of the number of copies obtainable at 
ws : as nll ae L. A. WESTGATE, president and general manager of 
ne writing in a typewriter involves a number of things , 
fie plop p % hick . the O. K. Products Supply Company, Blackwell, Okla., 
among — = visited Office Appliances a short time ago. An additional 
g 


r} 9 ’ naner in ti manit »¢t th fn¢ > f thea nrint 
carbe ( ape e mani set. the ore Oo é ) : ° . 
; ‘Ih inifold set, °o note concerning Mr. Westgate will be found in another 


g blow, size of type used, hardness of the printing roll Wes 
and the thickness of the ribbon used - 
Pr tain the maximum number of copies, the thinnest 
carbo! with a free writing coating, must be used. wit! Excuse Us, Please ! 
nest serviceable copy tissue. The machine must 
tanta on tf Se il, tate fie coal We Made an Inexact Statement. 
idapte 1e work ‘ operation must be sufh ; 
reef en aie re ee In Office Appliances for May, in the department “In 
orce large size pe makes copies ore egible \ : aed 
' : ¢ ‘ ¢ ‘ Pa ; ()ther T mnas’ was naravgraD : ow s 
ard printing roll furnishes proper solidity in background ther La as a paragraph about the new quarters 


“14 - , oO ee which are to be upied by Messrs. A. Tunley & Company 
at Johannesburg, South Africa. In listing the lines handled 


. conditions ase teen than 10 - by the South African firm the names of Kardex and 

 dificutt ¢ - om Corona Typewriter Company were included. These two 

e of commercial service lines aré ntrolled in South Africa by Messrs. Mathieson 

old copies are the usual limit of & Ashley, Lt ind are sold by Mr. Tunley as sub-agent 

; der average « oe . certain territories onl Office Appliances regrets its 

A < technical elight on maximum number of mat error in confusing the matter which was quite clearly stated 
; oc ies : \ the i: furnished by Messrs. Tunley & Com- 


pewriter cat three quarter Geemen. Governor of Second District, I. S. M. A. 
hic] ( ternational Stamp Manufacturers 
Associatiotr nvention, published in the July issue, there 

peared ge 65 t name of R. W. Shindler, Quaker 


g ( City Stes Stamp Works, Philadelphia, as governor 
of District No. « Mr. Shindler had been elected governor 

that district t the association at its annual convention 

- Milwaukee decided to make him president of the organi- 

' g year, hence the lieutenant governor, 

O rst \. L. Gers f the Standard Stamp and Stencil Works, 

» Wes NV. Y.. was ad ced to the governorship of the 
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No Burroughs Developments. 


following paragraph 


Detroit dispatches. The company has declared 


shorts.” 


West Washington street, Chicago 


of the corner 





windows numbered 516, while 78 people entered the store, 
to whom five outright sales and four rentals were made. 
Che interest continued throughout the week the display 
was on exhibition The window followed out the 
A. B. Froehlich, vice president of the corporation, on cor- 


rect window displays The display featured 


adding machines and rebuilt typewriters of various makes, 

several calculating machines and dozens of checkwriters. 
The experience of the Reliable Typewriter and Adding 

Machine Corporation leads to the certain conviction 


attractive window displays made by dealers and changed at 


frequent intervals will pay handsome dividends 


The New York Herald-Tribune of July 21 published the 


“There are no special developments in prospect by the 
Burroughs Adding Machine Company, as recently 
mored when the company’s stock turned strong, bankers 


in close touch with the situation are reported as saying 1n 


dividend on the common stock and has planned t 
over $11,000,000 of preferred, and it is believed 


developments may have caused some forced covering 


Window Display Excites Interest and Pulls Trade. 

The accompanying illustration pictures a successful win- 
dow display of adding machines and typewriters by the Re- 
liable Typewriter and Adding Machine Corporation, 


Washington street at Wells is a busy loop corner on 
account of the large traffic to and from the Northwestern 


depot and the two elevated stations to the south and west 


The display was put in on Sunday, which is a very quiet 
day in that vicinity. On Tuesday afternoon following, for 
one hour between 4:30 and 5:30 a check was made as nearly 
as possible, using checkers on the moving throng. 
this time, as nearly as the checkers could count, 
people passed the store in both directions Those 
stopped and looked more or less carefully into both of the 








ADDs 
suereacts 
MULTIPLES 
prvipcs 





STRIKING WINDOW DISPLAY OF ADD-INDEX 
MACHINES BY THE RELIABLE TYPEWRITER 
ADDING MACHINE CORPORATION, CHICAGO 














Japanese Dealers to Visit U. S. 
Kyuji Kurata, vice-president, and Keijiro 1 loky 


othce manager, of the Nippon Jimuki S 


Yurakucho Icchome, Kojimachiku, Tokyo, Japa lers 
modern business machines, are about t : three 
months in the United States. They will sail 

ship “Taiyo Maru” from Yekahama on August 7 Chey 


will travel through the industrial cities nited 
States with a view of obtaining informat red 
modern business machines and the latest 

tained in this line and to make business con 

distribution of modern labor saving devices in 1 nese 


market 





The Nippon Jimuki Shokai, Inc i c 

versity graduates trom thirt ve to torty years of age, the 
Seton — — oe ’ 

majority ot whom have had over ten years 

selling office equipment and supplies 

progressive concern specializu re only Mm t ' late 

labor saving devices. At present they ha 

1 number of the best concerns in the Unit St 

as the Underwood-Kurata machine, 

Underwood Typewriter Company; the St g 

Svstems: Marchant calculate rs, etc. The ¢ ! i nnal 
17 

cially quite strong All financial arranget 


through the fathers ot the members of t] 


are interested, in turn, in many different enterp: Due 
to fraternal afhhations brought about while th: ing 
men were in the university, they have strong ections 
with all government departments in Japa many 
good orders arise The company covers a 

and is fully equipped to carry on any necessary ertising 
work, demonstrations, et When purchas : 
products, the company’s orders will be a 


irrevocable letter of credit established thr 


Bank, Ltd., of Tokyo 


Mr. Kurata, vice-president of the com the 
proprietor of the Kurata Company, 24 Califo t; Sas 
Francisco He resided in the United States t 
ten years prior to the organization of the Nipy muk1 
Shokai, Inc., conducting an importing a1 
mess. He is a member of the foreig: 


San Francisco Chamber of Commerces 


It is the desire of these gentlemet 
anutacturers of otice equi ¢ Ss poss 
three months’ stay in this \ 
be hap] to be of service ging t 

he representatives of diffe t ( 





ta 
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r. Cramer Is a Lively Gent. 
ling himself John B. Cramer recently appli 
‘ ? — a — 
g sale Né Englar g Ve I 
S e a anced He d 
\ in, apy y, 1 d 
ere 
\ want helnn ‘ de 
( i departed I tl 
bs ~ caving h » & 1 1 x 2 ‘ 
pro quo 
Ir. Cramer apparently knows the ribbon and car 
bor siness ut his plans seemingly do not work out s 
far producing orders is concerned. His acquaintances 
places wv ld appreciate a call from him and 
1) few words of explanation as to why his manifest 
abilit : salesman of himself cannot be turned into the 
sale merchandis« ith more profit, comfort and sat 
Listed 151 Checks in 106 Seconds. 
ft s of the American Institute of Banking 
ins listed 151 che 106 seconds 
' tenths of a se Miss Willins 
ff of the United States National Ba 
She 1s at pres employed 
, ing items sent the United States 
Nas ioe rrespondent banks Sts tee thee \ MAMMOTH LETTER—Reproduction of a letter sent to 
: ake ne : ber wash e President of eN Editorial Association by the <ham- 
+ atineiiies ber of C Salt Lake City The letter was written on the 
« Bites Wiiiien an ; Atlantic City 
te wzers I 
g il ease \\ ‘ ¢ 
pore es ‘ 7 Reliable Issues Booklet in German Tongue. 
ati w S j ¢ I 
s used t Y, ntest e1 The Reliable Typewriter and Adding Machine Corpora- 
Miss Willins. i rv fast time tion, 170 West Washington street, Chicago, has issued a 
booklet for dealers in Germany, Austria, Czechoslovakia, 
M ‘ ved tennis and 1 et ball o1 nl Poland and Hungat [In this booklet full details are given 
s to the policy and service of the company and particu- 
ir stress is n the desirability of dealers diversifying 
variety of business machines. Terms and other in- 
rmation contained in the company’s standard wholesale 
price list are explained. Similar hterature is now in prep- 
iration for Spanish and French speaking countries. Deal- 
ers are invited to write for these booklets which will gladly 
The company’s European representative, Robert H. Eng- 
lish, has during the past few weeks visited Reliable dealers 
in Hungary, Austria and Switzerland and reports business 
| satisfactory, with the exception of Hungary, where recent 
nditions have made it somewhat difficult for dealers to 
naintain their usual volume of business. After a few 
weeks’ stay in Paris, Mr. English will again leave that city 
ind call on Reliable dealers in Spain. During the last few 
nths most of Mr. English’s efforts have been confined to 
alling on dealers in the southern countries of Europe. The 
ersonal er established has naturally enabled 
im to maint more intimate relations than would have 
een possible throug! rrespondence alone. 
ver of the staff \s t I The Rel le Typewriter and Adding Machine Corpora- 
ggests, she is small in stature tion have just issued their second edition of the current 
ks ¢ ed in the contest re printed throug] Price list N 0. There ve been several eliminations of 
‘ nt was ertain makes of machines and on the other hand, a con- 
listing is carefully iderable variety of other makes have been included in the 
Miss Willins the Denver second edit Those dealers interested are invited to send 


Is for a cof] h is rnished without charge 
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Weis Company Prominent in Historic Monroe 
Pageant. 


The Community Service of Monroe, Mich., on June 23 
and 24 conducted an historic pageant, during which time 


more than twelve hundred Monroe residents took part in 


episodes representing many historical events from the time 


of the Indian settlement up to the present 

and Michigan Southern railroad 
to Chicago. Mail from New 
Buffalo and from the 


rhe original Lake Shore 
Monroe 


York was transferred to the 


extended from west 


boat at 


boat at Monroe to the train. Later a line was built from 
Toledo west through northern Indiana to Chicago. Chey 
wanted the mail contract from Toledo west and the gov 


ernment set a date for a speed contest between the rival 


roads Cwo boats left Buttalo at the same time one sum- 


mer evening, each carrying a consignment of mail for Chi 


cago. One boat was headed for Monroe to connect with 
the Lake Shore and Michigan Southern railroad. The 
other was bound for Toledo to connect with the Toledo 
and Northern Indiana railroad Prominent people from 
the east were the guests of both transportation lines. At 


Monroe the eastern officials were royally entertained before 
The Lake Shore 


and Michigan Southern won the race by about two hours 


their speeding train took them to Chicago. 
Later the roads were com- 
Buffalo and became 


New 


and given the contract 
bined, extended east to Cleveland and 
the Lake Shore Southern 
York Central. 


During the 


was 


Michigan division of the 


New York Central 


equipped and decorated two old coaches and an engine, a 
1852, than 


recent pageant, the 


and more one 


train ot 


replica of the historic 





SOME SCENES AT THE 


special train at 
of the Weis Manufacturing Company 
marched up the streets dressed in the 
picture shows these employees dressed 


hundred employees of the Weis Manufacturing Company, 


» 


dressed in the styles of 1852, “arrived from Buffalo” on this 


special train, after which they participated in the two-mile 


parade. There were nearly fourteen thousand paid admis 
sions to the two evening performances of the pageant, 
staged in the open on the banks of Plum Creek near 


Monroe 
The Community Service issued a valuable book, entitled 
“The Pageant of Historic Monroe,” giving a history of the 


region and a complete description of the pageant with pic- 





HISTORIC 
The upper left hand picture and the lower right hand picture show 
scenes during the arrival of the Lake Shore and Michigan Southern 
Monroe, when more than 
issued 
styles of 1852 


tures of old scenes and portraits of poneers of t tion of 
the state. It is interesting to recall that General Georg Art 

strong Custer at one time, when a boy, lived in Monroe er 
at the age of 13, he attended the 


Alfred St ! \ 


The Weis Manufacturing Company will 


send a copy of this hundred page pag 


] 1 + , | ‘ } 
those who may be interested in the event 


Reliable Announces Novel Prize Contest. 


The Reliable Type writer ind \dding 
tion, 1/0 West Washington street, Chicag: ince 
a $300 prize contest for the best letters t 
diversification 


The Rehable ( orporation has 


sistent divers! 


advocate ot 


he welfare of dealers 


We believe,” says A. B. Froehlich, vice president, “tl 
the matter of diversification is becoming a more paramount 
issue with each passing day Dealers reali more 
more that the time is coming when for their own salvat 
they will have to get away from dependence upon type 
writers alone to pay overhead expenses and leave a protit 


Wherever one may go he will find that as a rule the most 


prosperous dealer of a community is the one who does not 
believe in keeping all his eggs in one basket. Believing 
strongly in diversification of lines, we have taken it up: 

ourselves to arrange this prize contest in an effort to sti 
up those dealers who are not vet awakened to tl idval 

tages of it and to make them realize that diversitic 


means not only more money and greater profits it add 


sifeguard to their business 





MONROE PAGEANT.— 


one hundred employees 
from the train and 
The center 
the style s of 1850 


A Special Lot of Goods for Sale. 


Blied, Office Supplies 124 East Washinetor Ave Madi 
son, Wis., offers several filing supplies iten | 
attractive prices These are ottered, in fact, at enty pet 
cent off list, C. O. D. They comprise eight styles of guides 
in the Shaw-Walker line, tive stvles of folders and guides 
of the General Fireproofing Company line, and _ thirtee: 
stvles of guides and folders of the Yawman ar Erbe 
The company will be glad to send particulars 


who may be interested 














ox 
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Twentieth Anniversary of the House of Ames. 
Iwenty years ago this summer the firm of Ames & Fil 
stead, now the Ames Company, was establis 


Supply ca 





( £ The ideal which stood back of the organization 
to furnish the most complete service possible to type 
ilers \mes platens soon earned a deservedly 
g ition while the, service and typewriter parts 
( ictically any part any dealer could want, no 
ether the machine was recent or of a mode g 
A. R. AMES E. J 
off the market Being so emphatically a service propos 
tion, the business reased rapidly until the house was 
g practica every part of the world. Only a few 
go tl p & Martin Typewriter Company of 
Bos whi s operating along similar lines to thos« 
\mes Supply Company, was taken over by the 
\r val zat : Dhere are now te , ; es wv her An es 
te rts ( ls can be obtaine 
dquarters of tl Ames Supply ¢ 
i re a large S iiways ind 
re eature ‘ ¢ isiness ‘ 
e eihcens i else here Mmqua 
ents are t 1 vy Y 
r ie con i S t , 
ett ( t s ( ) 
( ae the ( les 
\ ner ot | Pa \ € 
vy, at 564-572 V Rand stre 
{ e ¢ ection ¢ \ hR \mes I J 
‘ ears ago sales manager tor t Noise 
( pa Mr. Sheeha s als stoct 
rganization a oO é P 
, She, — \ 
i pew ( i ( ! 
QO he it ‘ 
¢ Ts ( { ‘ { 
\ ypew rite 1) He 
it ¢ A ad Ty ew ( i : 
re ( ig the 1 t t 
[ aeme trating ( 
During a ] 
epa irtment of <¢ I 
' che 1906 he j ine | ‘ P 
té ( ompany or 
S e count ind « il 
the He joined the N eless 7] t 
\ i | =~ ct t t | ft 
salesme g 
of ]' 4 Was I idi¢ S S A 
until t wre the |} F p es 


SHEEHAN 


Remington organization, which position he left to join the 
Ames Supply Company 

Mr. Ames has a commercial primer which contains some 
One of its paragraphs reads as follows: 
Give him the benefit of the 
the opportunity it gives you to 
He's paying the bill. 
pay for and keep the balance 
of good feeling always on your side of the ledger.” 


pertinent things 
hight with a 
thankful for 


patience and 


customer! 


“Never 
doubt Be 
cultivate render service. 


Give him more than he can 





AMES. 


CHARLES 


Arthur R. Ames started in business for himself about 
1904. He was born August 19, 1876, at Richfield Springs, 
N. ¥ miles from Ilion, where the Remington 
typewriter factory is located. When he was three years old 
ved the family west, settling in what was then 


less tl il ten 


his father 


known as iwndale, seven miles west of Chicago, now a 
part o ’ He lived at Lawndale for twenty-five 
years, going to the public schools and graduating from the 
English High and Manual Training School. He went into 
usiness ¥ his father on leaving school but, having an 
nclinat typewriters, he started repairing machines 
downtown at a salary of $5 a week. He was then twenty- 
two vear ld. He smilingly carried. machines around and 


did office work, and altogether it was a pretty tough row to 

oe, but in a little over a year his employer, E. W. S. Ship- 
Emporium, placed him in charge of 
remained for five years when 


e resign started in business on his own account. 

Che At ( Company, predecessors of the Ames 
Supply Compat egan business in 1906. Its success 
started from the first and the business grew at a most en- 

raging rat Si vears ago the interests of Mr. 
Filstead urchased by Mr. Ames and the Ames Supply 
Company w rganized with A. R. Ames as president and 
his brother, | rles Ames, as an officer and stockholder in 
the busi soth men have grown up with the business 
ul are 1 the est possible training. “Art” Ames 

is alw een a vigorous man and as a young chap was 
know! entury run man in the days when the bicycle 

Mr. A s il years president of the village 

La Grans vher e resides and where he has rather 
pore ‘ 

In celebration of t twentieth anniversary of the found- 

‘ Supply Company announced 
that, beginning July 1 and ending August 31, anyone buy- 
: from the company in amounts 

twenty e dollars or more will receive free, including 

st and insurance charges, certain 

usetul and nec iry materials, mostly tools, having a list 

lu f more than six dollars. This offer is good only 
d Aug 
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H. G. Barker & Co. Buy S. Barker Sons Co. 
Departments. 
It is that the 
stock departments of the S 


announced printing, bindery and paper 


Barker Sons Company, Cleve- 
Barker Com- 


land, O., have been taken over by the H. G. 














STORE OF THE H. G. BARKER CO., CLEVELAND, O 


Top, commercial stationery department; center, front of the 
store; bottom, printing and bindery department 
pany, 1789 East Eleventh street, Cleveland, who will also 


carry a complete line of stationery and office supplies 


Donn H. Bartell has 


been added to the staff as a city 
salesman and is energetically boosting the new firm. The 
outside city sales force consists of Paul M. Schleiffer, J 


W. Smith, M. D. Kallie and Donn H. Bartell 


Successful Window of Pens and Like Products. 


Fountain pens, propelling pencils and related products 
combine to form the chief elements of many an attractive 
window display They go logically together and carry out 
the idea of unity Beauty and symmetry make them 
always attractive, particularly their modern packages 


made to set off the goods to the best advantage 


The display shown on the right is in no small part re 
sponsible for the fact that the Frank P. Swan Company 
was able to sell the First Huntingto: National Bank a1 


assortment of desk sets, numbering thirty-eight in all 


Mr. Swan called the desk set to the attention of Mr 
Carder, one of the vice-presidents of the bank, who cor 
sented doubtingly to permit several sets to be placed 
the desks of the officials and some of the tellers for a free 
trial lhe dealer followed his prospect rather closely, 
making several changes t per pomts to suit eactl md 


vidual style of handwriting After a 

dealer called on the president of the bat 

an order to supply the entire force All 

sets wished to retain them and after a caret 
tion as to the right sets to buy, the deal 

store with the order for thirty-eight sets 


[his order included fifteen of one kind a1 
another Several sets were sold el 


sult of the display. 
Mayor Bauer Enforces No-Grafting Rule in Lynn. 
Mayor Ralph S. Bauer of sett tends 


that all city officials shall stand on 


Lynn, 


there shall be no graft in Lynn during his 
mayor. He recently issued a statement 1 
residents of Lynn to drop into his office at 


fidentially the names of city employes who 


advantage. One 


1 1 


gives the ik 


positions to gain personal 
papers of the Lynn district 
the mayor’s position: 


Protection is guaranteed the informants M 
who says: “I’d like to see anything in ths ut 
prisal made upon anyone giving me 
Street-corner meetings, whether of a politi 
are banned. 

“If you see a Lynn city employe taking 
motor car owned by the city,” Mayor Ba 
says, “come and see me. The names of met 
selves to things at the peanut and fruit stat 
are city employes will also be gratetull) 

[The names of city employes who are gi 
by new sboys gratis, obtain Sunday dinners 
and free meals at restaurants and fias! 
tickets at the ball games and _ theatet 
by Mayor Bauer 

While he does not think that this mild s 
can ever be entirely eliminated, he says 
best to reduce it to a minimum. 

Street-corner meetings were banned by Ma ( H 
told Frank L. Davis, representative of the W 
of America who asked for a permit to us 
Blake and Willows street for a meeting, t 

Lynn streets were for traffic, the mayor s 
“soap-box orators and curbstone speakers H 
own experiences in the mayoral election can g 


Odd 


police protection out ol 


hired the Fellows hall, without a 


his own pocke t. 














WINDOW DISPLAY OF THE FRANK P. SWA? 





PANY HUNTINGTON, W VA DURING THI S 
WEEK IN APRIL This window is ar ter 
bination of fountain pens ren sets ff 
It was of symmetrical arrangement, and 
presented products of tl W \. Sheaffe I 
Madison lowa and I 


quipment. 
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MODERN WAREHOUSE, OFFICES AND EQUIPMENT OF HIBBARD, SPENCER, BARTLETT & COMPANY, CHICAGO, 
IL] Trop, Left Representative Installation of Steel Shelving, This Housing Open Stocks of Cutlery; Top, Right: Filing Depart- 
mel Bottom Exterior View of the Company's New Building at 211 East Nortl Water Street, on the North Bank of the 
Chicago River, Just East of the Boulevard Link Bridge The Warehouse Is Served by Railroad, Has a Dock for Receiving 
‘rei by Water from Any Point on the Great Lakes, and Also for Receiving and Shipping by River Lighters. {Photographs 
} Courtesy of The General Fireproofing Company) 
Extensive Chicago Steel Shelving Installation. each floor the warehouse concerned in the individual 
, Hibl ' Bart] & rder makes opy for its records. The equipment of 
r] wart iphbard, spencer vpartiett « : ; , 3 
t] mii ‘ his warel S¢ ind the arrangement ot stocks, makes 
1 ( eg | equipped with &z UV inea ( , 1] | 7 
[ i | y a: eee possible the filling of all orders on a schedule of 2 hours 
fifteen miles—of “Allsteel” shelving In ade 
. ‘ ' Irom time <¢ entry 
tie re is an extensive filing department, also equipped : 4 rs 
v ( r \ railroad siding accommodating nine freight cars oc- 
| (,ener r oonng ompany rie compal s : ‘ Pos B . 
Poa : cupies the East side of the first floor. The West side is 
¢ ( g was erected to replace one severa DIOCcKS ‘ 
; - drivewa roviding space for twenty-five teams and 
\Wes the Sout ink of the Chicago River, whi w : ‘ See ie 
: ' trucks. Between these is large shipping and receiving 
wre <e way for Chicago’s Wacker Drive project ; : ; . : 
platforn In addition to the direct rail connection, the 
M in 1,000,000 square teet ot space art buildis I elevator serving a station of the under- 
te s, basement ( seme ground railroad which connects with ail trunk railroads, 
privé ces, and directors . express companies and the post office. The dock on the 
entire et oor, an ager e of n ver South side the building, gives access to lake 
65 000 = Sou This floor is lighted with s t, freighters for receiving and shipping, and also for lighters 
On t velfth flow ire | ted the s the Mer Lighterage Company, which serves Chi- 
J s, the Charles ass ly | o business | es provided with dock facilities. 
~ T are & spe eT T i — 
General Pencil Company Adds Drawing Pencil. 
Oy k he third, f ( The General Pencil Company of Jersey City, N. J., has 
x2 €a Allstec she f vie UUU ed the Kim-Bet drawing pencil and are putting 
S Was ¢ ed, built and install nsiderable sell effort behind it. This pencil has been 
. Youngstow O t nutacture¢ i grade drawing pencil for some 
Clark stree I Ch il t1 effort has bee made until recently to push its 
I material, 500 t velg les, det ne having given it distribution. 
eet erse requir S w Kim-Ber-Ly drawing pencil comes in an attrac- 
n hardware ‘ ( 1 ' < l¢ . 
s e largest aq ¢ he Ki er-Ly tl lead cravons No. 700 are also in- 
W s ded in the paign t ularize the Kim-Ber-Ly trade- 
€ sa ms are said to have valuable 
eatures ré é g advertised vigorously to artists, 


ers, drattsmen and others, 
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MR. WOODBRIDGE 


ereat—great—great—grandson of 


RECEIVING KEYS 
Benjamin 


TO QUAK 
Franklin, in the 


French Government Honors Advertising Associa- 
tion Head. 
One of the first ceremonies incidental to the opening of 


the the Associated 
Advertising Clubs of the World held at Philadelphia June 


twenty-second annual convention of 





20 was the presentation of the Keys of the City. The 
illustration shows ( K. Woodbridge, president of the 
CROSS OF THE LEGION 
OF HONOR 
Oe of W representing advertising met rom evet 


corner of the world accepting the Keys of the (¢ ty ol 
Philadelphia from Franklin Bache Huntington of New 


York, a 


A further 
the 


great-great-great grandson of Benjamin Frankli 


interesting ceremony took place towards the 


close of convention when the (¢ ot the Legion ot 


ross 
making him a 
behalf of the President 


Mr W oodbride« 


rganizing imternational 


Honor was conferred on Mr. Woodbridge, 
famous order on 


Marcel 


of his act 


that 
Dr 


in recognition 


chevalier of 
ol 


France, Knecht decorated 


vities in < 


advertising and his efforts to trade 


between the 


relationships improve 


two nations 


Mr 


Corporation 


W ox dbridge, who is 
New York, 


International 


that 
Dictaphone 


widely known 


the 


It is 
president of 


now 


ot 


was elected president of the newly organized 


4 sp On 
t ft handing 


right is 
to <. K 


the 


kevs WV oodbride: 


Ady 
the Assoc iated 


ertising Association, thus continuing 


Advertising Clubs of the Wor 
the 


gamation of many units which now ar 


the new organization. 


The new association will function for 


seller and the buyer of advertising, and emb: 


ciated Advertising Clubs of the World, the > 
tising Commission, Better Business Bureau 


Women’s 
Natio1 al 


Advertising Clubs, the depart: 


Advertising Club and its sustainiz 


Mr. Woodbridge Comments on Customs of 
Advertising Agents. 
that Amer 


advertise 


desirable 


uld 


‘While it is highly 


and manufacturers sho 


l’arisian press with a view securing a 
s promising to be a very profitable Frencl 
\ \\ lbridge, “it is important that t 
t t trench advertising ass« itions have 
vhic re unknown in this 

Mr. Woodbridge has been in constant 


th M 


Marcel Knecht ( 


her members of the Frencl Delegati 
Me ‘ came over to attend the Inter! 
w { ention i d so Nas ¢ The l 
| this count says ) W oo¢ oe 
S al dithculty nh ¢ i w his t 
sing age ind, o1 ded, t i 
is rther claim uy ! This is 
M Marcel Kt cht has ( \ itte 
I irt é oft the ruies é ] é } 
vl} ral slated t ¢ ids 
‘At the expiratio contrat 
egligence or fault or ge 
t Ss Cc ract the t Q i ¢ 
¢ publicity of the s ( t 
gans is reserved for gen< i 
tr As 1 wo ‘ i \\ 
idvertising of this é é ylicat 
ice te di { t < \ iny we \ 
1 Ss Qg t the ( il ] re S ( 
5 | 


al Mr W oodbrida Chere afr s 


} +¢ earl 1, 
questior ible repute wii t 


Franklin Bache Hunt 
| 


‘ 
| ima 
4 the 
i \ ‘ 

e 


Some French 
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vith the rules to sign a small contract for adver- 
g remely low rates If. then, later 
re to ¢ t advertising on a larger scale in 
f er publicity agents, they d a 
ne the if ¢ sing t eT 
r st usec else tine oe cies 
‘ ) iged t t at ertis rej 
t | t t t 
t ~ ser | t 
l ey aré g r 
T A ) t < 
c : 1 lls as s t etter | S 
egral part It ¥ 
\ss 1 seeks to w \ i siness 
re etul 1 ‘ eag 
s danger nd | 
s res e Internati i \ ertising As 
set S portant S ore 
Americ ertisers.” 


James H. Rand, Jr., Elected a Bank Director. 


H. R Burt 


president of Rand Warde 


s ele lirector of the Marine Trust 
N. Y., in July The Marine Trust Company was 
erg few months ago with the Buffalo Trust ¢ 
he cons lation resulted 1 one of the irgest 
‘ vith resources $250.000.000 


Boyd Company Incorporates and Adds to Capital. 


. H. Boy corporated his business 11 ickson, 


Mf; th a capital stock of $100,000 divided as follows 
S55 ( uid it ind $10,000 reserved tor e1 ployees making 
t 1 zation oft $65,000 The firm name 
\ il | 
lerstood to be the purpose ot the company 
dditie nal stat nery stores 1 Miss ssip] ’ d T.onis 
; e con ow operates two stores 
M d ¢ é to spend the month of August in the 
east t ying ran store arrangement and manage! t 
1 He ll first go to Chicago, where he will study the rder 
t stores from there will visit the eastern st 
? I d ¢ y is the success the ( mbers 
2) ~. | ( It has a store at 215 Wes 
> ( ( ind il u it 4 I st 
Ca 1 street P pany does ting. lithog gy 
. t et ind deal k | I s 
S eel ( Ceé li & > 
1 { ‘ t T t 
“Ten Years After.” 
- ‘ . S4 ang \n \mericat \ hie ement the 
< ece thy | t \ the t ot! 
) \ ( le Lompa ying Ss c 
erning the history of the Eldorado drawing 
: if in about 1916 the company ga 
ng the Eldorado pencil, but it was not until our 
thi r that the most intensive work was started 
ew t pplving these pe ~ uantities tne 
. ‘ ( ts n | t1 ely tie pa 
, ( es available « - tine L he 
' the production of the Eldorado it 
deg dness, producing per 
the ipproval vho tried | 
que id ertising een ¢ T | 
t Dixon's Eld do pe I 
vag H te distinguishe Ar ead 
S ea imbe drawing ‘ this 
[hese sterpieces e created | h 
ai eir artistic lue. but th, edium 


Business Show to Have Unusual Interest. 
The National Business Show to be held in the new 
New York City, from October 18 
the largest exhibition of 
nd labor-saving office equipment 
his is tl v of Frank E. Tupper, president 


23, inclusive, promises to be 


r neid i S S tfc ew oO 


e Nat Business Show Company, and his associates. 
eading news rs of New York City have given favor- 
bl e! e the show, bringing out many 

Governor Alfred E. Smith of New York and his staff 
ve beer ted to officially open the doors and let the 
li é ts estimated to be worth several 
r } 
Many of the d e shown are new inventions 
produc the past year 
The return of the show to the new Madison Square Gar- 
é I] e occas or special features, because the 
Nat Business Shi was held twenty-three years 
vr S Garden. Since then tremendous 
Inges ( KE ice in the office equipment industry, 
vhich has more than kept pace with other industries in its 
ee oanent 
Plans are under way for a meeting of famous inventors 
o be held during the s " hese men will, it is expected, 
re st their views on what the next twenty- 
thre ul | record by way of advancement in this 
lustry 
It is so planned to have the Monday afternoon on 
vhich the vy opens designated as a half-holiday for 
office workers, wl ll be invited to attend as guests of 
the manageme (he Merchants Association, the Fifth 
\venue Association, Forty-second Street Association and 
other civic organizations have been invited to aid in this 
movement for a half-holiday which can be spent profitably 
it the show in learning about new business methods and 
studying the various exhibits. Tuesday and Thursday have 
been designated as executives’ days and special provisions 
vill be made the entertainment of the managers, audi- 


tors. purchasing agents. et Wednesday will be federal, 
state and municipal governmental day. The governors of 
Maryland, Connecticut, Rhode 
staffs been in- 
Fri- 
day will be retail merchants’ day, and Saturday has been 


,ew pers r¢ nsvivVa d, 


and their have 


federal and state officials. 
set aside for commercial students. 
For the first time the history of the National Business 
large passenger-carrying air- 
Several American aircraft manu- 
ready built planes equipped as flying offices. 
\ Fokker three-engined m« 


Continental 


moplane is owned by Ross W. 
Motors Corporation 
Detroit ses it for flying his board of directors 
iipped with special desks, filing 
cabinets hairs, typewriters, etc 
opening of the exposition, show 
officials will tour the various booths and the prettiest girl 
title of “Father Knickerbocker’s 
etat (one month later the prettiest girl at the Cleve- 
O! exposition will be chosen as “Moses Cleveland’s 
opens, the 
fairest daughter at the show on the Pacific coast will also 
The three chosen beauties 


the } vill receive the 


the Los Angeles show 

similar manner. 
then | iged for the highest honor of all, details of 
the New 


York show. 


Readjustment in Germany Work Output Changes. 


lhe ‘ German manufacturing plants in the 
a ery ir st | brought about changes in product, ac- 
rding to Commerce Report Companies which had built rail- 
way cars are now trying to build steel office furniture. Others 
former } tu ‘ chine tools have turned to the de- 
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NEW MACHINES 
DEVICES 




















Handifax—An Invention for Business Records. each sheet having a steel index tab. Whole sheets irds 
; , “¢ be ‘written ; one an he same operatio1 

\ ersatility, ease and speed ot operation and economy ot — " + penenendinen me and the | “4 se 
fe signals, either ‘rmanent o iovab are 
time and space are among the outstanding characteristics “— ee Z : 2 ' ne ~~. % 
9 . . 9 . » Ss ets ; I - 1 st | ~< ‘Ls trom 
claimed for Handifax, manufactured by the Ross-Gould . on a . ; 


: mus : are instantly removable for inspection or the 
Company, licensee, 309 North Tenth street, St. Louis, Mo , mn ; 


cae —- , data 
rhe makers state that an inspection of fifty Handifax card 
Handifax, in short, combines card and sheet 1 rds 


sheets gives one a bird's-eye view of a thousand individual of 
graphic chart “pictures,” automatic tabulatior 
record slips 
ports, and other valuable features 
The Ross-Gould Company will be happy 


information to any dealer who may be interest 
METHOD OF AT 
TACHING AND DE - 
TACHING HANDIFAX - 
CARDS 
New Paper Fastening Machine. 


The Eveready Manutacturing Company 


ers of Eveready paper fasteners, have just 


. 4 new machine known as Model K This machi velg 
\ 
\ 1 ‘ i 
gee Only SIX pounds ind is the result of manv vears f exper 
et ; ¢ 
LZ ence in the development and manutacture 
ers The distinctive feature of the new machine 
makes its own staples from a roll of flat steel 





Handitax is said to combine the flexibility of a card 
record and the visibility of a sheet record. The individual 
cards or slips fasten together and overlap like the shingles 
on a root, so that the bottom half-inch of each is visible 


for indexing and the development of a graphic chart 


A Se SK Ce EK MEK Terre ne = 2 


—) = | 





an x an fre anja ler |ftew | 
a 
ee = osscem te) NEW MODEL K EVEREADY PAPER FAs 

_— - ee 2 
&s-.e cect eee: ’ cient to produce about ve thousand 
4 . 4 | ] ‘ ‘ 1°} 
retiiling. Phe cast arm and base are also distin i fie 

/ 

ry vase is heavy and the machine will, therefor 


and can be operated rapidly [he arm is s 
the operator has a stapling range of about si 
the staple to the end of the arm. 
The tape used in this machine is the same 
in the standard model D for fastening record 
envelopes, samples, containers, etc. The machine will st 


up, it is said, under hard and continued usage 


ished in battleship gray and nickel-plate 


11 
reasonable price 





HANDIFAX SHEET REFERRED TO HEREIN 
Unique Ink Bottle for Fountain Pens. 


“picture.” Such “pictures’’ may be automatically developed Mabie, Todd & Company, Ltd., Swan House, 1 

by posting current information in the visible half-inch of Oxford street, London, W., 1, England, 

each card. Column rules and “rule block” squares can be ‘Swan” ink bottle, designed to facilitate the ng 
printed on the front and back of each card, lining up as a fountain pens. It has an extra long neck, wi! forms 
visible graphic chart when assembled into a card sheet the filling chamber. When the bottle is tilted, 1 flows 
By “card” is meant, not the ordinary affair of board, but a from the body of the bottle to the neck her tl 
slip of card size made of a high-grade rag stock—just as user submerges the tountain pen in the filling im] 


durable as cards but lighter, taking less space and being When the operation is concluded, the bottle 


slightly, and the ink returns from the filling 


more economically produced. 
There are tifty card sheets to each 1,000 individual cards, the body of the bottl 
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Weekly Calendars to Refill Covers. ment designed for use in conjunction with machine post- 
Dretested Meh orporation. 655 South Wells ing equipment. Four ledgers are in posting position at all 
stre Chicago, Ill, has adde d to its lines a weekly calendar times, revolving on a turntable so that the operator can 
desk and pocket use, embodying the company’s select sheets from any of the ledgers without leaving her 
eokll feature \ distinctive feature of the calendars is that Seat. The turntable is mounted on a ball bearing race. 
Sur s at the bottom of the sheet, instead of at the toy — 
general practice in arranging weekly calendars 


A New Folding Ruler 
The Pansy Gesellschaft m. b. h., Vienna 18-1, Austria, 
has invented and is marketing a folding rule of ivory light 
celluloid which is said to be absolutely elastic and unbreak- 
8 able. It is said to have certain advantages over folding 
rulers heretofore used 





| 


“tl The Pansy Gesellschaft m. b. h. manufactures also draw- 
T ing pencils, calculating appliances of transparent and ivory 
line celluloid, writing materials and fancy goods. 


udial New Paragon Self Closing Inkstand. 





The Frank A. Weeks Manufacturing Company, 93 John 
5 street, New York, N. Y., are putting on the market a new 
mee No. 540 Paragon self-closing inkstand. This is the Para- 
= gon in a remodeled form. The illustration shows the double 

7 inkstand and pin cup together with a pen tray. The two 
4 inkwell tops are made in red and black to indicate the 
color of the ink in the respective receptacles and the 














| 
XN Ft TIVE BUSINESS CALENDAR 
OPEN 
t of the perfora P 
ch each d is $ 
ster any requ! itions 
‘ yottom of t Che 
g ed by many S ss men, W 
t t ents reviewed i ( ( 
\thol” leather 
The “Executi : ) 
r $1.04 [he “Master Sales S NO. 540 PARAGON SELF CLOSING INKSTAND. 
S » work sp et size, 5x9 
> efills are fifty ents eacl Ay pel mechanisms vw ntrol the entrance to the ink wells 
vithout cover is made t retail ire finished in the same olors. 
The No. 540 ynsists of a cut glass base and tops of 
special composition material Besides being finished in 
“Twinlock” Machine Posting Equipment. slack and red, the inkwell tops are finished in either oak or 
>? Charles street, Hatton Gardet mahogany to match the finish of the desk on which they 
- dy ed a fr ] ledge r + ‘ 
Authorized to Draw. 
By M. L. Hayward, Hartland, N. B., Canada. 
Acorn Office Appliance | Suc nd I'll stand the costs,” the manager sug- 
thorized gested 
$7 tomer suggest We can't n't ept it,” the bank objected. 
Ww. | ld | That telegram | s! é you is an acceptance,” the man- 
g “Tt 
ee Sane | Go ah nd I'll take the responsibility.” 
a - Well, it’s low t the cashier retorted. 
) rags H oom sos ane witens Phe ink sued the customer, and the Oklahoma Supreme 
isis a Court in the se of Bank vs. Muskogee, 139 Pacific Re- 
ie ee ian oA ee porter. 11 decided in favor of the bank under an Okla- 
. ' “ : 28 e : , ae sa ; oma law pr! ng that “Where an acceptance is written 
Tee . a paper other than the bill itself, it does not bind the 
oor ail 1eceptor except in favor of a person to whom it is shown 


\ 1 mpart ind wi t faith thereof, receives the bill for value.” 
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. t . 14 
newer generation proceeds more on what vw d 
ut of the Mail Bag ! 
8 tacts,’ rather than ‘warm hearts. 
OT !'OmMm ‘ “The newer plans make for bigger business jues 
empora: ores! tion and I find no fault and I try to kee 
Note—The friend who indited the sentiments which follow procession, but I cannot take out of my heart ‘ 
1s hardly the first man wHo, like Cicero of old, expressed con the old get-to gether group | like to 
cern anent the condition of the times and the customs. There : lift , ; 
. { ) . ; vat | pene ! t es 
is ground undoubtedly for the suggestion, more inferred than ™4@e 4 tot ot difference what happened 
stated, perhaps, that we may be in process of dehumanizing nor make much difference what happens 
our businesses by substituting formulae for friendship. If other about is why it happened.”—Reader. 
we are, then let the moderns be warned that the always pre- 
vailng weakness of the specialist is to magnify his specialty a = 
beyond its due importanc: The professor of sales psychology Taps! 
has gone only a part of the way when he shows us how to get Some time ago we wrote to a friend t 
certain reactions from the mass of buyers. When he tells us regret we feel at recordi the pa 1d 
- ‘ “ - - gre \ I ‘ I Orang th ass ‘ 
the ingredients of the formula and in what order to mix them he ind 7 
he hasn't said quite enough. What he tells us will bring out "ends in the industry. [he friend writes 
the image on the plate, but to drive it through and make it “The passing ot the old boys, to whicl brings 
hold we must bring our solution up to a certam temperature more than a passing thought these days b 
Whosoever has dabbled in photography will know what we her grows so rapidly lust take the list in the tvpe riter 
mean. ld al ig ‘ore 
Our basic ingredients have been the same always—always eld alone, in the past few months: R. M. G 
the same mass in which to work—the same virtue, the same Stephenson, Harry Smith, Harry Seddon, Ws ston K 
courage, the same ambition, the same love, the same avarice, der, C. E. Weller, Fred Wilcox and Charley O — 
the same sin—and with them, the same reaching upward for al ca ; ‘% 
' , “tr that come to my mind In another divisi f the fie 
the better things and the same need for understanding friends. hee Rr ; 
: . are Er ‘ ; amis nee Warthinetor 
By all means let us learn all we can about the new ideas, Were Frank Baldwin, Ed Loomis, Clar \\ gton, 
but keep alive the old fire of friendship and sincere good will Hampden Hoge and Lew Williamso: [I mention only 
—of humor and good comradeship—lest we find our elaborate those that occur to me as I write. We ar t a step 
formula when put together a little too cold to react on the Tr aeP 
° t Z behind these old friends with whom we had s ightful 
mass, while our competitor, whose goods are equal to ours, ; 
puts something along with them that brings him success. personal contact. Isn't it wonderful to have the pleasant 
memories of the old boys ‘Stephie vith ordia] 
“You have observed and, of course, are studying present- friendliness; Hampden Hoge of the old sch from Vir 
day conditions of the field. It is interesting to note the gimia, F. F. V., but most human; Uncle Lew Williams: 
changed customs and changed manners of living. They genuine old-fashioned traveling salesman, interested in 
all enter into our business relations. The younger men, ¢veryone and everything, and Oden, who would talk type 
who are not rooted in the practice of ten or fifteen years Writers, and “‘Underwood’ in particular, who gave his life 
ago, have no trouble in keeping pace with the times. There to the writing machine; Gano, dignified, but s affable 
is considerable difference between the men who are doing and interesting; Ed Loomis, ‘bon vivant ut out for 
business and keen. You miss them, I miss the: ve all 


and have done pioneer work and those who are concen- 
trating on development and are not blazing the trail. Ten 
or fifteen years ago in this field the pioneer spirit predom 
inated, but there is now no virgin territory to cultivate 
for this industry. It has all been cultivated to some extent 
and we must now go in for more intensive cultivation. 
That is the thought of the man who is now engaged in 
either manufacturing or distribution. He proceeds along 
more definite lines and with a more confined perspective 
as to how he should carry on his work. Take him as 
a whole, while fundamentally the same kind of a man, he 
is a totally different man to have contact with Che 
modern type has become what one might call ‘pro 
fessional.’ He is something of a_ doctor He diag 
noses his case, analyzes his manufacturing and sales profit 
He has comprehensive surveys of his ficld and its possi 
bilities and works according to well defined rules, which 
eliminate in some measure the human equation, except that 
which requires its study and its reaction to certain appeals 
From any other angle than that, the human angle ‘cuts 
little ice.” It makes one think of the old colored man who 
was being chased and who caught up with a rabbit and 
said to him in passing that if he didn’t want to run, he 
would better get out of the road and let someone run who 
could 

“The growing tendency in business in our field, as in 
others, I think, has of late been more toward the man of 
figures and facts and less toward the man of sympathy 
and fellowship. We make definite plans, based on known 
conditions and we carry them out along the lines of the 
changed habits of selling, as well as the changed habits 
of buying. The generation which is so rapidly passing 
and which we hold to in many ties that are dear to us, is 
the generation that deals more in establishing personal rela 
tionships and friendships with sentiments for each other 


because of mutual respect and fair dealing: whereas the 


1 
i 


miss them. God bl 


ess them.” 


Atlanta House Adds Office Furniture. 
The John H. Harland company, of 24 | e Street 
Atlanta, has added a complete line of off 
its store equipment 


Che store recently increased its displa 


cent by securing a lease on the store ne xt 
down the intervening partition \fter a 
the held, the Steel-Case line of the Metal 


company was selected as being best aday 


The store has also recently added t 

trorces C. D. Baker and M. S. Alexander t t -\ 
bringing the number of salesmen for the st 
Che company now has eight salesmen it : 
at the stationery store and four in the printing rt 
which maintains downtown headquarters at 

indicating the steady growth of the concern s ts est 


lishment three years ago J H R. 


Displaying Fountain Pens. 
Take a hint from a Denver, Colorado, drug 


tain pens were being “pushed” in a window dis 


center of the window and standing upright, suy 
suspension at the back, was a large orang 
about two and a half feet in diameter and in t nter was 


an electric light bulb covered with orange 

Sticking mto the cardboard, in considerable « : ess vere 
dozens of fountain pens which pointed st 
e ot the moor Vas rye s 


he center, a stick 


the window. On each sid 
also with an electric light bulb in t 
into the cardboard of the star were mat 

pens Che display Was espe cially effective at ght \t 
bottom of the window were other foun 


quotations.—W. H. P 
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in Every Section of . Field. 


Wilson-Jones and Tatum Companies Merge. 


Important Loose Leaf Houses in Line with Trend of 
Events Announce Consolidation. 


g of announcement, dated July 24, was 
the trade on Monday morning, July 26 
dersigned announce for their respective com 


onsolidation under the name of Wilson-Jones 


( pany There will be no change in the policy or prod 

er com Details of the consolidation will 
be 1 e clear in a letter which will be mailed within a 
te - (Signed Wilson Jones ( mpany, Benjamu 
Kulp, President R. McCleary, V1 Presi¢ he 
Sal Tatum Company, ¢ ( Carpenter, Presi t 


(,;¢€o! S. Mandeville Vice-President 


History of the Companies. 


si] | (ose Leat ( ommnat was rigil nik 
. - . a Receipt Rook ( mpat 
the : ¢ W | ot 
UC thie iar | 
t g OO the 2 
the mie ind ( ‘ 
gy its manula re , 4 
the tore! & . 
> > ten er ot 
Ralph B. Wi eft ’ . 
. the name ( re 
Sieee Tt aeen Leak (amie 
re é \\ (sift | 
larry S. Jones, general super 
y the Chicago SI gy a2 D enains 
K¢ over th | ] ‘ 
( rles R. Fa ‘ } 1, 
Shipping an eipt I ( 
Vils Jones I se Leaf ¢ 
taken oy : 
‘ f K; ns ( M 
ests 
Company 1 ds 
° ‘ . . Ca é 
ig In Jt 1923 1} d his 
i a 
- ; Compa ( id 


The company was organized many years ago by the late 
Sam’! C. Tatum and devoted itself at first to the manufac- 
ture of druggists’ and stationers’ glassware, punches, letter 
presses and like lines. Shortly after the advent of loose 
leaf, The Tatum Company began to manufacture loose 
rhe early development of the company’s loose 
k place under the presidency of Samuel E. 
founder of the house. Mr. Hilles 
retired from that position in the spring of 1915 and was 


Hilles, a su essor to the 


Carpenter, the present head of the 
house Mr. Carpenter had a very fine training in the loose 


leaf field and has greatly enlarged the company’s business 


[he consolidation will have no effect on the relations 
with the clientele of either organization other than to in- 
rease their facilities for serving them. Present agency ar- 


rangements al merchandise will be maintained and the 
executir ersonnel will continue their contact 
f 
Che officers of the new company are G. Peabody Gardner, 
Ir irma Ret Kulp nraslilent: C. C. Carpenter, 
rst vice-president; H. R. McCleary, second vice-president, 
t 
Mr. Davis Recovering. 
His 1 friends throughout the commercial stationery 


pment trade will rejoice to learn that George 
L.. Da president of Adams 


Cushing & Foster, Inc., of 
Bost ad toward recovery after a most 
gerous surgical operation, 
Ir. D re e1 s said to be a triumph of medical 
ski ( ( ndition of his health and constitu- 
efforts of his physicians. 
reunion die Cpe at Los Angeles. 

Ss é Stationery Company of San Fran- 
cisco announces thi ming opening of their new store and 
printing it 7 S Broadway, Los Angeles, on 


Master Wendell Hadley Telbare~Cenitiail 
Mr Mrs. W Talbert of the Talbert Office Appli- 
ance ( pany, Casper, Wyoming, announce the arrival on 
x endel at Talbert, weight on arrival not 
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Tim Thrift Joins Staff of American Sales Book 
Company. 


B. Thrift, who since 1910 has been advertising man 


American Multigraph Sales Company, has re 


Tim 
ager of the 
September 1 will becom« 
associated with the Book Ltd., 
of Elmira, N. Y. Mr. Thrift is known as one of the strong 


est men in the advertising profession. He 


signed his position and about 


American Sales Company, 


was formerly 
president of the National Amateur Press Association and 
of the Association of National Advertising Managers. He 
has held 


sociation ol! 


various other offices—namely, director in the As 
National 


tising Club and second vice-president of that club. He is 
Athletic Club and the Cleveland 


Advertisers and the Cleveland Adver 
a member of the Cleveland 
Automobile Club. 

Tim Thrift was an advertising man he 
that 
interesting 


Before was a re 


porter on a daily and in school of experi 


learned to 


newspaper 


ence he look for the side of every 


thing 





THPIFT 


TIMOTHY BURR 


when this 


Mich., and 
Appliances appeaf.s, he 


Mr. Thrift is a native of Lansing, 


month's number of Ofhce will be 
just one day under forty-three years old 
school 


Ohio, afterward taking a special three years’ 


He received his common and high education at 


Bellefontaine, 
course in Wittenberg College. Springtield, Ohio Here he 


’ 


was employed in the circulation and agency department o 


the Woman’s Home Companion. In the spring of 1903 he 
went to Cleveland, and for a year was a reporter on the 
Cleveland Press, after which he went with the Weideman 


had 


advertising de 


Company, wholesale grocers, where for two years he 


of a private printing plant and an 


His 


Williams Company, with whom he spent two vears as editor 
| I 


charge 


partment next position was with the Sherwin 


of house and manager of trade sales advertising 


Next he 
taurants in Cleveland, where he operated a private printing 
His 


Finley restaurants 


organs 


accepted an offer from the Finley system of res 


plant and had charge of the advertising vivid style 
famous 


Thrift 


and original ideas made _ the 


throughout the state. From the Finley system Mr 


W ilson 


manager 


went with the Dress Hook Company as secretary 


acc¢ pted 


Ameri 


and advertising Sixteen years ago he 


his present position as advertising manager of the 


can Multigraph Sales Company 


Pencil Maker on Civic Committee. 


Philip Berolzheimer of The Eagle Pencil Company has 
been appointed to membership in the citizens’ committee 
which will plan and survey for the needs of the city of 


New York. 


Plans Assuming Shape for Typewriter Dealers’ 


Convention. 
| res de nt George S Wa ker or the N it 
Dealers’ Association is busily at work « 
the National convention to be held in Ch g 
26, 27 and 28. He has issued an invitation 


Mm business 


equipment to attend this conv 


hoped that several hundred will be here « 


tioned A suitable program will be rea 
pected will be carried out accordi gy to s 
re. § Kinnisten, secretary of the ¢ 
Dealers’ Association, has obtained a con 
Passenger Association for reduced fares 
convention, namely, one fare and a halt ] 
two hundred fifty or more certificates turns 
will be good as early as August 20 retur 
including September 1 except that in Col 


Mexico Wvyoming one addit 
tickets will be 
19 instead of on August 20 
Nevada, 


Columbia are lower than 


and 


New 


given so that the 


tana, 
good COMINY 
Summer excurs! 

\rizona, Idaho, Oregon, 
ind British 


hence those coming 


plan fares 
are advised to purchase summer excursi 
round trip. 

When buving a 
essary that the 


ticket for the tare ans 
, 

is me purchaser ask tor 

little confusio 


Wav Certi 


There may be a 
“One 


ror a receipt 


the certificate is headed 


ceipt.” This One Way Certificate Plan Re 
signed by the agent of the road and the pur : 
ticket, is virtually a contract between the road 


ticket from ( 


half of the Tare he paid 


1 
chaser 


to sell the purchaser a 


destination at one 


Cherefore, a simple receipt for the fare origi 


will not be sufticient to entitle him to the half 
It is me 


purchases his ticket at his home st 


sion on returning essary that he get ficate 


when he 


arrival he should turn this certificate in to M 
at the headquarters of the association in the Pah 
where arrangements for space have been mad M \ 
nisten will on notification arrange reservat 


quested and it is advisable that he be notifi 
ber of rooms required as early as possibl 
members and their families may be placed as 
iS poss rie 
Che Palmer House is regarded as a fin 
convention since it 1s in the midst of the busine 
and close to the lake front, where parking 
1utomobiles are available at a nominal figurs 
In order that there may be no misunderstat re f 
ng the certificate plan of the railroads, it 
repeat that this plan will go into effect t 


hity or more certificates are 
tace of the One Way Certificate 


ern Passenger Association reads as follows 


Th ertificate is invalid 
1) If less than the required number of 
full fare paid on going trip are presented t 
(2) If going ticket is purchased on a dat 
rif 
) If ad i i st I from wi I 
thor 
(4) If sued in conne t tf ‘ ‘ 
é t } I in’ tl form ¢ trans] 
han tl rmal one-way i l I is r 
) 1 ss presented t Joint Agent of 
dation on a date iuthoriz tarif 
(6) nless presented to ticket agent 
nd return ticket is purchased t t I 
ow? 1 iriff 
t Zs f ‘ } 





a) 
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- n any lin r n wi 8 University Washing D. C., where he studied for 
c pes : , 7 fhe ed sn . the degree « B.S \V unable to complete his studies 
ke nted by other ul riginal p ‘ m account oO s Sie to the West 
A iture ! n hereon The reduced fare retu Mr. Waters enjoys he distinction of being a life 
K ured ¢ Foense 5 Be erable. Wester honorary member of International Rotary; he is also a 
< g Asse Chicago, Il : a ° : 
member of the Rotary Club of San Francisco, and is past 
The certifi roca © _ ak eer : president the Rotary Club of Portland, Oregon. He is 
ll de 3 the a ane member o e San Francisco Chamber of Commerce, 
: jn © must have a ce Me draw Commercial ‘Club, San Francisco Sales Managers’ Organ- 
E torm and fies : ation and im Templk 
© payment 0 Mr. Wate s congratulated by his many friends on 
the completi s rty years of service and was pre- 
Thirty Years a Remingtonian. sented wit irty year service pin by J. T. Thornton, 
Waters ett known as “Duke the t é \meri rect the company. 
ite las eted his thirty years service } 
e Remingt ewriter Company. Mr. Waters entered J. W. Messimore Takes Folding Chair Line. 
the services ot Remington Typewrit Col John W. Messimore, 2208 Logan boulevard, Chicago, 
Washingt D. C., February 4, 1896, as apprentice has take er the Chicago representation of Standard Man- 
hree years later he was put ge of all side acturing ( al Cambridge City, Indiana, which 
sé ( rk government machines Washingt nakes folding chairs nd the Penn Art Steel Company, 
Erie, P: ture steel waste baskets and other 
ecialt S 
Appointments by Lyon Metallic. 
Cw pointments have recently been made to the field 
taff of the Lyon Metallic Manufacturing Company of 
\urora, I] 
Wilham P. Savage represent this company in Metro- 
olitan New Y« sé ern Connecticut, eastern Pennsyl- 
inia, New Jerse Delaware 
W. J. Re will sé e western Pennsylvania, New 
York, Vert New Hampshire, Massachusetts, northern 
{ onnecticut Maine 
Mr. Rowe is formerly with Stevens & Company, New 
York Cit while Mr. Savage previously represented the 
Terrell Eq ent ( any of Grand Rapids, Michigan. 
Cc. B. WATERS 
190 e answered the « the We 
as sferred t e Los Angeles ofthese the Re 
( vy. whi vas then a sub-othes der Si Fra 
S \{ Waters was in charge the service at 
t Los f s. and in October, 1902, was tr ‘ 
S Frat ce and put charge « t . ‘ 
{ t In © eT 1905. he was insierres ‘ 
Ore e as combuinati salesn 
Iter e Was placed irge a 
ty f ite a count ory 
‘ 5 e at Boise, Id: On Ji 
s ade h manager an en 
; P Reminetot ( } ‘ GEO. E. VINTON 
\ Mr. Vv w f ago manager of The Yawman & 
' Erbe Ma g A appointment was noted in July. 
Orn é M Waters s 
a Or ce as ds 
() 1919 receive ‘ ° 
tT ae Mr. Alexander Promotes a Typewriter. 
7-1 \\ reer a ( rr \le romoting a new typewriter in 
saiditin a 9 Anae é who fell short of success in 
mor t ote a typewriter in the east 
\\ ( est kt ( ( eral ¢ 
o believe \\ of the new machine Mr. 
eckos Mr WV A Le Los Angeles, but we understand 
, . nD P t t es of interest. 
- a on s Mr. Alexander and his associates 
L \ I] resent venture. 
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L. A. Westgate Visits the Sanctum. 

Westgate, manager, 
Products Supply Company, In¢ 
the latte: 
Westgate’s visit was most enjoyable as he 


State, 


general O-K 
Blackwell, Okla., favored 


while in Chicago on 


and 


hn A 


president 
visit part of July 
Mr 


related many 


us with a 
business 
his 


interesting things about its progress 


along educational lines and the responsiveness of business 
organizations, churches, schools and hotels to equipment ot 
the most modern type Although a native of this state, 
Mr. Westgate its a loyal and hearty booster for the state 
in which he lives and the territory he serves. In speaking 
of local activities his enthusiasm is almost contagious. The 
O-K Products Supply Company, Inc., are manufacturers 


and jobbers of equipment and supplies for office, school, 


hotel and church use. Mr. Westgate’s policy of distributing 


only quality products and backing them up with whol 


hearted service has had much to do with building the sub 


stantial position his company now holds in the office equip 
| jul} 


ment field. 


Adding Machines. 


largest 


add 


Big Order for 
believed to be the single order tor 


\\ hat Is 


ing machines ever received in Atlanta arrived today whet 


55 Sundstrand adding machines, ordered by Sears. Roebucl 


& Company for their new office and warehouse, came it 


While the 
Atlanta othce ot the 
Johnson, district sales manager for the company, 
h effort the 


city ten years 


received by the 
James M 


it did not 


c largest ever 


order was tl 


company, according to 


as the sale of first machine in 


1. H. R 


take near as mu 


the 


Hanson & Company Receive Attractive Contract. 


makers ot 


the 


It is reported that ¢ H Hanson & Company, 


1 


stamps, seals, dies, etc., of Chicago, have received con 


tract for the manutacture of Illinois automobile 


plates tor the ensuing year 


lieense 


W. B. Larsen Honored by Associates. 


Chicago tot » chares t the 


Betore W. B. Larsen left » take 
general sales organization of the Royal Typewrit ( 
pany, Inc., at New York, his associates celebrate grad 
uation from branch responsibilities to the great ities 
He had been manager at Chicago four ve 
that he Was 1n charge at Sal | ral Isce nve Y 

The employees ot the Chicago oftee were i ed 
and or behalf of the local organizatio1 Bert H ac 
a presentation speech, accompanying the o Ss 
(;,ladst < ig i leather ¢ bag ind i 
sporting goods dealer To! : choice selecti 
Mr. Hamil’s address was inspired, and all t wert 
affected. Mr Larson responded his tones 
deeply the oitts stirred hu 


manager, Paul W. Jones ved the 


remarks wht he iptures 


( hi avo 


a TeW 


Tribe of K Recovering from Fire. 


Word comes from H. H. Kleinschmidt, pres 
lribe of K at Gary, Ind., to the effect that they take 
temporary quarters since the fire of June 27 d 
Broadway, where they have most of the 

erat! 

The salvaged stock that fell to the basen t ¢ the 
floor ived in was badly damaged by water Phe ire 
having their fire sale and are selling the | 


for whatever they can get tor it. 


The new building of the Tribe of K is 
and will be ready Tor ( cupancy in the Ca Nit 
Kleinschmidt expresses the gratitude of ms is 


ssociates for the great good will and kind: 


bv the trade, which enal them to accomplis ind 
re-establish their business much more q 
intici ited 























COMPELS NOTICE.—Here 
lr derwood 


was routed to 


WHICH 
advantages of the 


office the isplay 


WINDOW DISPLAY 
the features and 


York Underwood Uneerwood 


continuous fat 


ecutlined, the mar 
After the initial showing in the wir the Vew 
throughout nt 


concisels 
fold biller 


il ffices 
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Meetings--Conventions--Dinners 








THOSE PRESENT AT ANNUAL OUTING OF THE CONNECTICUT VALLEY STATIONERS’ ASSOCIATION LAKE 
POCOTOPAUG, EAST HAMPTON, CONN JUNE 23 


Connecticut Valley Stationers’ Picnic V o¢ al selections were re nde red by Miss Pauline Green, 
Connecticut Valley Stationers’ Association held its ‘West of the Great Divide” and “Sleeve Song.” 
picnic at Lake Pocot paug, East Hampton, Con Vocal selections were also rendered by Tom Lifetime 
cn : K ¢ oOcotop: A as al pton, WU I : PS Aq 
\\ a 3 1926 Approximately 125 member Stonehouse of Sheaffer Pen Company, “I Am Dreaming 
\\ ¢ esdayv, E é Z b FA ) Ox late pam iv) > : A n 
were present, 42 of which represented the New Haver Alone in the Twilight” and “Golden Gate.” 
le] tion a } journeved rom New Haven at 10:30 Elmer Pape, president of the Connecticut Valley Sta- 
A MM. vi New Eneland Tran portation Company hsse tioners \ssociation, gave a short address welcoming all 
‘I da \ i x iil « is « Vil ) « iy wu 
l heon was served at 1:00 P. M., including sand present 
; ff ie wena Mr. Mortimer of Fall River was present. Mr. Holls- 
( es cotTtee ane e cre: - . 
; F P worth of New Bedford was present. Also the following 
e first part of the morning was taken up with sports . a 
' _— past presidents were present: Gustave Fischer, Hartford; 
KPeNE , John Molloy of Meriden; Donald D. MacDonald of New 
nts Ww re as tollows ; m e 
Haven, and John J MacDonald of Hartford. 
Ladies’ Popping Ball Contest. Following the banquet there was a dance. 
First ] é Miss Nettleton John Molk Co 
Second prize Miss Mortimer Fall River 
Thir prize—Mrs. Stonehouse New Haven , : : 
Fourth prize—Miss Buckholtz Tuttle, Morehouse & Taylor The Stationers’ Square Club. 
Fifth prize—Miss Chamberlain The E. A. Kramer Co The Stationers Square Club of Greater New York held 


N i t. ‘ P 
men Cee Sones its most successful meeting of the season at the Hofbrau 


Sec t prize Mrs A T. Powell Securit Stee] House on Wednesday eve ing, June 23, 1926, 
Potato Race. \ representative group of the members and their ladies 
First prize—Miss Bartholomew John Molloy Co spent a most enjoyable evening and were reluctant to break 
Sk i prize Miss Oldschefskyv. Johr Moll Co ; 
Balloon Race. up and go home at one-thirty a. m. 
I t prize—Miss Oldschefsky John Molloy C Joseph Arnold, former secretary of the club, had charge 
; d prize—M Sadie Wolf hn M of this particular affair and deserves considerable credit for 
Base Ball Batting. 1: art net : ie eceeanell | | a 
First prize M Bartholomew... John Molloy Co. ™ ability jutting if over e ahi or tunch an 
Se d prize Mis EF. MacPherson Edward Malley Co refreshment throughout the evening. Che success of the 
Children’s Events. affair has already resulted in a demand for a similar night 
Popping Ball Contest. n the not too distant future 
F t prize Miss Kay Stonehouse New Haven fay : . ieee = P - 
Second prize—Miss Barbara Hollsworth New Bedford. Ma The big affair of the year will be the annual dinner and 
Boys’ Popping Ball Contest. dance which will be held at the Hotel McAlpin on Satur- 
First prize—David Washbur1 Whitlocks Book Store day, November 20. Already elaborate plans are under way 
Secon rize \ Purcell The E A. Kramer Cé ‘ , : : . . 
‘ ge a ; - ; to make this one of the biggest events held in the stationery 
Third pr é Ton Sf ehouse . ee New Haven 


men’s Events industry and every person in Greater New York identified 


atin ate. vith the industry will be cordially invited to attend. 

_— 7 Jo) LT , Tuttlh Morel} iwe & Ta r ¢ In addition to this « utstanding event, several other inter- 

Second prize—John Molloy John Molloy C esting meetings are planned, including an educational night, 
Costume Race. the details of which will be published later. 

} M W Johr \ ( 

Sece ! rize Mr. We ng 


Cracker Race. : 
First prize—John Haht Tuttie Morehouse & Tavior C Tulsa Apelans Establish Summer Resort. 


Second prize—Joe Granniss Tuttle, Morehouse & Taylor ‘ The Apela Club of Tulsa, Oklahoma, has taken steps to 
Several gross of safety pins were among the prizes and purchase a lot in the Ozarks, a summer resort in Missouri, 
it happened that they were so distributed as to cause a where a « ll be built for the use of members of the 
great deal « f ent clul 
The banquet was called at 6:00 P. M. with President The ulsa Apelans are meeting as usual during the sum- 
Pay presiding er ont} 
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MEMBERS OF THE CAPITAL DISTRICT STATIONERS, OFFICE OUTFITTERS AND MANUFACTUR 
ERS’ ASSOCIATION, TAKEN ON THE GROUNDS OF THE TRUSSELL MANUFACTURING COMPANY OF 
POUGHKEEPSIE, N. Y., BY WHOM THE ASSOCIATION WAS ENTERTAINED ON JUNE 9 Seated, left t 
right Morris Caldwell, Mechanicsville, N. Y.; Harold Cadieux, Trussell Manufacturing Company W H. De 
Rouville, Hudson Valley Paper Company; R. F. Clapp; A. G. Pike R. F. Clapp, In Oscar Hakes \ H 
Smith Paper Company; C. E. Marsters; George Bailey, ©. F. Mark, Inc.; President Trussell. Standing, first A 
A. L. Russell; Fred. Mullin, Gavit & Company; H. Matterson, Trussell Manufacturing Company; George Hut 
son, F. DD. Sargent; George Gill, Amsterdam, N. Y.; J. Lyons; C. F. Mark; F. D. Sargent, president, Cay 
District Association; J. H. Snell; K. Gallien, Stetson-Fisk In William Morgan, O. S. Pulman Com, 
Chester Donnelly; G. F. Mesick, Carters’ Ink Company \. Frost, secretary, Trussell Manufacturing Comy 
Rear row F. Reid, vice-president, Trussell Manufacturing Company; Grover Cleveland, Judd Paper Comp 
KF. Hoffman, Yawman & Erbe Manufacturing Company; E. J. Blackall, Fort Edward, N. ¥ M. Salomon, Mol 
Bag Company: John Dolan; John Skinner William Igo, Troy William Hourigan, W. H. Smith Paper Cor 
and Al. Smith 
Capital District Stationers at Poughkeepsie. . ose leat men s : 
The Capital District Stationers, Office Outtitters and eueiete Phe trip th & . of ae 
Manufacturers Association was entertained at Poughkeep interesting educational talk Mr. Trussel 
? ] 7 > ) ? r | ] 1 17 ? ? 
sie, N. Y., on June 9 by the Trussell Manufacturing Con ‘tf loose leaf from its earliest days up 
pany of that city Chere were about thirty-five members \fter the visit to the ft y, the guests é 
of the association present, headed by President F. D. Sar interesting sights of the city of Poughkeeps g 
, ' ' ' al oronnd ’ wildings o ec 
gent. Thev made the trip from Albany to Poughkeepsi eal i} grounds and buildings of Vassa ‘ 
in the palatial auto bus “Miss Albany.” were then taken to the Washington Holl 
Arriving at Poughkeepsie, they were met by the officials SUMptuous dinner and entertamme were f 
of the Trussell Manufacturing Company and taken to an The Albany party left home t 
informal get-together luncheon, after which they made a i successful and enjovable day, thanks 
thorough spection the russell plant. where the mak Drusse inutacturing ¢ npat is sts 














SOME HAPPY GROUPS SNAPSHOTTED AT THE RECENT ANNUAL CONVENTION OF THE PA‘ 
NORTHWEST STATIONERS’ ASSOCIATION AT VANCOUVER, B. C 

No. 1. Left to right: Ralph Rector of Portland, Dennison Mfg. Co Olof Lundber Vat ive I> 
(o.; J. S. Ball, Kilham Printing and Stationery Company, Portland; Mr. Hanford Lowman & Ha ( 
pany, Seattle, and Allan Duncan of the Dennison Mfg. Company, Seattle 

No Mrs. A. B. Howe, Tacoma, and Karl Terry, president Pacific Northwest Stationers \ 
front of Harding Memorial, Stanley Park, Vancouver, where dinner and dance were held during the I 

No Left to right: Charles Heiwig; Ed. Chapmar secretary of Pacifl Northwest Associatior I 
Chapman Company Portland; James S. Ball, Kilham Printing & Stationery Company Portland, whe 
every convention of the association; Karl R. Terry, president, |! f Northwest Stat r As 
president of the Seattle Office Equipment Company 

No. 4 Cc. S. Kay president, Columbia Paper Company Va iver: James S. Bal IK im St 
Printing Company. Portland: Fred Smith, president, Smith, Davidson & Wright, \ iver 

No. 5. Left right: Mrs. J. B. Goff, Tacoma; George Miller. Seattle president, Lowma Hanf i 
1. B. Howe, president, Pioneer, In« Tacoma: Mrs. A Robins, Vancouver, B. ¢ I KB. Goff 
Pioneer, Inc.) 

No. 6. Left t ig) Mrs. Wallace, San Francisc« Mr M t R W H P ! 
Marlett 

The mai: f tl above convention were reported i tl 
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Pacific Northwest Stationers’ Convention Notes. Inn is situated at the most beautiful spot on the north arm 
1] f the recent Pacific North of Burrard Inlet. Dinner was ready for the crowd on its 
vest Stationers’ Convention at Vancouver which did not arrival and was most welcome. In the evening there was 
e through in time for the Julv issue A.V. Robins, dancing in the pavilion by moonlight and the crowd were 
Veersuver chaitteen of tie éeawenlian commen reluctant to return to the boat for the trip to Vancouver. 


presented Karl R. Terry, president of the association, with ©ommunit singing, led by Frank Stuart and Dave 


I wing are lew notes ot 


+ 


as be gold mounted gavel on behalf of the sta Spencer, enlivened the way home. 
tioners of Vancouver, as a personal souvenir The gave 
was made by the L. E. Waterman Pen Company and was 
not o the « vention by Ed. Kastner. general sales Mrs. Mi y was stess to the ladies in attendance and 
wer of the L. E. Waterman ( ompany, who made a Planned many hours of delightful entertainment and shop- 
special trip to e present at the convention The gave! ping tk the \ rit guest 
: grave s lows ’resentes y the sta ers 
Vancouver t Karl R. Terry, president of the Pacifi 


Northwest Stationers’ Association, 17th annual convention, \t the luncheon on Friday, W. A. Cantelon gave a 
lune. 1926, Vancouver, B. C.”’ stirring talk on “International Relations.” At the afternoon 
session Ed. Kastner « the L. E. Waterman Company, 
Robert Montgomery of the J. K. Gill Company and W. J. 


r seventeent annual conventio1 was indeed sone (rtel ot Spe kane were the speakers. 
' was not a dull moment fret On Friday evening, dinner was served at Stanley park 
registration until the hour of final adjournment. Chair pavilion, near which the Harding memorial stands. The 


man Robins of the local convention committee left nothing memorial has been placed on the spot where President 


noat ; - } entertatir \ h, visitors - hrl * 4 " 2s . . 
done tor the ainment of the \ Mr. Gehrke Harding spoke to Vancouver and Canada, giving his mes- 

was in charge of registration and reservation. Mr. Graham sage of good will and neighborliness. 

was the transportatio1 and informatio1 expert and Mr 


After dinner the dancing pavilion was crowded to ca- 
Mur] Was generalissimo ot entertainment All 


+} ’ 1 } Vat; 
es Wil siggna nono! 


loo mu not be said of the hospitality of the Van- 
itstanding entertainment feature of the cor ntior couver stationers who, although not members of the Pacific 
is the boat trip to Wigwam Inn, where the time the Northwest Association, left nothing undone to make the 


le tes was 1 st entertaininglyv spent he W van stay of the visitors a continuous delight. 








| 


gh FMM cemeton nemeees 1124 











ROUP PHOTOGRAPH OF THE FIFTEENTH ANNUAL CONVENTION OF THE INTERNATIONAL STAMP MANUFAC~ 

TU! S ASSOCIATION AT MILWAULKEE WISCONSON JUNE 21 i IN¢ UCSIVE The gentlemen whose likenesses appear 
f the bottom are ne { the ffi and director f Clation for 1926-1927 They are, first row, left 

Charl \ Steiner, St. Lou retiring presid t: R. F.. Hershe Pit irg! Penna.: R. W. Shindler, Phila- 

bs ew president \ A. Jenkir Pittsburgh, Per rector \. G. Fales, Omaha, Neb., director; 

Hi 1 B mbus, ©., director ‘ nd row eft to right: Ge ee \ \\ thr } Hartford, Conn.; C. R. Manzer, 
burg} B; O. Corbett, fir ecretary, Pitts! P Samuel S. Rosendorf, Richmond, Va., vice~ 

District N ' When the fT ! ere tog phed Treasur H. H. Helle ‘ f Chicago was called away, hence 
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Paes 
MEETING OF SEVENTH REGIONAL DISTRICT, N. A. S. O. O. M. AT MINNEAPOLIS, ON JUNE 11 A report of this 
meeting appeared in Office Appliances for July on page 73 In the lower picture at the lower left hand readers will te ipital 
likenesses of Third Vice-President F. P. Seymour; Regional Governor A. J. Walker: President E. H. Sell; Walt \ Sheaffer 
president of the W \. Sheaffer Pen Company. and other familiar faces, while at the extreme right we discover none ther than 
our old friends Bill Smith of Smith & Frederickson, and Harry Murdoch, Chicago district manager of the Irving—Pit Mi ifac 


turing Company 


The Chicago Stamp Club. Hartford Underwood Men Hold Sales Office Outing. 


The Chicago Stamp Club held its first meeting following In celebration of the winning of a three-m 
the Milwaukee convention at noon on July 20. It was de test ending March 30 between the Hartford a1 Albany 
cided that there would be no more monthly meetings dur- sales offices of the Underwood Typewriter Com 
ing the summer. The next regular meeting will be held tested on quota basis established by the home 
sometime in September Special Tuesday get-together company, there was held an outing June 19 and 20 at th 
luncheons will be called whenever the president sees fit cottage of Salesman A. C. Waters at Point o' Woods, 
Business conditions are reported to be about normal for necticut 
the summer. [Thomas J. McMahon, manager of the Albany office, and 





Office Appliance Club Formed at Kansas City. 

Kansas City, Mo., representatives of fourteen of the 
leading office equipment manufacturers have organized the 
Office Appliance Club of Kansas City to replace the Kansas 
City Apela Club. During July and August the club will 
hold one meeting a month, but will start in September 
holding meetings every Monday at noon. The following 
persons constitute the official staff and club membership: 
M. J. Towery, Acme Card System Company, president; 
I. M. Anglim, Elliott-Fisher Company, vice-president; M 
A. Timmig, Monroe Caluculating Machine Company, In« 
secretary; J. H. Best, Dictaphone Company; A. P. Maffett, 
A. B. Dick Company; F. L. Maines, Elliott Addressing 
Machine Company; O. W. Slayback, F & E Checkwritet 





ae = 
SALESMEN OF THE HARTFORD BRANCH 





Company; M. R. Stein, Dictagraph Products Corporation; WOOD TYPEWRITER COMPANY ENJOY 
Earl C. Terry, Dictaphone Company; T. T. Toole, National Ag hs beaten es yearns ne 
Cash Register Company; E. H. Vincent, International Bus- Typewriter Company 
iness Machines Corporation; J. L. Wenzel, Baker-Vawter who 1s also a very pt 
Company; E. W. Wright, Dalton Adding Machine Com- special guest of the o« 
pany; F. C. Gould, L. C. Smith & Bros. Typewriter Com- Nice weather favore 


pan) happy one in every respect 
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QUALITY ana 
SERVICE 


Versus Cheapness 





\S COMPETITION at the present time has as its basis cheap 
prices without regard to quality, then surely “as the life of trade” 


it is a dead letter. 


We therefore propose COMPARISON as the true stimulator of 
trade, to the advantage of the consumer who, desiring to pur- 
chase articles of genuine merit, can only assure getting such by 
comparing the standard goods sold at a fair price with those being 
sold at seemingly low prices. The result is always in favor of the 


higher priced article. 


The strongest link in the merchandise chain is DISTINCTIVE- 
NESS,which means individuality. The distinctive nature of our 


Typewriter Ribbons and Carbons 


reflects their high individual properties. There can be no finer 
line anywhere. Our proposition, therefore, cannot be duplicated. 
We give you the best in quality, the largest in variety, including 
many specials, to meet any emergency. This means a// your wants 
can be supplied by us. Inquire carefully into this. It means 


increasing vour business—more profits. 
| - o 2 
Send for our catalog and terms and remember: 


We meet every condition We fill every requirement 


MITTAG & VOLGER, Inc. 


Principal Office and Factory—Park Ridge, N. J.,U.S.A. 


Branches: 


MINNEAPOLIS NEW YORK BOSTON LOS ANGELES 
1040 McKnight Buiiding 261 Broadway 160 Congress Street Tajo Building 
SAN FRANCISCO CLEVELAND CHICAGO ST. LOUIS 
591 Mission Street 526 Erie Building 205 W. Monroe Street Merchants Laclede Bldg. 


SEATTLE, 1006 Terminal! Sales Building 


AGENCIES ALL OVER THE WORLD 
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LUNCHEON TO HARRY G. DODMAN, A FORTY-Y EAR REMINGTON MAN, AT THE ARKWRIGHT 
IN NEW YORK RECENTLY, WHERE HE RECEIVED THE DIAMOND-STUDDED FORTY-YEAR SER 
sr ; , 








I ; 
BADGE FROM THE HAND OF AMERICAN SALES DIRECTOR JAMES T. THORNTON Center row 
right KE. kK. Going 15 vears: J. T. Thornton, 25 years H. G. Dodman 40 years \ \. Forrest 20 vear 
Ashdown, 7 years; J. A. Zellers, 23 years Standing-—G Ee. Haneos K, 25 vears W J Logan 21 
Kelley, 27 year \. L. Ruiz, 27 years; E. E. Barney, 22 years 1. A Fraser 0) Vear S. B. Hall r 
Cuthbertson, 30 years: C. V. Cooper, 14 years; V. R. Tupper, 1 irs a Rose ' year Sitting A. ¢ 
vears: J. L. Sweeney, 7 years; C. E. Burns, 18 years; R. D. Wolfe, 7 years; E. F. Berry, 20 years; A. | 
at 14 veurs R i Bennet! 5 vears 
Egry Register Co. Holds Sales Conference. w hing low being placed the mark 
- . . nitvethr ’ ¢ d ce t thic ce vent 
Cy lune 7 and & Che Kery Register Company of Dav W eC 1 attenda i ! nv t 
ton, O., held a sales conterence attended by supervisors ot in average of 13.6 years’ s ce wit . 
company follows the plan of bringing in the rgal 
tion in small groups trom time to ti 
ences, conventions and schools 


Buffalo Stationers’ Outing 


The leading stationet ind office equip 


Buffalo, N. Y., closed their doors Saturda 10 








permit their employees to enjoy the annu 
Buftalo Stationers’ Club \ three-hour 
morning carried the stationers around Gra 


Edge Water, where waies ind competitior 5 








place during the afternoor \ baseball game rrang 
between two teams composed of store l 
SALES SUPERVISORS AND SALESMEN WHO ATTENDED various bustness house represented 
RECENT CONFERENCE OF THE EGRY REGISTER COM wie i ee. , ‘ —— ; 
PANY AT DAYTON Back row, left to right R. R. Hart, De On the return trip an or hestra supplied 
troit, Mich.; P. A. Jackson, Dayton, O.; R. L. Strait, Dayton : ; abe , 
O.; P. J. Schulman, New York, N. Y.; S. M. Wells, Hartford Ing The arrangements this year were i rs rs 
Conn.; A. W. Colter, Toledo. O. Center row, left to right W ! | | 
J ond ) id)y } ( rpen 1 | 
L.. Egry, Indianapolis, Ind.; H. L. Betts, Baltimore, Md.; M. A \. Condit and William | arpentet , 
Summe y Chicago, Il James Josephi, Cleveland, O.; S. A headed by Richard W. Eaton as president g 
Price, Columbus, O W. C. Mann, eastern states supervisor , . , , 
E. H. Josephi, Pittsburgh, Penna.; R. H. Doxsee, midwestern otheers are Frank B. Hoole, vice president U 
states supervisor Front row, left to right R. C. Ellis, sales iol gates nd Der Whiting. tr — 
manager: J. R. Gabell, central states supervisor; L. C. Pollock pany SN ctary, an : he ee SCE 


sales promotion manager; L. Rauh. secretary and treasurer; M 
C¢. Stern, president: E. Rauh, vice-president and plant manager 
S. Turkow foreign sales manager H. Tvler southern state 


supervisor; C. R. Hall, assistant sales manager Pittsburgh Office Appliance Managers 


The Pittsburgh Othce Appliance Manag 


their central, southern, eastern and midwestern sales dis has been holding teresting meetings ¢ 
tricts, with a limited number of salesmen from these dis Chey held their annual picnic on June 25 
tricts als« This meeting was held to talk over the sales Castle Shannon, and the event was tl 


policies if ¢ adopted for the new Eegry Com-Pak register Field sports and other entertainment wet 
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= 
“The Line that can’t be matched” 

A line which has both quality and individ- =((VE 
uality, variety enough for every requirement Ae 
and manufactured with the greatest care. a: 
AE 
° ° =4N= 
Manifold Supplies Company =(\E 
188 Third Avenue aE 
BROOKLYN station 12) N, Y., U.S. A. Me 
== 
= 
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AMSON 


OFFICE AND DIRECTORS’ TABLES 


Logical Equipment 
For Any Office 


Samson Tables are logical equip- 
ment for any office because they 
make any office a better one. In 

appropriateness of design, in beauty 
of grain and finish, in-yariety of size 
and in solid structure and length of 
service rendered, SAMSON offers a 
new standard of excellence. 

In presenting Samson Tables to 
your customers you are rendering a 
useful and highly important service. 
Such tables to the user mean better 
and more efficient working condi- 
tions, more pleasing surroundings 
and increased production from the 
day’s effort. Of course the propo- 
sition is attractive from a profit 
point of view to yourself. 

Would you like more complete in- 
formation? A line on your letter- 








head will bring it. 


MUTSCHLER BROTHERS CO. 


506 Madison Street 
NAPPANEE, 


IND. 
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Columbus Stationers Hold Picnic. 


The Columbus, O 


enjoyable picnic on July 17 at Brice, O., at 


Stationers Club of 


a 


camp ground owned by the Central Ohio Pa 


stationers in Columbus closed 


All the 


ness at noon on the day of the picnic ar 


and friends motored twelve 


ing, swimming, dancing, games 


pleasures of the day, which proved to be 


enjoyable ever given by a stationer’s orga 


Some of the amusing events were the 


their 


and contes 


+ 


eT 


for the men, who were given nursing bot 
being the one who drained his bottle 
driving contest for the women. Chere w 
events for both sexes and for the youngsters 


baseball game of the afternoon proved the 
Sell, National 


sure 


president of the 
fact that he 


strated the Was a hitter 


in his vounger 


a star player on the 


He confessed afterward that 
versity he was 
team 

The outing was attended by a number ot 
different concerns who call on the trade in 
whom praised the stationers’ club for the 
exists in the trade. 


Office 


Appliances received the report of 


A ssociatior 


( 


+ 


some small kodak pictures too late to repr 


tures in the present issue Otherwise 


f 
t 


t 


there 


ne 


ne 


¢ 


miles to the grove 


ic 


© 


been some stirring illustrations of the milking « 


the nail driving contest 
the way, by Otto Linder of the State Off 
pany, Columbus; second, O. F. 
the Work 


Company, 


Organizer Company, Hanson 
Ravenswood Office Supply 
taken by 


Irving-Pitt Manufacturing Company 


lines; third prize was Krank (¢ 


The nail driving contest was won by 


of E. H. Sell. 
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Boston Stationers Hold Picnic. 


The annual outing of the Boston 
took Mass.. 


under the management of the 
Hart; 


place at Pemberton, 
following 
eral chairman, Guy honorary chairt 
Dorn, - 


water sports, Walter F 


contests, Willis Brownville; baseball, W 
judges, Clarence Davis and William Dris 
Merrill; dinner, William Chaplin; midw 
mick; publicity, Charles P. Garvin: advis 


tickets, Harry Bennett 

[The boat sailed from Rowe's Whar 
p. m. On the boat there was a guessi 
created much amusement At 12:50 p. 1 
barked and enjoyed at one o'clock 
howder. The ball game North Si 


started at 1:10 p. m. o1 thereal 
teams trom the stores north and s 


Waldo Plummer was in charge 


lowing the game there was i special re 
the Davis-Driscoll midway, free to ev 
lot of amusing games were played 

he held contests started it 2 10 | mm 

1 fifty-yard dash for girls; sevent 
men; mixed relay race, two on a te 
wonmal per team: Standing bre id | 
sports consisting of fiftv-vard das 
five-vyard dash for girls: dead heat 
exhibitors; egg and s] ice for girls 
fe saving: diving « — girls: ex 


stator 


¢ 


on sSatur 


and Harrie Copeland; starter, Flet 


Wyman; dance, Jar 
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exhibition. 


HE Centennial Exposition of 1876 cele- 

brated the One-Hundredth Anniversary of 
American Independence. This year another 
great exposition is to be held at Philadelphia, 
the Sesqui-Centennial, commemorating the 
One- Hundred and Fiftieth Anniversary of the 
Nation. The Executive Committee of the 
Sesqui-Centennial Exhibition Association has 
designated Remington The Official Typewriter 
of The Sesqui-Centennial Exposition. 

This means that Remingtons will be used 
exclusivel y forall the clerical work of the im- 
mense project, the Remington-Noiseless by 
the executives, the Remington Stand- 
ard Models and Accounting Machines 
by the various departments, and the - 
Remington Portable by the traveling 
representati ves. 


Fifty years ago at the Centennial Exposition at 
Philadelphia the Model 1 Remington, the first 
practical typewriter and the ancestor of all present- 
day writing machines, received its initial public 
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Remington~-The Official Typewriter 
esqui-Centennial Exposition 


Dif y Meareef 





Model 12 Remington 
The Standard Writing Machine of Today 


of 1876 to the Sesqui-Centennial of 1926 
cover the entire commercial history of the 
writing machine. The advent of the first type- 
writer, the Model 1 Remington, at the Centen- 
nial of fifty years ago marked the beginning 
of a new business era, and the designation of 
the Remington as the Official Typewriter of 
the Sesqui-Centennial is signal recognition 
of its commanding position today as founder 
and leader of the industry. 

The outstanding feature of Remington 
leadership in this Sesqui-Centennial year is the 
completeness of the Remington Line— which 
includes a machine for every purpose. 
And every one of these machines is 
the last word in typing efficiency. Let 
us study your problem and recom- 
mend the equipment that will serve 





’ REMINGTON, PA 


The fifty years from the Centennial 





you best. 


REMINGTON TYPEWRITER COMPANY 
374 Broad way Branches nee where New York 
Remington Typ ewriter Company of Canada, Led., 68 King Street, West, Toronto 


Remington 


TYPEWRITERS 5 48 A MACHINE FOR 


SM EVERY PURPOSE 
Remington-made Paragon Ribbons and 


& Red Seal Carbon Papers always make good impressions 








ACCOUNTING 
MACHINES 
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THE RUBBER KEY OF QUALITY. 





When you are selling 
Munson International 
Rubber Typewriter 
Keys you have some- 
thing to talk about. 


q They have no sub- 
stitute, unless it’s an- 
other set of Munson 
Keys. 

* This has been recog- 
nized by thousands of 
office managers who 
made their first Mun- 
son investment and, by 
successive repeat or- 
ders, have added new 
sets until every ma- 
chine is equipped. 

{ Just as it pays them 
and their typists to use 
the best Rubber Keys 
so it will pay you to sell 
the best. 

* Munson Keys are 
outstanding in quality 
and satisfaction. 


ONE GRADE KEY 
ONLY—THE BEST 











MUNSON SUPPLY CO. 


23 City Hall Place New York 


The Largest Rubber Key Factory in the World 


Department D 


mixed relay race, one girl and one man; « i 
men; cork and spoon contest for men; ex] 
Dinner was served at 4:00 p. m At 5:4: 
posed for the photographer: after whic 
and contests including peanut race for girls ¢ 
test for men; traveling men’s contest 
of prizes by President Samuel B. Groon 
dent William H. Greenleaf. From 7:00 
there was dancing in the Pemberton hote! 
a particularly fine orchestra from Bost 
contributed by seventy-four manufacturers 


tail stores. The manufacturers’ list inclu 


Acme Staple Co.; Alvah Bushnell (« \ 
Supplies Co.; American Lead Peneil C<« \ 
turing Concern; American Writing Paper ¢ \ 
cil Sharpener Co A. W Faber, In« Be « 
Boorum & Pease Co.: Byro Weston Co Ca 
Charles M. Higgins & Co (. Howard Hunt 
Gibson & Co.; Defiance Sale Corporation > 


Pike Co.; Eberhard Faber Filing Equipment 
A. Weeks Manufacturing Co EF. S. Webster 
tioner; Graff—-Underwood Co H. A. Ink Erad 
shire Paper Co.; Irving-—Pitt Manufacturing ¢ 


Crucible Co.; Joseph Parker & Son CC 


(Co.; MeKenzie Engraving Cs Mittag & Volg 
tioner & Bookseller; Moore Push—Pin Co M 
sell; National Blank Book (C*« National \ 
Oakville-American Pin Division; Parsons Pa 
Manufacturing Co.; Powers Paper Co Rand M 


Russia Cement Co Samuel Ward Manufa 
ford Manufacturing Co Sengbusch Self—C} 

Ss. Fk. & M. Vernon, Inc S. S. Stafford, In = 
Leaf Mfg. Co 
can Crayon Co.;: The Bates Manufacturing ¢ 


Stationer Specialty Corpor 


Ink Co The Conklin Pen Manufacturing 
Cobb Co The EFaton—Dikeman Co.;: The EF 
Mfg. (o The General Fireproofing Co T 
The Hotchkiss Sales Co.; The Moore Pen ¢ 

Co The Samuel C. Tatum Co The St i 
The Tip Top Manufacturing Co., In The W 


Manufacturing Co United States Per 
Works Co.; W \ Sheaffer Pen Co Wald = 
Ine Wilson-Jones Loose Leaf Co.; White & 
Whiting & Cook, Ine L. E. W 


The retail stores contributing prizes we 


facturing Co 


Adams, Cushing & Foster Ine (Georg: 
Hobbs & Warren: J I. Fairbanks Co 
Samuel Narcus; H. A. Shepard; Thomas G 


& Martin: Ward's; William M. L. MceAdar 


Fifth Regional District N. A. S. O. O. M. 

Three meetings were held in the fitth district t 
tional Association of Stationers, Oftice Out 
ufacturers during the latter part of June at Det 
land and Cincinnati At each of these meetings 
governor of the district, presided Che 
was held on June 22 at the Hotel Book-' 
being in charge of Harr\ | Koeht ot 
and Thom Company 

On Wednesday, the 23d, another meet 
Cleveland in the Hotel Hollendon, details 
ert H. Lewis of the Dennisor 
This meeting was reported in our July tss 

On Thursday, June 24, the third meet 


Cincinnati at the Hotel Gibson, details 


Stanage of The W. H. Stanage ¢ 
Addresses were made Vv ofthcers 
ciation pertaining to its work and the 
ciation to the stationers as a whol ( 
were on hand at each meeting to present 
educational character relating to store ar g 
tising, window trimming nd compensat 
Each of these meetings was a successfu 
Che total attendance n the three cities 
ne hundred twenty-tive Pres:de S 
three meetings were eminently successt 











] 





= 




















OFFICE APPLIANCES 


Balancing the Trial Balance 


vy Trial Balance—does it hold you back or 


Your business may 
be retail, wholesale 
or manufacturing. 
Your bookkeeping 
—heavy or light. 
Yet the Underwood 
will carry your ac- 
counting load, with 
precision, within 
working hours— 
and at a remark- 
ablyreasonablecost. 


help you? 


Is it a dragged-out, error hunting job? Or is it 
finished well within working hours? 


With the Underwood Bookkeeping Machine 
the Trial Balance is a quick, easy task, For the 
Underwood balances each account with each 
posting. It proves—mechanically—that the new 
balance is correct. 


Each account is in trial-balance-trim every day 
in the month. The Trial Balance becomes a 
matter of routine—merely additional evidence 
that your Underwood-kept books are exact. 


The proof can be yours—without cost or obligation. 
Simply write or ‘phone the local Underwood office. 


UNDERWOOD TYPEWRITER CoO., Inc. 
UNDERWOOD BUILDING , NEW YORK CITY 


UNDERWOOD 


BOOK 














EEPING MACHINE 
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F —and 


Withstands Blow Torch 


Not even the terrific heat of a blow-torch 
destroys records embossed on inde- 
structible Addressograph metal plates 


tor 


68 








( Photograph is an actual blow 
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Prints 
Thru 
A 
Ribbon! 










TRADE “ARK 


Cg PRINTS FROM TYPE 
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ster— 


‘*1 Does Work of 6’’— 


“(YOUR Addressograph enables 

one clerk to do the work 

that formerly required 6 
clerks."’ 








Reo Motor Car Co., Lansing, Mich. 


“9 Days’ Workin 4 Hours”— 


“AN absolute novice at our 
Hand Addressograph does 
in 4hours what it used to take 
3 clerks from 3 to 4 days to do.”’ 
Lookout Paint & Mfg. Co., 
Chattanooga, Tenn, 


‘‘Monthly Bills Out 
On Second’’— 


“BECAUSE of Addressograph, 
bills that did not go out 
until the sixth or seventh, we 
are now able to get out on the 
second of the month.” 


Scarsdale (N. Y.) Supply Co. 








‘‘Bring Immediate Sales’’— 


“GHOR T, BRASS-TACK 
Addressograph-ed messages 
on 1 cent Gov't Post Cards 
bring us excellent and im- 
mediate results. The total cost 
of a recent mailing was $4.10. 
Sales during first 4 days 
were $150.00."’ 
Chapman's Garden Store, 
eallie, Wash. 





“‘Increase Sales 300%’’— 
‘* A DDRESSOGRAPH increased 
our sales 300% the first 3 
months of this year over the 
same period last year."’ 
H.G. Smith, Wetaskiwin, Alberta 
















FREE Trial— Our Expense— 
Seeing Is Believing— o 
Simply Mail Coupon— i 











7 MAIL 

AA WITH YOUR 

7 LETTERHEAD 

y To Addressograph Co. 
4 903 W. Van Buren St., Chicago 


4 Send FREE Sample of 
/ Addressograph Metai Fire- 
o/ Resisting Plate. 


.f \ al 7 Send FREE Booklet: ‘‘Does Your 
ce eee 7 Advertising Pay? 
gov yy” Send Express Prepaid FREE Trial Hand 
*y s - 







 é Machine. Will return Freight COLLECT 
7 unless we buy. 232-8-26 
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Everson Now with Higgins & Company 
Charles M. Higgins & Company, manufacturers of wid 


ly known lines of inks and adhesives, Brooklyn, Chicag 







and London, announce with pleasure the appointment 
Alfred H. Everson, Jr., son-in-law of Charles M. Higgins 
as general plant engineer and production assistant 

Mr. Everson was born in Brooklyn and attended the 





H O U R perimental engineer with the Hayden & Derby Manufa 
turing Company. Following this he became assistant mar 

ee a RVIC E ager of the Ashcroft & Consolidated Safety Valve Con 
pany and later entered the fuel business for himself 


In July, 1916, while in this line, he went to the Mexica: 


R U B B E from which position he has just resigned 
R [hose who are radio fans may recall tl 


Station WJZ Broadcasts Royal Musical Program. 
NM that n WJZ 


is employed from time to time by the Roya ypewritet 


Company, Inc., of New York, N. Y., which put na mus 
cal program of rare merit. On Thursday, July &, a repre 
sentative of Office \pphang es was present at t roadcast 


ing of the Royal Typewriter Company’s 


JS 
f 


schools of the Borough He graduated 
stitute of Technology in Hoboken in 1912 as a mechar 


engineer and immediately secured employment as an ex 


border with Troop K of the First New York Cavalry, re 





turning from there to go overseas with a company of the 
106th machine gunners. Mr. Everson served as a platoor 
sergeant commanding a machine gun compar ind took 
part in four major engagements, including the Marne, 
Somme, Ypres and the Hindenburg line. 





\fter his discharge from the service he became sales 


manager of the Staten Island Shipbuilding Corporatio: 





Kot: 


The event on this evening was the initial ay 


66 INVINCIBLE 99 Royal Salon orchestra under the dire tion of | H et . 


Che Royal “hero” and “heroine” were pr t nd s Q 


very beautifully the selections which the St t 
the evening's entertainment 
The conductor has a unique personalit t is ve 


interesting to watch him guide the mus! 





e Office Appliances’ representative was in t mpal 
For All Typewriters \W \. Metzger, advertising manager of the Royal 7 
writer Company, and Mrs. Metzger, together with M 
Metzger’s sister, Miss Rachel Closso: rdialit 


NOR TA and hospitality were in evidence at this st 
| 


in the trade who is interested in typewriter 


SUPPLIES invitation to make arrangements to call 
P 1RT Station WJZ is owned by the Radio Corporati 
S America and is located on top of the Aeol build 


t 
West Forty-second street, New York ( 





Sealy Hutchings, Jr.. Now Clarke & Courts Official. 


Che directors of Clarke & Courts, prot " 
YPEWRI of Galveston, Tex., held a special meeting 1 ntly 1 
the vacancy caused by the death in Ma thet 
president, secretary and treasurer, Robert V : 
(ALL MAKES) 
Rough, Fixed-up & Rebuilt 


At the meeting Sealy Hutchings, Jr., w 








directorate to succeed Robert W. Shaw 





rearrangement of otticers of the com| 
Sealy Hutchings, Sr., president: George L. St 


resident; Sealy Hutchings, IJr., secret 


American Writing Machine Co. 


449-455 Central Ave 
Newark, N. J. 


And 20 Principal Cities 





Sealy Hutchings, Jr., thus becomes 





the management of the rporatiotr 






Andersen Takes American Clip Line in St. Louis 





: Territory. 
Established 1880 lames L. Anderson of St. Louis, M 
vears, covered the Middle West for The ( \\ 


Company, is now special representative 


Clip Company of Long Island City, N« 


travel his former territory in behalf of A products 














, 1926 August, 1926 OFFICE APPLIANCES 71 





{Sn wee ee ee ee ee ee Ne eS ee = o we ee ee a a 
f 





wide- 4 
cago ¥ 
| 

iL 


‘nt of 


-“_~ 
7” 


y<gins, 


<i GAMA TN a 


_a™ 


anical 


mn ex 


a ee 


iufac- 





man- --— 





Com 


on No. 6 Metal Sales Case 
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V Patent applied for 
work Y Contents: 6 gross of pens boxed in dozens, 1 gross of assorted pens, 


ly of and one gross each of 5 popular numbers, Nos. 1, 20, 30, 34 and 49, 
fine, medium, stub and ball-pointed. 


eee og a ee 


= 


oe 
eh 


ron MORE SPENCERIAN CO-OPERATION 


HIS is our new No. 6 metal sales case, beau- 
tifully finished in blue and buff. It attracts 
attention and persistently offers boxes of a 
dozen pens to everyone who comes into your store. 


ee ee ie 


This case takes up very little space and displays on ¢ 





its card the actual pens to your customers. You mav 


Pis-mt 


Lax a 


have one of these cases with a six oTOss order. m1 


— 


Write today to vour jobber or send the coupon to us. ie 


T 
— 


We shall see that you are supplied immediately. ii 


ouis 
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MORE FOR THE MONEY 


“More For the Money” spent seems to be the 
watchword of many buyers. And why not? The 
user has a right to buy to the best advantage. In 
building the Canton Line, we keep in mind the atti- 
tude of the buyer. Quality—most for the money— 
is inbuilt in each article. This policy is reflected in 
the agency proposition which was designed with 
your interests foremost; it should be worth your 
while to investigate. 


THE CANTON ART METAL CO. 
CANTON, OHIO. 
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Grand Rapids Furniture Market Activities. 


The following passages are quoted from a recent letter 
from George N. Lamb, secretary of the American Walnut 
Manufacturers’ Association 

‘The Grand Rapids furniture market in operation for the 
vast week has been followed rather closely by the walnut 
producers and the showing of samples has indicated that 
valnut continues to be the popular wood in residence fur 
niture irticularly in dining room and bedroom furniture 
walnut is more than holding its own. This vear witnessed 
he introduction of an increased amount of color and nov- 











5 Remington Typewriters 


INESS COLLEGE 
a en VCE PRESIDENT 


fen DRAKE BUS 
GPPER PLACED BY wu 


Lapoest 
ST AMERICAN SCHOOL cMDED <a 
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Bi EMINGTON SCHOOL SALE The above picture shows 

t containing | Model 12 Remingetons which were ¢ 

ered th Drake Business College of New York 

i iN jersey. Thi is one of the largest of the recent school 

) The mat standing beside the truck is E H 

<7 1 ma rf t he Newark, N J ffice of the Ren 
v writ pany 








/ 


are not so prevalent in bedroon ind 
n furniture and where they have bee used 
( the ( 1 that the buvers will purchase ich 
] es inv e@xXt¢ 

ke tendance was reported light, as the Chi 
eg ket had not opened and many buyers are holding 
off unti 1 they can make both markets on the same tri 
lhe lume 1 g, theretore, was reported sma but 

t ptimust feeling prevailed among the n 
se of walnut in commercial and office furniture is 
m ge ga roughout the past at Ma ne 
r dings ned in walnut have naturally) 1used 
the t s t 1S¢ alnut office furniture ies of the 
ss dealers in office furniture are featuring walnut 
rr equipment and it 1s possible to obtain such fu ture 
t ari¢ de signs and in a very higl quant f 


Armitt Takes New York District for Oxford Filing. 


ipany | 


‘Bob” Jonas of the Oxford Filing Supply Con as 
been going the rounds of his trade “introducing” his su 
cess Harry Armit who is taking over Bob's territory, 
i really needs no introduction, at least not nd 
New k Cit M Armitt was for seven years th A 
H Dent in New York, the local W ets representative 

[The mereasing business of the Oxford Filing Supply 
Lon nas ice necessary that Mr. Jonas give up his 
tert ss brother, R. A. Jonas, J sales 
tK¢ I } work on sales promotor il | 
li 


Fahr ae Free Hand Binder — 





that the business and good will ot Free 
\ in| 227 Pearl street New ¥ } has 
sed personally by Henry Fahr, who 
siness ler the same ny Mr 
s ft t the sinece ic } a ; dition that 2 
] ( alin st o1 ece t rdet 
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Business Tables 
Build Business 


VERY owner or manager of an office appliance 
E. or supply business or department can not only 

quickly increase his yearly volume with St. 
John’s Business Tables but will find, as thousands of 
others have found, that St. John’s Tables are sub- 
stantial business builders for every line he carries. 


Make Your Business Complete 


rs ir trade to buy all their office require- 
ments from you. Our Special Business Table Serv- 
ce will give you the table business of your commu- 
nit thout the necessity of increased inventory, 
wareh e stock vestment. 














We have a new plan which will turn this good busi- 
ness to you with a minimum sample stock only of 
Store and Office Tables. We supply warehousing and 
special prompt deliveries. 

St Johns specia nstruction features make these 
Business Tables staunch and sturdy. New finishes 
re attractive than ever. Moder- 
ire quick and profitable sellers. 
SPECIAL CONSTRUCTION 
Ss s Tables made in Oak, quartered or 
‘ rst jua ‘ ! Mahogany finish or Nor- 
E 
Construction and Mitre-Joint Plank 
Edg " strong Dove-talled drawers 
tl I shed inside. 
ad | I) construction, 
Write at Once for Special Business Table Catalog 


Table Co. 


— Michigan 


wi nt 


St. J ohns 


Cadillac 


Pp, 

















An Invitation 


For some time we have attempted to convince 
ofice equipment men of the superior comfort of 
our posture chairs. And how this comfort so ap- 
peals to men and women generally that they want 
and buy the chair even if the y are already equipped. 
From dealer records we've offered proof of our 
statements in terms of increased sales, quicker turn- 
over, longer spread. Now we want to go a step 
farther. 

We would like to have you, Mr. Dealer, sit in one 
of our chairs. We would like to have you form 
your own opinion first hand of the chair. If you'll 
say the word, pick out the chair you would like, 
we'll be glad to send it, charges prepaid. 

Of course, this is business. We figure that you'll 
like the chair and that you'll figure that others will 
like it. And that would be a happy circumstance 
for us both. 

So we hope you'll give it a trial. We imagine 
that you'll want some of these chairs—once you 
learn of them. And, if you do, the first chair is 
yours. If you don’t, we pay the charges back. We 
want you to know our proposition thoroly—and 
without cost to you 






P DERBY & Co. INC. 


Chairmakers for82 years 
GARDNER, MASS. 


217 West 35th Street, New York City 
199 Friend Street, Boston 
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New Orleans Concern Takes Larger Quarters. 


Che Commercial Stationery Company, formerly at 50, 
Poydras street, New Orleans, La., has moved 1 13-815 
on the same street and in the same block, where larget 
quarters are available. The new store is sufhcient Ss] 
cious to display office furniture and filing equy 
officers of the Commercial Stationery Company ire 


Sidney J]. Massicot, president, now lieutenant ¢ 
the National Association of Stationers, Ofhce (Outtitters 


and Manufacturers for the state of Loutsia1 


lam, vice-president; A. A. Massicot, secretary) 
Merlin Kennedy, sales manager 

The company has been in business a littl 
years They handle all kinds of office equipm«e 
erate a modern printing plant 


New Macey Cotsheen a Matched Office Suites. 
The M:; ace Company of Grand R: ipids, Michiga rece 
lv issued a catalogue of matched office suites 
interest office furniture men everywhere lr} tal 
is named “Heirlooms of Tomorrow,” and is bound attr 
tively in a flexible cover bearing artistic panel desigt 
lettering The body of the catalogue is of g grade 
paper and the printing and illustrations 
merit and beauty. 
Chis catalogue illustrates and describes 


period designs; the Charles II, the Louis X\ the Num 
ber Twelve, the Number Thirteen, the Jacobean, t Italias 
and the Early American. Suites and individua mbers 
each of these beautiful period designs are shov hand 
some halftone illustrations, and model installat f eacl 
design are also shown Each page is | 

mented and bears at the bottom some appropriat tate 


ment regarding the uses of these period desis 


nection with the furnishing of modern hig! thces 

The final pages give dimensions and other i rmat 

concerning each design illustrated in the preceding pages 
The catalogue 1s about erghteen and one-halt s long 


by twelve and a quarter inches high and 


} 


es exclusive ot the cover 


Polite Bandits Rob Home of Pencil Man. 


(On the night or July 4 the home of Alfred Be ( 
ot the Eagle Pencil Company, on White P 
Tarrytown, N. Y., was raided by a trio of wel innered 
bandits who escaped wit! jewelry valued SOHO .UU0 
and $10,000. Mr. Berolzheimer was aslee bandit 
were discovered by Miss Atchison, the voung I t 
Berolzheimer baby. She was forced into 
where one robber kept guard over her while 
went to the room of Mr. and Mrs. Berolzh \Irs 
Berolzheimer was awakened by a slight nois« W hile 
ot the burglars searched the room, the other t esid 
Mrs Berolzheimer's bed ind kept her engage | 
toned conversation After the men had gone, Mr Berol 
heimer awakened her husband who went 
house and gave the alarm after finding his telephone 
cut off The afttair was conducted so qu 
Berolzheimer was not awakened until after t irgl 
had lett 


New York AL grec age eer n Mov es 
The Typewriter ( ompat 
wal ‘ew York, has 1 ed to eas 


it 393 Broadway 


Adolp! \iorse proprietor ’ the mmpal 
ness is good and the out k promising 

Y r face isn't or raigl i s | 
since vy and ind I Ter is S 
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The 
L. L. BROWN 


Qe== 






ones making led- 
ger, linen and 
bond papers and 
using none but 


WHITE 
Rags 




















Mr. Brooks Has Made L. L. Brown Papers 
for Half a Century! 


N { R. ELI BROOKS is another veteran apiece. Scores of others have been with the 


JL craftsman who has specialized for years company for periods in excess of a decade. 
in making L. L. Brown permanent record and L. L. Brown papers are made by crafts- 
correspondence papers. Thirty-six of the 55 men of long experience, backed by scientific 
years he has spent in producing these papers research; and are produced from none but 
have been devoted to one operation alone, white rags, pure spring water and the choicest 
loft drying. of other raw materials. 

Specialized craftsmanship of this kind is These facts explain why L. L. Brown 
as vital in making papers of supreme quality ledger, linen and bond papers remain white 
as it is in producing the finest in printing and and strong permanently,—why they have 
the best in bookbinding. Twenty craftsmen always been preferred for permanent rec- 
in the L. L. Brown mills have been making ords and impressive stationery,—and why 
these papers for more than 30 years. Thirty they have been “Supreme in Quality” for 
have been doing so longer than 20 years more than three-quarters of a century. 


L. L. BROWN PAPER COMPANY, Adams, Mass. 


IyROWN’S 


Ledger, Linen and Bond Papers 


One nie [f SUPREME 1x QUALITY SINCE 1849 ] comets 
Brown’s ADVANCE GreyiocKk GREYLOCK Brown’s Brown’s Linen 
Linen Lepcer Linen Lepcer Linen Lepcer ae apere Fine Cream, blue; wove, 
White, buff, blue White, buff, blue White, buff, blue Hinge for loose leaf Books White, buff, blue, pink laid 


Apvanct Bono Creyiocx Bonp Brown’s Linen ADVANCE AND Greyiock Brown’s Manuscript 
White, buff, blue, pink White Typewriter Parers Typewriter PapPers Covers 
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N the combination of saleability with quality, the Lymetco 
Line achieves its success. Were there not wide uses for 
Lymetco Products, their quality would not have brought them 








the sales volume they enjoy. G] There is need, for the executive, 

of more space than his desk affords. Desk-hi offers it — steel 
storage under lock—for records and valuable papers often referred to dur- 
ing business. Similarly, Counter-hi provides merchants with safe storage 
for valuable merchandise or records. G| Won-dor protects the office sup- 
plies for a small business or provides wardrobe facilities for several people. 
Tu-dor has double the Won-dor’s capacity for either use, while the Com- 
bination Tu-dor, as the name suggests, serves both purposes — storage for 
supplies, and wardrobe. Then there is Li-flat for big drawings and blue- 
prints; and tables, handsome and strong. On all, Lymetco Green baked 
enamel is standard finish. At slightly higher cost, mahogany, oak, walnut, 
ivory gray or white can be furnished — another example of saleability in 
addition to quality. GQ Don’t overlook the sales possibilities of the Lymetco 
Line, not only for the office, but also for the home where its usefulness is 
equally great. Write for the sales plan that makes the Lymetco franchise valuable. 
Lyon Metallic Manufacturing Company <-~ Aurora, Illinois 


Che 
LYMETCO LINE 
1. Counter-hi 5. Tu-dor and 
2. Desk-hi Tu-dor Com- 
3. Steel Table bination 
1. Won-dor 6. Li-flat 


LYMETCO LINE 


Steel Cabinets and Steel Tables 


YMETce 
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LYON METALLIC MANUFACTURING COMPANY, AURORA, ILLINOIS 
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Webster Man Heads Political Club. 


Peter F. McLaughlin, a representative of the F. S. Web- 
ster Company of Boston, traveling out of the Chicago 
office. was recently elected present of the Midwest 

ivele Association to function in the eighth regional 
distri 

McLaughlin, who resides at St. Joseph, Mo., has 
recently been elected president of the Hawes for Senator 
Clul f Missouri—formed to promote the interests ot 
awes of St. Louis, candidate for the nomination tor 
I States Senator at the primaries of August 3 
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Gram Takes Mashek Line. 


(sran represents the J. L. Hanson Compat 
George E. Fox Company in the South, has adde 
goods Ine of Frank Mashek & (¢ i 
Cl " to tl lines he alreadv handles and will call on the 
e Si 1 states 
his territory with the Mashel 
declared to be one 
t \\ 
I e wa k Mashek & Compat! have 
members of the National Association of Stat 
) ind Manufacturers 
v i fu \ it’s th is Z rig 
é fellow kr 4 Stand i I 
Manufact Con 1 ) 
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¢PEFRLESS> 


RUBBER. TYPEWRITER KEYS 


5 Make init 0 
tour Work ‘ot 


; Harden 
fasy | 
a 


The lypist sSeason 
Lasts All Year 


ONSEQUENTLY, 
you shouldn't 
neglect this important 
market at any time. 


The PEERLESS erasure 
shield here illustrated 
is a big favorite with 
typists. It will help 
boost your rubber 
typewriter key sales. 








Saiieal 
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Mr. DEALER 
has YOUR IMPRINT HERE 




















We make: 


Typewriter 
Ribbons 


Carbon Paper 


Rubber Twirler 
Rings, for all 
machines, in- 
cluding Port- 
able and Wood- 
stock variable 
line spacer 
knob. 


Rubber Twirler 
Rings for Bur- 
roughs Add- 
ing Machines. 


And, when hot weather 
puts its strain on 
stenographers’ nerves, 
PEERLESS KEYS meet 
with a ready sale. 
Fewer headaches, less 
eyestrain, and more 
work accomplished. 


Push PEERLESS KEYS 
this summer! 


Cushion Type- 
writer feet. 


Send in the Attached Coupon 


PEERLESS KEY COMPANY, INC. 
176 Fulton St. New York City 


Boston Chicago Philadelphia Pittsburgh 
Los Angeles St.Louis Minneapolis London Berlin 
San Francisco Distributor: D. R. Pinney, 521 Market St. 
Wellington, N. Z., P.O, Box1454 Sydney, Australia, P.O. Box 3003 


Re ee ee a eee 





i Peerless Key Co., Inc., 176 Fulton St., N. Y. City: 

I Please send us without any obligation on our part, details 

tof your special profit-making offer, together with sample 

| of Peerless Key and erasure shields with our imprint (tele- 

| phone number if desired. 

tw . I 

jy NAME —__—  § 

| ADDRESS nen 

f Telephone No. * i 
 naneenteebmnenenentnennnentanndaaaan 
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Compare the 


Overhead’ 


O increase the effi- 

ciency of an organiza- 
tion means to lower the 
overhead. In company 
with our slogan ‘‘Com- 
pare the Work,’’ we 
might say ‘‘Compare the 
Overhead.”’ 


Big business chooses 
the Royal Typewriter. 
Why? There is less depre- 
ciation. There is longer 
life. There is less cost of 
upkeep. There isa greater 
return of excellent service 
from the original invest- 
ment. 


‘‘Compare the Work’”’ 


UY, 





TRADE MARE 


ROYAL TYPEWRITER CO., Inc., 


316 BROADWAY - NEW YORK 


Branches and Agencies the World Over 
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Counter Display of Acco Folders. 


Because of the demand for a binder-folder for protecting 
letters and other records that can be sold at 
price, and particularly one that will sell at sight 1 
counter display, the American Clip Company Long 
Island City, N. Y., is just introducing its “D¢ 


o binder folder 


This folder is made of a special black fil 





, eile 
Why Continue To Waste Money?) | 











‘Dont blame” : 

. file clerk! . 

$ t's mot ber fault that important letters | indexed for 

_ OF papers are lest. It's the apstem you 

wae io filing thew 

§ Acco Folders prevent the low of val | 5 Made to bast» lifetime : 

weable record “They are hovad in to stay. 1 ¢ Festares found del | 

| © Every Folder fied away with inactive | acco 

papers ls a waste ) s BIN 

$ Acco Falders tale all the waste out of = | . | 
~s a 

















HOW “DG” ACCO BINDER-FOLDERS 
ARE DISPLAYED 


meets the high standard set for Acco produ 
method of its construction permits it to be listed 
third less than the “AF” pressboard folder 


ie keg 4 


The binding medium of the “DG” fold 





THE NEW ACCO BINDER-FOLDER, ST 


fastener. held in the slideway of the Acco |} 


} 


and each folder is also furnished with a transt 
sheet having third cut tabs so arranged tl 
‘desired tab. the customer merely removes wu! 
with scissors 

With this adaptable indexing teature, it Is sa 


> | 
oral 


» he ver } } 
linary filing requirements can be covered 


sizes ot folders 


| ‘ - and imac Lent 
Che tolder is ¢ mm plete with the tastener and ‘= e 


inserted ready for demonstration and delivery 
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Storage Cabinets 





a ok 
5 


= 
J {+ Senoos runnirunc 4” 
. Des ,OFrice A 
— ~sToR« nixruass 
“") 926 928 4 he RUSS 
PHisaDeuPnia 


7 
oe Ss 


Steel Equipment Corporation, 


Avenel, 
Sew Jersey. 


Wy dear Mr. Becker: 


reeulte from the circulars 
mailed out to 3500 of our 
eo far we have sold a 


We are agreeably surprised rm of e 
wh you supplied whic 
eat] ing list. Our show 
f ror ise ely forty stora iete fr 
thie effort, and are 11 etti ng innouiries Be 
We tried thi pr op oett ni mily ne 
as far aer rds OF, i as t 
“reat we find tha t se cireu are th rough 
sing Agent, 4 if at oresent 
sway for f eference, * erties mt! 
r tin - While ® ite ner 
e at re of ragter ent 
o se list @ ex a 
We 
ud 1 
ear a 
ss 
Pa] 





Attention of T 














Write our Sales Department for the selling campaign that sells “SECURITY” 
Steel Storage Cabinets for the dealer, and increase your volume of business 


and profits on this popular line of “SECURITY” Steel Products. 








BU R¢ yH, 











PA. 
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UNLIKE ANYTHING &LSE re 
-- IT 1S DUCO, THE BEAUTIFWL3ENDURING FINISH 


. . : 
as : 




































Where Efficiency 
Really Counts... 
The Finish is Duco « 


N such places as the LaSalle 

Extension University, Chi- 
cago, an office floor of which is 
pictured above, it is logical to 
expect to find furniture finished 
with Duco. 
The LaSalle Extension Univer- 
sity is a mammoth organization 
devoted to increasing efficiency 
in American business. The Uni- 
versity’s own office furniture is 
an illustration of this purpose— 
the desks are finished with Duco, 
because Duco more easily with- 
stands the abuse of office use, and 
retains its beautiful appearance 
indefinitely. 


Your office furniture can be of greater 
service—as well as greater beauty—if 
the finish is Duco. 
































The desk furniture in the 
offices of the LaSalle Exten 
sion University is supplied 
by the Englewood Desk 
Company, Chicago, [ll 








There is only ONE Duco--DU PONT Duco 


Duco is being used by the following manufacturers of 
office equipment: 


Art Metal Construction Co., Jamestown, N. Y.; Automatic 
File & Index Co., Green Bay, Wis.; Bentley & Gerwig 
Furniture Co., Parkersburg, W. Va.; Doten-Dunton Desk 
Co., Cambridge, Mass.; Englewood Desk Co., 5840 Lowe 
Ave., Se cet Office Furniture Co., Jasper, Ind.; 
Shaw-Walker Co., Muskegon, Mich.; Wagemaker Co., 
Grand Rapids; Empire Chair Co., Johnson City, Tenn.: 
Conrades Mfg. Co., St. Louis, Mo.; B. L. Marble Chair Co.., 
Bedford, Ohio. 


For complete details write to: E. I. du Pont de Nemours 
& Co., Inc., Chemical Products Division, Parlin, N. J 
Chicago, I1l., San Francisco, Cal., Everett, Mass.; or Flint 
Paint and Varnish Limited, Toronto, Canada. 
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ty v a size are packed im an attractive tele scope 





A convincing sign to fit into the box makes the outfit ar 


| Typewriter Man Prominent in Independence Day LA SALLE 


Celebration. 


Henr \ Buse, burgess of Ridlev Park. N . 
he auspices of the Ridley Park Fire Company N One 































tizens’ Fourth of July commiuttec 
\1 laborate program was put on, including a base - | 
Pe concert, parade and various sports at Tome | A | ‘ Y | 
Park cre ever ne had a chance to participate \ S| 
It ise, WV is an executive in the sales department of 
aaa the Re metor vypewriter Company, led the parade Che 
\I Buse has just received his ten-vear service pin tro | 
he Remingtor ypewriter Company, getting credit 
< é s’ previous work with the company and with the 
| cece of the old Densmore ened a 
ales Wensmore typew Noe oO) 
New Container for Bates Ajax Eyelets. [ 
he Bates Manutacturing Company of Orange, N. J ( 
w packs its Ajax evelets in an attractive two-color 
hich has considerable display value and is said to be 
rked improvement over older methods of packing ey: 
Lake 
box of the three different sizes is so designed as t 
It is hard to realize the vast extent of 
| = 2 LaSalle Extension University and the 
int of equipment necessary to handle 
its mass of office work. LaSalle needed 
new desks After a careful study Engle- 
od was selected as the most efficient 
nee desk 
The combination of Englewood desks 
and Duco Finish establishes a_ sales 
The Bates Mfg. Co. argument which is hard to beat. The 
Orange.N.J. U.S.A uperior Duco Finish is an indication of 
———— the care and quality put into every opera- 
EW CONTAINER t! ot manutacture 
FOR BATES AJAX 
EYELETS f are not an Englewood dealer now, 
take exactly five hundred evelets Their uniformity insures sila a ssei 
/ the full count. Bates Ajax evelets are now being delivered 
> ew ci R 


ENGLEWOOD DESK COMPANY 
Big Fall Business Expected in Coast Stamp Field. os 

oa Word comes from C. H. Jordan, president of the Port 8th and Lowe Avenue 
> lane Stamp Club of Portland, Ore., to the effect that loca ( hicago 
& 6, conditions in the stamp industry are normal for this time 
f vear, but the trade looks forward to an exceptionally 
larg tall business He states that Mr. Laereman, the 
Superior Type Company's ambassador of commerce, was 


Portland on July 10 for a few days’ stay on one of his 


st innual tours He reports conditions on the st 
he same as they are in Portland 
Chipron, president of the Chipron Stamp Company 
s Angeles, Calif., and president of the Los Angeles 
Stamp Club, presents a similar report He states that the 


eT functioning as usual for ot the Paci c Coast 





. n mos s normal. i ct the star ‘ 
er months are among the best in the year All 
rms who maintain downtown offices and plants 

been very busy. a number being obliged to de er 
time work Prices are well maintained on most lines and 





imp men regard their situatior Ss Satistac 
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t 2 
A man who knows says, 
“Sheaffer is spendin? more 
money per dealer in adver- 
tising, than any manutacturer 
in the field. But it is saBacious 


expenditure, turning, the trick 
for every individual dealer.” 


Our dealers are comparatively 
few, strictly confined to legiti- 
mate merchants of the better 
class. But these few reap the 
big, profits. More profits with 
fewer dealers is the achieve- 
ment of “the pen witha policy.” 


SHEAFFER'S 


PE'NS:PENCILS+SKR 
Ww ppd =e 





CRANE RARE 
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Identify the aristocrat 
of pens by this 
white dot 





Too many colors 
mean too much stock SN 


While Sheaffer has contributed to the world a 3reen pen 
of distinction, and has also marketed with phenomenal 
success a beautiful black pen similarly made of the 











ES oye SL s same enduring Radite, Sheaffer has not made the dis- 
Vay astrous mistake of endeavoring, to overload the dealer 
5 ee through the production of a variety and confusion of 
¥ ox colors, some of which might be quite unsalable. Green 
yO and black are Sheaffer colors. And these two remark- 


able Lifetime* pens are protected for the dealer by 


ats * 


» 


Rome = Penge: 
Bike Sheaffer broad-Zauged policiesand profit-yielding prices. 
by Sheaffer dealerships are franchises for profit makin. 

Al Nt “Lifetime” pen in ~reen or black, $8.75, Lad‘es’, $7.50—pencil, $4.25 
Gt Blue Label Leads—fifte en cents 
PA v= aD Liberal Sheaffer discounts to dealers 
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W.A SHEAFFER PEN COMPANY ” 
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4 Meet the Growing Demand fr ; 
BINDER FOLDERS 


. 
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MANILA BINDER FOLDER 


The (PERMANENT FOLDER Qhprd Five Super Co. palbai0t gis, eae hens 
Pressboard Stock . soupwesacvease of , No. 1 manila 
Im our own files we have some of CD Coates af Mniee Bibdws ess 
this type which have seen 10 Sse 262 4 JErrEmson eTeceT bee flen transferred wher ina live 
years’ use and are still going : , Gheémen ans . ; === to ordinary folder 
strong. Insert label ma oe ee ee lien OO + rE ee "3 edure keeps the n 


changed as desired. active use « 


The Reasons Behind This Rapid Growth Are Your Selling Points! 


1. Binder folders prevent loss of im- fumbling through the entire con- 

important papers. tents of the folder to find a desired 

, — letter. 
2. They keep papers in positive and 
4. They keep files neat. No papers 

proper sequence, consequently ever project over the folder edge to 

3. Reference is faster. There is no crumple or tear. 
and—-another most important point in their favor! 

Oxford binder prongs, which hold the pa- lost or misplaced. 
pers, are riveted or eyeletted into the No punching of holes in folders for your 
folder itself! customer; no loose fasteners to exasperate 
They never come out; they never become by falling out or sliding out. 


Send for free sample of manila binder folders—always carried in stock. 
Stock styles of pressboard folders can readily be provided with binder 
prongs. Prices on request. 


OXFORD FILING SUPPLY CO., 500 Driggs Ave., Brooklyn, N. Y. 


““EVERYTHING ‘STAYS PUT’ IN OXFORD PRONG BINDER FOLDERS” 
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Ryan & Company Take Over Pinzit Machine. 
J] van & Company, 342 Madison avenue, New York, 

N. Y., have taken 


paper tastening mac hine 


over the entire distribution of the Pinzit 


[his machine is described as one that pins papers to- 
gether mechanically, accomplishing the same results as 
those achieved by pushing a pin through papers.by hand. 
Its operation is characterized by speed and safety The 
magazine holds seventy ve wedge pins furnished in units 

seventy ve, held together with a light cellulose film 
A ck stroke ot the lever torces a pin into a hle of papers 
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other purpose anywhere a 
ist the machine has telt ] id 
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Notes from Royal Office at Atlanta. 


} 
sistant Sales manawt 


vith headquarter 
istrict icago, spent the 
' lanawel (oral 
” ewriter Company, has been trans 
: Atlanta branch as manager Chis prot 
i ( 1 recognition of the excellent 
al at Grand Rapids during 
St t rs f managership at tha 
~ * 
) vw ol fe of tv sales torce ot the Atlant 
Company has been celebrati 
ge daughter in the tamily Sales 
gh s ins more R | s 
q 
" An Unique Circular. 
P e and black on white, tl s1 I 
Company 376 Broadway New York 
sued an interesting circular 
and f | after a somewhat original manner 
rt vi ten teatures whicl 
pendability f the Smith Premier type 
as nies of this circular to any 
. < 
\ S wive x 
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TO YOUR CUSTOMERS 


WHEN YOU SELL THE 


AMERICAN VISIBLE 


NUMBERING MACHINES 


Standard Models 41 
and 21 contain 6 
wheels and one style 
of figure. Eliminating 
the necessity of stock- 
ing many styles and 
sizes of figures in 4, 
5 and 6 wheels. 














VISIBLE 
NUMBERS 
elis 
beh woe 
print ~ 













New list price 
Model 41 — 3- 
movement $12 
New list price 
Model 21 — 9- 
movement $15 





654321 
Impression of Figures 


Attractive Trade Discounts 


WRITE FOR A SUPPLY OF OUR NEW NOVEL 
LEAFLETS THEY BRING ORDERS 


. . s 
American Numbering Machine Co. 
SHEPHERD AND ATLANTIC AVENUES 
BROOKLYN, NEW YORK 
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HE Underwood Revolv- 

ing Duplicator has been 
installed by many firms be- 
cause it eliminates the many 
little printing bills which 
accumulate during the year. 
The Duplicator not only re- 
duces overhead, but its “low 
cost operation” encourages 
more sales letters, bulletins, 
and other forms, resulting in 
a closer personal contact with 
customers and dealers, and 
therefore, increased good will 


and /Jarger sales. 


This little machine, with its 
great capacity for work, will 
turn out from forty to sixty 
clean-cut duplications per 
minute— 2400 to 3600 per 
hour! In time saved and in 
actual returns, it is in reality 


“Duplicating Dollars”. 


We shall be glad to send you 
further information about the 
Underwood Revolving Dup- 
: licator showing how it can be 
rs - ysed in your business. Just 
7 ‘clip the coupon below. 


\ 


-/ Revolvin 
ad Dapticatet 


UNDERWGDD 











5 2 
Dy 
UNDERWOOD TYPEWRITER CO.., Inc. 
30 Vesey Street, New York City 
Gentlemen: 
[] Please send me further information about the Under- 
wood Revolving Duplicator showing how it can be used in 
my business. 
Name anda chidtiddebed 
Firm eh ee eee 
Address 
*) — 














Demand for Office Machinery in Germany. 
(Continued from Page 35 


paring the first half year against the second 


oie ' 
1925, whereas in the other thirty countries the exports 





decreasing. Some increases are remarkable For instance 
Australia from 349 to 771 machines; Chile from 185 t 
307; Java and Maduras from 166 to 301: Colombia, 139 
to 230; Philippine Isl. from 174 to 219: China, 104 to 170 
Hawaii, 79 to 141; Uruguay, 55 to 96: Brit. India from 43 
to 92; Domin. Republic, from 15 to 70; Panama, 28 to 48 | 
Bolivia, from 17 to 36; Ecuador, from 9 to 30: Sweden 
from 1,071 to 1,139; Italy, from 1,142 to 1,21 ind Ge 
many, trom 3,154 to 3,416 machines. 
Decreases are in United Kingdom from 1,401 to 1.183 
Canada, irom 1,252 to 1,096; Belgium, from 1,284 to 770 
machines; Cuba’s decrease is remarkable, being 944 t 
343; the same with Mexico from 652 to 390: heavy de 
crease in the Netherlands from 615 to 378: same in Nor 
way from 519 to 247; Austria from 418 to 223; Argentin 
has a very small decrease, from 859 to 827: but Brazil 
moved from 352 to 265; Spain from 307 to 252: Denmark 


from 284 to 175; Japan from 274 to 51; Poland and Dar 


trom 227 to 101 machines. Taking these facts int o1 
sideration it does not appear that there is a boom in the 
adding and calculating machine business in the world’s 
market. It is not like the typewriter trade where the por 
tables and other low-priced machines are running along 
with the standard machines to enlarge business prospects 
Perhaps some caution must be exercised not to enlarge 
the manufacture of adding and calculating machines wit] 
out having the prospect of an actual market f 

lo get a full view of the world’s market on adding and 
calculating machines there has been composed a table shi 
ing in each country the average price of those machines 


exported to the respective places 


Average price for id 


and calculating 


Country. 
Germany 
Brazil 
Austria 
Mexico 
France 
Hawaii 
Japan 
Pol. & Danzig 
United Kingdom 
Belgium 
British India 
Australia 
Canada 
Spain 18 
(hile 
Argentina 
Switzerland 
Java and Madura 
Peru 
Italy 
Nicaragua 
Denmark 
Netherlands 
Ceylon 
Russia 
South Africa 
Dominican Republic 
Finland 
(Juatemala 
Bolivia 
Colombia 
Kecuador 
New Zealand 
Panama 
Hungary 
Greece 
Norway 


Czechoslovakia 


Salvador 
Sweden 
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In addition to the Fil- —a_ ORE than a catalog. A complete 


ing Systems and Sup- reference book on filing systems 
plies =, hg this and supplies. 132 pages of merchandise 
new catalog, the “' that will cover all your customers’ needs 


d “E” line include: : 
Desks ae Filing Cab. for office system supplies. Send for your 


inets in wood or steel, copy today. 

Safes, Steel Shelving, 

Bank andLibrary 

Equipment. It is a com- " WMAN AND i M (9 
plete line—and a well A’ RBE FG. bd 


advertised one. 855 Jay St., Rochester, N.Y. 
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NATIONAL BLANK BOOK COMPANY 
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WHICH 


¥ a clerk hands out two cans of soup one labeled Camp- 
bell’s and the other Bates’, which would you take? 


R if you were offered across the counter an Eastman 
lXCodak and Smith's Camera, which one would you buy? 


IKE 99 out of every 100 people you would choose 
Campbell's Soup and the Eastman Kodak 


WHY? 


ECAUSE you saw them advertised in the Saturday 
Evening Post and other magazines and you know 


the brands 


DID YOU KNOW 


That the National Loose Leaf and Bound Book line is the 
only line of its kind that is nationally advertised in 
The Saturday Evening Post and System Magazine. 


Are vou taking advantage of this Mr. Dealer? If not. write us 


National 


Loose Leaf 
and Bound Books 


a 


VV 





eplaqen 000 W. Jackson 112 Riverside, Holyoke, Mass. 


New York, 5¢ 


EE Ee 
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Straits Settlements 114 
‘‘osta Rica ese . 78 
Philippine Islands 83 
(“uba 65 
Venezuel 70 
Lruguay 65 
This table shows that exports to Germany have the 
ghe rage price of $376, and that the Philippine 
sj s, Costa Ri Cuba, Venezuela and Uruguay have 
the iverage price, not coming up to $100 a piece 
as in portable typewriters, there seems to be a big de 
mand o for small adding machines It is known there 
‘ very small types made in Germany that sell for 
a verv low figure i kind of a pocket adding instrumet 
\ Is ce 1s ging out such a small cheap pocket 
ddirg ume Of course, in making additions it is 
always required t ave the results printed on paper to 
keep them in sight Those small pocket adding instru 
n ts only chained figures allowing them to effect 
1ddi early he same as adding machines do r« 
overcom he disadvantage that the results of these small 
idding instruments may not be printed, new constructions 
ire il iew with the intention to bring into relief the 
chained tigures in connection with an ink pad and paper 
to printing No doubt the aim is to bring out a 
cheap adding machine for printing the results. Compar 
ne tl business with the typewriter business it must be 


there 1s as 


said, that much adding work to do as letters 
to be written on the typewriter. Typewriters have been 
spread all over the world—about ten millions for daily 
use—but adding machines are up to now not spread in a 
similar quantity The yearly world’s typewriter output 
calculated to abor 800,000 machines, 1s compared witl 
about 80.000 adding and calculating machines, only the 
tenth part of it, and many more could surely be sold 

Remington at Women’s Exposition. 

An interesting booth was that of the Remington Type 
writer Company at the Women’s National Expositio1 
St. Louis The arrangement of the booth was directed by 
Miss W odraska, and the booth itself Was 1n charge of Mrs 
Lydia M. Vogel, who, as Lydia Mattern, had been en 
ploved by the St. Louis Remington office some time betor« 
her marriage 

Mrs. Vogel wore costume and adopted a style « 
coiffure familiar to those persons who can remember ( 
styles 1873 A model No. 1 Remington helped to « 

lete e historical rt of the exhibit. Mrs. Vogel, in het 
quaint d-time costume, presented an attractive picture ! 
the ye g woma f 1870, with long, voluminous silk 
skirts da wondert surplice collar of old lace 

Mis helma She representing the modern typist wit! 
obbed hair omee smock and other accessories demor 
st tec e No. 6 Remington-Noiseless, the Né 12 Reming 
t ( Reming Portable 

U. S. Customs Audits Unfavored in Germany. 

A 7 test ha Dec ssued by the League of Germar 
( lalists against the activities of the American . 
ms attaches in Germany The industrialists clain 
igre te their sovereignty rights \ demand 

( ok espondence, production cos " 
the e manufacturers’ affairs on the threat that ‘ 
m will be prevented from exporting to the United Stat 

the ormati efused [The Berlin office of the 

ted States customs points out that the attaches’ act 
1€s ¢ ed protecting American revenue il 
ha e s e s\ ( employed by Canadia and A 

al agents in the United States. whose questi 

p rankly answered by American manufactur 
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TRADEMARK REG 


DESK 


and 


TABLES 


With Inlaid Lino Tops 


Patented and Guaranteed 


Excel in Service, Beauty and Real Desk Comfort 
—Lino provides the Ideal Writing Surface. 





Lino is our specially prepared fabric, scientifically 
treated, so that ink and stains can easily be 
removed. Lino has life-time wearing qualities, 
retains its distinctive, new appearance and is not 


easily marred. No Necessity for Glass or 
Desk Pads. 








It Isn’ta 


UNO 
Unless It’s a 


GUNN 


Grand Rapids Made 


Eliminate Glare!—Relieve Eyestrain! 


The soft shade of Lino is restful to the eyes. 
The quiet color prevents irritating light reflec- 
tions common to any polished surface. 


Catalog and Sample of Top Mailed on Request 


The Gunn Furniture Co. 
GRAND RAPIDS, MICHIGAN 


Branch Offices and Salesrooms 


11 East 36th St., New York City 
312 West 10th St., Los Angeles 
109 Stevenson St., San Francisco 
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Lad 
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ore canton WOOF 


For long wear 
and consist- 
ently satisfac- 
tory service, 
there is no 
better. 


Old Town Ribbon & Carbon Co. 


INCORPORATED 


157-261 Center Street New York, N. Y. 


London Office: 17-21 Emerald 
Street, W.C., I 


Boston: 143 Federal Street 
Chicago: 516 West Jackson Bivd. 
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Typographical Neatness Demanded. 
(Continued from page 36.) 
Chaldean, Greek, etc., side by side, for the purp« 
paring them. 
First Editions and Rare Manuscripts in Demand 


It 1s not uninteresting to note that although Belgiun 


today stands very high as regards everything connected 
with artistic printing, there is a greater demand for first 
editions and curious manuscripts, that are real curios! 
ties, than for well printed standard work of the ordinary 
kind. In Germany, Austria and the Scandinavian countries 
great attention is paid to the practical side of printing 
newspaper brought out in small and unclear type will 
find no readers or at best very few Che public calls 
large, clear type and a certain artistic finish This is t 
more necessary in Germany and Austria, because the news 
papers still continue to appear in the Gothic ty; Asked 
why they are so obstinate as to keep to this type, whicl 
prevents many knowing their language verbally from read 
ing their papers, German and Austrian editors reply that 
a newspaper in Latin type would not sell People are 
accustomed to the old-fashioned letters and wil t accept 


anything else. While the Germans care nothing Vhatever 


about the quality of the paper, either tor newspapers ot 
books, and devote all the cost of producti I t clarit 
and utility, Great Britain is the home of the eautifully 
bound book. Good paper is an essential t e, too, and 
the illustrated papers at least must appear t k paper 
otherwise they would have but little sale S ¢ rencl 
journals publishing pictures and photographs make a | 
of having good paper, but in Germany any il 
The method of production is rougher and the result les 
finished Vithout going so far as to say that oks ar¢ 
chosen for their binding in France, there : 
doubt that libraries are filled with books of the ime s1z¢ 
for one row, and that the covers are more considered thar 
the contents. For the French book is sold ur ind—that 
is to say, in a paper cover. It very seldom gets the honor 
of a permanent binding subsequently, being read just as 
it is, and then flung on one side Being ne rnament 
the bookshelf, it naturally finds its place 
Germany, the unbound book is also the rule \ustria 
where an artistic spirit prevails, the book is purchased 
unbound—or in a paper cover—it is read wit ire 
if found worthy, it is sent to the bookbinder’s 
out everything in the same style for a cust 

lt is one of the most curious signs of t 
age, that all over Europe, great prices are g¢ 
editions of celebrated authors Peculiarities printing 
are much sought after, while manuscripts ks fet 
large prices, showing that people value the terial s 
of the work and not the intellectual portion, w remail 
the same whether in a cheap edition, or in 1 first 
original edition At recent sales at the fotel Drouot 
Paris—the Hotel Drouot is the French Christ 
scripts of books by well-known living author ve tetche 

ire than the writers made by the book 
lalists are inquiring whether tt would 
to set himself down and make autegrap! es 
works, selling them by auction as they wet she 
stead of getting busy on another intell 

ll bring profit to everyone but the autl 

Effect on Typewriter Trade 

This remarkable worship of the mec! 
results of the Great War, is naturally | 

the typewriting trade The desire 

hanically perfect is leading to the ] 
calculating machines Perhaps there aré 
! Iculating machines than tor tvpewritet Ant 
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The Five New 


ADD-INDEX 
Models 


have scored an immediate success with the Dealer! 













for the reason that we have the 
ONLY COMPLETE LINE OF 
MACHINES being sold through 


the Dealer, enabling him to pay 
' 


“BIG 
BUSINESS” 


MODEL 699 


salesmen high commissions 
make an attractive allowance on 
the ever-present “trade-in’—al- 
his big accounts a “discount” 
where proper to do so—and 
STILL HAVE A VERY FAIR 
PROFIT FOR HIMSELF. Com- 
pare our proposition from this 
standpoint, with any other, and 


be cony inced. 


Our complete line comprises, in 
addition to Adding Machines, the 
popular— 

ADDING MACHINE COMBINA- 
TION REGISTER 
5 Models—One to suit every business 

CREDIT SYSTEMS—“bank balancing” 
The choice of merchants who demand accuracy 
in their credit transactions 


Dominate the office and store specialty field in your 
territory by selling the full Add-Index line 


REMEMBER EVERY Add-Index HAS ALL THESE FEATURES 


I Automatic Clear Signal 9 All Totals and Sub-Totals Printed . este sat Foaites Sam Keyboard 
‘ > . ‘ « ustabie a 4 
2 One Hand Control in Red Figures Automatically 3 Double, Single and Nea-Geacing 
3 Cast Out Item Fexture 10 Correction and Error Key 19 “Subtraction” (small) figures on every 
4 Non-Add After Print 11 Repeat Key key top 
5 Repeated Item Counter 12 Non-Print Key 20 Portable—26 Ibs. 
6 Triple Visibility 13 Non-Add Key 21 Non-leakable Governor 
7 Total and Clearing Key 14 Two-Color Ribbon 22 Every part scientifically constructed for 
8 Sub-Total Key 15 Automatic Ribbon Reverse the work it must perform 


“‘Add-Index PROVIDES WHAT YOUR CUSTOMER WANTS”’ 


Our DEALERS PLAN-PLUS provides for the distribution of ADD-INDEX MACHINES through 
DEALERS only. We do NOT EMPLOY SALESMEN, nor do we sell to USERS DIRECT. All 








iInquirie ind leads are handled through dealer The Dealer selling Add-Index machines 
is pt led wit! PR FIT pe r machine, whic h is g rei tl i excess of that on otl er Adding 0. wre 
Machine Dealer Plans [The plan also includes printed ma g Ide ' re Ae ww Pod 
turn | t cards addressed to the De iler, per sonal distribution folders, copies of ads f« OM as: ¢ 
ind distr ition purposes, hve color window display cutout set 1 A: * e 
’ . : ‘ ag - 
operation by the manufacturer, without cos s os 
> ° 
? «4 
° 
Add-Index C ti f 
“Index orporation ee 
LES 
General Offices and Factory, Grand Rapids, Mich. % 
- c 
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Duluth offices of Consolidated Ele- ; E 
vator Company, equipped with : ‘ ) 
Browne-Morse Office Furniture by a 
the E. W. Lund Company of 
Duluth, Minn 

wooo M 

wrne- 

ZA er? FILING *s, SS 
qe - FURNITURE 5 . 











EING alive to installations such as these—to the equipping of new offices- 
and the returnishing of old—means fast, profitable turnover to the deale: 
browne-Morse equipment “fits.” Its everlasting beauty, “life-long” co 

struction, and in-built service, assure its welcome wherever you show it 

We have office outfitting specialists available to dealers, who will gladly assist 

you in any outfitting problem you have up. This service is without charge, of 

course. Simply write or wire. 


Browne- Morse Co. 


Muskegon : Michigan 
A YEAR AND A HALF AHEAD 


19 dy 
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today In any case the newspapers are full of advertis« 
ments ous kinds calculating machines and it is 
erv ¢ ent that in a port the demand for machines tha 
simplify the making out of bills and similar documents, 
must pertorce be great In an international port it is not 


interesting to compare the various types of letters a1 


bills received, to notice which countries lay stress on hay 
ing good, clear-type machines and which care nothing 
for the printing, itself, nor the alignment Great Britan 
and G vy pe rha stand highe st in regard to cleat 
and ed typing Che newest and best machines 
houg these countries, and the writing paper is good 
in the first, dubious in the second In France and Bel 


gium, the typing is apt to be done with an old machin 
nd this is the case with letters coming from publ 

fices, frot firms where there ts no need tor economy 
Italv. too, is far from the days of her glory, when typ 


was fetched trom Venice Newspapers and business let 


ters are very frequently put together any way just 

quick It must be acknowledged that the Italian is a 
model ot swiftness, and he is inclined to sacrifice every 
thine eed [he question of purchasing the best ma- 


chinervy is also a matter of price. Gradually it is coming 
st economical, that it pays to turn 


l-typed letter for business purposes, and the be 


lief that anv old machine will do, is giving place to a de 
mand for something new and good. It wi re be seen that 
curiously enough, the process with typewriters has bes 
just the reverse of that pursued with printing Che first 
printing was more nished, more artistic than the work 


With typing the 


well with the work turned out nowadays, 


done today first efforts do not compart 
which in some 


tries looks almost like printing 


Arbitration Gains in Popularity. 
he movement for the arbitration of purely commercial 


ls has made notable progress dur 


ing the past two months, according to a bulletin just issue 
by the American Arbitration Association 


I siana Senate passed unanimously the bill int 
ed on June 7 “to make valid and enforceable writt 
f agreements tor arbitration of disputes arising 
‘ e measure is now before the Hous 
1 rhitte 
Although Louisia now has arbitration provisions 
mercial code, they are limited in enforceabilit 
disputes nd the procedure is considera \ € 
The new bill contains a provision repealing 
easure 1s supported by ‘ 
Commerce, Louisiana Societ i 
Publi \ce ntants, New Orleans Fil Boar 
I of Carbonated erage \ 
\l \ ati | uisia i inke \ 

st cturers’ Ass — 

I ther state t 

S ( nve Vi 
( sing the 
i comnie | 
| ( iff Wa 
\ ( \ ‘ 454) } 
iws 
) . ( eT \ 
ib] Ss 
1 TI S 
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Wabash 
Pree | 
ive real 


Senite/ 


Dealers profit because 
the genuinely satis- 
factory service which 
Supreme Supplies as- 
sure, builds good will. 






Quality that Serves Better 


Wabash folders are built to stand hard work. 
High quality long fiber sulphite manila espe- 
cially made for the purpose assures maximum 
strength. Tough fibers lie across the fold, 
strengthening this point as well as providing 
stiffness which prevents sagging and buckling. 
Double scored for expansion. 
Special Folders of Any Kind 

We are equipped and willing to make special 
folders for any purpose promptly to order, 


Manila, Leathertufi, Ropestock or Pressboard— 
any kind of tab, 


Gg equipped with 
Dealers tangs, etc. Just tell 
e us what you need. 


Write Today for Catalog 


(The Wabash Cabinet Co. 


Wabash-~iIndiana. 
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INCREASING YOUR SALES 
AND PROFITS 


You sell more desks and you make 
more profit when you can fill all the 
needs of all your customers. 

With the Imperial line you have a desk 
for every requirement and a price for 
every check book. Four grades to choose 
from and every one made to the same 
standard of drawer and interior con- 
struction 

Whether you need a high grade at less 
cost thar usually charged for such mer- 
chandise, or a plain grade at a minimum 
price, you will find it in the Imperial line 

and two grades in between. 


E ip DESKS 


—for every office use— 


Regardless of grade when it bears the 
Imperial trademark it is built to endure. 
Selected materials, well seasoned and 
kiln dried, accurately machined, 
assembled by experienced desk 
makers and carefully finished, in- 
Sure you and your customers an 
attractive looking desk of long 
life and satisfactory service. 





Imperial dealers are enthusiastix 
dealers—progressive dealers—prosper 
ous dealers. Let us tell you why and 
show you how you, too, can increas¢ 
your sales and profits by handling a 
single grade or the entire line of 
Imperial Products 





ill particulars and if you 
py ask for Catalog No. 26 


Imperial Desk Company 


Fvansville - Indiana 


No 
495 
Pedestal 
Type- 
writer 
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Kansas Paper Boosts Apela Clubs. 
Not long ago the Town Crier, which is in the 
section of the Wichita, Kas., Beacon, published a feature 





article on “Competitors with a Golden Rule,” by Henry 
C. Haskell, one of the paper’s feature writers The Be 
con, by the way, is published by Former Governor Henr 
Allen, who has a national reputation. This article repré 
duced pictures of three of the officers of the National Ass¢ 
ciation of Apela Clubs. These included: Sam _ Barnes, 


national president; H. O. Brooks, secretary and treasurer, 
and J. O. Yeager, manager of the extension department and 
president of the Wicita Apela Club. 


The report described the objects and purposes of the 
Apela organization and gave a pretty good account of the 
high lights of their national convention last October. “Th 
Apela Club,” said the writer, “is essentiall yusiness 





1 
} 


organization established for the purposes 
better standards of salesmanship, of definitely s« 


business community along certain lines, and 





a code of business ethics among its members Its 

ship is much more restricted than that of other clubs and 
limited to men dealing in certain highly specialized kinds 

of ofttce equipment and services. And nally, each cl 

conducts a sort of bureau of information for th enefit 

of the general business world, to advise it « ertain mat 


ters pertaining to a few particular needs 
‘The growth of the Apela clubs has bee ! irkable 





especially since the general headquarters have been esta 





lished here and the organization incorporated The met 
bership now includes men high in the sales departments 
of the various types of business enterprise wl] ire elig 
ble In St. Louis. for example, the club roster discloses 
the names of the managers of thirty compani indling 
office appliances and doing a business ot if il scope 
At the present time, according to J. O. Yeager of Wichit 
manager of the extension department at nati eadquar 





ters, organization plans are nearing complet 








six cities. In fact, each monthly bulleti: sual closes p 
with a postscript to the effect that such-and-such a ch —_ A 
has obtained its charter after the bulletin went to press —— 
It is a lean week that does not show a new Ay I 
‘The first Apela club was formed in the spring of 1922 
down in Oklahoma City. It develoned, like all great Amer 
ican institutions, from a humble beginning forn 
luncheon attended by salesmen representing firms connecte 
with office equipment After the meeting was ll under 
wav, it seems, one of the men in a genial 1 suggest 
to another that he call upon a certain firt i sell the 
some needed equipment for their ofthe: vas 
followed by another and another, eac! f whor ffer mL 
some ‘tip’ to their fellows concerning cot eS 
market for the goods the were carrving ~ 1 . 
was the meeting that the men present 1 
inother luncheon, and that led to a ser 
day noon meetings, at which each me 
some information for the enefit of the t ‘ 
phrase ‘Give a Tip’ was coined, but the 
tion ‘G. A. T.’ proved too suggestive 
jacks: wherefore the members of the 
vegan casting about tor a name bette 
t the organizatior Chey tound 


word, ‘Apela,’ meaning t cooperate 


“The idea behind the Apela Club is 


ge to sell the manager otf a concer! . 
isly does not want and is not fitte 
\\ t would be etter poli to sel 
salesmen whose lines might be ft use t 
a member of the Ape Club hears t 
the market for a tvpewriter, he loes 
t tr te sell the concern a <« ird inde x 
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No-Mar Bases are of semi- 
hard rubber. 








No- Var Bases are not 


tained by ink. 











Var Bases are casily 


washed with s ap ind water 




































There is a peculiar fitness in the association of 
the Sengbusch Self-Closing Inkstand and the 
No-Mar Base. They go together as naturally 
as bread and butter---or ice cream and cake. 
Together they make pleased customers--the 
kind who come back for more. 


Elegance: 
Nothing could be handsomer than the Ink- 
stand; and the No-Mar, through its graceful 
modeling and its flexibility which makes it hug 
the desk top, speaks elegance in every line. 


Economy: 
As the Inkstand saves ink, so the No-Mar 
Base saves money. Nothing mars it—it 
mars nothing. That is true economy. 


Efficiency: 


The Inkstand provides fresh ink, all the 
time. The No-Mar presents a neat appear- 
ance, convenient pen and pin holders, is 
easily cleaned, harmonizes with any desk. 


Saleability: 
Wherever ink is used, the Sengbusch meets 
with a ready acceptance. Wherever an ink- 
stand is used, a No-Mar Base makes an in- 
stant appeal 
‘The margin on each is generous--the price high 
enough to imply high quality--low enough to 
be within the reach of practically every buyer. 
| here is a combination that spells profit and 
a growing reputation for the stationer who 
handles them 
Don’t fail to avail yourself of the attractive 
and effective circulars, post cards, windou 


and counter displays, and other sales helps 
which we provide to all /our customers. 


engbusch 
and the 


No-Mar 
Inkstand Base 





Don't forget-and don’t 
et your salesmen for- 
get—the 10 Reasons why 
he Sengbusch shouid 
be offered first when a 
customer calls for an 
Inkstand 


| Always clean, fresh 
ink--ink-stand closes 
air-tight (same as cork 
in bottle.) 
4 Absolutely no evapo- 
~ ration of ink—saves 
75 per cent of ink bills. 
2 Can be maintained 
1 the desk of the 
busiest clerk with only 
8 ounces of ink during 
car 
4 No funnels above top 
surface of well—ink 
er spurts out 
5 Pen is dipped to a 
niform depth — no 
aded pens, Caus- 


7 nx De .>s 
6 Requires filling once 
nm two to six mone 
actual use Other stands 


c> 


wire filling >2 times 


7 wires Cicarung in 
/ e rece a year 
Q Ss ™ Pont 
c rom > 

\ ere evapora- 

f red ink ond 
- periect . 
10s " 


Self-Closing Inkstand ©. 


815 Sengbusch Bldg. Milwaukee.Wis. 
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A FEW REASONS FOR 
STEEL DESKS 


Steel desks afford marked economy. They are 
economical because they never wear out, and, 
as they are unaffected by climatic changes, 
sticking and binding of drawers is eliminated. 
Steel desks are built to resist all abuses. They 
withstand loads and strains. There is neither 
splintering nor warping; no glued joints to 
break loose; no continual expense for upkeep. 
They are efficient in operation because the 
drawers run quietly and easily. The soft 
neutral shade of olive green enamel and the 
green linoleum eliminate light glare. This 
relieves eye strain. Linoleum is an ideal 
writing surface—resilient to the touch, imper- 
vious to ink stains and practically wear proof. 
Macey Steel Desks may be had in beautiful 
wood grain finishes as well as green—walnut, 
mahogany and oak. And steel desks are 
fire-resisting. Their use abates an ever 
present danger in every office. Best of all, 
price is comparatively low. 


There is a Macey catalog devoted to steel 
desks. Do you want a copy? 


G-R-A-N-D R-A-P-I-D-S 
M.1-C.-H. 
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information to the club, and the member who hand! 


article is dispatched to see the manager 


" ' air | 
the at irea 


some instances, too, an offce may be on the market for 


certain type of file. Now the salesman who discovers this 
act may himself handle files, but not of a type adapted to 
he office’s needs They may be for a larger plant than 
the on ntemplated. According to the spirit of the Apela 
Club, this man would stifle his natural inclinations and 
report tl situation to his fellow members, that the right 

n be notified. For the moment the salesman may 
seem to lose; but in the long run, it is contended, he gains 

eca ‘ é nager will recognize that he has really 

ee e d all its members represent that ideal « 
service 

“To further this purpose, each club constitutes itself a 

al h othces may apply for impartial informatiot 
( ‘ eir needs and where they may be supplied 
Already several large ompanies have announced thei 
tior f purchasing exclusively through the Apela clubs 
heit ties n explanation they point out that Apela 
service seems to be the most Satistactor\ method of dealing 
with ther ce needs and that, above all, it saves time 
ire to Mr. Haskell’s article, but the foregoing 
give the substance. Lhe \pela idea 1s 
little little new organizations ar g 
dded to the National Associatior 
ved that the Apela idea is one which ts rig! 
d therefore, its growth, 
is ne rie 
Remington Railroad Bulletins. 
ngton Typewriter Company has put up fifteer 
re illetins along the line of the New Yorl 
( d betwe New York and Chicago hes 
etins advertising the Remington typewriter 
high and one hundred feet long here 
ire s the East and nine in the West, each one located 
wr id kKvery ie of tl ftec bull 5 
S light to travelers on the Twentieth Ce 
| eas S Chev are also seet 
er trains. But to get them all int ( 
vestward schedule t one trai 
it the ti to distribute them along the line is 
Vt 
ngton trong in its outdoor advertising Its 
g g lia Florida, and the Remi 
Prod : <hibit at Atlantic City are already tamous 
New Members of E. Faber Thin Lead Line. 

The ] ird Faber line of thin leads for mechanical 
pencils ; been completed bv the addition of the Var 
Dy s en black degrees, 2B, B, HB, H, 2H 
3H ar +H esides red, blue, green and copying They 
r all ed one dozen in a tube, twelve tubes 1 i x 
ut s carton. There ilso an attra 

€ vent ou t the « ( 
leads 

At Sé i ve-cent selle and uid i 

i s wn as » ids 
] degree in black h 
4 s i box 
Essex County Stationers Go Fishing. 
The this nnual fishing trip of the Essex County St 
ice 1eriw A i 7 
pers ed g 
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The “Idea” Salesman 


Makes Most Profit 


quite opposite to the efficiency expert with the stop 
watch, who is perhaps the most maligned and ill 
thought of person connected with any business, the 
office supply salesman with ideas on improving office 
routine and equipment is welcome in every growing 
business office. Such a salesman needs 


ROSCO OFFICE SPECIALTIES 





Ravenswood and Rosco Desk Pads provide a perfect 
writing surface and an excellent place for all sorts of 
permanent and temporary memoranda. Ravenswood 
Pads are made with brass corner fittings; Rosco Pads 
have flange frame covered with DuPont Fabrikoid in 
four colors to match light oak, weathered and golden 
oak, and mahogany. 





The Rosco “Inadrawr’™’ should be in every stenogra- 
pher’s desk; it provides a systematic complete assort- 
ment of stationery all in one drawer and right at hand. 
Another item of especial convenience is the Rosco 
Metal Tip Guide. Easy to read and handle, it does 
not reflect glaring light; it exposes full height of label 
with space for two typewritten lines. 


Write us for catalog and price-list 


Ravenswood 
Office Specialties Co. 


1800 Newport Ave. Chicago 
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Stationers and 


Office Appliance 


Dealers 


Let us tell you about the 
DEMOUNTABLE TYPE- 
WRITER. 


Every commercial stationer 
and every office supply dealer 
should investigate this 
wonderful typewriter and our 
liberal proposition. 


Hundreds of people in your 
territory need the economical 
service of this high-grade type- 
writer. Many will discard their 
present equipment in prefer- 
ence to its many wonderful 
improved, practical, exclusive 
features. Dealers are making 
inquiries daily, and territories 
closed. Our proposition is too 
good topassup. There is still 
some attractive territory 
available. 


Send your inquiry NOW, 


tomorrow may be too late. 


Demountable Typewriter Co. 


Manufacturers: 


Fond du Lac, Wis., U. S. A. 
PIERO CASTELLI della VINCA, 


European Director of Sales: 
Via Principe Umberto 19, MILAN, Italy. 


PARKER DRAKE, LIMITED, 


Exclusive Representatives for Great Britain and Ireland: 
36 & 37, Upper Thames Street, LONDON, E. C. 4, England 








Compact Folding Steel Chair That Is Rigid. 


Che Beacon Steel Furniture Company, 1841 Carroll ave 


nue, Chicago, Ill., manufactures a steel folding chair which 
is sightly, rigid and folds into a space 13¢ inches thick. It 
weighs less than ten pounds. This chair cannot collapst 


accidentally, will not tip, and has no protruding parts 


catch the clothing. The user has a sense of security and 
comfort not associated ordinarily with folding chairs. Rub 
r make it nots 


ber leg tips moulded to the legs of the chat 
less, and protect fine floors or floor coverings 


An exclusive cold-rolled tubular steel frame is used 
which the cross supports and moving parts are welded 
electrically and riveted. No bolts or screws are used an 
where [The frame is guaranteed five years agai break 
age or bending—even under a weight of 1,000 | nds. <A 


written guarantee accompanies each chair 





BEACON FOLDING STEEL CHAIR With Upholstered Seat 
and Back; also furnished with Wood Seat and Back, or Woo 
Back and Upholstered Seat 

Fine lacquer finishes, in a variety of hues, are applied t 
the Beacon folding chair. The wood seats and icks are 
made of three-ply laminated wood, built up with water 


proof gluing, constructed to withstand exposure to the ele 


ments These chairs are furnished with wood seat and 
wood back, upholstered seat and wood back, or uphol- 
stered seat and upholstered back. The fabrics used for the 
upholstered items are fancy Spanish leatherette, black 
leatherette, tapestry or brocaded velour. When colored 
fabrics are used the seats and backs harmonize with the 


color ot the frame 


Bathing Girls Cause Mayor Bauer Trouble 

Ralph S. Bauer, mayor of Lynn, Mass., and a past presi 
dent of the National Association of Stationers, Office Out 
fitters and Manufacturers, is endeavoring to enforce 
regulations regarding the bathing beaches in his city 
Bathing girls have been going to and from the beaches in 
their swimming costumes, without outer covering, such as 
a beach robe. Mavor Bauer edicted against this practice, 


and threatened to arrest violators 








} 


Preserve Well 


Those Memories of the Past 


Snapshots that bring back the golden 
hours of childhood. Clippings that tell of 
past experiences and almost-forgotten 
events. Letters from those who are dear 
to our hearts. How highly we prize these 
mementos of bygone days! Yet how care- 
less we often are regarding their preserva- 
tion. 

To safeguard them indefinately from wear 
and tear entails but little time and scarcely 
any expense. A Weis Scrap Book or two 
and a tube of Weis Brush Tube Paste, ob- 
tainable at any good stationer’s or office 
supply dealer’s and almost before you know 
it the task is finished. The pleasure to be 
derived in later years from turning thru 
the pages will amply repay you for your 
thoroughness. 

The Weis Manufacturing Co. Monroe, Michigan 


Chicago:— Horders New York:--A.H.Denny, Inc 
Nine Loop Stores 356 Broadway 


Send for folder describing 
Weis Scrap Books for home, 
school, office and library 


pu rposes - - - ~ - 


Weis Scrap Books are made in a 
wide range of styles and sizes, an- 
swering almost every scrap book 
requirement The loose leaf book 
illustrated is furnishe 

sheets of high grade « 

adapted to sketching 

pasting. The sheets have 
re-enforced eyelets to preven 

ing. Cover is fitted with s 

tube binding posts that 
spread or get out of shap« 

ering is of durable bil: 
attractively lettered in 





‘prospects 
' will read 





this ‘ad’ 








Weis products are advertised con- 
sistently in The Saturday Evening 
Poat, the world’s largest and most 
influential weekiy, with approxi- 
mately 3,000,000 subscribers. Think 


of the wide-spread attention this 
ecrap book advertisement will re- 
ceive! It will appear in the Sep- 
tember 18th issue. Take advantage 
os uw. 








at prices that mean 





Vee: you the 


It’s surprising what can be done with scrap 
books through the use of folders, window dis- 
plays and a little newspaper advertising. The 
returns are far out of proportion to the effort 
required; and, if they're Weis Scrap Books, 
the margin of profit is uncommonly attractive. 


The power of suggestion turns the trick. The 
uses to which scrap books can be put are many. 
In office, home, library and school they serve 
countless useful purposes. All you need do is 
remind the public of these purposes at frequent 
intervals and scrap book business will start 
rolling your way. 


advertisements and cuts are supplied gratis. 
Display cards for window displays are avail- 
able for the asking. 


Nor does this co-operation stop with the ad- 
vertising department. In the factory Weis 
Scrap Books are made according to the most 
exacting standards. They are strong, service- 
able and smart looking. They give the cus- 
tomer a lifetime of usefulness—create good 
will for us and for dealers who sell them. 


And, as we stated previously, the margin of 


profit is both fair and ample. Dealer and 
customer alike are benefitted. 





; 

Weis dealers receive every co-operation in September brings the opening of schools and f 

stimulating their scrap book sales. Weis colleges with a resultant increased demand d 
scrap book advertising appears from time to for scrap books. Lay in your supply now. 

time in The Saturday Evening Post, America’s Our Saturday Evening Post advertisement and 

greatest weekly. Dealers are supplied with these many merchandising helps will increase ; 

folders bearing their imprint. Newspaper your business. : 

Weis Scrap Books Nos. 151, 153 and 155; Weis Scrap Books Nos. 121, 123 and 125 
back and corners in red leatherette with r 


bound in canvas with red leatherette cor- 
ners; sides and backs artistically stamped; 


144 pages of white paper 


black cloth sides; lettering in gold: 144 


pages of white paper. 


Weis bound 
scrap books 
are available 
in three sizes: 
8*x10"; 10"x124" 
and 10" x 144". 











big sales and protits 


A New Loose Leat 
Line with 4 Novel 
Advantages! 


Here is a line of serviceable, good-looking Loose Leaf 
Scrap Books that you can handle with profit, because the 
sales appeals are numerous and the margin is liberal. 
Write us immediately for a sample book, together with 
details as to terms. These four important features insure 
ready sales: 


finest Scrap books |] 








1 3 
Each book contains 100 pages of high quality white drawing The top binding edge is of wood. This prevents sagging 
paper, suitable for sketching as well as pasting. Each sheet between posts and eliminates excessive wear in post holes. 
has two post holes, around which are strong re-enforcing Covers are made of heavy binders’ board covered with black 
disks of manila. This feature insures long life. binders’ cloth. You sell real service when you sell a Weis 

Loose Leaf. 

2 
Binding posts are made of seamless steel tubing. They fit 4 
tightly and will not spread. One post being inserted in the Five practical sizes take care of practically every scrap book 
other provides nearly double expansion. The two posts and demand. These sizes are as follows: No. 109, 7*x10"; No. 
the tightly drawn cords keep sheets in perfect alignment and 110, 9*x 11"; No. 111, 11"x9"; No. 112, 12x16"; No. 113, 16* 
hold them securely. xiz". 


The Weis Manufacturing Company 


New York:—A. H. Denny, Inc., 162 Union Street, MONROE. MICH. Chicago: Acsostangs. Spptogsn Supaty Co 


356 Broadway 


Weis Scrap Books Nos. 141, 143, and 145, The back Weis Scrap Books Nos. 101, 103 and 105. Bound in 
and corners are bound in heavy canvas. The sides full dark green Vellum de Luxe, tastefully stamped 
are of marble paper: 144 pages of tough manila on back and side. All sizes have 144 pages of quality 


white paper. 


paper 


In Weis bound 
Scrap Books the 
leaves are glued 
and rivetted into 
grooves in the 
non-breakable 
wooden backs so 
that they cannot 
pull out 





b | 


a 
a 
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14 Railroads Operating 24 
Branches are within Truck- 
ing Distance of Weis Factory 


Quite often, time is a vital factor in closing profitable sales 
of office equipment and supplies. The dealer’s stock does 
not contain the items needed by the customer, and prompt 
delivery from the factory is essential. 


Weis shipping facilities insure prompt delivery of the 1500 
office necessities shown in the Weis Catalog. The factory, 
in addition to being served directly by the New York Central, 
Pennsylvania and Pere Marquette, is within an hour’s drive, 
over paved highways, of Toledo, where 14 main line railroads, 
operating 24 branches, with a combined direct haul mileage 
of 32,841 miles, provide preferred service in every direction. 


With these facilities close at hand, no shipping requirements 
are too severe for us to meet on standard numbers. Special 
orders, too, receive the closest attention, and Weis dealers 
often find that the service rendered by the factory in this 
respect is a clinching argument in favor of future business 
from their customers. 


The Weis Manufacturing Company 
162 Union Street, Monroe, Michigan 


NEW YORK:—A. H. Denny, Inc., CHICAGO:— Associated Stationers Supply Co., 
$56 Broadway Franklin Street 
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This is the envelope 
used by up-to-date 
business houses, mail 
order concerns and 
stores, for o« er-the- 
counter deliveries. It 
is the sturdy Improe ed 
Columbian Clasp. 
The name and the size 
number are printed on 


the lower flap. 
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Tough reinforcement 
on the flap, right where 
the strain comes. 


This NAME and NUMBER 


make it easy for your customer to reorder 


HE name and size number, always im- 
printed on the lower flap of the Improved 
Columbian Clasp Envelope, make it easy for 
your customer to reorder that good envelope 


again. 


You may be able to iden- 
tify papers and envelopes by 
looks and feel, but your less 
needs an 


expert customer 


easier guide. 


He has it—on the lower 
flap of every Improved Co- 
lumbian Clasp Envelope. 
When he wants the same 
satisfactory envelope again, 
he can order it easily by 
that nameand number. That 


COLUMBIAN ELAS 


saves your time as well as his, and minimizes 


the possibility of mistakes. 
Improved Columbian Clasp Envelopes are 
good envelopes for your customers to use, 





UNITED STATES 
ENVELOPE COMPANY 
The world’s largest manufacturers 

of envelopes 


Springfield, Mass. 
With eleven divisions covering 
the entire country. 


Lecation 
Worcester, Mase 
Rockville, Conn 
Hartford, Conn 
Springfield, Mass 
Waukegan, Ill 
Springfield, Mass 
Worcester, Ma 
Worcester, Mas 
Indianapolis, Ind 
San Francisco, ¢ 
Philadelphia, Pa 


D 


Logan, Swift & Brigham 


Envelope 
White, Corbin & ¢ 


impton Manufacturing Co 


Pac 


Morgan Envelope ¢ 
National Envelope ¢ 
P. P. Ke 


Whitcomb 


E 
W.H. Hill E 
ntral States Enve 

E 
E 


ihc ( oast 


Monarch 





--< 


; 


and therefore good enve- 
lopes for you to sell. 


Your paper merchant can 
supply you promptly with 
any of the thirty-one useful 
sizes, from vest-pocket pay 
sizetoone big enough tocarry 
an 11% x 14%-in. catalog. 


If you don’t find them 
easily, write us here at 
Springfield and we will put 
you in touch with a nearby 
distributor. 


| 
ENVELOPES 
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liott- Fisher 








Rear View Showing Motor 


. Automatic Carriage Return Right and 
Left. 


7. Aut tic Acc 1 


Quickly, quietly, the 


motor on the new El 


carriage gliding back 
and forth over the flat 
writing-surface. All 
the operator does is 
strike the keys. 


Some Elliott-Fisher Automatic Features 


6. Automatic Column Tabulation. 


sends the 





Front Vieu 





10. Automatic Decimal Spacing. 


ion of Column 11. Automatic Proof of Balance Written 





. Automatic Carriage Return Forward Totals. 
and Back. 

- Automatic Line Spacing. 

. Automatic Circuit Breaker. 


. Automatic Starting and Stopping of 
Electric Motor. 


Neu for Cross 


ve 





8. Automatic Addition, Subtraction or 
neous with Automatic Accumulation 
of Column Totals up to 29. 


9. Automatic Elimination of Computa- 
tion in any column position desired. 


Star Signal. 
Automatic Audit Sheet. 
Automatic Combination of Related 
Records. 
Automatic Carbon Feed. 
Automatic Alignment of Forms. 


12. 


Balances simulta- 13 


14. 
15. 











utomatic! Electric: 


This new Elliott-Fisher Accounting Machine now does by 
power what was formerly done by hand 


NEW Elliott-Fisher accounting machine has 
been perfected. It retains all the features 
that have made the Elliott-Fisher the leader in 
the commercial world today. And in addition, it 
is automatic and electric. 

Now power does what hands once did. The 
little motor on the Elliott-Fisher Automatic 
Electric sends the carriage gliding quickly and 
quietly over the flat writing-surface. All the 
operator’s time is spent in actual writing—the 
hands never leave the keyboard, except to insert 
forms. 

The new Elliott-Fisher Automatic Electric is 
simple in construction. There are no compli- 


EMiott- 


cated attachments. It is also extremely durable 
a quality for which Elliott-Fisher machines 
have always been noted. 





There is just one way to find out how this 
machine can be used in your accounting de- 
partment. That way is to see the machine itself 
—see what it does—see it in operation. A note 
from you and we shall be glad to furnish more in- 
formation about Elliott-Fisher machines—about 
the new Elliott-Fisher Automatic Electric—and, 
if you wish, arrange for a demonstration. Just 
write—Elliott-Fisher does the rest—just right. 
Elliott-Fisher Company, 342 Madison Avenue, 
New York, N. Y. 


Ihisinere 


AUTOMATIC ELECTRIC 











his 
de- 
self 
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in- 
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nd, 
ust 
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Typewriter Dealers Will Flock to Chicago. 

Indications point to a large gathering of typewriter 
dealers at Chicago the week of August 23. Many will 
travel at the expense of the Shipman-Ward Manufacturing 
Company, which will hold a meeting for its dealers August 


) 


whereby dealers acquire points in a contest to win the 


3-25 [The company is operating a special sales plan 


expenses of the trip to Chicago. A large number of 
dealers have lined up for this meeting. 
Many of the Shipman-Ward dealers will remain in Chi- 
cago to attend the convention of the National Association 
, 


ot Typewriter Dealers, which will be held August 26-28. 


McKay Changes Address without Moving. 

W. L. McKay & Company, mailing machinery, Chicago, 
Ill., has announced a change in address Che location re 
mains as heretofore, but since Market street has changed 
its name to Wacker Drive, the McKay business is located 
at 111 North Wacker Drive. The drive is as classy as its 

ime implies, for the greater part of this thoroughfare is 
a double-decked drive, leading from Michigan avenue at 
the river to Madison street—roughly a right angle. Che 
upper level is for passenger vehicles, while the lower level 
is for treight traf 

Los Angeles Industrial and Trade Exposition. 

The Los Angeles Chamber of Commerce will hold an 
industrial and trade exposition August 16-22 in the Shrine 
auditorium \ number of exhibitors are going to display 
office equipment and commercial stationery items. These 
include the Underwood Typewriter Company, Los Angeles 
Desk Company, American Desk Company, Los Angeles 
Rubber Stamp Company, the Smith-Barnes Corporation, 
commercial stationer The morning sessions will be cor 
fined strictly to business men. In the afternoon and the 
evening the general public will have entree to the exhibits 


Traveling Salesmen’s Body Seeks Rail Rates. 
The annual meeting of the National Council of Traveling 
Salesmen at New York City renewed the battle for the 


restoration of railroad mileage books, and the abolish 


ment of the Pullman sleeper surcharge. The matter was 
under consideration by the recent session of Congress, but 
no action was taken. The Council proposes to take r« 


rse to the courts to win the campaign. 
Seymour N. Sears, delegate of the Hardware Salesmen’s 


j 


Association, was elected president of the National Counci 


Monthly Paper for Office Workers Is Published. 
The Office Life Magazine, 4 Franklin street, New York, 
= is been established by William Phelps. Its aim is 


resent information, news, comments and notices of spe 


rest to office folk generally—owners, executives 
nd emplovees [he first issue appeared under a July 
date line, and consisted of twenty pages 9x12 inches. The 
price is $1.50 a year 
he first issue contained articles on office machines and 
time saving plans, a department The Business 
\ i id I cel | 


Strathmore President on Ocean Tour. 


mn \ Moses, president of the Strathmore Paper Co! 
anied vy his daughter, Miss Madeline 
ng a tour into the Northland Hammerfest was 
orthern point touched [The vessel skirted the 
Norway siting many points tf interest Che 
ities the route were Copenhage1 and 
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F acy accessibility aad complete 
A strong fle a handy portiolo ora 


Put him 
in Your Window 


Half the buyers of FIBERSTOK red 
products make their purchases when 
office needs compel them. The other 
half are brought in by attractive win- 
dow displays that visualize for them the 
advantages of modern, efficient filing 
devices. 


Arrange a prominent display of FIBER- 
STOK in your windows and tack it up 
with this striking poster. The increase 
in sales will show you just how profit- 
able this “other half” is. 


We will gladly send you three window 
cards and photographs of displays at 
yout request 


NATIONAL FIBERSTOK 
ENVELOPE COMPANY 
429-447 Moyer St. 
PHILADELPHIA, PA. 


FiberstoK 
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A smashing selling attack thai is 


fo peng ULL page national advertising in color carrying 
f oS the story of Allsteel throughout the country every 
Meee) month. A splendid selection of sales-making mailing 
pieces directed to local prospects. A group of colorful 
window trims that stop the parade. And then—the complete 
Allsteel line to supply every office equipment demand. With 
such selling equipment it’s no wonder that Allsteel dealers 


everywhere are making new profit records this year! 
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Stecl desks~and o1 siccl desks 
can give you these new advantages 























ais creating big dealer profits 


If the Allsteel line is not being sold in your city, write at 
once for our exceedingly interesting dealer proposition. 


THE GENERAL FIREPROOFING COMPANY, Youngstown, Ohio 


Export Department, 438 Broadway, New York City—Cable Address: **Genfire—New York’’ . Canadian Plant: Toronto, Ontario 





The Complete Line of Office Equipment 
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United States Navy 
Place Single Order for 


130 MARCHANT 











Calculating Machines 





Probably no calculating machine has ever shown 
such sustained growth—without general advertising 
or “high pressure’ methods—a popularity based 
solely on superiority of product. 


The Navy order—one of the largest single orders 
ever placed for calculating machine equipment— 
further evidences the acceptance of Marchant opera- 
ting advantages on the part of such Marchant users 





Among Navy Boats on 

Which Marchant Will Be 

Standard Equipment 

Are— 

USS. MAYFLOWER 
(President Coolidge’s Yacht) 


USS. FLORIDA 
USS. DETROIT 


American Express Co. 
American Mutual Life Co. 
American Radiator Co. 
Anaconda Copper Mining Co. 
Associated Oil Co. 
Bethlehem Steel Co. 
Crucible Steel Co. 
Eastman Kodak Co. 
Elliott Fisher Co. 

Erie R. R. Co. 

The Fleischmann Co. 
General Chemical Co. 
General Electric Co. 
General Motors Corp. 
Gillette Safety Razor Co. 


W. R. Grace & Co. 
Hercules Powder Co. 

Lehigh Valley R. R. Co. 
Montgomery, Ward & Co. 
National Lead Co. 

N. Y. Central 

New York Life Ins. Co. 
Remington Typewriter Co. 
Sears, Roebuck & Co. 
Southern Pacific 

Standard Oil Co. 

U. S. Government 

Vacuum Oil Co. 

Western Union Telegraph Co. 
United States Steel Corporation 


MARCHANT 


“MASTER OF MATHEMATICS” 


OPERATORS 


will tell you that they “swear by 
Marchant because Marchant will do 
more work in less 
physical fatigue than any other ma- 


chine. 


MARCHANT CALCULATING MACHINE COMPANY 


time with less 


” 


General Sales Office: 280 Broadway, New York 


Cable Address “Marcalo” 





USS. 
USS. 
USS. 
. CINCINNATI 

. MILWAUKEE 
. HENDERSON 
. KITTERY 

. NEW YORK 

. TEXAS 

- MEMPHIS 

. WYOMING 

- SACRAMENTO 
. ARIZONA 

. IDAHO 

. MISSISSIPPI 

. NEVADA 

- OKLAHOMA 


GALVESTON 
MARBLEHEAD 
UTAH 









MARCHANT 
AUTOMATIC‘ 
ELECTRIC 
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Plan for Reorganizing American Writing Paper. 


\ reorganization plan is under way to strengthen the 
nancial position of the American Writing Paper Company, . ‘| I Th B : 
vhich calls for the creation of a new company to take over t S e est 

and operate sixteen of the twenty-eight mills of the present 
company The mills to be operated under the new man- Carbon I Have 


agement nave a ae preciated book value ot $10,500,000 
velve other plants are to be sold, and represent a de 

preciated book value of $3,300,000. Sidnev L. Wilson. re V er Sse ’ 

ceiver for the American Writing Paper Company, believes 

that about $1,400,000 can be realized on the twelve mills to if ic: rou guar ; 

be sold, within two years. Mr. Wilson has recommended 7 3 — ag wit yale: z os 

the expenditure of $1,250,000 in reconditioning the mills tn an more esece le company as 
operated bought a box. 


The plan tor the reorganization of the American Writing ee P 
7 Paper Company, in receivership since October, 1923, pro- | his is trom a letter — one of 
vides among other things for the formation of a new com- x = tee Hgeyte P . 
pany nd a or ot a Ohio tees “ aie 1 et rties many recely ed from satisfied 
and certain of the Massachusetts and Connecticut mills users of the famous 


All of these have been comparatively inactive for the past 
few years Production will be concentrated in the six GRAND PRIZE CARBON PAPER 


teen mills to be retained in Holyoke, Mass., and in the 


nearby towns of Unionville and Windsor Locks, Conn Think what satisfaction like 


\t the same time new money estimated at $1,400,000 will 3 if 
be obtained by the sale of the discarded mills for neces that means to you, l you 
sary rehabilitation of the retained plants and other uses handle this brand of carbon 
ot ag new company pres to be formed under _—o paper ! Everv order means a 
The plan and ayreement announced have been approved - “ t 
by the committee acting for the bondholders, stockholders repeat. It advertises itself. It 
al .. mer mpeg creditors and these eo s have “s is guaranteed to produce from 
sued a all tor the deposit ot securities and claims under . & . - 4 
regi 100 to 150 clear, sharp copies, 
The reorganization committee which formulated the plan free from ‘trees. It is guar- 
tter mo! ths oO levotia ion s§ co oseC of reorge ee . [2 > 
, f negotiation is composed of George C. Lee, anteed not to curl and to be 
ot Lee, Higginson & Company, chairman; George W p isf ' a 
Davison, president of the Central Union Trust Company satis actory In every way. 
Otto Marx and H. B. Lake, of Ladenburg, Thallman & 


Co., and Murav H. Coggeshal. The principal provisions of Dealers, don t overlook this 
the plan are as follows 17. ‘ k > W i od 
money-maker. Write today 


The capitalization of the old company consists of $12, . a : 
500,000 par value of prete rred stock and $9,500,000 par value for samples, information and 
of common stock, and its present debt consists of $450,000 prices. 


of receiver's certificates, $284,378 additional Fed 
eral income and excess profits taxes, $9 293 000 aggregate 
amount of first mortgage twenty-year sinking 
und gold bonds (exclusive of pledged bonds in the aggre 
gate principal amount of $1,690,000), approximately $1,770, 
226 secured claims, and approximately $1,354,034 unsecured 
claims, making a grand total of $35,151,638. The capitaliza 


1 of the new company proposed to be formed under the 





lan will consist of $9,000,000 par value of preferred stock, 
which is to rank for dividends from January 1, 1927, said 
dividends to be seven per cent cumulative from January 1 
1929 nd 140,000 shares of common stock without par 
Value Both classes of stock are to be assigned to George 
W. Davison, George C. Lee, Henry K. Hyde, Otto Marx No. 7-X 
1 ray H. Coggeshall, under a trust agreement expir Superdurable 
g er than December 31, 1933, under which cer Embodies Excessive 
f beneficial interest. called voting trust certificates. Petes sr a ate 
r ‘ritin ties 
sued and is Seccmdeeiee 
Details of Financing. NON-CURLING 
Of the new compuny wis be Tosereee. pen Manufacturers of carbon paper since 1902 





int of new first mortgage six per cent gold bonds 


bearing interest from January 1, 1927, maturing January . 
Se te ee a usenee | PACIFICCARRI An 


, MANUFACTURING COMPANY 


Central Union Trust Company of New York and to 


ividual selected by the reorganization committee, 








and $1,000,000 aggregate face amount of new 1451 Harrison St. San Francisco, Calif. 
r cent gold notes, bearing interest from Janu 
1, 1927, maturing serially from January 1, 1923, to 
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NIQUE 


THIN LEAD 
Colored Pencils 


An achievement! 


A novelty when introduced— 
now a necessity 


Made in 12 colors 











Blue 1206] Purple 1210 | White . . 1215 
Red 1207} Brown 1212 | Light Blue 1216 
Green 1208 | Black 1213] Pink. . . 1217 
Yellow 1209 | Orange1214 | Light Green 1218 





NIQUE Thin Lead Colored Pen- 
cils have a high quality colored 
lead the same diameter as in No. 1 
black pencils. Can be sharpened in 
a pencil sharpener and erase easily. 


Make fine lines for figuring, check- 
ing, underscoring, sketching, blue- 
prints, retouching, etc. 


Auditors, Executives, Artists, Drafts- 
men, Photographers, Teachers, Stu- 
dents, all need the UNIQUE. 


12 colors: a different color symbol 
for each department or executive. 





Assortment No. 1220 


containing 4 gross as follows: 


1 dozen 1206 Blue 1 dozen 1208 Green 
2 dozen 1207 Red 1 dozen 1209 Yellow 
1 dozen 1215 White 


Assortment No. 1221 
containing 4 gross as follows: 


ldozen 1210 Purple 1 dozen 1216 Light Blue 
i dozen 1213 Black 1 dozen 1217 Pink 
1 dozen 1214 Orange 1 dozen 1218 Light Green 


Assortment No. 1222 


containing 1 gross—1 dozen each all colors 





Be sure you have an adequate stock of all colors 


American Lead Pencil Co., 220 Fifth Ave., New York 
Makers of the Famous VENUS Pencils 


January 1, 1933, and to be issued pursuant to the provisions 
of a trust indenture to The Chase National Bank of the 
City of New York, as trustee. 

Thus, on the basis of the estimates contained in the 
plan, the present capitalization and debt of the old com- 
pany, aggregating $35,151,638, will be reduced for the new 
company to $15,500,000, plus 140,000 shares of common 


stock, without par value. In addition thereto, it is esti- 
mated that the annual interest charges of the ne\ ympany 
will be only $370,000, as contrasted with the present $787,- 
849 of the old company. All bonds, notes, claims, stock 
and certificates of deposit dealt with in the plan must be 


deposited on or before August 14 1926 

Under the plan, the depositor cf a $1,000 bond (upon 
which all coupons maturing on and after January 1, 1924, 
are now unpaid) will receive $500 principal amount of 
first mortgage bonds of the new company and voting trust 
certincates representing new preferred stock of the par 
value of $680; a creditor depositing a secured claim in the 
principa! amount of $1,000 will receive $500 in 
in principal amount of new serial notes, and voting trust 
certificates representing new preferred stock of the par 
value of $150; a creditor depositing an unsecured claim 


the principal amount of $1,000 will receive $100 in cash 
and voting trust certificates representing new preferred 
stock of the par value of $900; a preferred stockholder de- 


positing his stock certificate (or his certihcate of deposit 
therefor) will receive a voting trust certificate representing 
one share of new common stock for each ten shares of 
preferred stock deposited by him; a common stockholde 
will receive nothing unless he avails himself of the su 
scription right provided in the plan. 


St. Louis Stationer Enjoys Cruise on Michigan. 
H. J. Wantz, of the Skinner & Kennedy Stationery Com- 
pany, St. Louis, Mo., reverted to his former windjamm: 
days in July. He had been a sailor when residing at Tolede 
Ohio, but in the past fifteen years hasn't beer 
guest of Geo. E. Fox, of Geo. E. Fox & Company, ‘ ¥: 
Ill He sailed aboard the “Kayoshk II” across 1 W hite 
Lake, Michigan. The weather was unfavorable, but that 1s 


no circumstance to a seasoned sailor. “Kayoshk’” 


to participate in the nautical sport. In July he 


fortable “packet” and well behaved in any going. A powet 
ful “kicker” provides a gasoline breeze when 

man falls down on the job. Mr. Wantz will find the Mis 
Sissippi river an unsatisfactory substitute for the Grea 
Lakes when it comes to the thrill of speeding on the wings 


of the wind. 


Energy Employed in Various Occupations. 


ik 


Christian Science Monitor] It is always 
see in what directions physical science is delving 
out more about the material universe and the 
live therein, and to note how frequently the lusions 
reached run counter to beliefs that have been commonly 
accepted without question. Recent tests conducted in rel: 
tion to work, for instance, have apparently established that 
many of those who have in the past boasted tl 
real workers, while certain others just play at wor ive 
been looking at the wrong side of the shield. 
formed that two European professors who have en e! 
gaged in some experiments along this line have discovered 
that singers and scrub women work about equally | 
Moreover, a pianist uses up ten times as much energy as 
a tailor, while a violinist or a cellist employs three times 
as much as a typist. The poor trombone playet weve! 
does not fare so well by comparison, for, despite tl 
that he is inclined to get red in the face, and has to puff 
out his cheeks, his rating is only sixty-three per cent as 


against that of the pianist at 270 per cent. 
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SAFES FOR STEEL FILES 


: : | ' 


: 


HE word “safe” used in connection 


with Mosler means real safety from 
The completeness 





fire and burglary. 
of its protection has given it a wide distribu- 
tion among the nation’s leading business 





") 


ABOBATORIES 





ff, UNDERWRITERS 
INSPECTED SAFE N 





A full line of Class 
‘A’? and Class ‘‘B”’ 
Underwriters Label 
Safes, with Class T-20 
Burglary Labels. 


houses. Mosler Safes with their thirty radi- 
cal improvements in safe construction repre- 
sent the ultimate in value. The name 
MOSLER helps the dealer grow by break- 


ing down sales resistance. 


Exclusive agencies open to responsible dealers 
in territories where we are not now represented. 


THE MOSLER SAFE COMPANY 


375 BROADWAY 


NEW YORK, N. Y. 
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“oA New Suite by Leopold 


The BUCKINGHAM 





we Sui ’ 


THE FLAT TOP 
Nos. 6635 and 7235 
Lengths 66” and 72” 


es 


The Grace, (harm and Dignity 


of noble woods and beautiful Lines 


C puis new suite is superbly in accord with the modern 


design trend toward softer contours and more graceful 
lines and away from the severely rectangular. Note the 
rounded edges and the gracefully turned leg ends. 


In finest selected genuine walnut throughout with Burl 
Walnut and _ horizontal grain Black Walnut beautifully 
combined in the veneers. 


The suite includes a flat top desk in both the 66-inch and 
72-inch lengths, a companion table in the same two lengths 
and companion costumer, telephone stand, waste basket and 
chairs. Fully illustrated and described in the July 15th 
issue of LEOPOLD NEWS—send for a copy. 


LEOPOLD DESK COMPANY 


BURLINGTON, IOWA 
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fe) Trend of Pen and Pencil Field. 
F a conversation with J. A. Welty, of William A. Welty 
& Company, Chicago, he showed how the pen and pencil 
susiness has been undergoing a radical change The over 
size fountain pen and mechanical pencil has grown to be 
1 habit Within recent years color has entered the field, 
ough the use of various synthetic resin products, with 
their adaptability to color and modellatio1 Mr. Welty 
oted that the bulk of the business has veered from the 
small No. 2 size pen to the No. 5 and the No. 8 This 


has brought increased importance to the pen and pencil 


lepartment, as higher prices are obtained for the larger 
sizes [The individual sale has become larger Dealers 
wl } e not taken advantage of the general liking for 


larger pens and pencils have lost the sales volume that 





Sy 2 
he dency t ird combination sets is another advan 
g he dealer Instead of selling either a pen or a 
vencil singly, the dealer makes a double sale. He can 
reduce his average stock materially, as two dozen sets will 
ke better and more impressive display than six dozen 
ind pencils in a standard pen case. Thus he can op 


less stock for display, which would facilitate 
the dealer can order more frequently. 


Art Metal Company Building Addition. 
\ large addition is under construction to the plant of 
\rt Metal Construction Company at Jamestown, N. Y 
he ne building lies between the main plant of the Art 
Metal Construction Company and the Acme Worsted Mills, 
h a frontage on the Erie railroad tracks to afford di 
shipping facilities. The structure will be four stories, 
reinforced concrete construction, supported on concrete 
ules, 162x118 feet. It will conform in architecture to the 
idjoining building, erected about five years ago. The first 
and second floors will be occupied by the tool and ship- 
ing departments. The two upper stories will be used 
for warehousing The contract calls for the completion 
this building bv December 15 
\n addition to Art Metal Plant No. 4 on River street 
is being completed. This is a three-story brick structure, 
120x60 feet 


Schooner “Fame” Wins Class Prize in Elk Race. 
\ regatta was staged at Chicago in July during the an- 





ual convention of the B. P. O. E. Among the starters 
trim schooner “Fame,” owned by George W. D. 
Ort f the Chicago Yacht Club, a member of the A. B. 


Dick Company organization. Commodore Orr’s yacht won 
1 the schooner class. There were thirty-nine entries in a 
race which started at five in the afternoon. That hour ona 
luly day doesn't develop the breeze that yachtsmen like, 
Chicago sportsmen turned out in goodly numbers 
gi the visiting Elks a view of a yacht race of mixed 
classes [he last yacht to finish crossed the line at 10:30 
s time to snug down ship and make shore for 

he eleven o'clock toast 


Dalton Centurites Give Grubbs a Watch. 


C. Grubbs, vice-president of The Dalton Adding Ma- 
Company, now makes his horological observations 
’ ng S instead of the conventional refer- 
weskit pocket At the concluding session of 

tior f the Dalton “Hundred Pointers,” Mr 
Grubl vas sequestered where a presentation speech could 

y E. D. Hathaway, the Washington sales age 
\ x 1! time was had by all—particlarly by Mr. Grubbs 
] } recollections and a splendid 
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A typewriter paper for 
every purpose at a wide 
range of prices. 


The convenience of a 
complete line under one 
brand from the same 
source. Uniform boxing. 
One freight rate. 


Papers which widespread 
use has proven to be 
highly satisfactory. 


May we suggest an assortment 
of Berkshire Typewriter Papers? 





Berkshireror 
“1 oper 


Eaton, Crane & Pike Co. 


1 Park Avenue, New York 
Pittsfield, Mass. 





Sponsors for Correctness 
in Correspondence 


BRANCHES: 


BOSTON, MASS.., 70 Franklin St. 
CHICAGO, ILL., 363-371 W. Erie St. 
PHILADELPHIA, PA., 1024 Filbert St. 
SAN FRANCISCO, CAL., 770 Mission St. 
TORONTO, CANADA 


SERVICE STATIONS: 


MINNEAPOLIS CLEVELAND 
KANSAS CITY 
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VICTOR Six’ 


Standard Adding Machine 











cess 

a V 

Features of the “NewUVictor wor 

T 

1. Visible Adding Dials. 4. Standard keyboard. 8. Green-shaded visible dials. faa 
2. Triple Visibility, consisting 5. Sub-Total key with indica- 9. Black crystal finish. E 
of adding dials, keyboard, tion. 10. Rapid handle action. dea 
and printed tape. 6. One-stroke totals. 11. Portable. —? 

3. Six-column capacity. 7. Large, readable type. 12. Unreservedly guaranteed. olic 
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VICTOR Six’ 


Standard Adding Machine 





HE new Victor “Six” 
has proved an instant suc- 
cess. The reason is easy to understand. 


Victor “Six” stands alone in the adding machine 
world. Untouched in price,unexcelled in reliability. 

Think of a standard, six-column Victor retailing 
at $75 f. o.b. Chicago! That’s exactly what you 
have in the new Victor “Six.” 

Every selling advantage ison the side of the Victor 
dealer. Same standard construction as the world- 
renowned Victor“Eight.” Same parts,same quality, 
Same easy operation. Adds, subtracts, multi- 
plies, divides. 











Victor “Six” is built on the 

standard construction principles 

that have proved so successful in the 

100,000 Victors giving service throughout the world. 

Today, with Victor “Six” and Victor“Eight”, the 

dealer enjoys a greater opportunity than ever be- 

fore. One Victor in two sizes—one standard of 

quality, and a price range to meet all competition. 

Nochange inourlong-established dealer policies. 

If you have not already done so, write us today, 

now, for full particulars about the new Victor 

“Six”. Victor Adding Machine Co., 3916 No. 
Rockwell Street, Chicago, IL 
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A TYRANT DISCREDITED 


How Berloy Helped Bump 


RADITION—tyrannical taskmas- 

ter of business—told office equip- 
ment dealers last June that Old Man 
Summer Slump was close at hand. He 
bade them heed the warning of years 
gone by. 


Many a dealer listened to Tradition’s 
doleful tale. Why fight fate and court 
disaster ? 


But many another dealer, mindful of 
certain false prophecies of Tradition, 
turned a deaf ear. Old Man Slump 
might be losing his grip. Offices need 
equipment in summer no less than in 
winter, he reasoned. After all, busi- 
ness is largely what you make it. 


Such were the dealers who placed sub- 
stantial summer orders for “The 500 
Series” of Berloy Utilifiles—the new 
commercial file that had helped break 
spring sales records from coast to 
coast. 

As July slipped by, dealer 
after dealer reported that 
summer sales were keeping 
up with spring sales. A con- 
siderable number actually re- 





By the elimination of the 
extension slide, drawers 
in the new Berloy Utili- 
files can be easily lifted 
out or replaced for quick 
transfer of their contents 
—or re-arranged in other 
Utilifiles. 





ported increases over spring 


the Slump Qut of Summer 


MACHINED 
ROLLER 


The*Z' Bar and Channe 
Eliminate Extension Slide 


BERLOY UTILIFILES 


Bristle with Good Points 


Point for point, compare Berloy Utilifiles with any other 
commercial grade file of any price. Fabricated in steel, em 
bellished with solid brass hardu ave and finishes d in standard 
live-green—also — mahogany, oak or wal imut Made 
in Letter and Cap sizes, with or without out ymatic lock 


business. “And August prospects look 
good,’ added one. “Old Man Slump _ has 
taken a bump,” said another. 


With September looming up ahead, dealers 
anxious to better summer’s sales will find 
Berloy Utilifiles a sturdy backbone for their 
fall sales campaigns. “The lowest-priced 
quality file on the market” is more than a 
mere Berloy Utilifile slogan—it’s music to the 
big market that beckons to ambitious dealers. 

Dealers interested in learning about 


the valuable Berloy franchise are 
invited to write for information. 


THE BERGER MANUFACTURING CO., CANTON, OHIO (8) 
Boston New York Philadelphia Chicago 
SS. . .. — om =o 6 SELEY 


BERLOY STEEL FILING CASES 








Horder’s in Important Real Estate Deal. 

[he six-story building and real estate at 201 North Fran 
klin street, Northeast corner of Lake and Franklin, Chicago, 
has been purchased by Horder’s, Inc. This building had 
been occupied by the wholesale department, general offices 
and retail store for several years. The property is 40x150 
feet, the latter on Franklin street, with an extension in the 
rear 40x40 feet. This transaction merged the fee and lease 
hold, and represented $125,000. The company had taken a 
ninety-nine-year lease on the building when it was occu 
pied originally by the Horder business, with option of pur 
cnase¢ 


Air Mail Between Boston and New York. 

An air mail service between Boston and New York has 
been established. This connects with the similar service 
between New York and Chicago. Hartford is a station 
on the Boston-New York line. The rate on letters between 
Boston and New York is ten cents an ounce or fraction; 
between Boston and Chicago, fifteen cents. 

Air mail service was inaugurated July 15 between Phila 
delphia and Washington, D. C., by the Philadelphia Rapid 


Transit Company Mail will be carried daily, except Sun- 
day The 125 miles’ distance between Philadelphia and 
Washington will be covered in ninety minutes. 


Columbia University’s Publishers’ Exhibit. 

The fourth annual exhibit of text and reference books, 
periodicals, etc., held at Columbia University, showed dut 
ng the month of July This exhibit had a modest begin 
ning in 1921 and has grown to be an important factor in 
the summer session of the college. A representative showing 


s made of the output of various publishers as well as the 


three university presses. The exhibit is held in the auxiliary 
gymnasium, University Hall, under the auspices of the 
Columbia Universitv Press Bookstore Alfred Hartog 


Nanage 


Light Wind Cheats “Kayoshk” from Good Finish. 


Geo. E. Fox, of Geo. E. Fox & Company, Chicago, and 

wre the yawl, “Kayoshk, II,” sailed his yacht in the 

annual ruising race of the Chicago Yacht Club Light 
winds at the finish deprived “Kayoshk” of her fine posi 
n iw class The race was from Chicago to 

Ottawa Beach, Micl But three of eight entrants finished 


time limit, due to light wind 
Skipper Fox changed the sail plan of the “Kayoshk” last 
makes the ship handle much easier and 


Sacritice d Spe ed 


Pin Merger Now in Effect. 
announcement was made July 7 at Winsted 
Conn., that the consolidation of the Star Pin Company of 
Derby, Conn., the New England Pin Company, of Win 
the National Pin Company, of Detroit, had been 

is expected that the business of the New Eng 


land Pin ¢ Impany will be moved to Derby the latter part 
The business of the Detroit concern also will 
to Derby he New England Pin Company em 
100 hands, many of whom had been with the con 
l¢ 
il a { 


Acme Card System Sales Meet in September. 
ry \cme Card Systems Company, 116 South Michigar 


Chi Ill., will hold a sales conference in Sep 


cag 


tember Representatives from all parts of the country will 


MM MRK RO EO Coo toa toot atti atotototaataatatot es olooromomuutootatatatutatatamorar karaoke 
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No. 5542 Oak 


Nature Grows the Quality in 


HOOSIER DESKS 


Nature has been kind to In- 
diana in furnishing an abun- 
dance of substantial oak for 
building quality desks. And 
the HOOSIER DESK COM- 
PANY is located in the center 
of this wonder spot. Why 
shouldn’t HOOSIER Desks 
be good desks? With Na- 
ture’s best for a foundation 
plus experienced workers and 
proved designs, HOOSIER 
Desks are “Built true—Clear 
Thru.” Full satisfaction is 
assured. 

If the HOOSIER line is not 
being sold in your city, write 
at once for dealer’s proposi- 
tion. You will find it exceed- 
ingly interesting. 


Hoosier Desk Co., Jasper, Indiana 


No. 5442 Oak 
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Sesqui-Centennial Number of American Printer, 
The July issue of The American Printer was its sesqui- 


' 


centennial number. Text and editorial inserts encompassed 


a century and one-half of American printing nety-one 
editorial inserts pictured the progress of the nation, and 
our advancement in the typographic and illustrative arts 
Designs, plates, composition and printing we tributed 
by many well known typographers, illustrators te mak 
ers and printers, each receiving credit fot : f the 
work It is a monumental number of 1 made 
bulky by the heavy paper stock used for th: t Phe 
volume will be preserved by subscribers as portant 
contribution to American printing histor : ; its 


bearing on the story of our country’s gt 


One copy was bound Roycroftie, with a lk 


presentation to President Coolidge 


The opening text page tells the story of how the Dec 


laration of Independence was first put into typ It of 
absorbing interest to the printer An interesting n 
mentary on the craftsmanship of printer and | rmaker 
of the day is the statement that the printed copy embodied 
in the minutes of the Congress, on file in th brary of 
Congress, is in a better state of preservation than tl 
original engrossed Declaration that was writte! n parcl 
ment 

This document was a great seller in its day | printer 
“dressed” the copy for ready reading, its ( ire 


being liberally paragraphed. 


One of the inserts was contributed by the stat rinting 
bureau at Prague, Czechoslovakia, representing f the 
newer republics at the 150th anniversary cel t 
establishment of our republic. The themes of 1 serts 
are historical, blazoning important periods in t gress 
of the American government, its spiritual achiev nts and 
material advancements in the arts and sciences eries 
opens with an insert dedicated to Leif Ericssor n a 
knowledgment of Scandinavia’s contribution t merica’s 
greatness. Columbus follows, and then appear page after 
page of stirring scenes and striking achiever 
navy and craftsmen in civil life 

Edmund G. Gress, editor of The Amer Printer, 
should find great satisfaction in the manner hich his 
ideas were brought through to fruition, a1 
serts assembled from different cities in s« for the 
sesqui-centennial observance of the birth of t \merican 
government. This July issue is remarkable in that it det 
onstrates the resources of the art typograpl \meri 
even to stone lithographing, and its modert 
offset process 

Acceptance of Furniture Practices Submittal. 

[he Federal Trade Commission at Washingt im” 
has listed sixty-eight furniture manufacturers ha 
declined to subscribe to the trade practice 1 pted 
by the retail furniture trade of New York Cit 
proved by the commission. These rules 
page 73 of the February, 1926, issue of O! \ ances 


The commission says that the rules have 


by 722 concerns, the announcement 
information of the public and at the requ 
rniture trade, who desire to know witl 


dealing.” 


“Sixty-eight concerns.” tl statement 
| } . ; ‘ 
sé S Scribe S t ¢ 
r se ft ( scl se in their <¢ ke gues a d 
eneered furniture is s s placing 
, , 
nscrupu ous dealer the s of deceiving 
; 
Phe st of sixty-eight l s fift ( 
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Get ready for 
“school” bids 





Send for a sample and full details 


ERE is a very fine chance for 
you to get a big (and profit- 
able) order from your local school 


board on school waste baskets. 


Thanks to the perfection of the new 
Cordleyware Waste Basket, you can 
put in a very low bid on a unique 
quality product—a product which 
has no competitor. 

This is why. The Cordleyware 
Basket is made in one solid, seamless 


piece. No scraps can leak out—no 


seams can bulge—no metal can rust 
or scratch or bang—no fruit scraps 
or gum can taint it. 


The Cordleyware Basket is taint 
and odor proof, noiseless, water- 
proof, rustless and virtually inde- 
structible. 


Send for a sample and full details. 
Cordley & Hayes, world’s largest 
makers of sanitary drinring devices. 
12 Leonard Street, New York City, 
OC. Bi 


( ord eyware oo 
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you do NOT now own an Ad- 
dressing Machine, Elliott's 
FREE BOOK—“Direct-by-Mail 
Advertising”—shows you how to 
make money by using one. 





- e - 


' 
oe P you now own an Addressing | 
es ‘ Machine that is SLOWER than 
Pe St 125 ADDRESSES per MINUTE, | 
coe. Elliott will make you a liberal f | 


trade-in allowance for it. 


, 
| you are located in one of the 
SMALLER cities and think you 
can SELL Addressing Machines, 
Desi maybe we can get together. ious 
eo 
ee Write for Complete Information 


oe ELLIOTT ADDRESSING MACHINE CO. 


Cambridge, Mass. 














So ena SPECIAL! 





— 


‘ WANTED Until now the Elliott Addressing Machine Company’s products have 
ped ates onl to take en never been offered the Office Equipment and Stationery Trade as a 
SELLING proposition. Some new and distinctly revolutionary Elliott 








/ 
s ount. — models make this new “small city” Trade proposition especially attractive. 
j 


e territories on 
amperes P. Elliott. 
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Simonds Essay Contest on Economic Topic. 

The fifth of an annual series of essay contests on eco- 
nomics nducted by Alvan T. Simonds, a manufacturer 
of Fitchburg, Mass., has been announced. Prizes totaling 
$1,500 have been offered. The topics elected for the 1926 
essay give marked recognition to the importance of simpli- 
fied practice in the economic life of the nation. The prizes 
are ofltere tor essays on 

‘Saving and Spending as Factors in Prosperity—With 
Special Reference to the Effect of Simplified Practice and 
the Elimination of Waste on the Standards of Living.” 

Mr. Simonds is so convinced that a better knowledge of 
economic truth is so essential that for several years he has 


offered prizes tor essays on economic subjects in order to 


induce people to learn more about the mechanics of the 
world they live in and about thrift that increases individual 
and genera! welfare Che contest is open to “everybody 
verywhere,’ Mr. Simonds states, and will close December 


31, 1926 

The essays are to be in two parts,” the announcement 
states, “the first theoretical, dealing with the economic 
theory of saving and spending and setting up a thesis fitted 


to present conditions in the United States the second, 


applied and illustrating by simplified practice and the elim- 
ination of waste the thesis de veloped in Part | Che parts 
must be so written that either part may be used as an 
independent unit. The essays should be written in popular 
stvle to interest ‘the man on the street,’ the average person 
i well as e tec! cai.” 


the first part, the announcement states, the essays 
popular fallacies as “spending in any 
old way increases general prosperity’; should discuss the 
Hobson thesis that corporations are putting too large a 
roportion of their earnings back into the business. It is 
also suggested by Mr. Simonds that consideration be given 
to “savings as a cause of business depression,” “the work 
man becoming a capitalist,” and “buying on installments.” 
The objective of Part I, it is suggested, should be a dem 
onstration of the proper relationship between saving and 


spending to produce the greatest prosperity under condi- 
tions existing today in the United States 

The second part should apply this thesis “to the fields 
of Simplified Practice and the Elimination of Waste” as 
sponsored by the United States Department of Commerce 
The first prize will be $1,000, and will be awarded for 
1e best essay submitted, consisting of the two parts as 
outlined, and two second prizes of $250 each will be award 
ed for the best essay submitted dealing with each separate 
part [he judges will be selected from experts in eco- 
nomics, business and related activities. 

Thousands of students throughout the country have 
ympeted in previous contests. This year the announce 
ments are being sent to every school, college and university 
throughout the country, as well as to other educational and 
business organizations; while co-operation is being given 
through national magazines, trade and other publications 
arousing interest. Information can be obtained by writ 
ing the Contest Editor, 470 Main street, Fitchburg, Mass. 


New Store Specializes in Portable Typewriters. 


Portable Typewriters, Inc., is the name of a new concern 

which has opened a store at 743 Sixth avenue, New York 
\ 
} 

W illiar Schenenga, for nine years one of the top sales 
met Cor i Type iter Company's New York office, 
ind | Cowen, formerly cashier of the Corona Type 
. ( =? eke office. are active charge of 
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THE PETERS 





Operated by the Right Hand Exclusively---full 
Visibility further increases Speed and Accuracy 





THE ADDING MACHINE 


MADE TO 
MEET THE DEMANDS OF 
BIG BUSINESS 





USERS LIKE THESE REQUIRE 
THE BEST OF EQUIPMENT 


General Electric Co. Johns-Man Inc. 


Penn Mutual Life Ins. Co. 
Publie Ledger Co. 

Mellon National Bank 
Prudential Insurance Co. 
Interborough Rapid ’ Transit Co. 


Union Trust Co., Cleveland The New Y¥ Times 
Atchison, Topeka & Santa Fe Ry. General Motors 
United Gas Improvemem Co. 4 on y ie Ce. 
Budd Wheel Company Un Co. 

Bank 


Ni 
Pedeusl eserves Eats 


Cheney Bros. 
Radio Corporation of 
America 


HUNDREDS OF LIKE CALIBRE 


ARE PETERS owners 











ADDING MACK INE 


PETERS- MORSE MFG. CORP. 


ITHACA, N.Y. J. Se 
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Help Sell — 


_ 
A 













ee 
(0) FIND that our Art 


Metal Catalogs constitute a sales force 
of themselves”, says the head of a prom- 
inent mid-west office equipment house. 
“They are thoroughly representative of 
the finest steel equipment made”’ 
another Art Metal Agent. 

These two expressions are typical of 
hundreds in our files. They are concise é 
summaries of a definite aim in sales co- t 
operation. P 

This array of sales-making literature 
is just one item in the Art Metal plan 
for turning prospects into customers and 
customers into continual buyers. Art 
Metal Agents everywhere find it possi- 
ble to enthusiastically co-operate and to 

realize on the benefits of this plan. 


Art N\eral 


Steel Office Equipment, Safes & Files 


ART METAL CONSTRUCTION CO., JAMESTOWN, N. Y. 
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Salmagu ndi 


| Fifteen Ye: Years Ago. 





Jottings While are Over the Pages 
of Office Appliances for the Month of 


| | ‘ l August, 1911. 
| ill 
. , : 


























g “The Percentage of Profit” was a contribution by Charles 






































A. Sweetland, public accountant. He discussed the means 


- of determining costs, upon which profits are predicated 
6 The Burroughs Adding Machine Company had brought 
© S out a combination of adding machine and typewriter which 


was very flexible in operation. 


D A new candidate for the universal language, “Ro,” was 
| ‘ 
COLOR ERODUCTS proposed by Henry Wise of Cavite, P. I 
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L. H. Martin, then advertising manager for The Glob« 
Wernicke Company, delivered an address, “Ideals in Mer 66 
chandising,” before the Indiana Retail Furniture Dealers’ 


TYPEWRITER RIBBONS baal These ideals were reprinted in the August Br 
TYPEWRITER - PEN & PENCIL issue. a 











1 C. E. Fargo had succeeded Ralph L. Winans as sales 
‘ Cy \.RBON PAPERS manager of the Chicago Shipping & Receipt Book Cor the 
pany. 
REFLEX The semi-centennial of the Sanford Manufacturing | Na 
pany was described, illustrated with portraits of « ers cia 
WRITING INKS+ SHOW CARD COLORS the traveling salesmen and the factory executives cos 
The Strathmore Paper Company was a merge: ees but 
eee Soe Mittineague Paper Company and the Woronoco Pa the 


MACHINE INKS Company. H. A. Moses, president of the Woronoco Paper act 


























































































































Company, was made president of the new organizati 
THESE ARE ALL COLOR PRODUCTS which position he has held to this day. to 
F. H. Morse, now manager of branches for the Wood O 
SOLD BY stock Typewriter Company, was then selling at Detroit, 0 
OFFICE SUPPLY DEALERS Mich., for the Underwood Typewriter Company tha 
~- ’ atk fa Moe 
Indelible. had 
ee “Why did you cancel your order for those fountai boa 
[he fact that our business has pens?” wh 
grown and developed largely, “Because the salesman wrote down my ordet ith a 
over a period of 48 years, is in a era qu 
itself first evidence that super- Swappin’ Siti: ton Sugar and Hog Fat. an} 
ior goods are produced, that H. E. Fansler, sales agent at Chattanooga, Tenn., for ma 
they are sold at reasonable The Deen Abtind Machine Combeny, tock home us- . 
yrices, and that satisfactor usual coilateral after making a sale in the Tennessee moun- ; 
tot to thousands has “a tains. The initial payment was an eleven-pound sack of 
rendered. sugar and a large can ot lard. On his return hon e Mr. 
Fansler sold the sugar to a farmer for a profit of $1.50 on 
Grade for grade price for price, the original trade price. The lard he took home to his 
there are no stationers’ color _— 
products that surpass the A. & The Community and the Manufacturer. 
W. Line. ' fac ) 
That is an obsolete theory—the manufacturer's business 
is entirely his own affair—comments the departme 
manufacture of the Chamber of Commerce of the United 
— as States. The new conception is crystallizing in the rm of 
industrial departments or manufacturers’ councils in the 
| | | activities of local chambers of commerce 
h Ww “The manufacturer,” savs E. W. McCulloug! rings 
il YJ fi r to the community not only himself and his investm«: bi 
Il i ily yp il usually a number of employes and their families who are 
4% Vt Hh also vitally concerned in whether he makes a g 
2 not. He is a large factor in community building His 
jn U a ! failure is often a local calamity, for his business 
| | i} C his own but that of the community as well 
| i! N i “The manufacturers of a city are competi 
in similar lines in every city throughout tl 
they are not likely to succee: irly so we is \ BC 





eee 
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‘—plus a saving 
of one-half in time” 


« 





Mr. Z. T. BRINDLEY, of the 

Erie Lumber Company, Erie, 

Pa., tells why his company 
adopted the Dalton 


66 HY did our company choose the Dalton 

hookkeeping machine?” Mr. Z. T. 
3rindley, of the Erie Lumber Company, big 
wholesale lumber dealers of Erie, Pa., repeated 
the question. 

“It goes back to the 1925 convention of the 
National-American Wholesale Lumber Asso 
ciation, where it was decided that a uniform 
cost system was essential to economical distri- 
bution. A committee was appointed, and, with 
the aid of a nationally known firm of public 
accountants, a cost system was completed. 


“We decided that this would be a good time 
to replace our old bookkeeping methods. with 





more modern methods. Investigating a num- ae 

ber of bookkeeping machines we concluded 

that the Dalton was best adapted to our new Mr. Z. T. Brindley, of the Erie Lumber Company, 
cost system and to our regular work. It also Erie, Pa., tells in the accompanying interview how his 


company uses the Dalton “MULTIPLEX” Commer- 


had the advantage of the ‘touch method’ key- 
vad S ’ . cial Ledger Posting and Statement Machine. 


board, which added greatly to operating speed, 
while the proof tape insured absolute accuracy Cold type cannot do justice to the New Dalton 

“We have found that the Dalton meets every re “MULTIPLEX” Commercial Ledger Posting and 
quirement. It enables us to verify any account at Statement Machine, the Dalton model being used 
any time, and also to render statements the first by the Erie Lumber Company. You will have to see 


day of the month. All this, plus a saving of one- it in action to appreciate all the savings and ad- 
half in time over the old method, makes the machine vantages this new model can bring you. Just phone 
Py co ] ' a wer) 9 * . ~ _-“ 
a very good investment or write the nearby Dalton Sales Agent for a dem- 
* * ; * * * * * onstration. 


‘ 





All these advantages in this one machine 


(1) The machine checks its (4) Easy adjustment for And 
own work, automatically posting credits—no bars (7) The machine is_ sold 
proving that every to remove under a five-year agree- 
amount is posted to the (5) Anyone can operate the ment that reduces main- 
correct account, and machine without pre- tenance to a new mini 
that the total amount vious experience mum, and that absolute- 
posted is correct. (6) The scientific arrange- ly guarantees the ma- 
2) Credit balances, with the ment of the 10-key Dal- chine’s trade-in value. 
date, are printed in red. ton keyboard makes This is the first time in 
3) All work is visible—no “touch method”’ operating figuring machine history 
need to swing the car- natural—increases operat- that such a guarantee 
riage up and down. ing speed 25 per cent. has been offered! 





THE DALTON ADDING MACHINE SALES COMPANY, Cincinnati, Ohio, U.S.A- 


Sales Agencies in all the Principal 
Cities of the World. 
ADDING-CALCULATING » 
BOOKKEEPING - STATEMENT AND ‘‘CASH REGISTER’’ MACHINES 


Agents for Canada: The United Type- 
writer Co... Toronto and Branches. 
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Three marks 
of PROFITABLE merchandise 


1—cA good product. 

2—cA growing demand for it. 

3—CcA quicker, easier way to 
sell it. 


OT many items in a stationer’s 

stock can claim all three of these 
profit-making advantages. 

Even if the profit per unit is small on 

such an article, that profit will quickly 


T’S time to stop talking vaguely about 

“Quality” and get down to brass tacks. 
What is quality in pens? First of all it’s steel. 
The microscopic photographs below show 
why Esterbrook steel has given Esterbrook 
pens a world-wide reputation for smooth- 
ness and durability. 


Now you can show why Esterbrook pens 
are so long-lived and economical. 








mount up into surprisingly large 
amounts. But there are only a few 
products, regardless of price, which 
bring you all these extra values. 


Now you can secure them all in pens. 
Esterbrook pens are meeting these 
three requirements of profitable goods 
in a new and better way. How Ester- 
brook is helping you succeed is ex- 
plained in detail below. 


1—A GOOD PRODUCT 


This scientific superiority helps you sell 
Esterbrooks to the people who want ultimate 
economy combined with exceptional service. 
Show these photographs to your most 
exacting customer. 


Every process in the Esterbrook plant lives 
up to the excellence of this steel. Precision, 
care and vigilant inspection of every single 
pen mean uniform satisfaction to users. 
Esterbrooks are supremely ‘agood product”. 


An Esterbrook Pen 


Shaped and finished with precision 
that requires accuracy to one ten- 





Steel in an ordinary pen 
(enlarged 500 times) 


The black areas (ferrite) and the white 
spots (cementite) are large and irregular. 
That makes it easy for the acid in ink to 
attack the ferrite. In a few hours the fer- 
rite is eaten away and only the hard, 
sharp cementite is left. The pen is jagged, 
scratchy. You have to throw it away. 
Cheap pen — false economy. 


Esterbrook Steel 

(enlarged 500 times) 
See how fine, how evenly distributed the 
particles are! It is this close amalgama, 
tion of ferrite and cementite in Ester. 
brook steel that so thoroughly resists the 
acids in ink. That is why an Esterbrook 
pen stays smooth and flexible all through 
its long service. Esterbrook—true 
economy. 


thousandth of an inch. Esterbrook 
pensare uniformly satisfactory- 
Once a user finds the style of Ester” 
brook to suit his work and his taste, 
he can always be sure of the same 
perfect balance, the same free flow, 
the same weight of line in his 
chosen Esterbrooks. The steady 
excellence of Esterbrooks builds 
repeat sales. 
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2—A GROWING DEMAND 


3—A QUICKER, EASIER WAY TO SELL 


STERBROOK has not been con- 
E tent to scramble for pen sales 
with other manufacturers. The 
Esterbrook idea is to create new 
customers, new sales for you. That 
means more business for sta- 
tioners, not just a fight for your 
old business. 


In an impressive succession of 
pages and half-pagesin The Satur- 
day Evening Post, Esterbrook has 
been stressing the economy of 
fresh pens—renewed often—over 
sputtery old pens. The half page 
illustrated on the right shows the 
originality and effectiveness of 





Fthadalanl 
O"CENS | 


‘Sy 











Now—for the school 
di season! ih 
} This fall, when school business ( 


is heavy, the Esterbrook ad- 


| 
| vantages will be especially wel- 
i come. 4 
8 PY 


ve Supervisors of every great ° 
handwriting system recom- 
mend Esterbrook pens. With 
Esterbrook you satisfy the 
school authorities, and at the 

| same time stock a generally- 
known and wanted pen. Ester- 
brooks thus mean continuous 


La. business. A! 














this great advertising campaign. 





It is raising up new pen custo- 
mers, people who want pens 
often. These customers have 
formed the good habit of buying  Traaninn 
and using fresh pens. | 


This next year three more great 
publications in addition to the 
Post, each of them having over 7 
a million circulation, will carry | & = ane 
this Esterbrook advertising. They | 


will create more Esterbrook cus- 5 onereey i 


tomers in your city. 





A Fis pen- 











You can count on a growing Half Page 


demand for Esterbrooks! 


O take care of this new tide of Esterbrook cus- 

tomers, Esterbrook has devised a new way to 
retail pens which is not only quicker and easier, but 
sells more pens to each customer! 


The new rotary vending stand, illustrated at the 
left, sells a dozen pens at a time. The customer turns 
the cylinder to the right style—no pawing over and 
mixing up your pens. A box, all wrapped and readyto 
take away, comes out instantly,with the flip of a finger. 


Where a customer used to take five minutes of 
your time selecting five cents’ worth of pens, he now 
takes less than one minute to buy fifteen cents’ worth. 
That quick service means satisfied customers, less 
overhead, richer profits. 


The rich olive green stand and the bright scarlet 
boxes make a beautiful and arresting display. 


You can get the Esterbrook revolving stand at a 
nominal cost through your jobber ordirect from Ester- 
brook. Refills supplied promptly, at the usual prices. 


You, too, can employ this quicker, easier, more 
profitable way to sell pens—the third great advan- 
tage of Esterbrooks. 

ESTERBROOK STEEL PEN CO. 


Camden, New Jersey 


Canadian Agents: THE BROWN BROS, LTD., TORONTO 


Saturday Evening Post 
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Something Entirely Different 
A NEW LINE OF 





-P 


BOOKS | 


2900-Line No. 1 Grade 
Brown Whirl Grain Cowhide 


| LIST OF STOCK SIZES 


| ; an lone 























| 


| 
| 








| Cover Size of Ring Size Cover Size of Ring Size 

| No. Sheet & Center No. Sheet & Center 
2901 51%4x3 2-14-4% 2909 814x514 3-14-2% 
2902 514x3 2-1 -4% 2910 814x514 3-1 -24, 
2903 634x3% 3-4-2% 2911 914x6 3-14-3% 
2904 6354x3% 3- 1 -2% 2912 914x6 3- 1 -3! 
2905 74x44 3-14-2%, 2913 11x8%4 3-14-414 
2906 74%4x4% 3- 1 -2% 2914 11x8% 3-1-4% 
2907 7¥%4x5 3-14-2H% 3013 84x11 3-14-2% 
2908 7344x5 3-1 -234 3014 14x11 3-1 -234 





One Continuous Piece of Leather 
Whirl Grain Finish 


IRVING- PITT MANUFACTURING Co. 


A Price Book you have been wanting to show your trade 








Anticipate the Demand 
Stock up on these ONE 
PIECE all leather covers 





CHICAGO 


KANSAS CITY 


Cut from a solid piece of Cowhide 
Soft Flexible Leather that can be rolled 


NEW YORK 
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are organized to work together. The fact that their prod 
ucts are widely diversified does not mean that there can 


he no cohesion or unity, for in the production of all com 


modities there are certain underlying fundamentals to all, 


such as material and labor supply, the training of work 
men, industrial relations, labor-saving equipment, taxes, 1 
surance, transportation, legislation, technical research. 
“The time to make such a beginning is now, for we art 
not only in an age of scientific and mechanical progress 


but the war on waste in industry and business is on and 


those engaged in manufacturing pursuits will be unde 
extreme pressure for more and better produ t at a lowering 
of costs.” 


Long Distance Typewriter in Commercial Work. 


While the electric typewriter operating through telegraph 
or telephone wires 1s not new to the technical field, it 


has but recently entered commercial work The Pep 


perell Company, a New England textile manufacturer, 1s 
using the electric typewriter for intercommunication be 
tween its several plants located in different communities 
Messages are transmitted by wire at the rate of forty 
words a minute The operation is selex tive, a message going 
from headquarters to but one branch, to several branches, 
or to the entire organization. The Pepperell circuits op 
erate from six in the morning to six in the evening 

[The United States Steel Corporation uses airplanes for 


transmitting mail between some of its plants 


The Persuasive Penman. 
Strathmorean (Strathmore Paper Company) “Get 


fountain pen for $2 


50 gentlemen, along with five coupons 
which you sell for fifty cents each to other persons wh 
will send coupon with $2.00 and also get five coupons. You 
see, gentlemen, thus each of us receives a fountain pet 
free,”’ spoke master salesman, Bill Judd. 


It sounded good to Bob Eldred, Will Wilson, Gus Porter 


Ralph Pillsbury and Francis Densmore, each of whom paid 


$2.50 and tried to sell the endless chain fifty-cent coupons 
When last see coupons were being used for cigarette 


House Organ Philosophy. 
Your importance to humanity is gauged not by what 
vou think yourself, but what you can do that wi 
(published co-operatively by the 


Boorum & Pease Company, C. Howard Hunt Pen Con 


rs The Coach 


any and Sanford Manutacturing Company) 


x x x 
Good merchandising is finding out what the customer 
wants, and not placing too much consideration on what 
‘ ‘ . ‘ ‘ 4 ° . 
ne ught t vant laultless Bulletin The Stationers 
| Ose Le ( pa 
Just supposing the average woman was as proud 
her bank account as she is of her charge account.—Ofhce 
Topics Che Baker Printing Company) 
x * 
Real men take a lot of punishment from Experiet 
en g ick for more Sundstrand Bulletin (Sundstr 
Ad \f ( , 
| ] +} r 
. S et the mistakes s 
esc ore te , ‘ ts for ft r () 
( ark & te 
. e long a ¢ t it’s 








FILE BOARDS 


MOUNTED WITH CLIPS 


standard note, letter 





and cap sizes— 
falcon ) 


star 
stay-open 


WITH ARCHES 








complete equipment 
boards, arches, 
indexes, covers, 
perforators, etc. 


RULERS 


For every purpose — school 
and commercial—all kinds of 
edges, brass, steel and celluloid. 


Flexible, single bevel and 
double bevel, all lengths 6 to 


24 inches— 





Packed in picture cartons for counter and 
window display 





— alco 
Stationers LM 


American Mfg. Concern 


Falconer, N. Y. 


¥ 


Se ee 











Se 


ot Serco ox 


ea ES 


NN 











130 


OFFICE 
































A Typewriter Ribbon 
Of Unusual Merit 


The Bucki Supreme Typewriter 
Ribbon deserves your careful 
investigation. Highest quality 
inks combined with imported 
fabrics of finest grade and pro- 
duced by unsurpassed manu- 
facturing processes make for 
ribbons of utmost durability. 
Special grades for special pur- 


poses. 


Supporting Bucki Ribbons, 
Carbon 
Papers a_ valuable addition. 
Satisfactory repeat sales result 
from the pleasing service this 


dealers find Bucki 


paper gives. 


Full cooperation assists 


in 


building a profitable ribbon and 


carbon department. 


THE 


BUCKEYE 


RIBBON & CARBON CO. 


Factory and Executive Offices 


CLEVELAND 
ESTABLISHED 1896 


. 


x 
€ 
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OHIO 
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It's a shame the number of new cars that are scratched 


by pedestrians getting run over.—Strathmorean (Strath- 
more Paper Company). 
* * 
No one’s yet offered a prize for beating a train across 
the crossing —The Gill-O-Gram (The J. Kk. Gill Company), 
* * 
Che only way you can get that which you think you can't 


get is to work for it.—Baer Facts (Baers of Canton). 


* * * 
It's an ill wind that blows a saxophone Art Metal 
Welder (Art Metal Construction Company) 
* * ” 


Naturally, there were more knights in the Dark Ages 

The Latsch String (Latsch Brothers). 
. “2 3S 

Contentment is the smother of invention.—The Office Cat 
(The Richmond & Backus Company). 

Airpost Speeds Engraved Blanks to Printer. 

Recently the San Antonio Printing Company, San An- 
tonio, Texas, had occasion to run a job of engraved blanks 
for a customer who was in a hurry. The blanks were 
shipped by Kihn Brothers, New York, N. Y., by air mail, 
and reached their destination in thirty-six hours. The 
postage was $34.50. As an example of speedy communi- 
cation this is interesting. The convenience of having ac- 
cess to stocks of engraved blanks has been enjoyed so 
long, that we forget the time and money saved because of 
such stocks. If these were not available the time saved 
by the air post would mean but little to the printer’s cus- 
tomer, who might have waited weeks for the engraved 
part of the job to be completed. 

Floral Emissaries by Wire. 

Charles Rogers, manager at Washington, D. C., for the 
L. C. Smith & Corona Typewriters Inc., was at the factory, 
Syracuse, N. Y., on the fifteenth anniversary of his acces- 
sion to the managerial post at the nation’s capital. When 
he went to his room at the hotel he discovered a beautiful 
basket of flowers. Not sensing the reason, he assumed 
that he had been moved and the new tenant of his room 
was listening to the pleasant tidings via “Say it with 
flowers.” Mr. Rogers took the matter up with the hotel 
office and discovered that he was in the right room and so 
were the flowers. The thoughtful, loyal workers at his 
office had sent the blooms in commemoration of the an- 
niversary. 


Talking Movies at Dalton Convention. 


Score one more for the moving picture When _ the 
Hundred Point convention of The Dalton Adding Ma- 
chin¢ Company was held at Atlantic City, it was imposst- 
ble for Harry Landsiedel, the company’s president, to at- 
tend. He had prepared his address, but at t time was 
confined to a hospital. So a moving picture is made of 
Mr. Landsiedel at Cincinnati, showing him making the 
speech. W hile H Grubbs, Vice preside t ot the com- 
pany, was delivering the speech for Mr. Landsiedel, the 
moving picture was shown on the screen—unique means of 
a substitute for actual attendance at the convent 


Czechoslovakia Relaxes epee heer inotar veer 


The Czechoslovak ministry of com rce has issued a 
decree whereby it becomes unnecessary t obtain import 
licenses on a number of commodities Ore t writing 
paper and safes are included in the deer: 

Che American Stationer has been merged with the Office 
Manager, appearing monthly as the American Stationer 


and Office Manager 
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START SELLING 


The Storage Market! 


HERE is no limit to the storage market! 
You can sell Van Dorn Steel Storage Cup- 
etal boards and Wardrobes for use in offices, stores 
machine shops, private residences, public and 
private garages, barber shops, golf and country . 
<a clubs, in fact, everywhere that articles of value 
require the protection of adequate storage. 


Cat Bis Start Selling the 
> Me Storage Market! 


ly). 


in’t 











r. | ee Van Dorn Steel Storage Cupboards, Wardrobes and Storage 
Asa ae Equipment Accessories offer you a quick-selling line which 
k ? ‘er is built right, priced right, and adapted to meet countless 
= oe requirements in countless fields. 
— Where special requirements demand special equipment, 
nail, : Van Dorn Convertible Steel Shelving Units can be exactly 
The and accurately arranged to meet the conditions. 
uni- Get your rightful share of storage equipment sales. But 
ons be sure you start right by selling Van Dorn—the Storage 
“a ) Equipment Line of Big est Sales Possibilities. For com- 
| $0 plete information pertaining to our attractive sales prop- 
e of sition,write the Van Dorn Iron Works Company, Cleve- 
ved land, Ohio, or any of our branches in New York, Chicago, 
call ) Pittsburgh, Washington and Cleveland. 
ved 
the 
ory, 
Ces . 
all a MASTERCRAFTSMANSHIP 
tiful — IN STEEL 
med 
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with 
10tel 
d so 
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an- 
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Ma- 
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the 
om- | 
the 
No. 5620 Two Door 
Style (24” depth). Can i 
be used as a wardrobe Fy 
- as illustrated) or a } 
pd a : storage cupboard by f 
port removing the coat : 
: hanger rod and in- i 
iting serting additional 4 
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‘3002 , | 
CASH PRIZESe 
for Winning Letters : 


We want your opinion on the mighty important subject of “Diversification.” To 

get it, we are offering $300.00 in cash prizes for the best letters on this subject 

As you know, we have been preaching the doctrine ot “Diversification” for a long 

time. We've told you that the day of the merchant who sells only typewriters 

is passing. Present conditions prove it. The most progressive, most pros 

perous dealers today are diversifying—putting in adding machines, calculating , 
machines and all other kinds of business machines. Now we are going even fur to Bs 
ther and offering $300.00 in cash prizes for letters from dealers telling of their ex- 

periences in diversifying. 


Here’s all you have to do to win 


It doesn’t matter whether 





Simply write us a letter and 


. s whi “Diversifica- you write the King’s English - 
tell us vhat “Diversifica There are 23 CASH PRIZES. you ( g’ glish | 
tion” has done for you and Fi ae : . or whether you write a good 
your business. Make any vet goine fo S20R68 in cach; hand. Prizes will be 
suggestions that you wish. second prize is $50.00 in cash; awarded solely on the merit 
State any facts that are in- third prize is $25.00 in cash; of the letter’s contents. They 
teresting. Quote any figures the Swe next best letters win may be as long or as short 
iinem <— ' . iS is ¢ 2 
you care to. Prizes will be $10.00 each and $5.00 goes to as you wish. It is all very 
awarded to those dealers ; simple. 

, s he . the writer of each of the 15 a, ¢ ; 
who can give the most con- This contest is open to ever 
structive ideas and who can next best letters. dealer selling typewriters 


adding machines, check pr: 
tectors, calculating ma 
chines, bookkeeping m 

chines, or other similar bus 
ness equipment. 


The rules are simple 


This contest closes September Ist, 1926. All letters must be mailed to “Diversification.” c/o Reliabl 
W. Washington St., Chicago, Ill. Send in as many letters as you wish, but no more than one priz« 
awarded to a single individual. To assure entire fairness in the awarding of prizes, the following gent 
men have consented to serve as judges: 

John A. Gilbert, Secretary, OFFICE APPLIANCES, 417 S. Dearborn St., Chicago. “Bill” Schulhof, B 
ness Manager, TYPEWRITER TOPICS, 320 Broadway, New York City. Marldean A. Borresen, Edit 
BUSINESS MACHINES, 537 S. Dearborn St., Chicago. A. E. Duffy, General Sales Manager, ADD 
INDEX Corporation, Grand Rapids, Mich. 

his publication will announce the first prize winner and reprint the first prize-winning letter it 

ber issu All other prize winners will be announced tn the November issuc 


prove most logically why it inn of die 
is desirable and profitable for 
dealers to diversify by 
handling various business 
machines. 


contest are 
clearly explained in another 


portion of this page. 








170 W. Washington Street, Chicago 
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Americans who served under the British colors during 
he world war will receive pension checks through an office 
Ottawa. Ont., Canada, hereafter The British ministry 
ens has opened a sub-office there, through which 
e government will take control of the rating and pay 
ent pensions, and authorize medical treatment to its 
yeteral A le 
[hese have previously been discharged by the 
epartm« Idiers’ civil re-establishment of the Cana 
an government at Ottawa, Canada, acting as the agent 
f the tish government, but the growth of this work 
S é S < a chat uv ¢ Che co-operation pre viously 
visting Wi e United States Veterans’ Bureau, however, 
vill ec ( obtai 
[he British ministry representative at Ottawa, Canada 
states tl ile new claims to disability pensions are 
still being received from British ex-service men now resi 
lent in he ted States, the time limit for entering such 
laims wi be reache in the majority cases, and 
ints ¢ nder British regulations, no claim may be 
nsidered s made hi seven vears he date 
discharge August 31, 1928, whichever is the 
arlier This applies not only to new claims, t also te 
laims additional disabilities arising in men who are 
have e¢ receip pension 
This does not apply to Canadian ex-service men—only 
British imperials By that is meant men who served 
der the British flag and not in the Canadian forces, but 
Englis re zat Ss 
Merchandise Expedition to Kara Sea. 
\ tra r edition to the Kara Sea has been arranged 
Lond goes including typewriters and stationery 
| hips will sail from London and two from Hamburg, 
ibout ugust | These will meet at Tromsoe Part of 
expedition will go down the Obi and part down the 
Yenese Phe tal value the cargo to carried will 
e ab © 600.000. about forty per cent being from Great 
Britai nd the remainder from Germany, Czecho-Slovakia, 
\ustria and Included in the cargoes of these ships 
uc paraffin, lead, zinc and other metals, paper 
the ne er indus machinery for timber mills, 
Is, ag It machine chemical goods various 
kinds, t ned goods On the return journey goods 
the value f about £200,000 will be carried They will 
sist ] lly of flax, hides, wool, oil cakes and hair 
m the © listrict, and timber from the Yenesei, 
itn lantity of graphite, which is obtained fron 
Kureik iver Phe rews will be entirely Britis! 
d-N nd the ships will belong to those cour 
Slang as Sometimes Slung. 
give vou a trial as my stenographer, but 
pe se slang Che last girl we had here was 
gre ) int to spill a little dicta 
I ber up i vitl 
‘ ew nto the da i 
' { 
Inclusive Practice Sentence 
\ Post has succe [ 
va i it i sente € J 
7, ruck m re 
~ gz 4 settle 


Au 


st 


OFFICE 


Service for U. S. Nationals of British Colors. 


TARO SES 


133 





More Profits 


from featuring maps 


OW is the time to plan on getting 
your share of the big Fall business. 

The opening of school is not far away. 
Globes and atlases will be needed! 
Salesmen planning their Fall trips will 
need new pocket maps, auto road maps, 
and the many commercial maps pub- 
lished by Rand M¢€Nally & Company. 


Stationers featuring these nationally 
known products are supported by an 
extensive advertising campaign in the 
leading magazines read by the best 
trade in their home communities. 


Get added sales from this long-profit 
linethattakessolittleof yourtime! At- 
tractive window display material and 
convenient mapracksare furnished free. 


Write for full information 


RAND M®NALLY & GOMPANY 
Map Headquarters 

Dept. H-204 

ark Street 270 Madison Avenue, 

Chicag New York 


Los Angeles 
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Here’s 
a Peach 
of a Chair Cushion 


that’s got it on anything else you have ever seen 
for appearance, comfort and value. The cover 
is made of real velour vulcanized on live sponge 
rubber an inch thick Always the subject of 
favorable comment. “Belongs” in the best 
offices. Hundreds of office people have long 
wanted a cushion like this. Size 16'4"x1734” 


Try a sample order of Sunruco DeLuxe Chair 
Cushions Fast sellers a big profit on each 
one Send the coupon below for prices 

















Sunruco Flexible Blotter 


Pads are about the neatest thing in a long while 
Made of smooth rubber, they lie flat on the desk and 
neither tear nor cur! Soap and water easily restores 
their original beauty Colors: chocolate black, green. 
Individually packed, each with colored blotter com- 
plete Two sizes 12”x19”" (smooth corners), and 19” 
x24” (Morocco finish corners) Attractively priced 


Ask for quotations 














The Sun Rubber G., Barberton, Ohio 


Please quote us dea yr on Sunruco Chair Cush- 


ions and Blotter Pads 
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Change in Pioneer Machine Stand Company. 66 
The Sherman-Manson Manufacturing Company, 1445 | 
West Austin avenue, Chicago, Ill., was incorporated in 


July, succeeding the Fowler-Manson-Sherman Cycle Com e 
pany, manufacturer of tubular stands for typewriters, 
adding machines and other office devices Che original 


business was established about 1895, in the hey 


bicycle. The business diversified with the growt 
office machine field, and the manufacture of bik es has 
been discontinued several years 

The Sherman-Manson Manufacturing Company 


corporated with capital stock of $60,000. It has acquired 
the interests of the late Wm. B. Mannierre in the Fowle 
Manson-Sherman Cycle Company, and will continue the 
policies of the old company, known for its 
dealings with the trade Che officers of the new pal 
are: Clarence B. Mitchell, president; Walter P. Chambers, : 
vice-president, and head of the W. P. Chambers mpat 
railway supplies; Preston Boyden, secretary, att 
Taylor, Miller, Dickinson & Smith; directors, the for ing 
officers and Victor Peterson, of the Central Gla Com 
pany, and Wm. H. Mitchell, secretary f litchell, 
Hutchins & Company, investment bankers. B. W. Salvage 
who has been manager for the Fowler-Manson-Sherman 
Cycle Company, continued in the same capacity th the 


Sherinan-Manson Manufacturing Company 


Sundstrand Establishes New Territorial Limits. 

Che Sundstrand Adding Machine Compar kford, 
Ill., has established district managers at important nters 
who will handle the work formerly execut: 
visors.” The territorial organization unde: 
rangement, with names and addresses of distt 
is as follows 

District No. 1—Dean S. Patton, district manag 231 
East Forty-second street, New York, N. Y.; Ma Ne 
Hampshire, Vermont, Massachusetts, Rhode Is! 
necticut, New York (Eastern half), New Jers 
vania (Eastern half), Delaware, Maryland 

District No. 2—Albert E. Cobo, district manager, 235 
East Grand River avenue, Detroit, Mich.; hig 
Indiana, Pennsylvania (Western half), New York 
half), Virginia, West Virginia, District of Col 

District No. 3.—J. A. Davilla, Jr.. 420 Camp st t, Ne 
Orleans, La.; North Carolina, South Carolina, Kentucky, 


Tennessee, Louisiana, Mississippi, Georgia, Flo Ala 





bama 

District No. 4.—B. F. Richardson, 217 Madis venue, 
Memphis, Tenn.; Memphis, Tenn., agency, Arka 
sas, Colorado, Utah, New Mexico, Oklahoma, 

District No. 5—H. E. Williamson, district manager, 412 
West Eighth street, Los Angeles, Calif.; Cal Vas! 
ington, Oregon, Nevada, Arizona, Vancouver 





District No. 6.—J. R. Morrison, district manager, 523 
South Dearborn street, Chicago, Ill; Illin \ 
Missouri, Iowa, Minnesota, North Dakota, Sout cota 


Nebraska, Montana, Wyoming, Idaho 
District No. 7.—All of Canada which is « per 


Horder Plantation Described by Mobile Pape. 
The Mobile Sunday Register of June 27 pri 

iption and four half tones showing 

EK. Y. Horder, Chicago stationer, at Magnol Springs 


“E. Y.” is credited with having expended 


SA 


and money in reclaiming a primitive tract of ind 
making a fine estate of it. A creek running through t 

estate has been cleared of stumps and snags, a! ; now 
a fine trout stream. The Register holds Mr. Horder as an 


exceilent example for other Northerners to 
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“Give usa Fountain Pen Desk Set 












Ball-and-Socket Action 


an exclusive Parker idea 


enables you to lay pen flat or 
the base within the holder 
stand it upright. or tilt 

in any direction that ts hand 





lest This cannot be done 
with any other Fountain Pen 
Desk Set 





F-3-13— Double Oval 
Base, Carrara plat« 


giass. 2 Parker Duc 


fold Jr. pens 


black, 1 p ain black 
complet« ) 
F-7-17 Same ba 
with 2 Parker Ove 
size Duofold pens, 


red and 


Double 





the Pens will lie Flat!” 


r 





The World demanded— Parker responded 
And better still—with Parker Duofold Pens 


25-year Points—Non-Breakable Barrels 


HE above message will flash the announcement of the new Parker Desk 

Set to the writing world in color pages in August and September issues 
of The Saturday Evening Post, Literary Digest, Nation's Business, and Life 
—reaching over 20,000,000 readers. 

It will start an avalanche of demand for Parker Desk Sets. For the public 
will be quick to recognize that the Parker Desk Set with Ball and Socket 
Holders is entirely different and far superior to anything on the market. 

Here are just a few reasons: 

1. Retail prices range from $7.50 to $35.00 for complete sets—pens, bases and gift boxes. 


2. Ball and Socket Holders with self-adjusting tension permit pens to stand upright, tilt or 
lie flat—thus no accidental blow can harm pen or tip over set. 

3. A safety seal holds the pens firmly and prevents ink from drying out. 

4. Desk Set Pens are interchangeable with pens in dealer's regular stock by merely trans- 
ferring tapered tip from one pen to another. Hence you can always suit customer with 
point, size and color of pen desired — you don't lose a sale — you need no heavy invest- 
ment in Desk Set Pens 

If you want to be among the first to cash in on the profit making possi- 

bilities of this new Parker line, send your order in immediately. 


THe PARKER Pen COMPANY, JANESVILLE, WISCONSIN 
NEW YORK * CHICAGO * ATLANTA * DALLAS AN 18c 


PX 


Duofold Desk Sets 


* OFFICES AND SUBSIDIARIES: 
* TORONTO, CANADA * LONDON, ENGLAND 


People can choose any Parker 
Pen in the dealer's pen case—any 
point or cowr—and be’ll change 


itover to a Desk Pen in a twink- 
ling. This can be done with the 
Parker Pen sea 

















Attractive Gift Box 

. comes with all Parker Sets 

D-3—Carrara plate giass bas« 

with red and black Park« 

base, Carrara | Duofold Jr. per omplet 

Parker Duofs ’ of 

nd t k piair D-7—Sar use with Park Double 

te Duofold pen.s ompo 
t arn r 


pe 
rok pe a Be 
te 817.0 



























| 





on-Breakable Barrels 
ropped 3000 feet! 








The Pilot’s Letter 


June 16, 1926 
Th iarker Pen Company, 
Janeaville, Wisconsin 
Gentlemen: 

At 4:10 P. M. yesterday | took off in my Yackey 
plane from Checkerboard Field, with a Parker Over- 
size Duofold Pen in the cockpit beside me, and 
instruct ons to drop it from an altitude of 3000 feet. 

I circled the fic. Until my altimeter told me I 
had reacned the prescribed height, then I picked up 
the Pa «er Duofold and leaning over the side, I let it 
go. | hated to do it—it seemed a shame to crash such 
a big. tine-looking pen 

A few minutes later I made a landing near my 
starting point. The crowd that had been watching t' is 
test swarmed toward me over the field. The pen | ad 
landed on hard ground and had been picked up. ‘lo 
my great surprise it had not been damaged in th 
slightest by its 3000-foot drop 

I always thought the Parker 
Duofold was the best pen made, 

and now I know it. 


alta, Ladldlome 

; CA o 

" Signed with the PARKER that 
dropped 3000 feet 









FTER keeping it secret from the 

public for a year, we are now 
going to tell the world that all Parker 
Duolold Pens and Pencils are made 
of “Permanite”—our non-breakable 
material —lustrous, beautiful, and 
light in weight. 

And we're going to prove it in a 
big, dramatic way, by such tests as 
this 3000 foot drop from an aeroplane 
which the Parker Duofold withstood 
—to be featured in a double page 
spread in cclors in the August 21 
issue of The Saturday Evening Post. 
Subsequent ads in The Saturday 
Evening Post and other leading mag- 
azines, also 147 newspapers, and 161 
college papers, will feature other tests. 

These actual tests of our “Perma- 





NEW YORK * CHICAGO * ATLANTA * DALLAS * 


Rich Black 
aod Gold or 
biack-tipped 
Li cquer- red 


To be Announced August 21 
With a 2-Page Color Spread in 


SATURDAY EVENING POST 


WISCONSIN 
SAN FRANCISCO * TORONTO, CANADA * LO ' 


THe PARKER PEN COMPANY, JANESVILLE, 


Red and Hack 
Cotor Commun , 
Reg. Iraue Mork 
U.S. Vat. Office 


With Luchy Cicrve Feed 4 he 2 Year Point 


Duofold jr. $5 


































THE 











nite” barrels will prove far more in- 
teresting and convincing to the public 
than any guarantee against breakage. 

When the public learns about 
Parker “Permanite” Non-Breakable 
Barrels, the demand for Parker Duo- 
folds will be greater than ever. For, 
without this added feature the writ- 
ing world has already pronounced it 
the greatest value ever offered by a 
pen manufacturer —as is attested by 
a sales increase of 435% in four years. 

Alert dealers will want to be cer- 
tain that their stocks of Parker Pens 
and Pencils are adequate to supply 
the increased demand. Better check 
your stock now and place an order 
now for the models and points ' 
needed to complete your assortment. 
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NDON, ENGLAND 





Lady Duofold $5 
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\. B. Rothacker, Security dealer in Wilmington, for a 


a vear 
The second prize, of $50, was won by Howard W. Pike 


of R. F. Clapp, Inc., Albany, N. Y. He is also a new man, ACCO N 50 
having joined the sales force of Mr. Clapp a few months oO. 


eae ee Greatest Punch Value 


securi! g the largest number ot new accounts in the c« 
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Socuaty am Stage Lively = Contest. 





During howil each year tl sales organiza 
the Steel Sen pment Corporati ye Avenel, N. J., 
is a sales contest Fach year the dealer sales during The Every Office Punch 
April have exceeded the volume of the corresponding month 
! lerable figures Chis year’s c 


ot the past and set a new sales 
test will be the seventh and it 


x Vea S 
qually gratifving results will ensus 


prize inners ot the April contest have just b 

ed in the Ju issue of the “Security Salesman.” 
They re s follows First prize of $100 was won by J 
Bavard al f Wilmingto1 Del., a comparative newcomer 
1 the office equipment field. He has been associated with 





Fourth prize, $25, was won by Dan Bruce of the Paci E ff d 

Desk Company, Los Angeles. Mr. Bruce is a former actor ver O ere 
Fifth prize, of $25, was taken by Ralph H. Backus of th: 

Richmond & Backus ¢ pany of Detroit 


E. R. Bell of Tuscaloosa, Ala., won a prize of $50 for This punch answers the de- 
“““ mand for a punch to do all 


July ody ingen Market at a " | office punching — every office 


Office ere displayed at the America 


—_— _— Chicag uring the Ju market, by seve needs one. 


Che othce furniture items were displaye 
ehold furniture 


ome as mers" By a unique arrangement of 


__Ariel Cabinet Company, Pers, Ind» Room 1010-—Small | canter matics gene ue rn 


vderate price line, and especially gt will quickly perforate a hole 
"Charles, E. Mowrice in charge. | OF holes, accurately centered, in 
“dioplay of ofice chairs, this ex. | See On ee 
! The punch has brute power 
Sheboygan, Wis, Rooms 1411- ——there 1s no fine measuring or 
cure SS~S«S dd Justing—it will give years of 
prep aseieg delightful use because it never 
low Dixon, president, in charge. | needs to be serviced. 
. Wee ene You will enjoy selling it — 
ey Tu eee, Your customers will enjoy using 
it. 


ass., Send for circular and prices, or 
f Windsor chairs, i see page 21 of our new catalog. 


Cadillac, Mich., Room | American Clip Company 
senold tables on view. { Long Island City, N. Y. 


ec ee = ACCO PRODUCTS 


Superior, Wis., | FOR SMOOTHER OFFICE OPERATION 
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Stampings 


from steel, brass or alum- 
inum; send us your blue 
prints. We have prices 
that will interest you. 


BOLTS and RIVETS 


Steel and Brass 


CUSPIDORS 


Brass and Steel 





ao 
MAT ; x-C0 
DETROIT ~ 


1500 Beard Avenue, Detroit, Mich. 


SALES REPRESENTATIVES 


THE ASSOCIATED STATIONERS’ SUPPLY CO., Chicago, III. 
BRUSH BROS. - . 258 Broadway, New York, N. Y 
ERNEST WALLACE 444 Market St., San Francisco, Calif. 
PHIL. F. WEBSTER P. O. Box 873, San Antonio, Texas 
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(Dealers Find Profitable Locations near Bourses Abroad— 


Continued from page 37 
arcades in Milan are put up on account of the he 
sun These arcades, always in the neighborhooe 
various exchanges, make excellent spots tor opening 
typewriting establishments or office appliance shops 
here that the provincial will put in his waiting tim: 

In Lille the tradesman is nothing if not enterprisit 
one shop the show window is full of loose-le 
Every move in the system of bookkeeping 1s sh 


great diagrams which make the efthcient business 


that he must not go back without entering and findi 


| 


all about it. for the ancient bookkeeper is a thing 
past Books are no longer kept by hand 
flourishes that looked so well but which took 
tim Certain books must be bound and star 
are typed with an American bookkeeping machin: 
pense can be stood, otherwise handwriting its still 
Other books need not be bound until full although 
are strictly numbered. These can be filled in 
nary machine with a tabulator Che whole displ 
encouragement to use the loose leaf ledger 

Another shop goes in for a card-indexing disp 
contines its efforts to that. 
sem-oftice and semi-drawing room turniture favored 


north of France manufacturer who bears in mind 


that his wife may want to use his ofhce as a second draw 


room, if he lives in a flat in a congested district 


display of one type of article only is certainly very efi 


just as a window filled with traveling typewriters and 


ing else is more interesting and attractive than a med 


of different kinds of typewriters. Somehow the one 


show is regarded as more distingué, more what the Fr 


consider anything connected with an office should be 


Notable in Lille and Roubaix is the fact that onl 


best lines of goods are seen in the show windows. ( 


lines may be run inside, but the impression gained 


the best is good enough for the textile manufactur 


Several American firms are represented, also showin 


there is a brisk demand for American goods in spit 


the tact that French typewriters are advertised in tl 


Another will go in for 


y 
4 


papers at much lower prices. One make—turned out 


converted munition works—comes as low as 1,500 


trancs, which, when the rate of exchange is taker 


account, comes very cheap indeed. The converted 


tion works naturally was able to turn out machines 


first investing capital in machinery, everything 
hand, and the conversion of the machinery was 


Chis accounts for the low prices—now noticed for th 


1 


time—and that would appear to indicate that the 
agreement between American and European type 
companies had come to an end \ British mac] 
at a somewhat lower figure than the standard An 
machine, may also have had something to dé 
sending down of prices | 

standard make from the States with a long and ve 
reputation could be had for the same price as a 
machine or a national machine that was practically 
the choice fell on the American make Nothing 


wrong, it was felt, and if they all cost practically 


it was best to get the oldest brand Now, he 
prices for a machine of one sort or another var 
indeed, things are different, although conditions 
may account for the very evident prosperit 
representatives t Americar rms n this 
Another factor, of course, is the flourishing 
the Irench textile trade \s dress tashions 
ereat wes are ft re ( iterials 
Mmiate i I stened wit i es ¢ s 

ea ( tice ft u tis u 

w s ] red t i é ew ( 


Evidently, as was foresee 
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THE 
RUBBER THE 


SULPHUR 





95% Selected Rubber, 
5% “a hur, and — 


00  Gyorience 


Thats the complete formula for the manufacture of Hodgman 
Live Rubber Bands .. A B C stuff, almost . . until you come to 
the experience part .... 

Experience . . Trained Brains . . Same man supervising the band 
calendar that ran it 23 years ago... Another man has been making 


good bands for 17 years... . and still makes ‘em good! 
Knowledge . . skill . . unduplicated experience . . ! Supported by 
selected materials and proved Hodgman formula . . . . Bound to 


keep your customers happy with Hodgman Band quality . . 
Yourself with steady Hodgman Band business and increasing 
The coupon — of course! 


Hodgman#¥ Bands 


Ww" ent OO no enn en enn en 


oa 
HE GRASS GRow > Hodgman Rubber Company, Framingham, Mass. OA7 \ 


AROUND HIS CouPon | 























TRIM IT ow THe ) 
DoTreD 
om at ) Send us SAMPLES and PRICES on HODGMAN BANDS ! \ 
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Efficiency 100% 





Can be maintained in keeping visible records 


By using CESCO VISIBLE RECORDS in BOOK FORM—10,000 records cat 
be kept on the desk within arms length. They are compact and can be taken 
anywhere for reterence or locked up in the safe at the close of the day, thus 
giving maximum protection for your most valuable records. They eliminaté 
costly equipment, such as, cabinets or trays. They are easier to use, speedier 
tt operate and save needed floor space Write for interesting d 


aescriptive 


literature. 


AGENCIES AVAILABLE 


Progressive dealers with specialty salesmen, or other selling organizations who are alive to the 
possibilities of Visible Records in Book Form are invited to correspond with us regarding 
agency arrangements. 


THE C. E. SHEPPARD CO. 


272 VAN ALST AVE. LONG ISLAND CITY, N. Y. 
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means typing ane 


salesman in northern France or southern Belgium are in 


some wavs better than those in the capitals of these coun 
tries themselves. Whereas things are always on the move 
in the capitals, there is a tendency since the great war for 
cities in the provinces to take on greater importance thar 
those capitals. In France and Belgium, as in Great Britai: 
the provincial newspapers are becoming more important 
than those in the capitals for certain lines of news. This 
decentralization which is proceeding very rapidly in many 
countries uld not be lost sight of by the trade. Whereas 
in pre-war times it was the great ambition of a dealer to get 
» lare ministry or other public office, thes¢ 
stitutions are cutting expenses today and a big order to 
a tactor ma eS 4 re advantageous The head of the 
factory 1 liscuss discounts more eagerly than the mat 
it the ministry, but his trade is 
well rth looking after all the same 
— Trade Fair This Month. 
zig Trade Fair which opens in August offers 
convince! evidence t the recovery of Germany and Eu 
il since the war. More than 13,000 exhibitors 
, and some 200,000 buyers from all parts 
t ll p ibly be in attendance The fall fais 
will be | from August 29 to September 4, 1926 
few vears the fair has become international 
i haractet \lthough Germany is naturally the largest 
exhibitor re than a score of countries, including Ame 
700 important exhibits of their latest 
Buyers are attracted from more thar 
tv countries The growing interest of America in the 
Leipzig ir is shown by the fact that more than 1,500 
buvers f the Lnited States have annour ed their inte! 
housed in upwards of 100 permanent 
rably in size and architectural p1 
tensio1 th those of other world expositions. It has bee 
7() vears and | ] gy ex 
‘ ies of the ( Che dist 
et of floor sj ire ré 
sentat every ] e of the industrial lite of mode 
Gert Several ntries, notably Austria, Italy and 
Russ! special buildings to display their produ 
( ide f an elal ( 
H é ke part in ea t livis S 
es, the : and graphic industry, office su 
l vare, foodstuffs, agricultural ma 
ng articles, chemical industries, musical 
supplies v e larg 
Kur ¢ the 
00 exhibits The « vit 
t Cl ble 1 \me | I ti > 
‘ ped to such pe eine 
us to under iny Europea 
‘ ¢ Vaves | c lv | 
¢ ill ittra Ar 
yuvers It fe 
it Leipzig and er data 
2 Trade I al \ i r 
Ne ,' \ ( 
Schwartz Buys Baldwin Store. 
,s member of the Kansas ] ) 
A< ‘ . } : ¢ +h BRaldwit trees ‘ Ant 
K 


Thus the prospects of the 
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Announcement 





The assets and control of the FOW - 
LER-MANSON-SHERMAN 
CYCLE MFG. COMPANY, until 
recently the property of William R. 
Manierre, now deceased, have been 
acquired by a group of Chicago 
business men 


The manufacture and sale of ‘‘Ideal” 
tubular stands for all sorts of office 
machines will be continued and 
expanded 


The company has been re-organized 
and incorporated, and will hence- 
forth be known as 


The Sherman-Manson 


Mfg. Co. 


1445-1455 W. Austin Ave. 
Chicago 
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The above marks are your pro- 
tection in the Index Line. 


They represent years of expe- 
quality, and service which 
have been given the Stationers, 
Bookbinders, and Loose Leaf Trade 
by our concern. When ordering be 
sure that you are receiving goods 
with these Trade Marks. If unable 
to obtain them in your city call upon 
us directly. 


rience, 


We are at your service at all times. 


G.J. AIGNER 


&CO. Manufactures 


$21-523 W. MonroeSt. —————, 


Chicago, ales 











aes 


Titles en 


ers for Stationers and cae 10 


il Ly Stam ere 


> Aiqner's Patent Cut Index Strips (3446) 





or Loose-Leaf Systems 
Labels for Law Work 
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No. 334 Office Chair Action 


manu- 


Some chair 
facturers have taken 
a 
direction by using an 
all steel chair action. 


step in the right 


This means 


and better 


greater 
strength 
finish with less weight. 


Make sure that your 


chair actions are 


right and will 


have no worry about 


you 


your chairs 


MADE UNDER OUR OWN PATENTS 


COLLIER-KEYWORTA CoO., 


GARDNER.MA€ASS.,U.5.A. 





Industrial School Outgrowth of War Heroism. 


‘ j 


“What you did was the greatest thing accomplished 
any private soldier of all of the armies of EF 
said Marshal Foch, decorating Sergt. Alvin ¥ 
Croix de Guerre, with Palm. But the victories 
not so dear to that Tennessee mountaineer 
conquest of education for the youth of his state 
The world has heard of his achievement in t! \rg 
Forest, where he captured over a hundred | 
vates and officers within the German lines, a roug! 
them across no man’s land to the American lines, deliver 
them to a “looie,” and reported for further t Phi 
story 1s told in detail in “Sergeant York and H Pe ‘ 
by Sam K. Cowan (Funk & Wagnalls Compar 
Following this exploit Sergeant York received the i 


decorations, the acclan 


allied 


French people, ovations i 


of the armies, 


America upon his return fr 


= 


1 upon him, and many flatteri 


service; gifts were showered 


offers made that would permit him to capitalize 


larity won by his distinguished service. Thr I] 
“kept his feet on the ground,” with ever a tl 
mother in the Tennessee mountains, and the lass back 1 
who awaited his return 

To the end that my people of Pall Ma 
C oun md the boys and girls of this m 
ma the liberating influences and educ ! 
rca, / ere fented n é,. I dedicate this institu 

its perpetuation, and seek support from th , 
ui bmg with the great need.”’—Serge l 

F. F. Harris, assistant manager at Chicag ( 
ters Ink Company, had opportunity to : 3 \ 
at his home in Tennessee a few months 
back tidings of an educational project the \ 
Industrial Institute, located at Jamestow ( 
of Fentress county It les close to the ( \ 
tucky State line, thirty eight mules fr ! { 

earest passenger railway Not a promis 
school, so far from rail transportat:on! 
York knows his Tennessee; he brings 
pupils 

The Institute is incorporated under the | 
and includes on its board of directors 
eminently capable of directing the Institute to the est 
service The Institute has about 1,400 acres 
land. Through it passes the New York higl 


1 Mall Che land is ty 


from Jamestown to Pal 





region, making it a demonstration of the 
which can be grown in the mountain regio1 } 
ber abounds; the so‘l is sandy loam, « 
grown most of the crops typical of the state 
purpose of the Institute to provide a good g 
tion at a monthly expense to the student $20) 
comprising room, board, tuition and ineide 

Che immediate needs, for which nds 
uted bv friends. are for the following (; 
to house 100; boys’ dormitory, to house 1 
hall, to accommodate 400 students; mode 

il vit silo for dairy ere stock ine 

nd farn products supe ende s i ‘ 
tages hitec required These utldings 
n every spect, without t 
I id to the | d . ‘ st ( 
cl ¢ 1 plemie ts \ 

he ilatie or k¢ < 

the Ir 1 iS pla ‘ if e st 
culture gher cultural t t 
| ite Cw s dest eC t ect é 
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HE New Model 6 Remington- 

Noiseless,withfour-rowstandard 
keyboard, is justly called “‘The Super- 
Standard Writing Machine,” because 
it renders a kind and character of 
service entirely beyond the range 
of any typewriter of standard con- 
struction. 

This latest Remington-Noiseless 
machine performs with the very 
highest efficiency every productive 
service required of a typewriter. It 
has every standard operating feature. 
It is notable for its light touch, swift 
and easy action, the uniform excel- 





The Super-Standard Writing Machine 


lence of its product, and its capacity 
for manifolding work. And in ad- 
dition to all of these advantages it 
confers on every user the priceless 
boon of quiet. 

Business efficiency and human 
nerves unite in their present-day 
demand for noiseless typewriting 
and the New Model 6 Remington- 
Noiseless is the one and only writ- 
ingmachinewhich supplies thisneed. 

We will gladly place one of these 
machines in your office, for exami- 
nation, without any obligation to 
yourself. 


Remington Typewriter Company 
374 Broadway Branches Everywhere New York 


Remington Typewriter Company of Canada, Limited, 


68 King Street West, Toronto 














NEW REMINGTON-NOISELESS 


With Four-Row Standard Keyboard 
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The Point 
that Writes Profit 
For You 


There have been good pens 
before—their points prop- 
erly tempered, giving 
smooth writing and endur- 
ing life. 


But now comes 





She 
CARTER PEN 


with its Osmiridium point. 


QOsmiridium (osmium and 


iridium combined) is the most enduring and the most 


satisfactory pen point metal. 


It insures you a smooth 


writing during the entire lite of the pen—and a Carter Pen 


leads a long life of service. 











MORE THAN A NAME-I¢° 


WRITING INKS 
FOUNTAIN PENS 


SATION AND A TRADITION 





CICO PASTE 
MECHANICAL PENCILS 
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' 
layground for tourists seeking beauty of scenery and 
relaxation in the delightful coolness of the Cumberlands 
Contributions of money for the establishment and main 
tenance the Alvin C. York Industrial Institute may be 
sent to t Institute at Jamestown, Tent Readers wl 
desire further information regarding the project, its off 
ers, ¢ ( secure a booklet on application to the Inst 
tute It wil be a kindness to send Stamps tor postage 
[he booklet contains a map showing the location of James 
tow! n the York highway, and its relation to the important 
The — Book. 
Metall Manufacturing Company of Aut 
Ill.. has gotten out sales sade which they call The 
Tumbo | ecause it is 111 inches wide and 18% inches 
: higl It contains 16 pages. The cover is a rich mottled 
green stock ith gold lettering on black The book is 
tended as sales manual for the use of dealers and sales 
etco steel cabinets and tables 
; The first page gives a history of the company and a 
' turé t t plant at Aurora The company says “This 
book ts mplete sales manual of the Lymetco line and 
shoul reserved for tuture reference The chart o1 
he last page will reveal many of the countess pone | WW RCM YOU Camnna 
uses for Lymetco steel cabinets and steel tables in additio 
: to those enumerated in the body of the catalogue.” t W hi t 
E lhe re pages 1 ke possible the presentation otf very O as ing on 
larg ts illustrating the different items and full descry 
tive material with careful attention to the different , you will find much to interest and entertain 
struct itures the equipment The catalogue lists —many a pleasi g prospect and plenty of 
: the interesting line f wardrobes. starting out with th healthful diversion. The stationers and office 
lu-dor ing illustrations and plan drawings of this line outfitters selected an opportune time for the 
' and sketches of its various uses. A single door wardrobs convention ; late September shows Washington 


bi the \\ 1 or 1s ils lescribed with equal particularity . at its be t and the period from the 20th to 23d 
vs an article on the Desk-hi cabinet with illus offers you a worth-while program. 


rations ving how t is used as an adjunct to the desk 
1 


a . ae i aaa cs THE HOTEL LA FAYETTE, situated on 
( ne executive, als now 1 ay be used in the 1ome . 
Next ks “ a Sixteenth street at Eye, N. W., is a 10-story, 


s the Counter-hi cabinet, carefully illustrated 
fireproof building, modern in every detail. 





with halftones, its uses pictured and its construction out 
; ’ ane All rooms are outside and have private bath; 
lined by means of line drawings. Full descriptive matte 
St ges re es many have parlor in connection. In furnishing 
uiccompanies all these illustrations. Similarly treated ar ; , 
; ; ' and equipment, in training of staff and in 
1 the various storage and filing cabinets made by the Lyor . 
} te a : management, the thought of perfect service 
; Meta lanufacturing Company, tables, etc., etc. , 
: s : ; has been foremost 
lhe last page 1s a very comprehensive chart with sus 


products. The advantage of superb location is yours 
' when staying at THE LA FAYETTE. Its 
Hall Buys School Book Business. main entrance is on Sixteenth street, the finest 








; W. A. Hall has taken over the school book business « residential thoroughfare in the capital, with 
I R. Ca of Augusta, Kansas, and has joined the St. Johns church adjoining and La Fayette 
kK. B. D. A square across the street. About a block away 
is the White House—the theaters, the shop- 
= — ping and business districts are but five min- 
Birth Day S utes walk, and it is 
Master John Wallace Lauder. 
ne and one-half pound youngster, undertook the job of nh y ee oc S 
nging great cheer 1 Mr. : Mrs. A. W Lauder 
cee te ke a a ee ee from the Stationers and Outfitters 
Stat rd n Metallic Manufacturing Company) is e1 Co 
a SS ee | nvention Headquarters 
Dixon's Has Another Mueller. for reservations, write or wire 
‘Mr. and Mrs. Chas. P. Mueller, Chicago, Ill, wet HOTEL LA FAYETTE COMPANY 
dade: ee 1 of a bab jE Oh early in Tuls . 
Th. Sere ; , ‘ 7 = a re ee oe Sixteenthandf yest NL ,W ashington, D.C. 


ae UNDER THE SAME MANAGEMENT: HOTEL CHATHAM, 
for the pencil department of the Joseph Dixon Crucible 48th STREET AND VANDERBILT AVENUE, NEW YORK 
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THIRD Type of Current Binder 
Ring In the New! 








TheAlDCO 
FLEXION EXPANSION 
CURRENT BINDER 


one leaf to 1000 leaves 


DEALERS SEND FOR CATALOGUE 


W.G. LLOYD COMPANY 


626 S. CLARK ST. CHICAGO, ILL. 


Accounting Devices Company 
W. G. Lloyd Company 
Consolidated 
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In the Good Old Summer Time. 


An Editorial by Charles P. Garvin, Sales Manager, F. S. 
Webster Co., Boston, in “The Webster Way” for July 


here It took a lone tim 


Well, 


it's 


summer's 


finally landed and there’s heat enough 


This is the time of year that you pull out last 
look it 
would do just as good as a new one, wear it once, and ther 
the old Palm Bea: t all 


haul it out of the mothbal 


' ; 
hat, over, figure out that if you had it cleaned 


buy a new one. Then again, 


what it used to be when you 


but, oh boy, it sure feels good when the old iT tart 


beating on the pavements, and you feel 


li] } 
mKe you d K ¢ 


1} ¢)} 


have a suit with an air lining inside and © | 


of ice 


isn't too hot to think ar 


the 


Anyway, summer's here and it 


I am thinking or trying to, with inadequat 
been provided with for the 


to 


that I have purpos 


work this weather \ 


little 


‘gins to get hard 


have to force yourself a bit Everybody thinking 


swimming, ball ¢ 


neckties, good times 


Suits, 
socks, 


and 


about vacation, bathing 


woods, the ocean, fancy bright 


but work, here I am, a regular hard 


everything 
boiled egg and killjoy, talking about work, when the sun’s 


shining, the trees are green, the flowers are 


} lectr 


world offers a justifiable distra 


old 


have 


everything in the 


Nevertheless, have got 


business the wheels 


business has got to go on, we got to eat. at 
can't have the new straw hat 


the beach or 


we work, we 


berries or the trips to vacations 
to work to produce enough to provide the wher 
The the think and to do 
here's only one way that take a vacation a! 
that to 


harder after y 


summer's time to 


we cal 
work a little harder betore 


1s 


and 
a littl 


tron 1s going to keep our records even 


Casyv, 
that the [ 
What I am 


every orgvanizatl is 


and acation so 


at is this Every single person in 


to the other fellow’s va 


be 


lf a department is undermanned because som: 


got to contribute something 


otherwise there isn’t going to any vacatior 
est. it su ‘ » 


keep tl news 


thev are ¢ 


ple are away getting a much needed fr 


rest of the people in that department to 
When the others back, 


shoulder the burden in order tha 


top notch come 
be 


the 


vlad to little extra 


the load for them will be 
Nature. Che 
buy food fifty 


and all 


his 


carried 
Mother 
to 


fellow who 


same thing applies 


his fling at 
We've 


rent 


have 


in sales got two week 


vear and pay and taxes the other 


therefore, if a salesman expects record 


cent, it is up to him to get two weeks’ business in tl veek 
before he gets his vacation and two weeks 

week after he gets back If he is too weak to d 

he hasn't the structure of a real salesman 


like the cle 1Cc¢ 


Let's keep the wheels going, play 
| 
i 


ue the chance, and each and every ne 
best we can, no matter what our position is 
ess, by irrving a little of our abse rothe 
while he enjoys himself and make it possi 
vy to go away with a clear mind and yw 

as to wl at 18 going to } ippe« \ ( ( ¢ 
make it possible for him to come back a1 
iught is if as ill the es Is ¢ t 
sale s gl t te WOrTK irder the . 

the ilesme ire vett gw the t \ 
pl ce sii 1] vork harde the sut rie vi 

gy, so that he can enjoy S v all e! 

Nie it Lu s e the most 
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» 
An Interchangeable Platen 
The L C Smith is the only standard Changing platens is only a matter of a 
tice machine with an interchange- few seconds—any operator can do itt. In 
able platen. This feature is of special all there are seven different styles of 
value in typing cards, carbons, orany platens, one for every type of work. This 
| work requiring a harder writing makes the 1, C Smith the most widely 
surface than the regular correspon- adaptable typewriter on the market, a fact 
dence cylinder. worth emphasizing to office managers. 
t 
' a ————_— 
IN THIS UNION THERE IS STRENGTH 
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NATIONAL ASSOCIATION NEWS 


information Concerning the Activities of the National Association of Stationers, Office Outfitters and Manufacturers 








OFFICERS: 


E. H. Sell, President, Columbus, Ohio; Charles Garvin, First Vice-President, Boston, Mass.; Nathan Saltzman, Second Vice- 
President, Atlanta, Ga.; Fred P. Seymour, Third Vice-President, Chicago, /ll.; Albert H. Childs, Treasurer, Chicago, IIl.; 
Leo F. Johnson, Auditor, Tampa, Fla.; Fletcher B. Gibbs, General Manager, 403 Conway Building, Chicago, /ll.; Mortimer 
W. Byers, Secretary and Counsel, 41 Park Row, New York, N. Y. 


REGIONAL GOVERNORS 
James T. Towhill (The R. M. Pound (Pound & 


James T. Towhill Com- Moore Company), Char- 
pany), Boston, Mass. lotte, N 
William N. Stewart (Stoll 
Blank Book & Station- oan oe Se 
Company), Trenton, 
NS pany), Toledo, Ohio 
Woodson P. Waddy (The Cc. J. Nachtigal (The Globe- 
Everett - Waddey Com- Wernicke Company), Chi- 
pany), Richmond, Va. cago, Ill. 





REGIONAL GOVERNORS 


Arthur J. Walker (Farn- George E. Horne (George 
ham Printing & Station- D. Horne Book Store), 
~. Company) Minne- Greeley, Colo. 
apolis, Minn. 1 «fs 

William Schmiederer (Bux- Witem J. oe oe & 

Berden Company), Spo 
ton & Skinner Printing kane, Wash 
and Stationery Com- e = . 
pany), St. Louis, Mo. Joe E. Harvey (West Coast 

W. Neill Stewart (Stewart Printing & Stationery 
Office Supply Company), Company), Los Angeles, 
Dallas, Texas. Calif. 


SECRETARY'S OFFICE—4! Park Row, New York. GENERAL OFFICE and INFORMATION BUREAU—403-405 Conway Building, Chicago 
Next Annual Meeting Will Be Held September 20-73 at the Mayflower Hotel, Washington, D. C. 


Commercial Furniture Division Program. 
Schedule of Events at the Coming Meeting of the Com- 
mercial Furniture Division of the National Association 
of Stationers, Office Outfitters and Manufacturers, 
Washington, D. C., on Tuesday Afternoon, 

September 21. 


Following is the proposed program of the joint con- 
ference of the Commercial Furniture Division with the 
retailers, wholesalers, manufacturers and field men: 

The meeting will be opened by President E. H. Sell, 
who, after preliminary remarks, will turn it over to Otto 
R. Geuther, Marshall-Jackson Company, Chicago, chairman 
of the Commercial Furniture Division. 

The meeting will open at 1:30 with community singing 
led by Charles P. Garvin of the F. S. Webster Company, 
first vice-president of the Association, Boston, Massachu- 
setts. Singing will be followed by prayer, when the meet- 
ing will be called to order. After remarks from Mr. Sell 
and Chairman O. R. Geuther, the nominating committee 
for chairman of the division for the ensuing year will be 
appointed 

It is planned to have the foregoing business finished by 
2 p. m., at which time Ed. Pierce of Pierce, Inc., Hartford, 
Connecticut, will present an address on the subject, “Lines 
Carried, Financing and Financial Structure of a Retail 
Business.” Following Mr. Pierce’s remarks will be an open 
discussion until 2:35, when Charles M. Marshall of the Ivan 
Allen-Marshall Company of Atlanta, Georgia, will speak 
on “Perpetual Inventories and Stock Control Systems.” 
The discussion of this subject, it is planned to have con 
tinue until 3:10 when C. A. Netzhammer, sales manager of 
the Northwestern Furniture Company, Milwaukee, will talk 
on “Selling Management.” This subject will then be 
thrown open for discussion, after which Mr. Netzhammer 
will speak on “Window Displays,” using a number of 
interesting slides to illustrate his remarks. After discus- 
sion of the foregoing subject, Carl M. Schutz, sales director 
of the Browne-Morse Company, Muskegon, Michigan, will 
present a sales meeting demonstration. 

At 4:50 p. m. the election of an executive committee 
will take place, with adjournment at 5:00 p. m. or there- 
abouts. It is to be noted that the time quoted in the 
above program is Washington city time 

Inasmuch as the Commercial Furniture Division is one of 
the most active, important and useful divisions in the 
National Association, it is hoped that there will be a large 
attendance of dealers at this session and that much of 


suggestive benefit will result from the address and discus 
sions 
New Officers of Pacific Northwest Stationers 
Association. 
At the meeting of the Pacific Northwest Stationers’ As 


sociation held at Vancouver, B. C., June 24, 25 and 26, 
the events of which meeting were reported substantially 
in the July issue, the following officers were elected for 
the ensuing year: 

C. R. Griffin, Trick & Murray, Seattle, Washingtor 
president; J. B. Benson, Aberdeen, Washington, vice-presi 
dent; E. J. Chapman, Helwig-Chapman, Portland, Oregon, 
secretary, and Adrian Pembroke, Salt Lake City, Utah, 
governor of District No. 11, to succeed William J. Ortel 
of the Shaw & Borden Company, Spokane, Washington, 
who desired to retire after two terms in the offic: 

The following chairmen were appointed: Furniture 
Division, James Ball of Portland, Oregon; Stationery Divi 
sion, Mr. Hawley; Engraving Division, Mr. Georg 


The next convention of the Pacific Northwest Stationers 
Association, which is substantially the eleventh distri 
will be held at Seattle, Washington, probably in June of 


1927, the date of the convention to be announced later. 


was decided to hold not only the next convention at Seattle, 


but all subsequent conventions of the association in that 
city, it being the idea of the members that Seattle is the 
most central point in the district, a city which is most « 


veniently accessible to the largest number of member 


Exhibits at the Convention. 
Merchandise exhibits at conventions of the National As 
sociation of Stationers, Office Outfitters and Manufacturers 


are not very old, but even the experience already gained 
has been valuable. It is believed that the exhibits next 
month at the Mayflower hotel in Washington will surpass 
in kind and quality those of previous conventions. The 
exhibition room is off the main hall and close to the big 


room where the principal meetings will be held 

\rrangements have been completed and space allotted to 
the different exhibitors, a list of whom (it is expected vill 
be available for publication in our next issue. 


Bedeviling the Post Office Pen Again. 
“That fellow Holloway is the most able writer I have 


ever known.” 


“What has he ever written?” 


“Nothing much, but I’ve seen him write with a post 
office pen!’—Wall Street Journal 
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CAPTURED IDEAS 


A thought is of little use until it is put to work. 
The Mimeograph is an efficient means of capturing 


the current thoughts of the business day and quickly 





disseminating them, that they may serve high purpose. 
It is the rapid duplicator of all kinds of form letters, 





bulletins, blanks, outline drawings, etc. This important 
work it does accurately, neatly, and without the need of 
any especial skill. In the privacy of the office the work 
may be done under personal supervision, without chance of 
“leakage.” Several thousand clean-cut copies it will easily 
deliver every hour. And the cost is small. Our current 
booklet, sent freely upon request to the A. B. Dick Company, 
Chicago, will give you some idea as to how the Mimeograph 
is putting thoughts to work for thousands upon thousands 


of business and educational institutions throughout the world. 


MIMEOGRAPH 


hg. 
MINESSXAPH|=m 
: % eo ee 
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“For the work of the world” 
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a CHICAGO display room 


Teas 
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vy 





og 
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“When you re in Chicago don't fail to visit our 
salesroom at the Linco_n Plant —2739 West 
Chicago Avenue. Yes, sir, finest, most complete 
display room of its kind in the United States!” 


Think what it’s worth to be able to say that 
to a big customer, Chicago bound— 


And know that, whether or not you accom- 
pany him to the Lincotn Plant, he'll be taken 
care of hospitably, and your interests looked after. 


Worth something, isn't it, to be part of an 
organization that has such facilities for helping 
you clinch your biggest sales? 


Old Lincotn dealers know from profitable ex- 
perience. Our newer dealers are quick to find 
out the value of their LincoLn connection in terms 
of bigger sales and wider margins. 

SS 

To absorb more of the spirit with which we 

do business, send for the latest issue of our 


unique magazine—THE LINCOLN LINE. 


COMMERCIAL FURNITURE COMPANY 


2739 West CHicaco AVENUE, CHICAGO 
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O) ()reers Experience joo)" 
: Lies Behind 19937 a 


Our Products 1994 | 





-And YOU Profit 
by this Experience 


OUR PRODUCTS ARE 
MADE TO MEET YOUR 
EVERY REQUIREMENT 


ARBON PAPERS for Pencil, 

Pen, Typewriters, Billing Ma- 
chines, and every other school and 
commercial use. 


RIBBONS for all makes of Type- 
writers, Multigraphs and other 
mechanical writing or reproducing 
machines 
Let us know your wants. We 


carry every known requirement 
Our organization is at your service 


Samples and Prices on Request 





for for Southern 

GREAT BRITAIN EUROPE 
Our new London The service ob- 
factories are now tainable at this 
thoroughly branch is in itself 


equipped a complete unit 
Put it to a test 


Address Address 
COLUMBIA COLUMBIA 
Ribbon & Carbon Ribbon & Carbon 
Mfg. Co., Ltd. Mfg. Co., Inc. 

22 Bush Lane Via Donatello 19 


London .¢c 4 : 
England "— 




















Ribbon & Carbon Mfg. Co., Inc. 
69-71 Wooster Street New York, N. Y. 
Branches Throughout United States and Abroad 
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Frank A. Weeks Retires. 
Frank A. Weeks, head of the Frank A. Wee 
facturing Company, 93 John street, New York, N 


retired from the business after many vears 


with it Over fifty years ago, A. A. Weeks, 
Frank A. Weeks, bought out the firm of Bliss & 
bridge, at which time F. A. Weeks became ass t 
his father in the concern which was known as t \ 








FRANK A. WEEKS 


Weeks Manufacturing Company \bout 

\. A. Weeks died, after having retired from act 

iness, however. About twenty years ago Mr. Weeks 
formed the Frank A, Weeks Manufacturing ( 

which has been operating since that time until 


retirement from active management He remai 


as a stockholder and chairman of the board ot 
George C. Bogel. who has been associate 

Weeks and his father for the last thirty-five years 

president of the company. E. J. Huott, well k: 


glassware trade, is the new vice-president ar 
manager, and K. D. Huott, for many years Mr 
private secretary, has become secretary ot 
which will be operated under the same name a1 


ing to the same policies as heretofore, manufacturing ane 


distributing the Paragon brand of stationers’ g 
calendars, the “Bunch-of Dates” calendar 
prodt 

t i 


Alvah Bushnell Company Celebrates 50th Anni- 
versary. 
The Alvah Bushnell Company, manuta: 
oid” wallets and “Vertex’ le pockets, is 


fiftieth anniversary this veat 


They decided to hold a real birthday part + ting 
fact, two parties, one tor the ofhce tolks 

on Tuesday, June 22, at Atlantic City, a 

Thursday, June 24, for factory employes at Gr 


Park, N. J. On each of these days the fact 


Arguments wax warm as to which was best 


has narrowed down to “George,” the office 

addition, representing the office, and Charles fF: ist 
in@ tortyv-Six vears of service with the compan 

ing the factory “George” wants to call 


the play-off as soon as possil 
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Ep) SlobeWernicke 
THE DARD 


EXCELLENCE 


The Giant’s Secret 


GOOD many years ago a young reporter stormed the gates of 
the great Andrew Carnegie—and was admitted into the presence 


of the man whose minutes were measured in dollars. He came to ask 
Carnegie’s secret of success. 


“I have been successful,” said the Steel Magnate, “because I hired men 
who knew more than I did—thank you, goodbye.” The interview 


lasted a fraction of a minute but in that time the entire success story 
of a world power was told. 


The “canny Scot” knew how to buy! 
Materials, methods or men—the secret of successful selling is correct 
buying. Today—buying has become a science. Whether it’s bees wax 
or bottles the man on the other end of the purchase not only has a well 
conceived idea of what he wants and how much it should cost but he 


is informed upon the materials and workmanship which enter into its 
fabrication. 


The fact that wherever business is transacted and office equipment is 
required—Globe-Wernicke products predominate—is a striking evi- 
dence of 1926 Buying Knowledge! 


Each year the Globe-Wernicke dealer proposition has become just a 
little more profitable, a little more substantial and a little more helpful 
than the dealer expected. Today, G-W dealers value their franchise 


more than ever. Many of them who are selling G-W products today 
started back in the 70's 


There are some inviting franchise openings waiting for alert dealers 
Write—now 


The Slobe-Wernieke Co, 


CINCINNATI, O. 
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“THERE—Jim, is a REAL Installation!” 





Seasoned business men appreciate the intimate knowiedge of filing and finding details, 
the perfect regard for space value, and the time and labor economies G-W Dealers are 
able to put into their installation. 

G-W Dealers have at their command not only a product aged in efficiency but a service 
born of years of practical contact with business problems. Such a source of information 
has proven mighty valuable to G-W Dealers. 

From steel uprights, built with the “276,000 trip” tested drawer slide, to visible index 
cabinets, with the all metal card holder,—there is no more economical customer-building, 
prospect-selling equipment on the market today—and your prospects know it. Globe- 
Wernicke has taught them to know the G-W standard of excellence. 


She Globe“Wernicke Co. 


CINCINNATI, OHIO 
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$5.00 or $50.00 Profit 
—Which? 


Every card index file customer that comes into your store is a $5.00 
or a $50.00 prospect. He is interested in the simplest, quickest and 
most economical method of finding information. Whether it’s a box 
file or a Visible Index—matters not—he wants economic filing 


The G-W Visible Index—sells him an idea that will build more 
profits than box files, and here’s why: 


1—" Life everlastingness." G-W §5—Holder manipulation. Simplest, 
Visible Index is all metal—from practical mechanical method 
case to card holder. known for inserting card holders 

2—-Easier to see—The firm, die-cut, 6—-The Special Signal — Offsetting 

metal base of the G-W card holder The most practical and positive 
insures positive and uniform title plan of signalling a card or group 
margin exposure. is G-W offsetting method. 
No interlocking. The metal card 7—Both sides of cards—visible. The 
holders line up automatically — easiest, quickest method known 
no interlocking, no positioning — for posting or reference. Cards 
no adjustments. lay flat—up or down! 

4—Card manipulation. In less than 8—For auxiliary cards. G-W regular 
TWO SECONDS a card is snap- metal card holders hold, one, two 
ped into the G-W metal card or three records—and their size 
holder may vary! 


Seeing is believing.—It is only fair to your prospect to let him have 
the opportunity to spend his money to the best advantage. 


Write for the G-W Visible Way Bulletin—it will show you some 


interesting profit possibilities. 


She Globe“Wernicke Co. 


Cincinnati, Ohio 








oo mpanaper™ 


7 EERE SRR EEIMIT T= SH ee 


eicbidhiaih oie 


OFFICE APPLIANCES 157 





NEW! 


‘**It’s the slickest paste package 
ever put on the market—”’ 





Le Page’s new Spreader Paste 
is taking paste users by storm. 
Great for school, office and 
home use. 





Selling faster than 


we can make it! 


UST try a tube of Le Page’s new Spreader Paste and 
you'll realize why all classes of paste users have so 
enthusiastically endorsed it. Pick the tube up—hold 
vertically like a paint brush—and spread. Over the tube’s 
mouth is a patented, flexible rubber tip, which forms the 
spreader. When you start spreading, a small slit in this 
rubber tip opens, allowing just enough paste to come 
through. Stop spreading. Slit closes. Can’t leak. That’s 
all. Works better than a brush. Spreads like the 





human finger. 
~ 







Spreader } > . . . . 
E j It’s the handiest package ever invented for paste or muci- 
PAST ok ; . 
——EE_ lage. No cap to unscrew or lose. No brush. No water 
: , . to supply. No drying up. Seals itself when not in use, 
Free Counter Displa . a5 ! 
. ittead Clean to handle. Operates with one hand. Handier than 
e container of each dozen tubes of jar, screw-cap tube. ordinary spreader tube. water-well of 


Page's Spreader Paste opens up into 
ittractive display carton as shown 

Provides individual display for cents! 

h dozen tubes ind no bother to set = sa é . 7 
Vakes a small space on your counter tubes. Order today. Use the coupon 


RUSSIA CEMENT COMPANY 


Dept. W-1 Gloucester, Mass. 
. 
LE PAGES 


Spreader 
PASTE « icpaces 


GLvE 


stiff paste, liquid paste or mucilage. And it sells for 10 
Counter display shown to left free with each dozen 





ises of 12 dozen each, No. 99 


RUSSIA CEMENT CO., Dept. W-1, Gloucester, Mass. 
«x at $16.20 gross, subject to 


leiicin caseaaical 



































It's the 


MONGOL” 
that sells, 
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Marchant President Visits Eastern Points. 
loseph H. King, president and general manager of the 
Marchant Calculating Machine Company, spent the month 


of June in the east, principally at the New York sales 


ERED OT TLIC L AMEE NLS 9” 














M King reports t during the rst s onths of 
Q?6 | . S rt in any previous s months 1 
th s of existence 
Another Remington Portable to the Pole. 
It is recorded that a twin of the Remington portabl 
tvpewriter which a mpanied the “Norge” under Amu 
sen to the North Pole went with the Byrd Arctic Exps 
dition to King’s Bay, tr whence Commander Byrd made 
his flight by aeroplane to the North Pole. The machi 
was a part of the equipment of the Commander's shij 
“The Cl tier ind was used not only f ews stories 
and correspondence, but also for writing manifests, weathe 
reports d particularly r writing the ship's log, wheren bd 
gregh prcgeeatin . = An Entirely 
a 
Becker Again an Executive. New Line 
[Typewriter men will be much interested in noting the 
fact that Neal D. Becker, a prominent New York lawyer f D kb 
forme! president of the Hammond Typewriter Corpora O es Ss 
tion, has entered the printing field as president of the 
Intertvpe Corporation at 1440 Broadway, New York City, 
rs of the only rapid slug composing machine Myrtle has redesigned and im- 
antune it te said Ghat fhe linotres sad proved their entire line of desks and 
sm ; ong important newspapers chairs, making them heavier and 
fo Bi altindi 1 Sects wi my Se more highly finished than they were 
ce ft of directors of the Intert , in the past. 
Com] 
( thie new agcomiment the Editor and Pal \ new all metal drawer locking 
_— | ty 3 savs bss device has been employed and it 
ihr | Maat een a prominent figure it . works like a charm. Unaffected by 
: oa 0 legal circles. Outside his private time, moisture or moisture. 
val é larlv well k is 
Several numbers in Walnut have 
been added to the already extensive 
line of quartered Oak and Mahog- 
any so that now you can secure 
from one source, quality desks to 
meet all requirements. 
Write for any further information 
desired 
MYRTLE DESK CO. 
HIGH POINT, N. C. 
New York Warehouse 
in charge of 
J. WALLACE 
Pier 21, East River 
b tis ( ( 
e ky Inc.. an orga R 
the Near |} 
r the Sch g 
‘ veneral of ‘ ho 7 d 
Gas . 192? 
Ge d { ( niversity 5 Becke 
act New York ( 07. | 
24 1 dent the H I t 
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PATENTED 





FILE-FITTING 
TRAYS 


Have been immediately adopted every- 
where in preference to old style, inflex- 
ible card filing methods. 


They please your customers and fill 
each individual card index requirement. 


They are an every-day profit maker, 
sell easily and develop repeat business 
because they are so absolutely sensible 
and fill a long felt need. 






PATENTED 
Nov. 14, 1922—No. 1435351 





HAVE YOU RECEIVED NEW CIRCULARS 
AND DISPLAY CARD ? 





Grand Rapids, Michigan 











Parker Family Returns from Foreign Tour. 
Mr. and Mrs. George S. Parker, and daughter Miss 
ginia, returned to Janesville, Wis., July 18 
around the world which was started October 27, 1925 
Parker, while still suffering from the effects 
received in an accident in Ceylon, is abl 
cane or crutches. It is but a 


recovers fully 


This circumnavigational tour st d 
including England and Italy Thence to Ex 
sarcophagus of King Tutankhamen was 
the relics were fountain pens, working 
which is used today. King Tut would ha 


own a “Duofold.” 

Ceylon was visited after the tour of Egypt. O 
months were spent there, and Mr. Parker 
to make a complete tour of the island 

Mr. Parker noted that the situation in India 
proved over the conditions when he was last thet 
Colombo the party went to Singapore, and 
Burma and Borneo; thence north to Shanghai DD 
the unsettled conditions in China, the Parkers 
the Yangtze river, having several exciting exper 
the way 

\fter leaving China the party went to Japa O 
return to the United States they embarked 
vessel which carried Wells and Evans, the round-th« 
travelers, who finished their record tour in July 

Mr. Parker made about 2,500 feet of film with his 
picture camera, and his Janesville friends will enjoy 
tour with him when the films have been prepa 


pre yecth mn 


Mr. Hoover Notes Large Increase in Manufactured 
Exports. 
“The most significant thing in the year’s statistics 


continued heavy increase in our exports of finished 


factures,” says Hon. Herbert Hoover, Secretary, | S 
Commerce Department. “These were substantially 

cent greater than the vears before. It is this class 

ports upon which depend the general business activity 


the country and the efficiency of our export manage 
Exports of machinery and vehicles, the most typical ¢ 
in this class, increased by nearly 30 per cent lr} 
automotive products alone increased faster here 
also a considerable increase in exports of lumber a 
wood manufactures, and of paper, as well as of cl 

and many other manufactured articles, including the « 
group of such articles classed as miscellaneous i 


eral statistical grouping.”—-New York Times, July 15 


Indiana Cash Drawer Co. Completes Addition. 
The new addition to the Indiana Cash Drawer ( 
factory at Shelbyville, Indiana, has now been 
and occupied, comprising 18,000 square feet of floor gs] 
The entire plant is equipped with a sprinkler syste: 
a new dust collecting system has been installed I 
machine is driven by an individual motor and eve: 
venience for moving material from one department 
other has been installed. A 300-foot railroad siding 
into the plant, permits of convenient unloading and k 
of material and finished products in carload lots 
In addition to manufacturing cash drawer cabinets, w 
are sold under its own name, the Indiana Company 
nishes cash drawer cabinet equipment used with all 
very few makes of combination adding machine and 
graphic register cash drawer combinations 
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PORTABLE || ACCOUNTING 
TYPEWRITER || MACHINES 


WStandardizing with Remingiam 
means typing cHictency 


Wi, 6 tren, is exactly the right Remington for every writing pur- 
a pose. Only Remington can offer the typewriter user such 
fi complete typing service, with all the resulting advantages of a 
single responsibility for each and every requirement of any kind 
of business. 

There are standard Remingtons for general typing and wide 
carriage work; the Remington-Noiseless where quiet is desired; 
the Remington Portable for personal use; tabulating Reming- 
tons; vertical adding Remingtons; and the complete Remington 
| Bookkeeping Machines. 

















(\ Let our representative make a survey of your requirements and 
recommend a Remington equipment that will establish new 
standards of efficiency for your office. No obligation will be 
incurred. Write or phone the nearest Remington branch office. 


REMINGTON TYPEWRITER COMPANY 
374 Broadway, New York 
Remington -made Paragon Ribbons a 
oad Seal Carbon Papers rer pa ren 
always make good impressions 





Remingt Il ypewriter Company of Canada, Lred., ¢ King Street, West, Toronto 
I is , 


ington 


TYPEWRITE EVERY PURPOSE 








EVERY PURPOSE 
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© ADD-~TO > 


SBC TrTLONS 


The Invincible Add-To Sectional Line is the best line in 
the world to sell to the man who doesn’t know just what his 
hling requirements are going to be. There are units for 
every filing need—all of them interchangeable—and they 
can be put together in neat battery formation as easily as chil 
dren build blocks. As to price, Invincible Add-To Sections 
are well within the reach of all. Still there is the usual profit 
margin for dealers with the assurance of repeat business. 
\vailable in both letter and cap sizes in all finishes—Mahog 
any, Walnut, Oak and Olive Green. Hardware is brushed 
brass finished. Drawer 
units operate on rollers. 
Write us for catalog and 


prices. 


INVINCIBLE METAL 
FURNITURE CO. 


Manitowoc, Wis. 


New York Chicago 
R. Orthwine E. E. Blankemeyer 
343 W. 26th Street 1517 S. Wabash Ave. 


Les Angeles 


Matt. M. Corbett, 420 South Spring St 


At the ft is A battery of 
ed a con lo Sectior 

ple selevtion of trating a «dé 

Ada-Ti Sections section cupboar 
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Mr. Simler on Extended Trip. 
Henry Simler, vice-president and general manager of t 
American Writing Machine Company, Newark, New Jet 
Se has bee! Visiting several branches ot his company » 


His trip includes a visit to many of the Middle Wester: 
fices, the Pacific Coast and the Southern branches 
Are you interested in 
Paul Hildreth Forms Advertising Agency. trade doings can 


Paul H. Hildreth, advertising manager the Rand Kar 


de x Bure ill iT d asso 1ated companies, has ents red the new 

general advertising agency to be known as Adams, Hildreth GREAT BRITAIN? 

& Davis, Inc. Mr. Hildreth is president of the agency, wit! 

M. Wayne Davis, vice president, and Alexander H. Adams jn 

secretarvyv-treasurer. The agency 1s organized under New If sO, there 18 only one 
ork laws with a capitalization of $100,006 ; ° 

y K \ tl i Zat n I $1 VOU way of keeping abreast 


Mr. Hildreth has been well known in Buffalo advertisi ; of the times and | t 


circles for many years. He was in charge of the Ran 

Company's advertising for a long time prior to the merget is by the re gula r 
of the Rand and Kardex companies. Upon the co lids ° 

sion of the Sesdhing: Giaibinh 6k <miA Mani anid tile ome monthly receipt and 
tems, Mr. Hildreth took over the direction of the advertis ] f h 

i and publicity departments of all these companies POSusS S t a 


came 


M. Wayne Davis, vice-president of the agency 


, A tt 
Rand Kardex Bureau from the Safe-Cabinet company 
Marietta, Ohio Prior to the consolidation, Mr. Davis was BRITISH T 
the advertising manager at Safe-( abinet and enters the 
gy expec;ri 


ency with an extensive merchandising and selling 


ence, as well as an intimate knowledge of advertisi 


H. Harvey will be associated with the age ° 
account executive. Mr. Harvey is ‘alt known among But —a monthly journal 
ilo advertisers, having been advertising manager of ‘th for the Stationery and 
enterprise Oil Ce It ind previously served as assistant e 
enctisina ieuiehing adi di a ane Allied Trade whose 


poke ae Pratt & Lambert. Inc... and the Beaver B re editorial pa ges are 
i eee oe Pe ae unique for news, in- 
Ibert Scrivener in charge of the layout department struction, originality 
aden ae yes and general interest. 


I ( ke \ \ c lalize 1! * 
d is vell S e preparati 
S 0 eC ¢ gene al pu ( \ 


I e A d Encyclopedia Q2¢ 4 
S ¢ tion oft th vell k \ Sta 
‘ iN ance 1 the | te states a 
~ i} lished | Cie 
I Company, 80 Mat ine, N 
Y ( ili i i ( ( 
S cs S ils a d ( t l r 
1 names 
S ’ , go j he Ce 
kk i nst | 
I g sectior 
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“Qualitybilt”™ 


Announcing 
the improved 


QUALITY PARK ENV. CO 


VERTICAL 
FILE POCKET 











Pat. Applied For 


With light colored back ¥ 











lining stock for indexing 
and reinforced fold-over 
front where the wear is 
greatest. 





Made in letter and legal sizes, in 
13,33 and 5} exp. with and with- 


out flaps. 


Any special size or tabbing can be 
made to order promptly. 


ONE OF THE MANY STYLES IN THE 
WEAR-EVER QUALITY LINE 


Made only by 
Quality Park Envelope Co. 
Makers of Qua Paper Products 


St. Paul, Minn. 


Sales Offices in 


CHICAGO NEW YORK LOS ANGELES 


“Qualitybilt™ 
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New and Valuable Allsteel Catalogue. 


Perhaps the most comprehensive expositir f The 
General Fireproofing Company's line of Allsteel fhce 
equipment ever put before the trade is to be found in the 
new 112-page catalogue recently issued. This is 
convenient size beautifully gotten up The <¢ r is done 


in purple, blue and gold on a tan stock. 
[The frontispiece consists of a handsome 


1 1 


modern office equipped with Allsteel desks t ‘ 





COVER OF NEW G. F. “ALLSTEEL” CATALOG 


nets, et This 1s followed by a general article ] GF 
\llsteel ofhce equipment, presenting the advantages ot 
as a basic material for the construction of office furniture 
Then there are some pictures of the plant, one fin 
of the exterior and several interior views, showing the lines 


in process of production. Next comes a descriptive article 
on the construction of Allsteel office equipment, th 

acter of the raw materials used and the care wit! 

the goods are fabricated. There is a short arti 
“Solving the Unusual,” in which it is pointed out 
company is prepared to undertake any exceptional 

ment which it may be called upon to cover. Ther re 
some excellent views of different installations here 

on other pages showing Allsteel equipment 1 


various large concerns, public service companies, et: 


The illustrations of the lines are mostly in the actual 
colors and come up very effectively. Imitation wood g1 
are exactly duplicated and show to good advantage i ne 


+1 


company’s complete line of filing cabinets for all | 
office safes, office desks, shelving and other units, likewise 
its extensive lines of filing supplies are all giver 

ment in this catalogue. The construction of the A 

files is explained by means of phantom cuts ar 


panying descriptions. 


Boyd on Extended Trip. 


H H Boyd, o! Monroe. La.. ind Jacks I Miss 
resenting Bovd Company, will attend the Cl 
Show, stopping at the Sherman Hotel 

After the Gift Show, Mr. Boyd will make 
the East, visiting New York City, an 
make the Pennsylvania Hotel his headquarters 


Store at Horton, Kas., Changes Hands 


The Simpson Christensen Company have boug 


\. Sautter store at Horton They are in good sta ng 


with the Kansas Book Dealers’ Association 


OraEr TERE TRRNRINE ER 


eRe SIPS 
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Ames Anniversary Offer 
Expires September Ist 


This summer marks the twentieth anniversary of AMES 


T business has developed wonder- 


service. During this period, 
fully and we have enjoyed close touch with the needs of the trade, 
due largely to the co-operation of the typewriter dealers. We 
appreciate the importance of this co-operation, and a token of our 
appreciation is our Anniversary Offer, some details of which were 
given in our “Office Appliances” July advertisement 

Briefly put, it is as follows: Every dealer who sends us during 
July and August, an order for platens or parts amounting to $25.00 


or more, will receive free with charges prepaid, an additional 
quantity of material (mostly tools) having a price-list value of 
over $6.00. Remember—this offer expires September Ist. Arrange 


now to release your order in time to reach us before that date. 


AMES SUPPLY COMPANY 


Chicago, U. S. A, 


564 West Randolph Street 


EASTERN BRANCH AND EXPORT OFFICE, 50 Lispenard St., New York 


WESTERN BRANCH, 507 Mission Street, San Francisco 


























HAT the confidence ot the buver is 
well placed in his purchase of B and 
(; Desks is attested by the long, sat 
isfactory, efficient and economical 


service derived. It is impossible to stop the 











sale of such desks to those who demand bet 
li \ most BENTLEY & GERWIG 


ter quality but at moderate price. 
! ting B and G catalogue is yours for the FURNITURE CO. 


nterestil 
iskinge. PARKERSBURG, W. VA. 
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Sm neal 


What a big difference 
quality makes in Clips! 


q Quality! How quickly it is noticed in all of our clips—you know ata 























glance they are made of the best clip wire—you can instantly see that 
every clip is alike, all of them correctly formed—and if you count 
them you will find full measure. 


Mentally figure how such clips will add to your prestige—how 
they will help build up your reputation. 


() AMERICAN CLIP COMPANY () 
Long Island City, New York 
Teane wa r 


TR. og MA* 














DESKS That Sell More DESKS 


Real salesmanship in the Jasper Office Furniture Company 
designing and building, in the appearance of the finished 
product and in its behaviour in use. Energetic dealers find 
these desks seconding their sales efforts all along the line. 
These desks help you past the critical point where the first 
desk is sold; its satisfactory service keeps you in the path 
of greater business and profits. Write us for details and 
our catalog. 


JASPER OFFICE FURNITURE CO., Jasper, Ind. 






No. F660 
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PASSED AWAY 
ee 


F. O. Mittag. 


Che ribbon and carbon industry has lost a strong man in 


























the passing of F. O. Mittag of the house of Mittag & 
Volger, Park Ridge, N. J. Mr. Mittag died on Saturday 
evening, July 10, at 5:30 o'clock. Mr. Mittag’s death was 
very sudden. He had appeared to be in very good health 


His death was due to heart failure and he expired without 





a warning otf anv kind 














This illustrates 
the patented flex- 
ible link post. The 
head of the post is 
always flush with 
the cover, expan- 
sion being taken 
up inside the 
binder. 


With the passing of Mr. Mittag goes the sole surviving 


member ot the pioneers ol the ribbon and carbon busine ss 


FLEXIPOST Binders 


There is no limit to the sales you can make 
with the Practibilt Flexipost Binder because 
every business, small or large, can save money, 
filing space, and time by standardizing on 
this binder. 


The Flexipost is just what the name implies: 
Flexible disappearing posts adapt the binder 
to any capacity. Positive Screw compression 
holds one sheet as firmly as 1000 and storage 
is made easy because no posts protrude from 





e ©. MITTAG the covers. 


Progressive stationers everywhere are en- 
WAfhtt. tis Se ae bee aenmiatn » oh ; ‘ ” 
While Mr. Mittag had not been actively associated in the joying tremendous success with the 


management of the business for some time, it was the 


pleasure and privile ge ot his former associates to call upon 
conference important matters affecting the business were 


i AER. FLEXIPOST 
is death comes as a great shoc to his many triends 
and associates, particularly to A. H. Barkerding, vice-presi B t N D E R 














dent and general manager of the company, who has been 
associated with Mr. Mittag constantly for the last thirty STATIONERS 
Hr Mae wae ong man and on oni LOOSE LEAF CO 
he d SINness o 
' s on his owt Parl MILWAUKEE 
ig J re te of the pla 188, i I h 
201 Tae the tate T. G. Volace ' Chicago New York 
I : ( S ed de ( 
\f \f yg 1804 Ce siere | I . 4 
' : e of typev d “Standardize on Flexipost” 
' ’ \ e devoted ' ears 
r lies a d S 
( g S 1 
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UFIL 





No, 7206-28-PV 


No, 626-28 “C”’ 


PosturChair' 


for High Desk Worker High Desk Stool 


STEEL FURNITURE 
FOR EVERY OFFICE 


UHL steel furniture is qual- 
ity steel furniture and is made 
to give full value. It is prac- 
tically everlasting and inde- 
structible and theretore eco- 
nomical. Its design and 
finish blend with the furnish- 
ings of any office. It is fully 
cuaranteed. 

If you are not receiving the 
benefit from UHL steel fur- 
niture, better write us today. 





THE TOLEDO 
METAL FURNITURE CO. 


1364 Hastings Street 
TOLEDO, OHIO 


Manufacturers of UHL Steel Furniture, Typewriter Chairs,“ Postur- 
Chairs,"’ Tables, Stands, Vault Trucks and Factory Equipment. 
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Bernard Moss. 


Bernard Moss, father ot William Moss, foreign sales di- 
rector of The Dalton Adding Machine Compai passed 
away several weeks ago. The many friends of W 
Moss in the office appliance field sympathize deeply the 
passing of his father 

+’ + + 
H. O. Churchill. 
H. O. Churchill, an outstanding figure in the typewriter 


world of Great Britain, passed suddenly from heart failure 
induced by indigestion. Mr. Churchill started in the type 
writer field in 1893, joining the American Writing Machine 


Company when that organization was selling the Cali 
graph Later the Densmore was handled also In 1906 
Mr. Churchill joined the Elliott-Fisher Company as chief 


accountant; he spent some time in a similar capa 
the Monarch Typewriter Company 

In 1909 he was made assistant manager and a year 
manager He continued with this organizatior 
Monarch and Smith Premier were consolidated 
the period of the war. Mr. Churchill became general ma: 
ager of the Smith Premier Typewriter Company in Great 
Britain in 1921. Two years later he was appointed i! 
aging director of the Corona Typewriter Company, Ltd 


responsibility which he carried with distincti 


den 1S¢ 
+ - + 
M. H. Duryea. 
\fter a lingering illness of several weeks, M. H. D ea 
treasurer of the Hoge Manutacturing Company, 215 


street, New York City, passed away at his home 
sack, N. J., on July 5. 

[he funeral services were held from the res 
Wednesday, July 7. 


Mr. Duryea was well known in the trade ar 
all who came in contact with him He wil 
his many friends and associates. He had been 
with stationery and kindred lines all his life, having 
particularly interested in the fountain pen and 


busit ess 


bot + 
Frank E. Grainger. 


Frank Grainger was drowned while on a 
As he was driving his car from the Richmond-Sat 


ferry, on San Francisco bay, the steering gear of 


mobile went wrong, and the car, with Mr. a1 Mrs 
Grainger and daughter, Joan, dove into eightee: 
water Mr. and Mrs. Grainger rose to the surfa 
little girl was trapped in the car Mr. Grainget 


life in trying to rescue his daughter 

Mr. Grainger was born at Toronto, Ontario, Car 
was fiftv-seven years old His first connectior 
stationery trade was with the John W. Graham | 
Spokane, Wash. Then he joined the business 
Mocney, Seattle, continuing until that was sold « 
ing the death of Mr. Mooney Other connect 
with the Lowman & Hanford Company, Seatt! i! 
Pioneer, Inc., Tacoma. In 1916 Mr. Grainger went to S 
Francisco, where he has continued since 
ford & Kerr 


tok + 
John J. Weir. 


John J. Weir, a salesman at Chi 
Sales Corporation, passed away at Winona, Mi: 
had been under observation at the Mavo hospital, R 
ter, Minn., but the specialists there wer 
him. Interment was at Calvin, N. Dak 


two children survive Mr. Weir had a su 
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: ROBARCO 
ADDING MACHINE ROLLS 


ter MANUFACTURED IN OUR OWN PLANT 


Every roll firmly wound with smooth edges 
free from lint and breaks—standard 
widths—special sizes to order. 
No. 900 ADMA BOND-—a high grade hard- 
finish Bond. 
No. 700 UNIVERSAL~—a fine white Writing 
our ‘‘best seller.”’ 
No. 600 STERLIN G—a hard finish white 
Print — recommended where price is 
a consideration. 
2-5/16” rolls packed 100 to carton 3-15/32” rolls 


a packed 50 to carton 





PRICES ACCORDING TO QUANTITY—send for samples and quotations 


ROCKWELL-BARNES COMPANY 


823 SO. WABASH AVE. CHICAGO, ILLINOIS 

















The Goes Bordered Blanks 
Are Real ‘Printers Helps— 


because they help printers to produce high grade 


























| Every printed products quickly, easily, and economically. 

of . They facilitate the production and enhance the appear- 
| Business House 

he ; ance and value of Membership Certificates, Licenses, 

lis in town Permits, Guarantees, Warranties, Charters, Lodge 






Passes, Commissions, Coupons of all descriptions and 


is a prospect for Ou 
thousands of other varieties of printed matter. 








; Goes The Goes Bordered Blanks will help Printers to 
open new business channels and to secure better prices 
Art Advertising and longer profits for their work. 

r Blotters The Goes Bordered Blanks have been especially de- 







signed for type overprinting. They are lithographed in 
rich appropriate colors. The assortment includes 100 
styles ranging in size from 2% by 6% ins. to 17 by 22 ins. 
—something for practically every conceivable purpose. 





Write for Samples 


G 


GOES LITHOGRAPHING COMPANY, 49 W. 61st St., CHICAGO 












Samples and prices will gladly be furnished upon request. 
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ANNOUNCEMENT 


The National Association of Typewriter Dealers will hold 
their first Annual Convention in Chicago, Thursday, Friday 
and Saturday—August 26th, 27th and 28th. We urge 
every member and dealer in the United States to attend. 
Matters of vital interest to the industry will be discussed 
by dealers and speakers of wide typewriter experience. 
You are invited to make our office your headquarters. 


Smith Typewriter Sales 


Corporation 
360 East Grand Avenue—Chicago 


Only ten minutes walk from Down Town— Three Blocks East of Michigan Avenue 











Manufactured by 


A FEW TERRITORIES COLUMBIA STEEL EQUIPMENT CO. 


Open for 





——— OFFICE AND SHOW ROOM M. C. Box 2130 
istributors 1735 CHESTNUT STREET PHILADELPHIA 
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F \ Lictap Sales Company, and enjoys 
gh ¢ f hi ss tes He had be g ! 
| while he was seeking health 
- + + 
George W. Gaylord. 
vv \\ lord, a eteran of [he Olivet té 
{ a re 2 1 on at his home (arec 
<t ri y ; ne an ope ratiotr T) 
di ek pr t of the Oliver Typewrite 
Sal ( 2 Duane re New York N \ He 
ed W1! ) [ypewriter Company as n ig 
suy t, later becoming a sak wit 
City i 1e1 he 
+ + + 
Mrs. Horace B. Van Dorn. 
Mrs H B. Var Dor 1fe of H. B Dorn, 
Joseph Dixon Crucible Company, passed aw t Maple 
wood, N lu inte t was at Red N J 
Mr. Van Dor y n the stationet extend 
tfelt is great bereavement 
- + + 
Ricord Gradwell. 
Ricord G | ha from among us pass 
g brings a sense of loss and emptiness 
A number s ago Mr. Gradwell was « e out 
standing g1 the tvpewriter business. whet is as 
stant to tl dent the Oliver Typewriter Company 
HE LA RICORD GRADWELL Fron p 
ind nager of that company, he accomplishes 
wre ganz { ind directing the les rce 
that « M Gradwell | assed away at Ne York 
U1t} é I { lul itt 4 th’ IIne 
He i | Va., hfitv-« h i 
t t was a direct ! 
He elve 
M VW +” ad c 
He wa 
n le la 
the J 
vy \\ ided ( 
Ass 
| ‘>? 
z 
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The Leading Trade Paper 
for the 


Office Equipment Industry 


in Germany 





“Buro - Bedarf - Rundschau” 
(Office Equipment Review) 


Founded and Edited 
since 1908 
by Friedrich V. Schack 


Issued Weekly 


Circulation in all German 
speaking countries 


Subscription Rate: 
$4 per year 
$6 for 2 years 


Specimen copy free. 


Buro-Bedarf-Rundschau 
Berlin=Charlottenburg 5 


Germany 
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An Enormous Field for Your Efforts 
Chain Grocery Stores Wholesale Grocery Stores 
Chain Drug Stores 
Chain Hardware Stores 
Chain Tobacco Stores 
Chain Radio Stores 


A Marvelous Pricing System 
For All Stores 


\ system which actually increases 
iles for the retailer, pleases his cus- 
tomers, and multiplies the efficiency of his 
clerks many times The biggest chains in 


w 
Wholesale Paper Houses 
[ Stores 
Independent Retailers 








the country have installed Millen Pricing 
A Few of the Systems, and have thus stamped their “OK” 
Large Users on this marvelous sales maker 
of SALESMEN and DISTRIBUTORS WANTED 
MILLEN We want live wire men in all parts of 
PRICING | the country to represent us—men who are 
willing to give their best to a sales proposi- 
SYSTEM tion which is worthy of their greatest efforts. 
U.S Sores Sytem Co | To the right man we offer an exclusive 
The Great Atlantic and and valuable section of the country, giving 
Pacific Tes Co. full credit on all repeat business coming 
United Drug Co. from that territory Our sales plan offers 
Cloverdale ( reamenes the opportunity to build a big business of 
Peoples Drug Co. your own with a real sales organization 
john T. Connor Co. founded on a proven successful article 
Yellow Prone Saves Write or wire at once for full particulars 
Conpesative Staves so that your district will not have been taken 
And numerous rmaller by the time you are ready to start. If you 
Chain Stores thruows ire near Boston we urge you to visit us 
the cownery Fy An opportunity of this sort is seldom offered 





MILLEN MFG. CO. 
Sole Manufacturers Millen Pricing System 
S000 Nottingham Bidg. BOSTON, MASS. 





Extra Dollars for 
Your Spare Time 


AN you use a few extra dollars? 
If so, here's your opportunity. 
A local representative is wanted for 
Philadelphia, St. Louis, Cleveland, 
San Francisco and other large cities 
to look after new and renewal sub- 
scriptions for this journal. One 
familiar with the office equipment 
industry, or a person who is now 
representing other papers could 
handle the work. Representatives 
making a number of smaller towns 
will find the prospects good. Only 
a small amount of time needed each 
month although a liberal commission 
arrangement makes the work attrac- 
tive. In reply, kindly give the names 
of a few substantial business men 
with whom you are acquainted. For 
details, address 
Circulation Department 


The Office Appliance Company 
417 So. Dearborn Chicago, III. 











and dark complexion, quick, courteous and t 


his speech and intensely magnetic in personality 
writer men will keenly regret his passing and the world of 
pictures has lost one of its most forceful executives 
Mr. Gradwell was a friend of the members « 
for many years and his death brings a feeling 


personal regret 


- +t + 
John A. Merriam. 
John A. Merriam, a veteran stationer of t 
passed away some weeks ago, at Torrance, (¢ 
been with Lowman & Hanford, Seattle, Wash, 


Che widow and two sons survive 
- + + 
William A. Force, Jr. 
Seized with a heart attack as he sat at 
office of William A. Force & Company, |: numbering 
machine manufacturers, 105 Worth street, New 
N. Y., William A. Force, of. vice president 


died on July 20 before medical aid could be su 


Mr. Force, whose home was at Kew Gardens ong 
Island, came into the office just before noon a1 
taking care of a few matters, was seized with a heart attack 
and passed away. He had been ailing for tw r three 


weeks prior to his death. 
He was forty-seven vears old and at the ti is 
death had been in active business with William A 
& Company for over thirty years. He had k 
business connection. 
In former years Mr. Force was very active 
national Stamp Manufacturers’ Associatior 


member of the Commonwealth Lodge, A & A 
Kismet Temple; A. A. O. N. M. S.: Brooklyn Rota CI 
Pomonok Country Club, and the Crescent Athlet C] 


He is survived by his wife, Mrs. Edith For« 
and daughter, as well as by his father and mot 

Funeral services were held from his home 
July 22, at 2 p. m., and the remains were cre 
Fresh Pond Crematory. 

tr F + 
Miss Laura A. Kendall. 

Che W. A. Sheaffer Pen Company of Ft. Ma 
announces with deepest regret the death 
A. Kendall, one of the company’s most d 


ployees and in point of service, one ot the 


Kendall came to the organization in May, 1915 1923 


she was rewarded for her efficient service 
charge of the san Francisco branch, at 
served until her ere ith, July 24 

Her successor at Sheaffer's west coast 


will be announced later 


Union Typewriter ee Dissolved. 
\ meeting of the stockholders of the U: 
en of New Jersey was held oa 
holders were called to the corporat 
sina Jersey City, N. J., to take act 
passed by the board ot directors June l 
held “That in the judgment of this | 
and most tor the bene ‘it of the Union Typ 


Kepley to Aid °27 i Arts hasty = on. 
O. H. Kepley, of H. B. Rouse & ¢ : 
director of the National Graphi Aste Ex 
which was chartered a short time ago un¢ 
New York. The 1927 exposition will be held i: 
Central palace, New York, Sep ‘aiken 5-17, 192 


hibitions are to be held everv five vears in t!] 


. , 
cago is the tentative location tor 1932. 
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OR over a quarter of a century Conklin has been building steadily, 
patiently upon the foundation of a clean-cut, sensible dealer policy. 
Today Conklin gives the dealer a straight-forward business proposition. 
An actual immediate profit, a reasonable inventory, a saleable stock—these are 
the items between the lines on a Conklin order 


i 


Consumer acceptance of Conklin products is not forced. Conklin sales rest 
agneneny upon the desire to buy which the product itself inspires in the mind of 
the dealer's customer. Conklin beauty, quality, and worth speak for themselves 
in the dealer's show case and in the hand of the writer who stands before it. 


Obviously, Conklin’s policy does not produce and does not even permit any 
sensational exploitation of dealer or market. But the inevitable result of 
Conklin’s policy is stability—a stability that toc lay is the envy of manufacturers 
who are rearing a vast but toppling structure upon the shifting sands of deals 
and schemes 


\ new Conklin number is not merely something new, but something for which 
there is an actual consumer demand. Examples are: The Conklin Sapphire Blue 
Endura pen and pencil, working companions of the Red, Black, and Mahogany 
Enduras 


In April 1924, Conklin put into effect the unconditional and perpetual guarantee 
ot free service, which covers the Endura Pen models. Conklin believed that 
the stability of its merchandising - cy and the quality of its product justified 
this pele unheard-of guarante [wo years have abundantly proven that 
such a guarantee is entirely feasib .) when supported by factors as dependable as 
( satin sales policy and quality 


School opening, one of the peak seasons in pen and pencil merchandising, ts 
here. Christmas buying is just around the corner. For the above reasons you 
can safely and profitably 


“CONCENTRATE ON CONKLIN 



































ENDURA > 


Unconditionally & Perpetually Guaranteed 
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No. 37 SM No. 37 SR 

Mahogany Red, Black or | 

Black or Red Mahogany 
$5.00 $5.00 © 












No. 67 BC : : No. 67 ¢ 
Sapphire Blue All Conklin Endura pens are avail- Black. Red or | 
$8.00 able in both long and short models. Mahogany 
Short Model Gold clipor ring as desired onall short $7.00 | 
$6.00 models. Clip only on long models. — Short Model 


$5 





“4 < ‘ i> \) ) 


D4 
































ENDURA 


Unconditwonally & Perpetually Guaranteed 











i 
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No .S) BS 


q Sapphire Blue 


$3.50 


No.9 M | ng Model $4 


Mahogany 
Black or Red 


$3.50 


No. 9S 


Black, Red « 


Mahogany 
$3.00 






No Y R 
Red, Black or 
Mahogany 
93.50 











Conklin Endura pencils are made in two models, long and short, fitted with gold 
ring or clip as desired on all short models. Clip only on long models. The sim- 
ple, durable, smooth-working mechanism which propels, returns, and expels the 
lead is controlled from the top. Replaceable eraser under the cap is standard 
equipment on all models. The magazine is easily accessible and holds a generous 
quantity of leads. The Conklin patented “‘clip that can’t slip’ holds on the sheerest 
fabrics without tearing and is easily attached to pocket or fabric with one hand. 


/ 
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No. 7 R 
No. 1614 S$ —_— ee No. 264 S$ 
Student's Special — Black Chased 
No. 161 C , a. Red or Black $2.75 ” No. 26 C 
Student's Special $1.00 Black Chased | 
$3.50 $2.75 





THE CONKLIN PEN MANUFACTURING COMPANY 
TOLEDO, OHIO 


San Francisco London Barcelona 








Chicago 


. —\) , 


Ny ee 
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“HE Worlds Greatest Desk Strong and fire resisting 





as a safe \ masterpiece in asbestos lined steel. Works 
smooth, as velvet—no_ rattle—no noise—no_ bolts—no 
Fs Bowe screws—no angle irons. Comes knocked down (an important 
patented feature permitting easy replacement of damaged 
660 parts and saving haulage costs). A wide range of beautifully 
finished distinctive types and sizes. i 
; 
A whale of a desk to sell ii 
iW 
| 


Jamestown Metal Desk Company 
JAMESTOWN NEW YORK 








Bettcher Lock Hub Insures 
Rigidity 








R GARDLESS of temperature 
ed CONditions—hot rooms—and 
S—) shrinkage of wood, it’s im- 
possible for chair legs to wobble 
when Bettcher Lock Hubs are 
used. No other hub means equal 
rigidity. 








Insist on chairs oats ed with 
Bettcher chair irons. ey mean 
repeat sales. 





THE BETTCHER STAMPING 
& MFG. CO. 
3106 West Sixty-First Street 
CLEVELAND, OHIO 






et 


PRESSED METAL 


STAMPINGS 





General Motors Bidg., Detroit Knickerbocker Bidg.,Baltimore 
23 So. Jefferson Street, Chicago 
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Dependability 


There is an invaluable factor of prime importance in 
making one product superior to another. 

It is not just a matter of certain prescribed materials 
and methods, but it is that constant feeling of responsi- 
bility to one’s customers that prompts the utmost effort 
to justify their confidence and good-will. 

It is bound to find expression in the quality, uniformity 
and price of the goods, and in the dependability of service. 

Paramount to the certainty of supplying the best quality 
for each purpose lies this consistent dependability at all 
times. It is not only the goods and facilities, but the spirit 
back of them that counts. 

It is found in the “Line of Lowest Ultimate Cost.” 


NEIDICH Process COMPANY 
Burlington, N. J., U. S. A. 

















“U-NEED-ME.... 


Othece Specialties for the 
Desk and Chair. Station- 
ers will be busier than ever 
during the cooler and live- 
lier fall season. The de- 
mand tor chair pads is al- 
ready showing renewed 





strength. Be sure that 
your stock is adequate. 
> . ' r,t . . 
Better chec k it up right U-NEED-ME Chair Cushions 
now, and send us your ( — perk pec ypalbccaggr 
- nent to meet anv and every d 
order. mand. Above is the ventilated 
cushion—deep tuftinge held 
Write for our price-list. a eyelets, Soveres 
waVY black KReTAto 


Geo. E. Fox & Company 


Manufacturers 


325 West Ohio Street CHICAGO, U. S. A. 
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Mosler Company Expands Chicago Activities. 


[he Mosler Safe Company has extended its activities in 











Chicago greatly since moving from the First National 


Bank building to the Mosler building, 58-60 West Lake 
street. This five-story structure, 45x185 feet, houses the ef 


most comprehensive display of safes and vault doors in 


Chicago, backed up with adequate stocks. The first floor be Your Salesman in 


is given over to safe and vault doors. In the basement ar¢ 


the mechanical department and the stocks of second hand : 
safes and vault doors. One of the upper floors is occupied 


by reserve supplies of filing equipment for safe interiors 


Any order for a safe with any imaginable arrangement ot 
filing and Storage facilities 1s assembled trom this stock, 
and installed in the safe ordered 

[The Chicago branch of The Mosler Safe Company is 
under the management of Charles Donnell, who has been Every concern that sells a 

product or service for busi- 

; ness men can cover the Busi- 
His father was a pioneer of Chicago in the safe and vault ness Field of Great Britain 
line Mr. Donnell directs a staff of fifteen salesmen through SYSTEM—the Brit- 
ish Magazine of Business. 


with the company as manager and salesman many years 


When the lease of the Mosler building was signed it was 


bout midway between Dearborn and Clark streets 


ai 


Statistics show that more 
than 6,000,000 workers are em- 


; ; 


Before long it will be a corner building, a bit of the 





necromancy connected with the development of Wacker ployed in Industry by the 
drive along the Chicago river, from Michigan boulevard t 3usiness Men of Great Brit- 
Madison street. Some of the South side streets, which now ain lo employ these profit- 


ably, Business Men must buy 


end at Jackson boulevard, are continued from Lake street ; " 
. millions of tons of raw ma- 


1 


+ th irs . < mn ) hese ets “eder ie 1S 
o the drive. It is one of these streets—Federal—which 1 terials, employ every modern 
being cut through the block by demolishing buildings, that method of transport and use 
will make the Mosler building a corner structure, with the immeasurable quantities of 
er acl and equipment. 
accompanying facilities for increased window display ey ae Se 
space ; 
: , Pe ; A , In addition to this substan- 
Mr. Donnell acquired a bit of sales psychology when the tial home market, Great Brit- 
new location was chosen for the Chicago branch. Engine ain does an enormous over- 
company No. 13, of the Chicago fire department, is located seas trade in the Eastern 


Hemisphere through her high- 
ly developed export organi- 
zation. 


on Dearborn street, just around the corner from the Mosler 
building This company answers many alarms in_ the 


course of a day, and the clanging of its gong while on a 


un resounds throug! Mosler building \ custome Thus by covering Great 
making a selection of a safe and hearing the fire alarm has Britain. vou reach at the 
heightened incentive t select protective devices for his same time these rich over- 


seas markets 


documents ine ot t ilua les 


A large electric sign on the front of the Mosler building 
If you have anything to sell 


} : Pe i,j +1 
cquaints passers-by of its location. In addition, r 
“ng , , ; ; to the Business Buyers of 
window splay is ited all evening, until after Great Britain, whether it be 
theaters have closed works or office equipment, 


transport facilities or a busi- 

ness .service, you can cover 

Typewriter Changing Japanese Customs. the entire market by adver- 
mt -—. : 

tising in SYSTEM—the Brit- 


Shizne MV; , » editor of th ym vc lerald \ - ° 
a. Sen i the Women's Herald, Tok ish Magazine of Business. 
Japan, was « ted in an American newspaper interview. She 
a ; and kimonas « t 8 fo American Manufactur- 
‘ , At 
gether. the feminists of Tokvo are taking to European stvles ers interested in the British 


r business weat Kimor are not easy for hopping tran Market, the SYSTEM Serv- 
ice Department offers infor- 























rs,” she <plained, s now we wear them nly for seriou ‘ . 
; ; mation and advice free of 
uldi I preter I eT? dresses tor usiness It - ’ ‘ , “1 ‘ 
' charge and will report on 
heaper, t Miss M gawa, who ts an ofhcer of the local conditions entirely 
lay nese Vi I ns Sullrawe Association, s tl t thers re witi ut charge or obligation. 
O00) | 
Sperb Elected District Governor by Optimists. S \ S ! I. ; M 
H A. os rl ranch manager at San Francisco for the 
Woodst 1 Typewriter ( mpanyv. has beet elected dis The Magazine of Business 
trict governor on the Pacific coast by the National Oj 
trmmsct 14-} LJ tteand +h nial cor ‘ tint ot thie ‘ T 
mists’ Club. He attended the annual 43-44 SHOE LANE 
rganization at Lexington, Ky Mr. Sperb visited at the . # 
GRE eR pings any soils abs LONDON, E. C. 4 
Chicago, Ill, while on the trip to Lexington. Before le 
ng S$ Fr isco he closed a month’s business which beat 2 WOOSSSOOOGSIISS 
previous records for the San Francisco territory 
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THE HANNA RECORDER 


A Complete Sales Record in the Roll 





Thousands of Dollars in Profit 


on Hanna Registers and Supplies Have Been Realized by 


Office Equipment Merchants 


The Hanna Recorder has’ established a 
new standard of efhciency for the merchant 
in the keeping of his records. 


The customer gets the original bill show- 
ing items purchased—a permanent copy of 
the sale re-winds on the copy roll to be 
checked against posted in 
ledger—keeps an accurate check on sales. 
Will make either two or three copies. 


dayv’s cash or 


The low selling price of the Recorder and 
printed supplies places them within easy 
; Sales tickets 5” 


reach of every merchant. 


long and 315/32” wide. 
four Record 
together 


One Dealer writes, “I sold 
ers vesterday and three today, 
with printing, along with my other sales.” 
\nother says, “My trade takes to the Re- 
corder like the ‘proverbial duck’ takes to 
water.” 

The Recorder is used by class of 
business listed in your business directory, 


eV ery 


either as a sales recorder or a memo reg- 
ister. Let us tell you how to couple up the 
Recorder with your Adding Machine busi- 
ness, or with the merchant that is 
using an Adding Machine or a Cash Drawer. 

It will obligate you in no way to get facts. 
Don’t wait. Wire or write today. 


now 


HANNA 
REGISTER COMPANY 


INC. 


220 E. Ohio St., Indianapolis, Ind. 


Manufacturers of The HANNA MEMO 
America’s Greatest Mechanical Memory 














ES fugu 


Woodbridge Heads International Ad Men Again. 


C. K. Woodbridge was re-elected president of the 


national Advertising Association at the meeting held 
Philadelphia the week of June 21 The name given is 
adopted at the convention as being more. speci 


Clubs of the 


Associated World, 


been the name of the organization some years past 


Advertising 
Other ofticers chosen were Francis H. Sisson, New \ 
treasurer; Rowe Stewart, secretary The 1927 « 


will be held at Denver 


Harry Landsiedel Recovering. 
Harry Landsiedel, 


has recovered 


14 Af 


president of The Dalton Adding 


chine Company, sufficiently fron 
anata, giavegnt ek i to Peeturn | t ? 
received several weeks ago to return to his home a . 
wood from the hospital to which he was confined 
Landsiedel will complete his recovery at home, meanw 
keeping in close touch with the factory officials Le 
carry his part of the important company affairs, and 


dle some of the lesser details trom a desk at his 


Bavarian Market for Office Equipment. 


Commerce Reports} Although Bavaria is in the 


business crisis there seems to be a good demand f re 
quality office machines, such as calculating, adding, ad 
ind bookkeeping machines Certain English and \! 


manufacturers of office appliances are already repr: 
that field, and it seems advisable for other Amer 
facturers of such machines to try at once to arrange 
resentation If this is done now an excellent busine 
well be developed later, when an improvement in tl 
situation takes place 

German adding machines do not give general satisfa 
are consequently not as much desired by local 
as the better quality American products The simpli 
versatility durability and consequent general ¢ 


American adding machines has brought them int 
favor in Bavaria and the demand for them is growing 
As competition in such machines will be keer 


will be necessary for American expor 


the Bavarian market to supply the best qualit adding 
chines at the lowest possible prices, for it clear that if 
and quality are equal the Bavarian business man will 
domestic products 

American statement machines are also in great 
though they are not used so extensively as Ameri 
machine due to their rather high prices The pre 
man production of such machines is negligible and 
is open to those foreign manufacturers who will " 
tage of f rab! conditions without delay \ 
priced statement machine would find ar mmediate 
Bavaria 

Addressing machines are at pre nt little know 
iulthoug there pears to be no reason why sales 
chines could not Iso be extended in this territor l 
dent that before such a market could be proper! l 
an educational campaign should e carried ! \ 
bring | Bavarian busir mat th ! 
uses of the addressing machine 

It is believed that an intensive sales campaigr 

iberal an int of suggestive advertising, should 
to an American house desiring to establish business 

n Bava i \r uated methods ir bavariar tti 
ually being driven out by the office machine tl 
steadily ez ving field which American manufact 

ifford to neglect, and should enter immediately 

American Typewriter Sales Increase in Chile 

Commerce Reports] American manufacturers 
enjoyed a larger volume of business in Chile 
any year sine 1920, according to tmport figures 


the Chilean government 


Although the total value of typewriters mport 
that of 1924 by 1's per cent onls Amer ul oO t 
their participation by almost twelve per cent (er 
second largest supplier, lost ground, having ship] 
haif the amount of the previous yea! The 
representative of one Italian factor who su 
a number of machines with Italiar nks and | ss 
more than tripled the participatior f that untr 

Following are the imports of typewriters " 
dicated, from the countries named is reported 
government Germany (1924) 27,526 kilos f 2 t 
each @ 7 pesos of 1Sd each; (1925) 10.9 kh s 
pesos Argentina—(1924) 113 kilos @ 70 pesos; (192 
“@ 165 pesos Belgium—(1924) nor (1925) K 
pesos Bol i—(1924) 166 kilos ! 8 2 
as pesos U1 1 States—(1924) 79.529 kilos @ 2 
(1925) 91.574 kilos @ 594,134 pesos. | (1924) 2 
| ) pesos ) kilos @ TN 4 s (jrea 
(1924) 1,776 k s @ 16,573; (1925) S7S kilo §.566 pes 
land—(1924) 1 é (1925) 17 kilos } 0) pesos | 
1.915 kilos i 750 pesos (1925) 5.508 kilos 
Total (1924) 111,232 kilos @ 655.966 pesos (1920 
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STRONGEST BY FAR— 
LONGEST WEARING— 


yet they cost no more! 










JOINT 





Genuine Trussell Standard Channel 
Binders are widely different from any 
others—comparison shows they excel in 
these 3 vital points: 





Hpouse 
STITCHING 


0 























OQUALITY: Made of heavy one-piece Imita- 
tion Leather, or one-piece Genuine Cow- 
hide Leather ; 


STRENGTH: Channels are riveted at both 
ends and double-stitched the entire length; 


GZ cENUINE ADJUSTMENT: The patented Trussell 
hinge joint ensures a square back, adjust- 
h { 





ing itself to amy thickness of sheets. 





Compare such prices as these: 


aoe Made in all size Request catalog 16 
TT a ngle-pi\ I mutation leather ; 


. ae TRUSSELL MANUFACTURING CO. 
Trussell Park, Poughkeepsie, N. Y. 














SUCCESS TO THE FURNITURE DEALER 
IN JASPER NOVELTY WORKS QUALITY 


DESKS 


and tables for 
the office 


Teachers’ Desks 
Students’ Desks 


Juvenile Desks 


Customers 


No. 1258 Oak Double Flat Top Desk 


The prosperity of your furniture department is in direct relation to the lines you 
handle. Jasper Novelty Works offers you an unusual proposition in the quality 
and service of the line. A mark of approval is to be observed in the continual re- 
orders from office furniture dealers throughout the U. S. Ask us about our car- 
load discount ; send for our catalog and price-list. 


JASPER NOVELTY WORKS ésciatisrs JASPER, INDIANA 











182 OFFICE APPLIANCES 












HOW WE LEARNED 


TO BUILD GOOD DESKS EVANSVILLE 
Much of the knowledge inbuilt in our line has come from our dealers—dealers awake DE SK c°é>. 


to the needs of their customers and who have passed on to us their information. The : dps 
knowledge of what a user wants and expects from a desk has assisted in no small degree EVANSVILLE, INDIANA 
to make EVANSVILLE Desk Co. Desks just what they are—the right desk for every 
purpose. Catalogue mailed for the asking. 


/mperial 


The Medium Priced Line of Good Quality 
NEW EXTRA DEEP LETTER TRAYS 






































No. 125 Let- 
ter Siz e— 
4 inches deep 






No. 145 Legal 
Size—5 inches deep 





Made in golden ovk and mahogany finishes 






GET YOUR SHARE OF THIS BUSINESS ORDER A DOZEN ASSORTMENT TODAY 
Imperial Methods Co. 
Forest Park Illinois 






E. L. SIRUS, New York 








es 








T¢ > 
Augus IV 
Th fan 
nfiaw 1 
"AY tu! hor 
vention J 
] h ij lomu 
~y retar 
ther land 
} reasot 
her ) ul 
lrue en 
fron hut ; 
raLis }¢ ‘ I 
he sca 
j / 
v) 
OME 
Depart 
¢ 
1 1] 
the W 
| te Ntat 
! ¢ 
nnde ‘ 
S ‘ S 
t +e ics 
} + 
es Ma 
ere 


OFFI! 


Dependent America. 


how much we 


This very 


lL ommerce, tndtcating 


wr contention that the United States 

it, capable of producing everything nee 

rs, was touched on at the fourteenth 
Chambe? f Commerce of the Uniti 
was presented by William C. Redfield 


depend on 


mnual con- 
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ur raw materials. dependen ts 
ur cnormous extort trade—it creates credits 
importers 1d operat 
th, the United Siates can itve m cconom 1sold 
risten dnt be the sort of life which 
n has been accustomed. We would have to rever 
ing of Jonial days—to endure discon 
Imericans have f tien hes 
‘ | Le ae — 6 4} 
Ss ago, jus S was leaving e work ¢ é 
ent of Commerce in Washinet | hecame 
having long been an export salesman all over 
hat the facts regarding the position of the 
S the grea rld of business were very Iitth 
eT! \ t.1¢ mel who were supposed to r¢ 
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e as distinguished from the rticular 
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NOW SOLD THRU 
DEALERS ONLY 
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This stra shows ‘ the new micrometer adjust- 
mer mecl isn i line spacing control A touch on the 
trigger an I y is ed upward line by line with 
ibsolute precisior Widtl f tines is controlled by a simple 
thumbs " s front of the machine with 
™m r I t i 





vyholder 


perfection—trouble 
one Recognizing 
sales possibilities in a copy- 
iracter, enterprising deal- 


year. 


ers the country over are “snapping up” the exclusive 
iles rights { their cities And for the first t'me, 
they are reaping the profits of real dealer’s discounts 
without the usual servicing burdens that heretofore 
have made « Id elling unprofitable. 


ERROR-NO Is Simplicity Itself 


The number of parts required 
ERROR-NO are surprisingly 
made and accur- 


In mechanical design 
in the assembly of the 


ew, Care Hil ( sciel tiously 


In instal!lation—ERROR-NO fits right behind the 


tvpewriter on the desk, resting on its own rubber 

suction teet no clamps, screws or other fastening 

device Si tained and portable in every respect, 
it iins tl required rigidity. 


and 


In operation—ERROR-NO has a natural ease 
peed i that a revelation—capable of 
nstant eter at tment to any depth of line, 


ing required. 


In dependability—t NO is absolutely guaran- 
teed for one veat No more said of the manu- 
facturer’s unqualified faith in its performance. 


can be 


Agencies Now Being Assigned 


There 1s st le portunity for dealers to get in 
th ff « will want to examine its 

irticular Your signature on your letter head will 
> f ? < 


RROF-NO INC. 


55 Arbutus Street Rochester, New York 


Manufacturers and Patentees of 
The Famous ERROR- NO 
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Leading 


Typewriter 
Men 


are beginning to realize the important part a good 
ribbon plays in the performance of their typewriters. 


It is a fact that too little thought has been given 
to the ribbon. To many, a ribbon is just “a ribbon.” 
There are as many different qualities of ribbons as 


there are writing papers 


7 he 


typewriter, depends, to a great extent, upon the rib- 


satisfaction your customer receives from his 


bon with which it is equipped 


Equip every machine that leaves your establishment 
with the best ribbon you can buy, then watch your 
business Make every customer a 


grow typewriter 


ribbon customer. 
It is a joy to every stenographer to turn out neat 


She cannot do it with a poor ribbon. 
best 


looking letters. 
Sell her the 


you, your typewriters and supplies 


firm and she will be a booster tor 


The result of ten years’ research 


and manufacturing experience. 
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THE WORLDS BEST 
TYPEWRITER RIBBON 
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Bata wha ith 
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Not a mere idle statement but 


a challenge to all competition. 


Send for your sample ribbon today. Advise color 


wanted, machine and style of type used 


Phillips 
Ribbon & Carbon Co., Inc. 


Rochester, N. Y. 





upon the subject, and there is little or none now 
the work of which Dr. Klein has spoken here so kind 
this meeting; and I became wholly satisfied that the 


of view of certain people which I have more or less 


sketched, was hopelessly ignorant, and that if Ameri 
to keep her place in the world as one of the great 
which is by no means assured permanently, it must 
virtue of a reversal of a large lot of our ideas lead 


far more intimate consideration of the wishes and the 


of other peoples than our own, on whom we are dep 
every day of our life for the means of living 

You think it is over-stated’? It is not! t is 
stated. Let us put it in this way; that no man in An 
lives through a day without calling upon every c 


in the round globe for help. It is true, demonstra 
and it arises out of the very character of our econon 
through which we make more demands, man for mar 
woman for woman, upon the world than the people 


other country We are, indeed, more independent, 


means very little. There is one nation that is mor« 
pendent of the world than we—that is Russia, becau 
the very small economic demands she makes—but we 
our ideas of living, with our institutions of life, det 
everything supposedly that we can get through: 
round world, and then we ignore the fact that we d 


get it and think it is something of our own 


Raw Materials Come from Every Point. 


Let me just put it to you in a few blunt phrases 
see how forcibly it may be stated and yet be wit! 
truth I am speaking now of the purchase < 


wholly, not of their production 


is such thing as an Amer 


There 


Speaking thus no 
hat, either straw or felt. There is no such thing 
American pair of shoes. There is no such thing 
American carpet. There is no such thing as an Am«e 


suit of clothes above a certain very. medium quality 


is no such thing as an American lead pencil Chere 
such thing as an American door mat. There is 
thing as an American piece of oilcloth or linoleut 
could carry it completely through a I‘st of comn 
and one of the humorous things of it all is this 


the most humorous: There is no such thing as an At 


1 


sausage. for we import a milli miles of sausage 


in order to manufacture 


everv vear Sausages or 
fast table, calling upon sixty countries for help to s 
us with casings sufficient for sausages: but the 
other hand, we turn around and send the big sausag 
ings to German users. So that when vou eat a sausag 
your own breakfast table, you may eat a casing that 
from South Africa, whereas when you go to Gert 
eat sausage casing which starts from Chicago 

There is no such thing as a printing office in At 
which could survive for a month without the aid 


We 


serious effort to control our own supply of newsprint 


Malay Peninsula, or China. have quite aban 


We now depend almost wholly upon Canada for tl 

Communication Levies on Dozen Countries. 
Our telephones and telegraphs call upon a doze 
to make 


apparatus traveled on the average 


the parts 


250.000 mile s het 


tries for material them, and 


were assembled into the radio appar 


The telephone cable which has just been laid fr 
York to Chicago was laid with the aid of ant 
China in the casing; and the material in the par 
insulates the wire was brought from a_ hundre¢ 


These are 


parts ot the globe. 


yust some or the n 
trolling factors of modern life today 


How 


hive 


many of us realize, for example, the fact tl 


in vears have become one of the 


we 




















PATENTED 
FEATURE! 


WASHBURNE’S 


New—Improved 


“O. K.” Pape 


r Fastener 


k or can be lock 
atur that cannot 


re you have a st r n hand 


The O. K. Mfg. Co., Oswego, N. Y. 


The Clip With Bull Dog Grip 


PAPER 
FASTENERS 


PAPER 
FASTENERS 
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MAINTAINING A STANDARD 


[Through years of growth and constantly 


changing conditions, the high standard of 


quality and service that was instituted with 
the it this company has been main- 


origin « 
tained. From machines in the rough to re- 
manufactured Mastergrade typewriters, the 
From the 


quality is the best in each grade. 


smallest to the largest orders, the service is 


the same, careful attention and prompt 


| rice List. 


Send for Our Latest 


THE WHOLESALE TYPEWRITER CoO. 


428-430 BROADWAY NEW YORK 








PROVEN! 


and now ready for distribution 
through the trade. 





“THE TIME-O-GRAPH” 


Manufactured by the makers of 
the ECLIPSE time stamp. 


Prices on application to 


A. D. JOSLIN MFG. CO. 


MANISTEE, MICHIGAN 








Wood Grain 
Reproduction 


Faithful reproductions of wood or marble 
of the natural can 
or metal furniture 


erain in all the beauty 
be had on either woo 
with our equipment. Skilled mechanics 
are unneces , the most ordinary labor 
accomplishing results of mahogany, wal- 
exact reproductions 


sary 


nut. or oak which ar 
of the original wo 


2 <i grain. 


This, in part, is the reason so many of 
the leading wood and metal furniture 
manufacturers are graining their prod- 


our 


ucts with equip furnished by 
Oompany 
Send us direct an article of your manu- 


facture. Let us show you how beautiful 


our grain will look on your own product. 
This will cost you only the actual charges 
of transport 


The Vance Mfg. Co. 


Dayton, Ohio 
Manufacturers of Equipment for the Reproduc- 
f Wood Grain and Marble. 
patents in the United 


Pr cess full pr ytected b 
Countries 


States and Foreign 
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When You Think of 


CHAIR PADS 
Just Think of 


BOOMERANG 


THE UTILITY-PLUS CHAIR PAD 
BETTER OFFICES DEMAND THEM 





a 


The frictionless Chair Pad 
Puts the friction between Chair and Pad, WHERI 
Because not strapped, remains s ind do« 


if it not wear 
THE LARGEST JOBBERS CARRY THEM 


The Boomerang Chair Pad Company 
Passaic, N. J. 


New York Representative, Mr. Jack Schwartz 


IT BELONGS 








If you bid on equipment for banks, courthous 


es, municipal buildings, etc., you'll appreciat: 


what cooperation from the manufacture 
means. In this re- 
spect submitting 










sketches, etc., we go 
the limit Specify 
CONRADES and 
take advan 
tage ot our 
help 





CONRADES 
exhibit t 
(Chicago ‘ 
the Amer 
an Furn 


ture Ma 


. 1507 a 


CONRADES MFG. CO. 


Makers of Office Chairs, School Seating and Movable Chair Desk 
1942 N. Second Street, St. Louis, Mo. 
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mamonat pases] RINE ROBERTS 
SERIES FIFTY-SEVEN } Numbering 
! Machines 





Persuasive appearance and quality make 
this new “National” Desk a winner for 
the office furniture dealer. Its quality is 
readily demonstrated and proven, and 
almost every detail of construction adds a 
feature of superiority. Furnished in ma- 
hogany and walnut, with concave beveled 
corners and distinguished byneatly turned 
legs, this series is a worthy representative 
of “National” construction. Let us send 
you full information of the line. 


National Desk Company 


HERKIMER, NEW YORK 


OO ST TT eee eee 








OO Sa a a a ee eT ee a a a a a ee eee 








A Most Popular 
Machine at a 
Popular Price 


$7.50 


Roberts Model 49 is manu 
factured as a quality item to 
sell at a popular price. 


3 Actions — Consecutive, 
Duplicate and Repeat. Ca 
pacity 1 to 999,999 auto- 
matically. Your choice of 
type styles. 

A large and consistent seller 
to institutions, offices, stores, 
etc., for general numbering 
use. 


Literal discounts 


for special inforn alion 


The Roberts Numbering 
Machine Co. 
694-710 Jamaica Ave., 
Brooklyn, N. Y. 

Western Distributers 


THE SUPERIOR TYPE CO. 
3940 Ravenswood Ave. Chicago, Il! 


Send 




































































porting nat:ons the world so that the whole current otf 
our food movement has many respects been altered in 
five vears, been reversed five years, so that today we Oo | E 
are calling upon South Africa, upon Madagascar, upot 
Egypt and Spain, most the countries of South America, 
and even upon China, for food? We are now bringing in BILLION 
every year the equivalent of 62,000,000 dozen eggs trom 
he other side of the sea, and chiefly from China. We Points 
g onions from Egypt great quantities; and we are 
iow bringing in, according to the last report I have today I ° F 
such commonplace things as tomatoes at the average rat n its avor 
of 200 tons a day all the year round to keep our tood sup 
noving 
Those are he acts of life in the United States today 
Thev are a t unknow there is no literature upon 
he subject yet perhaps one more fact is as surprising 
1s any and illustrates quite completely how we have got to 
alter our thi g America if we are to avoid being 
gnorant 
] t were ra ig i little it Oo i eetle which 
ey ee eee PENCIL SHARPENER 
vould ive eithe a straw t or a felt hat; there would be 
o telephone t e wi e no telegraphs in the United Points Pointers 
States: there Id be int for the bottoms of any ot from Model L on Medel L 
ur naval vessels; the irnish would disappear from thi The economy of Model L_ Gives a standard size pen- 
S 1S€s, there would not be any mort is more than appearsinits cil a quick, true point. 
ee the e bit of a bug which supplies retail price of $1.00 The cutters are like Ed 
ee ae + thing which ic called by a word which It is the economy exclu- W ynne's wit—never dull. 
: me 7 sive with all BOSTON Its olive green enamel 
s a curious combinat English and Hindustan SHARPENERS: the “chassis” looks Rizy @ 
shellac’’—t S t an English word, even though many most points out of a pen- Cleans easily, serves 
people think s that tle bug supplies us with thes cil—no waste cuttings durably 
ee ee ee ee C. HOWARD HUNT PEN CO 
s the stiffer re ¢ straw hat, the straw of whicl . ag 
les Mite aac Ac a a ee aa Seventh and State Streets Y Camden, N. Jj. 
braid in America: and it is the stiffening of « ery telt hat scsi 









| s the aSIS the pal e bottom oft our battleships 
t holds ever nogra] ecord togetner; it is the mate 
rial which unites the mouthpiece of every telephone; and The HUNT 
there is not a home in America—I should like to find one 
I have asked oth 4 and privately, where there PENdulum 15% 
alll ka thank 4 Weis % heaters eae INCREASED 
s little H lust beetle does not come eve " ‘ of PROFIT SALES 


75% 25 















Swings 


You 





How ma st er think—of thé men that ae 
t into the jungle the gum which this littl Ahead! 
eetie pr ¢ s " iss the sea ft ir benefit: 
With this e litt I shall close: Some months . l 7 
s long as men 
4 sr . ste¢a steamer ( S omit g ° 
: he must sign 
h the Sea and Suez Canal, took fire . 4 
side | Sa astern Mediterranea! The : papers an 
eae or A322 tees of hee eek eee write with ink the 
efore t en she took fi , demand will increase 
\ ts being scantily supplied, the and bring sales to you 
; 5 New York, New Orleans, Sat for 
I s \i T r ~ ey i d ill ( 4 i 


With this FREE sales-devel- 
oper, HUNT ROUND 
POINTED PENS in 12 
styles sell themselves. Your 
FIRST 12 gross assortment 


E. brings it. For big pen sales 





Y. Horder Makes Jaunt to Europe. 





E. Y. Horde _ lorder's, | sailed —Write along now and get 
Montreal in July to visit his old home in England. His this FREE GQ ® 
sisters ¢ li d home the re 

i: id alae < ai C. HOWARD HUNT PEN CO. 
4+ \fr “ a : 7 rs ; Seventh and State Streets Qo Camden, N. J. 
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Clinch this opportunity 


Silk-Y-Kote Carbon Paper is a 
better carbon. File copies are 
clear and unmistakable, and last- 
ing. It is non-wrinkling and non- 
smearing. Silk-Y-Kote Carbon 
Paper is a real sales builder for 
any typewriter supplies depart- 
ment. In addition to this excel- 
lent general purpose carbon, we 
make special paper for fanfold in- 
voicing, order writing, machine 


be wokkeeping, esc. 


Clinch this opportunity now by 
asking for samples and prices. 


Cooper Carbon Coated Paper Co. 
Manufacturers 
2756-8 South Trumbull Ave., Chicago, I11. 


Cooper Products Make Good Impressions 


do not exist for the printer who uses “K. B.”” BLANKS 
in the qrevemyeee of bends and stock certificates, be- 
cause “K. B.” BLANKS get the orders. They are 
steel-engraved like a bank note. They look like real 
money. That is why dealers and investors in securities 
srefer them to all others. They are irresistible. They 
ave an order-compelling power all their own. They 
are money-makers. Get busy. 
Get samples Get business! 


KIHN BROTHERS, Bank Note Engravers and Printers 


205-209 West Nineteenth St., New York City, U. S. A. 
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PENS AND PENCILS 
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clips and pap 


Chicago, Ill. 
Shop, St. Lou 


Chicago, Ill. 


Colo to Oak 
headquarters ji 
Chicago, Ill. 
brook Steel Pe 
to San Diego 
sister Mr I 
August 15 
Chicago, Ill. 
Eberhard Fabs 


his recreatior 


t (Omaha ind 


motored to Ne 
siderable havo 


his strategy 


the golden We 
Chicago, Ill. 


(1 ago alter! 
site of the SI 
general sales 


to New York 


the Des Moi 


Waterman Con 


A. Sheaffer Per 


tion in the Blac 


Chicago, Ill. 


ieaffer factory Mii Waldror 


=——— 


Typical show window and store disvlays are 
National Association of Stationers. Office Or itters a 
facturers for the commodities indicated . gust ° 

odity Classifications Nos 2 j ; S 13 and }, 
Ne hoo SUPUITERS such aa compo sit on books and pape 


cils, crayons, fountain pens and chanical pene S 


er fasteners, leather portfolibs and 


ulers and miscellaneous supplies 


The Lipic brother of the J. Liy & S 
is, Mo Visited the ‘hicago branch 
pany in July 
J. G. Orr, assistant general sales 
Company has moved his hor 
Park, a Chicago suburb Mr Orr 
n the Republic building, Chicago 
J. H. Hildreth, manager here for 
n Manutacturing Company, left ij J 
Calif He spent his vacation thet 
lildreth is expected back — € re 
George E. Schlagel, office manag 
r, accompanied by Mrs. Schlagel on 
k Hills H. T. Kenney, of the sak taft ? 
in Wisconsin mia Van Horr Sa le 
Minnesota points on his vacation 
J \ Welty es es \ We 
rthern Wisconsin in July, expecting 
imong the fis! They refused to be 


and as a result Mr Welty’s friends 


in opportunity to become satiated with freshwate 
Chicago, I!l._—Mr. and Mrs. M. A. Fountain spent 

part of July in California Mr Fountain is ma 

Conklin Pen Manufacturing Company's Chicago 

Fountain was directed by her p sician to eg 

‘ is pre i et fr ! ‘ | lr i ad 

Mr. Founta y tlong il f tl vif re 


st 
H Kk. Waldron nd family ha 
about a month spent at Fort Madis 


manager, W A. Sheaffer Pen Cor 


late in July, to conduct an Easterr 


ence at the New York office From there he \ 
Philadelphia to attend the innual cony 
jewelers’ Association at Philadelphia \ugust 

Denver, Colo.—N. L. and K. W. Zeagler 
representatives for the n int Prac s 
Manufacturing Company rt Zeagl hea 

ved to Los Angeles The D r office 

Fort Madison, lowa.-W. R. Smith has joined tl 
staff of the W. A. Sheaffer Pen Company H 


nes Capital former] 
Fort Madison, lowa.—W. A. Sheaffer. presice 


Sheaffer Pen Company, is « i Six weeks 
sailed on the SS. “‘Mauritania to return 

August | Mr. Sheaffer's tour it ides Enelat 
many Austria and Switzerland 

New York, N. Y.—Miss Dora Milk dvertising 
the American Lead Pencil Compa pending tw 
the Pa st 

New York, N. Y.—The Pencil Mechanis ‘ | 
chartered to manufacture per! nd writing 
ital stock $625,000; George \ Re \ ncorpor 
way 

Philadelphia, Penna.—©). R. Johnso whe ~ 
W \. Sheaffer Pen Company's den stration 

tin at the Sesqui—Centennia Ex posi 

attend the convention of the Nationa ] 

August 1 

St. Louis, Mo.—The Houk A neg Pen > 
chartered in Delaware; capital stock, $100,00 

Shelbyville, Tenn.—The Musgrave tft’ 
chartered; capital stock, #$5t 


Austria’s Imports in 1925. 


Austria from the United States 
suntry’s total volume for 192 z 
advance from seventh to fifth pl 
Austria lr i group of eight 
were ninth in order of importa! 
for two years (] vpewr! 
‘egisters etc F360 (1925) $24 
7 per cent was sho. by Au 
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GLASS DESK PADS 


MADE IN THREE GRADES 





No. 1—Size 18x24 Plate Glass . $12.00 
No. 2—Size 20x34 Plate Glass ... .. 20.00 
No. 52—Size 18x24 Crystal 3/16 Glass .. 9.00 
No. 53—Size 20x34 Crystal 3 16 Glass 14.50 
No. 75—Size 18x24 Crystal 14” Glass sittin 4.50 


Prices Subject To Our Usual Dealer's Discount 


THE POLAR LINE NOW CONSISTS OF 


52 ITEMS » 


AND GLASS DESK PADS ARE JUST ONE OF 
THE POLAR PRODUCTS THAT YOU WILL 
FIND EASY TO SELL. 

WRITE TODAY FOR CATALOG AND PRICE LIST 


POLAR MFG. CO. PHILADELPHIA. PA, 


Ms 














lore mew wdmie <é 
hae heew, and 
euch 
DIXON 
TICONDEROGA 
Dts the Leak — 


Pencil Department 


Joseph Dixon Crucible Company 
Jersey City, N. J. 


PLIANCES 


> 


ANFORD'S 


PURE GUM ADHESIVE 


LIQUI-STICK 







r: r Canceled . 
Stock Certificates == 
sun. clack: rn 


Insurance Policies 
and General Office Work 


TRANSPARENT- FRAGRANT- ices FAST 


SANFORDS INKS 


AND ADHESIVES 
NEW YORK 





CHICAGO 








res 
VUL- COT — Economy plus! 


The measure of economy is the measure of 
service! And so——big business men, who 
buy business equipment on the basis of 
service, are standardizing on VUL-COT! 





VUL-COT stands for much more than mere 
economy. VUL-COT stands for neatness, efficiency, 
super-strength! VUL-COT _ stands for a full 
measure. of service...backed by a five-year guaran- 
tee, and certified to by arecord of performance that 
outlives that guarantee by many years. 










VUL-COT—at stationers and office supply stores. 


yy the standard waste basket 








National Vulcanized 
Fibre Co. 
Wilmington, Del., U.S. A. 


We operate six great plants 
and maintain sales and ser- 
vice offices at Baltimore, 
Birmingham, Boston, Chi- 
cago, Cleveland, Denver, 
Detroit, Greenville, Los 
Angeles, Milwaukee, New 
Haven, New York, Phila- 
delphia, Pittsburgh, Ro- 
chester, San Francisco, 
Seattle, St. Louis, Toronto. 














a ce ee TO . Geman aera 
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wa revelation in 
typewriter desks 


Iverywhere — at conventions, display 
rooms, wherever shown, the new CLEM- 
COGLIDE has proved a revelation in 
typewriter desk construction. 





(BATENTEDO ) 


Feb. Srd. 1225 








Nothing equi als it in smoothness and ease 

of operation or features of convenience 
for the user. Nothing surpasses it in 
fineness of appearance and finish or qual 
itv of materials and workmanship. 
These are not just fanciful assertions. 
They are facts, proved by sales. CLEM- 
COGLIDE outsells any other desk in di- 
rect competition. <A trial shipment will 
verify our claims and make vou a loyal 
booster with profit to vourself. 





1. You do net lift the typewriter or platform Finger 
strength lifting only the lid brings typewriter to work- 


2. Ne sxposed’ metal parts—cannot soll or tear clothing. LAE, CLEMETSEN COMPANY 


3. Platform frame support is simple, yet of great strength & a 

4. The tie rail holds frame square and compels smooth 3403 West Division Street 
action of mechanism Jamming of lid in closed posi 
tion (a difficulty common to other center drop desks) CHICAGO 
is thus eliminated 

5. Open or closed, the “Clemcoglide” provides ample Knees 
space-—another exclusive feature 

>» Ball-bearing wheels make light and easy operation 

7. Platform itself is held firmly and without vibration. No 
matter how heavy the machine or how roughly han 
died, there is no quivering of platform or desk, a fea- 
ture insuring quicker transcribing and fewer mistakes 


TRADE 
MARK 
REG 








THE CLEMETSEN CO 





























A good source of business 1s 


———— that of steel equipment for special 
= , i — purposes. Unlike most avenues 
j " of profit, this one does not call 
/ for an initial outlay for stock 
ay aE - ~</e | just your services. 
r eee so - [In supplying special equipment, 
hihi f we work with you. Specializing 


in the built to order field has 


jibibabibibibi = = hi . “| : resulted in production costs which 


rival stock lines. 





Wide awake dealers with 
an eye to building plans for 
public inst?ftutions are reap- 
ing the harvest. If you 
haven't been cultivating this 
held, let us cooperate with 
you. Why not start now by 
writing for particulars. 


IMPERIAL 
STEEL CABINET CO. 


2130 Fulton Street 
CHICAGO 
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Chicago, III H VW Lombard, chief engine of the Art 
Metal © truct ce I was a July visitor ] 
bir nal 
Chicago, Ill The B Furniture Compa has beet 
rtered tf ell hou fT and store rt t 
och $ 
Chicago, Ill. rm} Van I n Iron Works Cor i 
ed 1 ntrac construction and ! 
the new ¢ count The contract aggre: $1 
Chicago, Ill he floor of the Yawman a Ert b 
162-64 Wes Mont et has been leased | tl H 
Berkma Health G The floor will |! leled 
ew 
Chicago, Ill. \ | Furnitur ( p t 
Ss] dr ha bye d to manu 
I I d niture nd ay 
A. Robinea 2 I’! 
owent y. 1 Harr I 
Chicago, I! r} Sw t N t Fur Con 
~ ( ve! chartered i u ( 
furniture lam] shade 
pital OOO; Incorporator AC h Sw 
Max S Max M I dle 1 h 
Chicago, (IIl.—Erne Dal has ass \ 
the Chicag I \utoma I & I x np 
So sti M Dahl has an xt qu 
mee ield I t rece had | 
co ‘ | the ul of ! Ya I ind | 
Manut turing Con 
Cincinnat Ohio. I I Wert } ‘ ha 
I gat Me pl noti ! He j 
nw K Company LE. Ss rm 
wit! the \ iT has d s 
n charge advertising motion 
Detroit, Mich I E. Winslow ha ‘ d 
rs t (ie \ (Companys Cla Kent 
be I anager the ! a 
ou | W 
Erie, Penn Tr} e Edwards Of I 
bh i} the ¢ | iN ( 
I ward d 
K mn rt x 
ge : ( Com} 
Green Bay, Wis.—‘ Straubel 
Aut \ i re i! July 
p Ww t t tl ! d 
Jamestown, N. Y Metal ( | 
‘ A it 
WwW 
Kansas City, Mo in 
We iph & © $ 
M e | 5 Ww 
Mad r Wis I i th I H 
tter rniture i! 
M | Frau } ed 
Madison, Wis Ss & | ( 
b . i $1 
mmo oO | I 
Wi ! \N 
Masor 
£ Mad 
New York N. Y oved Off ( 
1) 
New York, N. Y hous ft 
kK > ‘ 
weeks ag 
New Y k, N. Y \ Stat . 
ri 1 We t! suff a 
mtoual tu ‘ and xt 
Pittst h, Penna Swa 1 Peg 
y vn ort M g ( I 
ling ! s SS ( re 
Mr. 3 t 
v6 ; at th 
Portland, Maine. (iff ADI ! 
} ; ] t I I 


PHILADELPH 


TX 





Te WAAAY 













n ‘anatomically cor- 
rect, which is fitted to the natural 
ape of the body. . 

a in on the nearest Sikes _ 
and give a Sikes Office Easy 


the sitting test. 


\\ 


| 
N\\\\\\\ 


The Sikes Self-Oiling 


\ 





A 


Revolving Mechanism — 
After years of experiment — 
and observation of chairs od 
actual use we discarded 
bearings 1m {favor of some- ad 
thing even bet chilled —_— 
steel pivot operaling in . — 
= hath of lubricant. This pvr —_ 
which the weight 
—— the chair, revolves with the = 
gmoo' 5 a ’ e — 
== of t wel bearing in ® 
watch elubricaré, being —— 
= a af e well, cannot — 
pe and its evapora — 
is a matter of years. Und —_— 
s dinary conditions the ong —_ 
== ; nal lubrication, ey at the — 
factory, shou t — 
SEB to twenty years- 
a 
— 
ee ake PANY = 
Pa 
SEE Suainmacers PHIL ADELPHIA 2 


ionic vite a > naam Saealact agers 2 Fe ee dr 8 
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Rochester, N. Y.—Miss Gertrude Shove, of the Yawman and 





More Profits for 1926 


SELL D & T QUALITY PRODUCTS 


MR. BALDWIN 





CHANGEABLE LETTER DESK NAME PLATE 


Lists at $4.25 Complete, with Attractive Discount for 
Dealer 


Return the coupon below and we will send, all charges pre- 
paid, one of these new—fast-selling—changeable letter desk 
name plate. 

It’s a real beauty, in Oak or Mahogany, and the pure 
white celluloid letters on the jet black background are all 
changeable. 


Easy to read—easy to change—excellence in appearance— 
to your customer—gives you four strong sell- 


and econom 
ing points t make profitable sales come easy. 
Return the coupon now—and we wil] send the plate, c es 
ows, at once. We will bill at 25 less our att ve 
. If you decide to return it—do so at our expense. 


Mail This Coupon—Now! 


Davenport-Taylor Mfg. Co. 
= Orleans St., Chicago, III. 


may send the sample name plate for our inspection. 
we will either keep it an per your charge net, or return it 


to yeu at your expense wit 10 days. 

PP h-C6adee els + vesebecdeceeecdee 

SE Avtaes « tWeUUiinkns sins AE Ees 4000s 

Teowe....... Pe Tee TT Tee ee 








Erbe Manufacturing Company's filing department, has joined 
the “Y and E”" 


of service with the organization 


Veterans’ club She completed twenty years 


San Francisce, Calif.—The F. W. Wentworth Company suf 
fered a fire loss of $130,000 in its stocks of office, secho« ind 
church furnitur in the three-story warehouse at Jessie 
and Anthony place 

Savannah, Ga.—Miss Louise Purdy, who had been w 
Kardex Rand Sales Corporation at Fresno, Calif s now 


trict manager here, with headquarters at 216 Realty building 


Seattle, Wash.—The Renfro-Wadenstein Furniture Com; 
an established business, has been chartered; capital sto 
$20,000; incorporators—R. R tenfro and O. A. Wadenst: 


Sioux Falis, S. Dak.—The General Fireproofing Compa 


lines are now distributed locally by Christensen & Dempst: 
Spokane, Wash.—The John W. Graham & Company has under 
taken the sale of ‘‘Lymetco”™ cabinets, Lyon steel lockers 


other equipment 


House Organ Philosophy. 


Moral courage is imperative if you wish to attain the p 


you want to hold in this world If you lack moral courage 
you will never attain your own self respect, nor the respect 
of those who really know you Don't be a counterfeit ve 1 
real thing The Webster Way (F. S. Webster Company) 
* > > 
“It’s an ill wind—" said the Kansas farmer as his nagging 


wife disappeared in the tornado Strathmorean (Strathn 
Paper Company) 


* > . 

Wishing that you hadn't if you did, or wishing vou had 
you didn't, isn’t remorse, it's human nature Baer Facts (Bae 
of Canton) 

. > . 


Pride drives an automobile and the mortgage hitches o 
hind Faultless Bulletin (The Stationers Loose Leaf Company) 





* * . 
Trouble always finds the wise man too busy to see hin 
Sundstrand Bulletin (Sund:trand Adding Machine Company 
> * > 
The more a man knows the less time it takes him to t 
most good speeches are short Quality (Clarke & Courts) 
* > . 
Don't go after his order until you've gone after his inter 
“Bully-Ten" (Sundstrand Adding Machine Company) 
* > . 





There is only one letter difference between saving and having 





The Superior 


MULTIPOST 


STAMP AFFIXER and RECORDER 
SAVES STAMPS, TIME and MONEY 


Soon pays for it- 
self and proves a 
profitable invest 
ment WH E R- 
EVER POSTAGE 
STAMPS ARE 
USED. 


DEALERS! 


If you have not re- 
ceived your copy of 
mur new book “Why 
& How,” WRITE 
FOR IT TODAY. 
Share in the results 
of our increased na- 
tional advertising. 


The Multipost Company 


Rochester, 
N. Y. 








The Office Cat (The Richmond & Backus Company) 
* * . 
for the glutton—the infernal pit is the pit of the stoma 
The Office Cat (The Richmond & Backus Company) 


> . . 
t's easier to play safe than to play a harp Art Meta 
Welder (Art Metal Construction Company) 
* * * 
An ounce of orders is worth a ton of promises Art Met 
Service (Art Metal Construction Company) 
. * * 
When you don't know what you are making, vou are making 
a mistake Quality (Clarke & Courts) 
> * > 
Personality and originality are closely akir The Off 
(The Richmond & Backus Company) 
> > * 
It is better to be broke than to have never loved 
Quality (Clarke & Courts) 
°* 28 6 
Columbus was right—he sighted dry land.—The Latschstr 


(Latsch Brothers) 


Typewriter Market in Argentina Is Steady. 

Commerce Reports] The Argentine market for typewr 
continued to expand, although imports during 1925 were slight 
less than those for 1924 Of a total importation of 15,263 type 
writers in 1925, 10,901 were supplied by the United States 
3,7°3 came from Germany, 448 from Italy, and the remainder 
from Chile, England and France American typewriters 
tinue to lead the market in competition with numerous Eur 
pean machines, getting upward of seventy per cent of I 
entire business Six American makes of standard office ma 


chines and five makes of portable typewriters are pushe 
actively in this market Of the total sales of portable n 
chines, it is estimated that more than eighty per cent are 
American mak: The “Continental and ‘Mercedes (bott 
German) and the “Olivetti” (Italian) are the most popular 


the European makes of standard office machines. The Perkee 
and the ‘‘Adler’’ (German) have the greatest sales among 
European portable typewriters on this market 

Retail prices of standard office typewriters range from 300 
360 paper pesos. (The paper peso is worth $0.40.) A dise 
of five per cent is allowed by almost all dealers, although tw 
American distributors are said to give no discounts on their 
published price lists. The “Continental’’ (German) Model N 
1 retails for 325 pesos with a discount of five per cent The 
retail price of the “Olivetti” (Italian) stock model is 350 pesos 
while the machine with tabulator is sold at 387 pesos—a d 
count of five per cent being given in either case No price 
were made during the past eighteen months, except 
instance 
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CHICAGO 


For 24 years, manufacturers of complete line of Brief Cases 
Dealers Everywhere 
Handle MASHEK Leather Goods 


FREE 


On request we will 


gladly send dealers 
everywhere our FREE 
booklet — “24 Better 
Dealer Plans for 
Increasing Sales,” and 
also catalogue of com- 


plete MASHEK line. 


Write the MASHEK Service Department for 
low estimates and plans on SPECIAL ORDERS 
for sample cases, brief cases, or any other leather 
goods that you may desire. Any size order, 
no matter how large, will be promptly filled. 
May we tell you about the complete MASHEK line ? 





Se vanes good openings for exper 


{ Salesmen ienced men to assist dealers with our 
' 


new plan for dealer co-operation 


"FRANK &CoO. 


™~ “If it’s made with Leather, MASHEK makes it Better” Ps 

















‘“*“KLUTCH” 


THE penned euhanitagnmnd —— 


r ir customer per s ar 

, we P 1 F way KI UT W Clip 
Boards Binders r ‘ n various st and bin ——— 
r ¢ I ' ! rhe KLI CH" Binder the har s se 
if 1 ler to be had es in eight stock sizes KLU TC H” 


mp ys new prir I r evers handles r springs 


STATIONERS Larg ready for prompt 
wrders ar write for illustrated 1 


Atlas Stationery Corporation 


Exclusive Dist. of “‘Cado’’ Cushman and Denison Specialties 
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NEW “‘NATIONAL” 


Notice to the Trade 


Pelouze Scales are now equipped with parcel post 
rates by zones, an improvement which has neces- 
sitated the addition of wider dials in the various 
models of this line. The new line is finished in 
gray enamel or gold bronze both of which are 
very attractive for office use. 


Your trade will be pleased with the convenience of 
the new Pelouze Scales. Write for our booklet 
describing in detail the new line and its advan- 
tages. There will be NO ADVANCE IN THE 
PRICES OF PELOUZE SCALES in spite of the 
many improvements which have been incorporated 
in the line. Write today. 


Pelouze Manufacturing Co. 


232-242 East Ohio Street, Chicago, II. 














109-111 Leonard Street New York, N. Y. 


REGAL REBUILT 
ROYALS 


Trade-marked—Nationally Advertised 


Approved by the Manufacturer 


ROUGH TYPEWRITERS 


Stock in 82 Cities 
All Makes - - - - All Models 
All Series - : - - All Types 


Lowest Prices 


Write for the Regal Plan. 


REGAL TYPEWRITER COMPANY, Inc. 


314 Broadway, 12-14 So. Jefferson St., 
New York, N. Y. Chicago, Illinois 


Cable Address: REGALTYPE, N. Y 
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OR rock-bottom quality 

nothing excels the W. H. 
GUNLOCKE No. 895-—a high 
grade, full upholstered back 
office chair. There are three 
choices, oak, walnut and ma- 
hogany each neatly and perma- 
nently finished. No. 895 is 
designed for the office furniture 
dealer who wants something 
that stands head and shoulders 
above the others. Of course it is 
fully guaranteed. Our catalogue 
showing many other styles and 
grades awaits your inquiry. 


W.H. GUNLOCKE CHAIR CoO. 
WAYLAND, N. Y. 





Ingento Cutters 


for CARD AND PAPER CUTTING 











NOW MADE IN 7 SIZES 





A SIZE FOR EVERY NEED 


No. 1. 6% inch blade. No. 4. 12% inch blade. 

No. 2. 8% inch blade. No. 5. 15 inch blade. 

No. 3. 10% inch blade. No. 546 18 inch blade. 
No. 6. 24 inch blade. 








Manufactured Only by 
IDEAL SCHOOL SUPPLY CO. 
3700-3702 Wentworth Avenue 
Chicago, Illinois 

















“ bb 
MERCANTILE’ postiie sn 
Parcel Post Scale 

and various other models have been equipped with 
charts showing the new postal and parcel post 
rates since April 15, 1925. The indicator auto- 
matically points to the computed amount of first- 
class postage and parcel post, including special 
tee and also all other classes of mail matter. 

For 15 years we have built all of the first-class 
mail and 70-pound Parcel Post Scales for the U. S. 
Post Office Department. They now have over 
150,000 Triner Scales in use, and find them satis- 
factory and so will you. 


Write for information 


TRINER SCALE & MFG. CO. 
2714 W. 21st Street Chicago, Ill. 











OUR LIKE NEW 
REMANUFACTURED 





TYPEWRITERS 


are the Gold Standard of the 
World’s Typewriter Trade 


Wholesale Export 


General Typewriter Exchange 


Incorporated 


462-464 Broadway New York City, N. Y. 
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Asheville, N. C.—The Asheville Office Special 


and the Ashe 
the Office Eq 
Williams is 
Atlanta, Ga 
Rapids Mix 
been appointe 
Atlanta, Ga 


of the Ameri 


urcade, after 


Binghamton 


ine \ L. Re 


Charleston, 


writer in Char 


taken by Ne 
This agency 


district mana 


president and t isurer of the new 


Companys 
ville Typewriter Company have consolidated as 
uipment Companys Inc., SO Patton avenue Ss. &S 


rporation 


.—H. J. Lindig, who had been manager at Grand 
the Royal Typewriter Company Inc has 
d manager here 
, 


R. C. Sargent has returned to the local branch 


in Writing Machine Company 135 Peachtree 
ear’s absence in Florida 
, N.Y. Tine L. 6 Smith & Corona Typewriter 
wland, manager, has moved to 101 Court street 
S. C.—Sales and service of the Woodstock type 
leston and contiguous counties has been under 
wman's Typewriter Exchange, 29 Broad street 
tiated b VW V Shearet Woodstocl 


was nego 


ger in the Carolinas 


Chicago, Ilil.—H. S. Gilbert, manager here for the L. C 
Smith & Corona Typewriters In made a trip to general 
headquarters at Syracuse, N. Y in July 

Chicago, Ill. Kk. J. Sheehar of the Ames Supply Company 
took his vacation in Jul or i journey East Some of the 
points he covered were Toronto, Syracuse, et 


Chicago, Ill 


Typewriter C 


Company, is 


Company, In 


John J. Egat who had been with the Corona 


mpany Ir ind the Remington Typewriter 


now a junior salesman with the Royal Typewriter 


Chicago, Ill Hi M Ric: of the Smith Typewriter Sales 
Company, journeyed to Lake Flambeau Wisconsir in July 
He arrived just as the fisl Vere starting to rise to lures, and 


enjoyed ver) 


Chicago, Ill. 


iccounts in 
Ine He |} 
the 


vears for 


Chicago, III 


writer Compan) 


general sales 


ry at Wooe 


here Mr Ward 


Chicago, II 


Typewriter ¢ 


woods in July to make progress in his Waltonian degrees 
Unfortunatel it had beer too cold, and the streams and 
lakes were t too high provide the sport he had antici 
pated But he had a good outing, nevertheless 

Chicago, !ll.—The L. CC. Smith & Corona Typewriters Inc 
as made several appointments in recent weeks . R. Stimp 
son, Churchill Murray, G. E. Comstock, R. C. Walthers have 

n assigned Corona ‘ the last two had been formerly 
vith t Portable Addir Machine Sales Companys G. Fred 
rick has been added to the upply department staff 
Chicago, Ill._W. B. Larsen, general sales manager for the 
Roval Typewriter Company) Inc., left for New York July 21 
to take charge of his new work Before leaving Mr Larsen 
spent sid time it nearby branches, including Detroit, 
Cleveland, Omaha, Davenport, et« Mr Larsen continues 
tintain } dence at Chicago, deferring removal to New 
York until cooler weathe ets in 

Chicago, III i a & manager here for the American 


Writing Ma 
Wisconsin w 


illonge fist 
or lur S 
turned to 
atch of pike 
this ‘ ite! “W 


Chicago, t 
parture T? 


where to fine 


Chickasha, 


tributor of 


ity Pending 


Watkins car 
E! Dorado, 


writes fron 


and leit 


H. E. Wemple has been assigned to nationa 


territory by the Royal Typewriter Companys 


id been representative at Rockford Il several 


Remington Typewriter Company 

S. V. Ward, manager of the Woodstock Type 
s Chicago branch at Philadelphia, visited the 
ces here n July, and also went to the fac 


Iistock, Ill After 
went to his ld home at St. Louis, Mo 


finishing with business affairs 


1 > Lyor president of the Manufacturers 
*] journeved into the Wisconsitr 


(‘ompar had a wonderfu vacation in the 


His vacation was not timed right for mus 


nz as the bie fellows weren't triking at bait 

smaller muscallonge were caught but 
wa ( int of being undersize \ 

vas made |} Mr. Pratt's party Some fish fron 
sched ! company Mr Pratt bach 

x wa raided the night before his de 

made little difference to Mr. Pratt. who knew 

i the rest f the pike school, so he called the 
another itch to take along to Chicago 


Okla.—H > 
W oodsto typewriter in Chickasha and vik 


Watkins has bee? appointed d 


the establishment of a business iddress Mr 
e reached at the McFarland hotel 
Ark.—E. N. Maledon, of the Typwriter Exchanges 


Having a wonderful 


time it i wor 


ilvestor 
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Why split your ribbon 
business with others by 
handling a brand everyone 
carries? Be independent. 
Sell your own brand. Keep 
your customers coming 
back to you imstead of 
jumping from one place to 
another as they do for 
factory brands. 







? 









You can build a profitable 
typewriter supplies business 
with our help U. S. ribbons 
are made in a grade and 
weight for every purpose and 
are packed in neatly litho- 
graphed boxes with your im- 
print Start after the ribbon 
business today by asking for 
further particulars, 











~ be Mfg. Co., 
Sansom & 10th Sts. 
hia, Pa. 


CABLE 








typewriting, 


Fos smooth 

even, uniform work—noth- 
ing surpasses the help given by 
LINCOLN Keys. 


cave surface fits the finger, ab- 


Their con- 


sorbs the strains and shocks 


and promotes better work. 


Typing be omes a pleasure. 
Write for 


vour sales 


LINCOLN RUBBER KEY CO. 


27 Thames Street 


NEW YORK 


sales plan; it plans 























Nec tte Rint mel! ~ 
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Premier Steel Filing Cabinets 


‘‘Built for Business’’ 


Electrically and Acetylene 
Welded. Rigid in construc- 
tion. Beautifully finished. 
Full Roller Bearing. Double 
drawer fronts. Brushed brass 
finish hardware. “Pinch” fol- 
lower, positive in operation. 
Drawer capacity 25 filing 
inches. Automatic locking 
device if desired. All stand- 
ard finishes. 


Constructed for Unlimited Service 





Prices are F. O. B. Mishawaka, Indiana 


PRICE 
ee Sh Pg. 


Costumers  *:0° Olive Mahg & Wen 


DESCRIPTION 





No Green Walnut Cr’td 

Tables 504 4 Dr. Letter File $33.00 $39.00 135 
Stands 504-L 4 Dr. Letter File-Lock 39.00 45.00 135 
506 «4 Dr. Legal File 39.00 45.00 145 

C 506-L 4 Dr. Legal File-Lock 45.00 651.00 145 
opy 304 3 Dr. Letter File 29.00 35.00 115 
H Id $04-L 3 Dr. Letter File-Lock 35.00 41.00 115 
O1Gers 306 ~§ 3 Dr. Legal File 35.00 41.00 125 


306-L 3 Dr. Legal File-Lock 41.00 47.00 125 


The Usual Discounts Extended to the Trade 


Address All Communications to 


Premier Metal Products Co. 


JOHN W. MESSIMORE, Sales Director 
2808 Logan Boulevard Chicago, Illinois 


We have some open territory for Manufacturers Agents 














JUMBO GEM 





PERFECTION No. 70 PERFECTION No. 50 


STANDARDIZE ON THE 


GENUINE GEM AND PERFECTION 


DESK MEMORANDUM CALENDERS 


landsome Bases of heavy, cold rolled, pressed 
steel in black enamel, statuary bronze, nickel and 
brush brass finishes. Snap-in arches easily at 
tached; no nuts, screws or levers 


“The House of Service’ 








“DEFIANCE © 


Sales Corporation i 





Stationers’ Glassware, Hardware and Specialties 


72 SPRING STREET NEW YORK 
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derful place Plenty of air, water and everything.’ I wl 
the correspondent adds a nots “Re careful, Elicth w 
married this correspondent down there 

Fort Smith, Ark.—J. B. Maple, of the Typewriter Ex 
Company, is spending his vacation at Hollywood 
Fort Smith, Ark.—The Fort Smith Typewriter Com 
©. Matthews, manager, is now located at 9 North Sixt! 
Fort Smith, Ark.—E. F. Smith, foreman of the Unde 
Typewriter Company's mechanical department, will sy ] 
vacation in Southeast Arkansas 
Grand Rapids, Mich.—A. H. Pate has been assigned 
post of local manager by the Royal Typewriter Compar 
He had been with the Cleveland branch previous! 
fore that was engaged with the Burroughs Adding M 
Company This is in accordance with the polics f W 
Larsen, general sales manager, to promote ! n 
sales staffs to greater responsibility 
Green Bay, Wis.—C. A. Eckhardt, loca! dealer for the 
Typewriter Company Inc., has moved to 215 Eas W 
Street 
Groton, N. Y¥Y.—Percy S. Brown, of the L. C. Smith & ¢ 
Typewriters, In« has been elected lirector of tl 
Society 
Hartford, Conn.—The L. C. Smith & Bros. Typew 
pany has filed a certificate terminating its corporate x 
With the secretary of state 
Hopkinsville, Ky.—G. H. Thomas s now repres re 
Woodstock Typewriter Company in the local field i 
both sales and service 
Indianapolis, itnd.—The L. ©. Smith &@ Bros. Ty Ww! 
Company has filed preliminary dissolution papers wit! 
retary of stat 
Jefferson City, Mo.—The Remington Typewriter Con 
leased the store at 235 East High street for two years 
Laure!, Miss.—Edwin Holbrook now represents tl W 
stock Typewriter Agency of Meridian He had been witl 
Underwood Typewriter Companys it Meridian and Ja 
recently Mr. Holbrook had been with the Underwood T 
writer Company nine years, both in service and sales de 
ments He was manager of the Meridian office 
Little Rock, Ark.—C. B. Johnson, state branch manag 
the Underwood Typewriter Companys returned in Ju 
a tour to his various sub-branches 
Minot, N. DOak.—Harry R. Clough has become de: 
for the L. CC. Smith & Corona Typewriters In¢ Post O 
Box 205 He had been a salesman for the company a I 
Claire, Wis., operating under the branch at Minneapolis, M 
Minneapolis, Minn.—W ID. Foster who had been d 
manager in this territory for the Woodstock Typewriter C 
pany, has been promoted to the management of the 
branch here, 216 South Fourth street 
New York, N. Y.—Neal D. Becker in 
of the Hammond Typewriter Company. has been elected 
dent of the Intertype Company, whi manufactu 
casting composing machines 
Oklahoma City, Okla.—R. ID. Lewis, manager h 
L. C. Smith & Corona Typewriters In was at Fi s 
Ark., in July 
Okmulgee, Ok!a.—The L. C. Broaddus Typewriter ¢ 
108 North Seminole avenue, has changed s in B 
& Beal, 321 West Main street 
Pasadena, Calif..-The Pasadena Typewrite & Adding \) 
chine Company, has occupied new premises at 257 Ea 
rado street 
Philadelphia, Penna.—-Brantley L. Estes has beer 
school representative in this territory b the Woods kK 
writer Companys He had been former school repr 
for the Royal Typewriter Compan Ine I EF. G 
been assigned to one of the major territories ir 
field by S. V. Ward. branch manager here for the W 
Typewriter Company 
Portiand, Maine.—Herbert W Foles has hee 
manager here b the L. C. Smith & Bros. Typew 
He succeeds W. S. Person, who has resigned Mr. | 
been manager at Albar N . for the Corona 
past years 
Scranton, Penna.—. J. Stevens, manage fi 
Smith & Corona Typewriters In: is located t I 
a store at 341 North Washington avenu: in tl ‘ i 
Commerce building The distinetive displa window 
some equipment and office located on the baleor 
branch very attractive 
Tulsa, Okla.—The L. C. Smith & Corona Typewrite 
established a sul fice her Ss. H. } ps is ir irg 
Tulsa office is tributary to the bra Oklahor ‘ 
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ORDER ’EM NOW 
Now is the time to get in your stock 
the 1927 “BUNCH-OF-DATES” 
Calendars—if vou have not already 
fhis Calendar offers an _ attractive 
proposition to the dealer—There 1s a 
very liberal discount offered the trade. 
Well known to the consumer, it sells 
sight. 
\lade in three sizes—medium size has 
indexed pad, if desired. Write us 


FRANK A. WEEKS 
MANUFACTURING COMPANY 


93 John Street New York City 





Japan 


May demand your products 


if distributed through our 
organization 


lt will be worth your while to become 
acquainted with our Mr. Kyuji Kurata 
and Mr. Keijiro Tanaka who are leav- 
ing here shortly for your country to 


introduce themselves 


We invite your prompt appointment 
for a personal interview. Address 
same to Mr. Kyuji Kurata, 24 Cali- 
fornia Street, San Francisco, California 


Most Capable Office Appliance Dealer 
in Japan 


NIPPON JIMUKI SHOKAI 


INCORPORATED 
JAPAN BUSINESS MACHINE CO., Inc.) 
Head Office 
3 Yurakucho Icchome, Kojimachi-ku, Tokyo, Japan 












Every 
Crescent 


Pin 


iperior qua pir every head is 
irge and every point sharp Com 

Stationers car safely offer as 2 
their r ‘ these sma t 

unt ff ipplies Regardles 

s are intré 

lemand fe 

r can f tha 


es and discounts 


Crescent Brass @ Pin Co. 


5760-5800 Trumbull Ave. Detroit, Mich. 

4. L. Jones, Inc., 55 New Montgomery St... San Francisco 
Calif.. Pacific Coast Representative ; 

Phil F. Webster, P. O. Box 873, San Antonio, Texas, South- 

ern Kepresentative . 

520 West End Ave., New York City, M. Wes 


Chas. 8. Jacobsen, . 
New York Representative 

















The Tiffany 
a new adjustable stand 


ichine Its all-steel con- 
rigid assembly and 





I eaf in Olive green, 
h . : k most desirable con- 1 
R ! movement permits raising 
solid base, with casters, 
ed easily without danger 
| ‘ b 1 a highly finished floor } 
I ‘ eeping or sliding Prices | 
| 
| 
| 
| 
| 
| 


TIFFANY ADJUSTABLE STAND CO. | 


3300 North Broadway St. Louis, Mo, | 
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US PENCIL CO = MOHICANS Ne2- 40) heii 

















A CONSISTENTLY 
GOOD PENCIL 


Write for samples and prices 


United States Pencil Co. 


Philadelphia —Manufacturers— U.S. A. | 


x 


RIBBONS AND CARBONS 
You Can Sell To Advantage 























( s00D ribbons and carbons—ribbons 
and carbons you can sell with 
profit. Such is the Union Brand. 


Formule and laboratory experiments 
mean nothing to the user. His interest 
centers entirely on the results obtained. 
And in final analysis, this is the su- 
preme test. 


Union Ribbons and Carbons demon- 
Strate their superior qualities when 
used side by side with more expen- 
sive makes, 

Dealers not satisficd with their pres- 
ent line or who can use an additional 
line will find it to their interest to in- 
vestigate Union Ribbons and Carbons. 
An inquiry brings you convincing in- 
formation. 


UNION RIBBON & CARBON CO. 


Front and Laurel Streets 











PHILADELPHIA, PA. 
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PEERLESS PRODUCTS PLEASE” 


Letter trays and waste paper baskets, all sizes, 

mail and tape baskets, space baskets, build up 

trays, locker baskets, PEERLESS paper burn- 

ers, wire globe guards. office partitions, wire 

guards, etc. SPECIAL WIRE GOODS 
MADE TO ORDER. 


PEERLESS 
WIRE 
GOODS CO. 


6 N. Michigan Ave. 
Chicago, Ill. 


FACTORY 
LaFayette, Indiana 

















DESK DIRECTORS 


are work savers 


ELSANE Handy Desk Directors 
are a valuable aid to all oftce 
workers because they make it 
easy to map out the dav’s work 
and actually get things done 


Five grades, ranging from paper 

to leather, are made, and each 

individual pocket in the ELSANE 

has a capacity ot one-half inch 
bulging and fanning out are 
liminated 

Desk Di tors t a houdin 


Sainberg & Co., Inc. 
77 E. 130th St. 
NEW YORK CITY 
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| 
ACCOUNTING MACHINES | An Opportunity Is 


—— Offered to a Sales 
a Representative 

















Chicago, |! I I I inage cl unti 
depart ent lerwood 7] vriter Compan ! ale busir 

riy to this t I lw 

Chicago, III ‘he Malo Gilmore Company § South D or Dealer in office appliances in the follow- 

t t nderta the distribution and inst tion « ing cities 
eturn for flat bed writing machines ’ 
Chicago “st ce president in chars p San Francisco Cincinnati 
P St. Louis Baltimore 

Elliott-1 Compal ted the Chicago off Cleveland Boston 

ne the of t various offices \ Detroit 

] ? 


D Bulleti Colombi \ part time Representative is desired by an 
n . é ni sla. 1:1 "| 1 . : 
Commerce epartment ulletin on Colombia stablished Company handling the finest Cal- 








The I t S es Dey ent of Commerce Washingt | ; 
DC. } nublished T1 formation Bulletin No. 417, “C culating machine on the American market. 
lombian Put Finance—Part | Part Il will be ready in th Heretofore this machine has been limited in 
near fut ‘ This is ar i s of the fiscal affairs of Colon 1 ° 
by C. A. McQueen, formerly commercial attache at Sant listribution owing to the lack of manutactur- 
«*} ‘ mbia’s present prosperity was based on a re ing facilities They are now 1n a position to 
organized f il svsten ch placed the countryv on a stricth : ‘ 
eh ag caren st complished some three years ago by a mission of expand in a modest, conservative and pro- 
American f neial expert A{merican capital has been enter gressive way \ man handling any reliable 
ing the 1 n incre imounts, financing railroads, « 1 P : . q 
ro ne cA a cee wae iraienen. ate ~aenieiies office appliance: who could spare a litt le 
supplic f these ef! rprise is purchased largel nm the time would be destrabie or a company which 
rhe se a menal economic develonment The would take the device in earnest and have 
ffee expo which comy e eighty per cent of foreign shi} its men devote some time in selling it, could 
ments. increased from $18 000 in 1913 to more than $66,000 .' ' . . . 
- _ 1 ‘ on 4 hus fully ’ a} f 7 add a pronitabdk apptance to its line ot 
Colon ' ffee shipmer products 
a 7 " . 
oe ale Address BY-30, care Office Appliances, 417 
| y Dearbort street (Chicago 
| 


ADDING MACHINES 


a - - ceninecaapitiaaanalnin a 


























Alexandria, La George | Fleming has undertake 
ress tatior the Sund ! Adding Machine Comy I i 
worl inde t irisdict of the office at M 
Atlanta, Ga B.S Steed in and M { Schindler 


1 the taff of t Monroe Calculating Machine C 


Baton Rouge, La : ‘ ‘ taff of the Monroe ¢ 


Nac ! ( now ! de W H. Cannor who 
a 


Baton Rouge, La ik. H. Claitor, sub-agent for the Su 
’ Ad MI < ne Con is two salesme nm the 4 
VV and | 1 Seles T) ul ‘ vy cleat 


Boston, Mass. W » M tvre has become 1} her of 
Binghamton N. Y. J (ire has taken over the ca 


Chicago, I! | ‘ I ome who was 
rer ran { f for The Daltor Addir M 





Cincinnat Ohio he i « Caleulating M e Con 

Savenne rt, lowa. M I ; Kit has beet pyr ted d en FOR THRIFTY BUYERS— 
nder Peoria, heretofore | A unique and distinct quality specialty 

Detroit, Mich.—The onvention of the Burrous \ that satisfies and creates demand. 


St ‘ eld het ‘ 


Detroit, Mich R ketter has bes nt or 


pointed mat Distributed by leading Jobbers 


~ tr _ ore ‘ zucceeding \ | ( ! 

Freeno, Calif. . . M : | C _ aot . | , | r ' , ! STATIONERS! 

a ee , . Write today for sample display carton. 
ndianapolis, tnd. staff of the Mi e { 


ng M ne Comy n expanded by the addition of 
T. E. Albright as a district junior The Tip Top Mfg. Co., Inc. | Syracuse, N. Y. 
Jer City, N. J—P Maitland, accountant. w tes, aid 
° oar it 78 West Ninetv-second street, New York, N. ¥ Canadian Agents: Brown Bros., Ltd., Toronto 


w at 18 ‘ vrre<s et ré ‘ I, sey ¢ 
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CLOTH SUSPENSION 
RINGS ann HOOKS 


Another item which 


will be in demand 
at school time. 
Let us fill your 


order — prompily and 
with the best of goods. 


Write for Our Circular 


The Thomas Stationery Mfg. Co. 


OHIO 


SPRINGFIELD 




















MAKE THEM WANT To Buy ONCE 
AND WATCH ORDERS REPEAT 

















Display this Live Package with 
Your Index Cards and Cabinets 


It's great—-each of the 12 “DUCO” enameled colors is repro- 
duced on both ends and top of the package of 100—so0 easy 
to select the exact color and the package sells signals, too 
Use our dealer aids—counter displays and watch folks start 
using signals on their card files Cook's File Signals sure 
are repeaters, 
’ . 
Cook’s Have Exclusive Patented Features 

which make them easy to attach yet other cards can not 


catch underneath at the bottom edge 


Formerly sold under the trademark 
Vise by agents, now sold only under 
the Cook label Standard for over 


ten years 


Ask your jobber or write us for Free 
Sample Color Cards for your sales- 
men and prices. 


MADE ONLY 





Reg. Trade 


BY Mark 


THE H. C. COOK CO., Ansonia, Conn. 


La Crosse, Wis.—-E. E. Tremmel has become a member of 
the Monroe Calculating Machine Company's staff here 

Lynn, Mass.—The Monroe Calculating Machine Compar has 
appointed F. H. Drew a salesman in this territory 

Montgomery, Ala.—E. ©. Wood has joined the Monroe Ca 
culating Machine Company here as a district junior 

New Orleans, La.—The local sales staff of the Monroe Ca 
culating Machine Company now ineludes R. H. Aller i " 
district junior 

Oklahoma City, Okla.—L. A. Stanton has succeeded | 
North as district agent here for the Sundstrand Adding M 
chine Companys 

Omaha, Nebr.—G. L. Shoemaker is now in sol irg 
the Sundstrand adding machine agency here The par 
ship of Hensiey & Shoemaker has been dissolved 

Peoria, tth—James R. Jones has bh n i en 

local sales staff of the Monroe Calculati 

Pittsburgh, Penna.—J. T. Morris. manager rar 
Sales Agency, has moved from 219 Park Be 
semer building The change was made secul ine ised 
space Mr Morris has added several new salesme G. B 
Arnold, formerly with the Wales Adding Machine Compar 
has a city territory Rt. D. Childs, who has been selling Ren 
ington cash registers the past two vears in this t\ ha i 
important Sundstrand territory L. «(. Lantz, formerly a 
bination man, is now a full-time Sundstrand salesmar } i 
ing in Pittsburgh 

Pleasantville, N. J.The Monroe Calculating Machine Cor 
pany has appointed L. C. Dick to the local sales staff 

Rochester, N. Y.—Cash L. Lozon, who has been apy ] 
district agent here by the Sundstrand Adding Machine Co 
pany, has established headquarters the Baptist Tem 
building 

San Francisco, Calif.—J. A. Fellows and J. H. Henry have 
joined the Monroe Calculating Machine Company's sales 
ganization in this city 

San Francisco, Calif.—Melville W > e has joined t 
Drury Company. a local advertising agency He was with W 
Ww Erskin« Ine San Francisco, twelve vears ind y " 
number of office appliances, including Dalton adding 
chine, dictating machines, et 

Shreveport, La.—The Southern Typewriter Company is now 
district agent here for the Sundstrand Adding Machine Con 
pany 

Syracuse, N. Y.—F. H. Cain has been appointed dist: 
agent by the Sundstrand Adding Machine Company He su 
ceeds the Typewriter Store, In in this activity 

Utica, N. Y.—C. F. Clark, Arcade building, is handling dis 
tribution here of the Add-Index combination register 
Wilmington, Del.—The Universal Calculator Corporation has 
heen chartered to manufacture and sell calculating books i 
chines, ete.; capital stock, $100,000, 

The Soviet government of Russia has advanced duties on a 
number of commodities imported into that country Among th 
items affected are adding machines and office supplies 








I 
OTHER MACHINES 

















Chicago, Il!.—C. K. Woodbridge, president of the Dictaphor 
Sales Corporation, spent July 14 in Chicagse i business mis 
sion 

Chicago, IIl.—©. « Dentzer, a salesma r tl Edwin Barr 
Company, was confined to his home sev il days in July é 
cause of an infected leg 

Chicago, Ill.—The Speedaumatic Company, a Delaware co 
poration, has changed its name to Speedaumat Addressing 
Machinery Company, In¢ capital stock increased from $700,000 
to $1,021,000 

Chicago, I!I.—F. M. Boughton, manager here for The America 
Multigrarh Sales Company, did some prize picking at the annua 
golf tournament of the Advertising Council of the Chicago As 
sociation of Commerce July 22 For the low gross Mr. Bougl 
ton turned in a score of S87, winning the Seaman cup, donated 
by the Seaman Paper Company In the low gross foursome M 
tjoughton'’s S87 entitled him to three dozen golf balls, 

Dayton, Ohio.—Frederick B. Patterson, president of The Na 
tional Cash Register Company, has taken additional life ir 
surance in a $1,000,000 policy Seven companies participated in 
this coverage Mr. Patterson had already insurance of $800,000 





his life 


on 

















TWO MODELS 
No. 50 No. 100 
Size of Base Size of Base 
344 in. wide 4°%4 in. wide 

6% in. long | 





6 A in. iong 
Cap. 50 Staples Cap. 100 Staple 


$8.00 List $10.00 List 


Frozen Staples 

Sha with 
rpened Points 

1,000 Staples to box, <r . 

10,000 to carton = 


Fastens 40 sheets 
16 lb. bond in one 
operation, up to 
4% inches from 
margin. 





SOLD ONLY 
through Trade 





No waste of staples. Reloads in a jiffy. 
Locks automatically when staple chamber is empty. 
Penetrates wood, fibre, etc. 


Absolutely rustproof. No pounding necessary. 


Guaranteed clogpro: f Tew per::—cesytoretlace. Staples don’t jam or clog. 


JACLIN STATIONERY CO. 


Sole Distributors 
388 BROADWAY, NEW YORK, N. Y. 




















SERVICE 





must serve : 


abuse 


Transfer cases 


¢ ] as 
stand Irom 


ey must 
“stuffing.” 
the usual 


ases “Republic” 


Capacity loads are 
thing in transfet 
Cases, hov 
ever, of genuine red oak, en 
strains 


lure these over long 


periods. Continued | satisfac- 

tion to the user is assured 
Prices permit good profit ti 
n de i¢ 


The Republic Box Co. 


1691-1709 Merwin St. Cleveland, Ohio 








































lhe merit of any product is dem- 
onstrated more effectively by of- 
fering it for inspection than by 
mere comment. For this reason, 
a word picture hardly does justice 
to the goodness in TELL CITY 
Desks. Those handling the line 
know how well the product 
serves. To others a trial is so- 
licited and our enthusiasm leads 
us to say you will be delighted 
with your investigation. 


TELL CITY DESK CO. 


TELL CITY, INDIANA 











fh  £ +> 
Ink of Finer Quality 


For Particular Penmen 






A: ceeienti A superior product in 
flowing every way—INKLETS 
fluid—of intense ire 50%—70% less ex- 
non-fad:ng color pensive than fluid ink. 


( leanly space Saving 

economical non 
INKLETS 
are ideal for the ul I 


ink 













Fast selling—they 


spoiling offer a large 


aler profit. 


GENERAL ECLIPSE COMPANY 
Dept. A DANIELSON, CONN. 
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\ 
" It Won't Nearly 300 dealers are 
Tip Over making profitable sales 
: : constantly on : : 
Sanymetal Costumers 
Most Dealers Have 
Welcomed It! 
—because it’s the costumer that 
produces sales by sheer merit. 
—because its all-metal construction, 
with baked enamel color or wood 
finishes, means a lifetime of fault- Wh D t y s ll 
less service. 
idtains theses no screwed base y on ou e€ 
to come loose—this base is cross- ? 
locked and welded for keeps. More to Banks: 
—because it won't tip over, no mat- 
ter how the garments are dis- Many stationers count the institution that 
tributed. guards their financial welfare an extra good 
Wriee ase for lie vl les ant prices customer. Safety -~ the bank’s igeosresncede in 
all its acti 1€8 ¢& ad sate eans yorsonnel oOo 
The sianalenaiia ha wate 4a ald ability, a gown 
financial position, and equipment and supplies 
1 the same high quality 
AMESTYLE Filing and Mailing Envelopes ars 
of this class of proven reliability. Stationers 
can use the AMESTYLE line to increase thet 
Costumer business and profits. Write for our free dem 
Th S IP d C mstration kit. 
e Sanymetal Products Co. 
1695 Urbana Rd. Cleveland. O. Ames Safety Envelope Co. 
—_ 55 Sudbury Street Boston, Mass. 
7 a ) 
a6 ’ 
THE Perfect ’ LINE 
A complete line of all 
loose leaf devices, and 
also metal parts only, 
_ Is now available. Za 
| 
| Deal hoh THE NEW STANDARD 
| Mealers who have not BUSINESS CALENDAR 
| . . 
received copies of our Double the ordinary Memorandum 
space—over 20 square inches 
recent catalogs should Made in the following finishes: 
Brown stand, white pad............ $1.50 
° B tand, gold ed: eee 
write us at once. Brass stand, gold edge pad.......... 2.50 
Liberal discount to dealers. Order from 
| your wholesaler. If he cannot supply you, 
write direct to 
Chicago Binder & File Co. THE JERSEY CITY PRINTING CO. 
500-508 West 3ist Street | CHICAGO, ILL. Jersey City, New Jersey 
HIGH GRADE PRINTING LOOSE LEAF DEVICES Also Manufacturers of the 
———" ne so FORGET-ME-NOT CALENDAR 
{ FOR THE HOME 
= J 





i 














August, 1926 OFFICE 


Dayton, Ohio.—The Typographic Machines Company has 
been chartered to manufacture composing and distributing ma 
chinery, accessories to the Multigraph: capital stock, $100,000; 


John CC. Shea F Ww 
and treasurer), V EK. Poeppl 


incorporators Poepplemeiet (inventor 


emeier (secretary and treasurer) 


M. J. Gibbons, Jr and L. A. Poepplemeier 

Coraopolis, Penna.—C. F. Conneii, who fed been with the 
tapid Addressing Mac} Company at San Francisco, Calif 
has moved to 1717 Ridge avenue Coraopolis 

Philadelphia, Penna.—The Baum Direct Mail Service multi 


graphing Bankers Trust building, has been chartered as 


a commercial title in common pleas court by Florence 
Baum and Ali« F. Baun S34 Diamond street 

Rochester, N. Y.—The Rochester division of The Americar 
Multigraph Company has moved to 602-06 Temple building 
This is a new structur entrally located, and one of the 
finest in the cits It affords better facilities for giving ser 


Vice to u 


APPLI 





| STATIONERY 














——— == 


Gronx, Manhattan, N. Y The stationery stock of Charlott 
Schlinder, 1254 Beach ave was damaged in a fire July 

Chicago, Itll.—_-The Pelouze Manufacturing Company has be 
come an ad ory member f the Wholesale Stationers’ Associa 
tion of the | Ss. A The company’s campaign to jobbers and 
wholesalers stimulate the sale of scales was highly successful 


Chicago, Itll.—Horder’s, Ine asehold 
the building at 201 Nort 
reported at $125,000. The six-story 
Horde: 
offices 


has purchased the 


Franklin street, at a consideratior 
building house one of the 
business ind = the rpenera 


ret stores the wholesale 


Chicago, III.—H«¢ 
th: Ame < I Mat 


to returtr t «*} ago t Se 


ward S. Kelsey manager in this 
ufacturing Concern, is working 


ptember He 


Started out fron the 


factor | ! N \ is covering the territory in his 
trie I i 

Chicago, Il! r. P. Se ir and wife accompanied by Mr 
sc. ¥ Horder, and two of the Misses Seymour t to Cr 
wa N. H July There they were joined by another of tl 
Seymour dauchter and the party then went on to New Yorl 
("its Mr and Mrs. Hart Horder will journe Kast in the 
mo rca i August na ication trip 

Chicago, !ll.—The entire taff of George E. Cole & Compat 
ha- oined the reanizat Horder'’s Irie Their seniorit 
right with the Horder | siness date back he time the i 
dividuals affiliated with the Cole concern TI legal blank 
business of the Cole company) will be continued under that 
lal I H | lire be gw rey and it 
core ! Lega I will } pus d vel ! 
Horde 

Kansas City, Mo.—The Schooley Stationery & Printing Con 
pany Ww f the exhil I at the annua idvertising ex 
position ! the Advert ng Club of Kansa (ity The 
Schooley neluded ery, bank chee ind fine color 
printing 

Louisville, Ky T) (Jue Ann Stationery ¢ Thir 
and Mair treet ais files ! amendment t I st } 
le $2 ry 

Mexia, Texas The Wagner Comy ‘ it 
ffi ! f ] ry I I I b 1} 
assets St tle ‘ { 

Monroe, Wis . B. O' Mer 09 East Libert 
templates « t rh tat il book store n the fall 

New York, N. Y.—The St dard Brief Case Company 
Broadway suffered a fir Ju 7 

Oakland, Calif Charl 1) formerly wit Dixor Fish & 
(Con pans Ss Fran Sc" } bee! plac ed ! charge of 

al office Bonesteel & Company, paper merchant 
Philadeiphia, Penna.—'l Original Automatic Bookmart 
Companys l 1 Soutl Alder treet, has been registered a 
mmercial titl mn the « mn Pleas court by Thoma Kraus 
1921 South Alden street and Paul Horacek, 528 Westview stres 
Mt Airy 

Portland, Ore Engineering supplies and draft mat 
rials have beer dded t th Portland Blue Print Company, 102 
Oregon t Leonard W Thatcher, who t narge had 
been with the Frederick I t (Company 
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Salesmen Wanted 
Men who are now cal’ing on Stationers 


We are building a national sales organization 
of men who are now calling on the Stationers 
and Office Furniture Dealers. If you can take 
on a liberal commission line with what you are 
now selling to the trade, it will pay you to 
write us for details. 

A big-selling side-line 
Handifax visible card record equ‘pment runs 
into big volume Stationers and Office Furni- 
ture Dealers are looking for a_ satisfactory and 
proven visible card record system that sells for 
approximately the same price as ordinary card records. 


Handifax Visible Card Records 


Handitax is 


Our 


' 
aiCs 


largest firms. Testi- 
monial letters that it is giving a satisfactory 
and unusual visible card system. It 
does all that the more expensive systems do, yet its 
unusual features it in a class by itself. 


Sheets of Cards fastened together 


being used by 
prove 


service aS a 


plac 


Handifax cards fasten together and form an overlapping 
sheet of cards rhey combine the visibility and compactness 
of a sheet record with the recording space and flexibility 
of a card record 

*,° 
Sells for 75% less than competitive systems 

The best liner dger paper and steel filing equipment is 
used in Handifax, but because of its form of construction, it 

an be sold for f what other systems sell for 

We have fu ine of samples in a standard salesman’'s 
leather brief-case s making it convenient to display and 

carry Handifax samples with your other lines, 

If you are sing for a ne that will make you big com- 
missions, write us and please give full details about yourself 
personally, your experien with the trade, and what other 
ines you are Se ing 


ROSS-GOULD CO., 309 N. Tenth St., St. Louis, Mo. 


SOLE AGENCIES AWARDED 


For the Lowest Priced Standard Adding 
Listing Machine in the World— 
Full Nine-Column Capacity 


Barrett Portable 














F.0.B., Phila. 


F. 0. B., Phila. 





IT WEIGHS ONLY 24 POUNDS 


BUILT FOR HEAVY SERVICE 


Made, Soid and Guaranteed by 


Lanston Monotype Machine Co. 


Philadelphia, Pa. 
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Philadelphia, Penna.—The Frankford Stationery Company 
1426 Frankford avenue, has been registered as a commercia 
title in the common pleas court by George A. Williams, 112 
Ta CO ro ucts Foulkrod street, and Robert J. Griffen, 1622 Foulkrod street 
cane a ae — Rochester, N. Y.—The Garsons Stationery Company has beer 
VISE SIGNALS _ Rust Proof Steel—bril- chartered to make writing paper; capital stock, $20,009; in 
liantly enameled A corperators—&. and A. G. Goléstein 
standard—staple item that Quality Park, Minn.—S. Glen Mather has been elected secre 
offers an exceptionally fine tary of the Quality Park Envelope Company Mr Mather ha 
Gentes apogee extensive interests in the paper box industry 
~ af Rye oo erred oak St. Louis, Mo.—William J. Kennedy has irchased the fou 
owners of the VISE SIG story building at the southwest corner f Eighth and Pins 
rag tH a Ses eee oe streets. In the future this is to be the home of the Wr J 
supplied this handy office Kennedy Stationery Company, now at 210-12 Nort Fourt 
device to the trade for the street The building recently acquired fronts seventy feet 
last thirteer years : _ 
Fighth street and 127 feet on Pine street 
San Francisco, Calif.—The salesmen of the Katon, Crar A 
PUSH PINS Crystal glass head— Pike Company will have their new samples ready for tl 
tempered tool steel about the middle of August Especially attractive items 
point. \ dome flange shown in the papeterie line Paper stocks include mar 
assuring exceptional tints and motifs 
strength his hand- Seattle, Wash.—Sterling Kyser has been appointed rey 
some product of a thou- resentative in the Northwest by the Eaton, Crane & Pike ¢ 
sand uses sells on sight. pany He makes headquarters here 
Toronto, Ontario, Canada.—The S. S. Stafford Company, I 
has moved its oifice from 9 Davenport street to 146 King st: 
West The factory and warehouse have been moved als« 
PICTURE HANGERS The nail won't fall out. Westwood, N. J.—The Westwood Stationery Store has be 
\ hanger for any object chartered; capital stock, $25,000; incorporators—William L 
weighing up to 100 fest, Mildred Best and Oscar Heck 
pounds, Strong—incon- Wilmington, Dei.—The Armor Envelope Company has | 
spicuous good looking. chartered to deal in wallets, security and mailing envelopes a 
A tast selling item that book covers; capital stock, $100,000; Franklin L. Mettl ha 
yields an excellent prof- ter representative, Wilmingtor 
it to dealers. Zion City, Iil.—Bicket & Ingram, printers, plan adding t 


Fine DISPLAY CASES-—-FREE 


A new, complete catalog mailed upon request 


GRAFF-UNDERWOOD COMPANY 


18 Beacon Street - Somerville, Boston, Mass. 

















T# IS is an 
Amronlite 
solid brass port- 
able, one of 32 de- 
signs. It is finish- 
ed in Brushed 
Brass with Black 
Relief. The shade 
of brown crackled 
glass witha yellou 
etched border, is 
adjustable and 
easily detached 
for cleaning by 
merely lifting it 
from the patent 

ed slotted holder 














Peak months for Amronlite sales are 

ahead! As days become darker the 
incentive of prospects to purchase desk 
lamps will increase. Is your stock sufficient 
to meet this enlarged demand? If it is not, 
now is the time to stock up—and also get 
in a supply of Amronlite free dealer helps. 


Write for Booklet H-8. 


FARIES MFG. CO., DECATUR, ILL. 


cAmronlite 5 














supplies 


Status of United States Trade with Mexico. 


Commerce Reports The Mexican trade the United Sta 
has in recent months been more or less stationary and s¢ 
interest has been aroused because it is not moving forward a 
steadily as our commerce with the rest f Latin Ameri 
Nevertheless, considering the serious internal difficulties with 
vhich that country has been struggling, the situation does not 
warrant despair Any market which offers opportunities for 
American goods to the extent of about $143,000,000 a year 
which at the present rate of our export shipments to Mexi 
will be approximately the total for the fiscal year 1925—-26—is | 
no means to be regards as a barren field 

The improvement of Mexican trade as compared with t 
prewar situation is especially evident i: ontrasting the ab 
figure with the total of our exports to the southern repul 
during 1913-14. which nounted to $37,080,868 In other words 
our exports to Mexico increased nearly fourfold during the pa 
twelve years, whereas our exports to Latin America as a whi 
increased threefold 

The above estimate of $143,000,000 import values fron the 
United States for 1925-26 is about four per cent below that f 
the last fiscal year, which figure inless it is considerably 


creased by the figures for June, will put Mexico in third pla 
among our Latin American markets, below Cuba and Argentil 
Mexico has usually been second It would seem, therefore, t 
eur trace has not vet suffered any drasti« urtailment, b 
judging from recent itistical trends, the prospects for « 
siderable growth do not appear imminent 
further factor of interest is the competitive positior TI 

United States is clear holding its own in the Mexican market 
as against our European competitors American merchants ! 
supply seventy per cent of Mexico's import needs as against 
forty-eight per cent during the period 1910-14 It appears upor 
closer scrutiny of trade tendencie: of recent vears that S 
represents approximately the point of saturation so far as 
relative proportion of the trade is concerned. The remaining 
thirty per cent is largely comprised of European products whic! 
Wwe ourselves import and are, therefore not in a positior 
supply Anv expansion of our share wil therefore, come witl 
the development of new purchasing power among the Mexicar 
people. 

it is interesting to note that the United Kingdom and G 
many hold relativeiy tl ime position s before the war I 
1913 they were close rivals, each supplying approximately t 
teen per cent, and this rivalry is still evident today when eacl 
provides abeut 7.7 per cent of the t il imports of Mexic« 
They have nearly reached their prewar volume of traffic, but 
their share of the trade in each case has declined with the 
growth of American exports But our gains have not neces 
sarily been made at the expense In fact, it is quite evident 
that much of our exporting expansion has been in commodities 
which they could not in any case supply, such as lard, of whict 
we sold to Mexico nearly $8,500,000 worth last vear as agains 
less than $400,000 worth in 1913-14, or automobile tires whose 
import values from the United States to Mexi increased ter 
fold during the same interval Similarly our exports of automo 
biles increased from about $250,000 in 1913-14 to $10,000,000. ir 
1925 The United Kingdom has made some gains in textiles 
iron and steel products, and chemicals Germany is going f 
ward slightly ir agricultural implements, but on the whole ths 
superior quality of American merchandise, greater speed in de 
livery, and intimate icquaintance wit marketing conditions 
have given our merchants first place in all of the more im 
portant lines 
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SEE OUR PREVIOUS ADS! 


SMOKERLITE 
NEUBURG 


18 HUDSON STREET, N.Y. C. 


us TWO Mines 


OF FRIENDS: eather-friends, who carry just 
SMOKERLITE around the holidays, and become 


very exacting at tin 1es°: and 


ALL-THE-YEAR-ROUND REAL CUSTOMERS 
on whose business he can depend and who get the 
preferential service without even having to ask for it, 


when the time arrives .o SKIM THE CREAM. 


Houses selling two 
gross in 11 months 
sold twice that much 
in December alone. 
AND | DELIVERED 
3 


Now 1s the time to be 
entered on our list of 
REAL FRIENDS. 
Smokerlite sells every 
day and helps you sell 
other goods. 
ORDER a Sample 
Lot with good discount 
and my excellent sell- 
ing helps NOW or 
—_—_—_— 
write for literature and 
proposition. 








peer owe WE 
MANUFACTURE 


SEALS 
STENCILS 
BADGES 
RUBBER? STEEL 
STAMPS 
METAL CHECKS 
POCKET COINS 
w« BRASS SIGNS 


ETC 


FOR Wen Ee 


we . 2 armen ast 










































_— oe wcnues wanetase 


ER & & WEN 
MEYE N.DEARBORN ST. ENTHp 


FACTORY:24 to 30 So. Jefferson St. 

























THE REASON 
WHY YOU 
SHOULD 





PRESTO 
INKSTANDS 


Automatic Closing 





Sell a PRESTO Inkstar d with every des Other 
dealers have been very cessful in using this plan. 
[There’s a good profit tor “You in the entire PRE STO 
line ( h in on it “Dp ” 1 : 
ee sey ‘jar RYCO” and PARSUL” Sealing Machines are 
Write today for price list and discounts carried in stock by over 2,000 Dealers in the United 
States, and by Distributors in every Civilized Country 
) I f the rl . 
BAC HRACH Ss SE EC AL TY ae 0. he World 
Manufacturers: 2275 iLhird Avenue New Y The “PARSUL” for Package Sealing, retailing at 
Distribu R. J WELL cO., Lt $2.50 and the “Ry for the Sh‘pping Room, retail- 
~~ glam Toros ing at $5.00. make a combination that suits every 
lta ost tistactory price 
Production on a large scale enables us to give the 
iser the most for the money and we have not tor- 
gotten to take care of the dealer with a Most Liberal 
LJ} 





.F. RYAN & COMPANY 


222 East 42nd Street New York, N. Y. 
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Hotchkiss 
No. 1 


PIONEERS SINCE ’94—AND 
STILL THE LEADERS! 


{5-4 years of practise —inventing, 
developing, perfecting — have given 
Hotchkiss Automatic Paper Fasteners 
and Staples undisputed leadership. 










Perfect stapling 
is impossible with- 
out the improved 
Hotchkiss staple guide 
or “ladder’’(C above). 




















Your customers know this—and sales of 
Hotchkiss machines are therefore doubly 
easy and profitable. Only Hotchkiss has 
all the latest improvements—only Hotch- 
kiss cannot clog—only Hotchkiss gives 















Hotchkiss Machines 





lgstong satisfaction. Sell Hotchkiss are equipped 
always with this 
THE HOTCHKISS SALES CO. device. 


NORWALK 


HOTCHKISS 


PAPER. FASTENING MACHINES ond STAPLES 
ee 


CONN. 














. 


F SJeel [Age 
FILING CASES 


A very high grade line 
of steel filing cases 
massively built and 
handsomely finished 
at attractive prices 


Every drawer 
equipped with anti- 
noise-and-friction pro- 
gressive suspension. 


Built - to - Order 
Cases and Equip- 
ment of every de- 
scription. 





Corry-Jamestown Mfg. Corp. 


.. CORRY, PENNSYLVANIA = 
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The Furnas 


the dealer but 
tant part of e 
they are an im 


amount to quite 
dollars. 


profit and thro 
total runs large 


SSUOUDEOUREDODUROEDEGERURCRCOCCRUROROUOUOOREDERCEOOOECERERUOEECEOUCEEO REDON 
TRIM MINRININIESR 
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SS 
KK 
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Pe. 
ye 


> 


CL, 


WHY DEALERS STOCK 
THE FURNAS LINE 


Every office is ai prospect for 
Furnas products It takes these 
small, inexpensive supplies to com 
plete the equipment, and to keep the 
office in a sanitary, decorous and 


efficient working order 


All Furnas products give a liberal 


alogue No which illustrates and 
describes the line, better write for 
it today 
Furnas Furniture Co. 
INDIANAPOLIS 


INDIANA 


VR YG GRIRS SE LRYS 
CGGIN NINES 


Line embraces those 


items which are often overlooked by 


which are an impor 
very office Because 
portant part of every 


office, these items, in the aggregate 


> a sum, expressed in 


ughout the year the 
If you haven't cat 
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The Smead Manufacturing Company 
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ALL STEEL DESK 


SEALS 


FOR THE STATIONERY TRADE 

















ae ee hed 
Vational 


facturers fo 


The pe xd August it | has been designated by the 
Outfitters and Manu 
special sales activities on ¢ modity Classifications Nos. 3 and 
10 Dealers will do we f ake special efforts displaying 
and selling all rds of ste » pads, rubber stamp and numbering 

achine nh a} card olors 


nks and adhes es 


issociation of Stationers, Office 


numbering achines, rubbe 


sta yn goods, 
Brooklyn, N. Y.—The American 
Compan) t 71 Wyekoft treet 
July 11 
Brooklyn, N » The Moss Companys Ine 19 


machinery 


Name Plate Manufacturing 


suffered damage i! a 


Adams 
pattert ind stocks 
of rubber stamp goods J 
Chicago, Ill cE. C. Olson of the American Numbering Ma 
! (‘on ! visited t factory at Brooklyt1 N y 
Ju 
Chicago, I! W Fart nager here for Wn \. Force & 
Compat va ed t vy York suddenly June 1 becaus 


the ade t f Wn \ I ree Jt 


Chicago, Ill A. C. Da port and Edward T 0 f the 
Davenport-T r Comy] ent part of Jul ! Florid 
rhe return t ( cage va nade through New Y« 

Chicago, Ill Ss. D. I f t Superior Type Compar 

nt noon tl n road. The fa wa icked 

! h I i i Pittsburgh, Mr. I 
mer ‘ e journe I t was made via Colun ! ) 
Or t ‘ ke shor 1 ‘ 


Far East Using More Metal Furniture. 


1) ! ( rime ‘ The increased sale ‘ Americat 
etal fur tur n tt Far | t ince the wat wl ! 
a | 1 pul t the commerce department This 
re WW been accompanied | in alme 
orresponding lecrease pments of American woocen fur 
itur n t market It l the value f wood furniture 
hipped from the United Stat to the Far Fast and Australasia 
was approx ely $700.00 \ e that of metal furniture was 
l i trifle above $100,006 In 1925 the value wood furni 
ré yp thi I j dropped to les t in $160,000 
while that of metal furnitur had gone up to a e200 000 
In the more Ivenced rkets of the Far East metal othe: 
furniture becoming ! gly popular, the port poir 
l Corie te weve! t stated must not verlooked 
by the Amer! ! exporter } ping metal furniture to tl 
market nile the eel ‘ ted with some non-rust or nor 
ort ve tr t nt it w ' ist, becau 
- 5 . , 
American safes and steel-filing cabinets, the report disclose 
} in ular in Japa f owing the earthquake in 192 
This popularit vas reflect the sales of these tw iten 
vhich amounted tft $265 19223 and more than $500,000 
24 However, Japanese panies have begun to manufacture 
both of these t 7 copying their desigr fron American cata 
i \ i result At ricar iles of thes te I 18 
iropped te thing ar $140,000 
In mo ( t ( ra » t t engl 
d Germat l t America becau 
} fact 1 with a Ke ad 
mt i \ é it lene r h ! lit 
lerstandir he ‘ bi \ It 
t oweve ha : j ‘ is being gradua ) 
n by l ne the tive to the combinatior ck idea 





LOOSE LEAF 
ie 

















( wilit ( ssif f Vo. 1. which includes loose leaf goods 
a i hiani 0 se scheduled for a sales week fudguat R28 
[he ‘ ( ed tot ndows and arrange store dis 

f / hese inence Van anufacture 
le advertising atte f lixplay and distributio to bach 
} the ef / ti f push 100s eaf goods and 
/ y 

Chicago, il Harv ! manager ere Tor The Baker 
Vawter © ! sore g from ar peratior He s ex 
re ed bac t the flies ! \ugust 

Chicago, Il! Harr Mur manager } ! | ng 
Pitt Manuf turing (Con i motored to tl (;ulf ¢ Mexik 








CAST BRONZE DESK SIGNS 
) __—7 LOANS 
—— OFFICE 
——=—= NOTARY PUBLIC 
ALSO ENGRAVED BRASS SIGNS 


CASHIER 
PRIVATE 
TELLER 








WE ARE WESTERN AGENTS FOR 


AJAX - FOLLET - AUTOMATIC 
TIME STAMPS 


WE MANUFACTURE 


STENCILS-RUBBER STAMPS 
BADGES-TOOL & TIME CHECKS 








AMERICAN SEAL & STAMP CO. 


120 So. CLARK STREET 
CHICAGO, ILL. 











WAX SEALS CAR SEALS 


ALL KINDS OF 
NUMBERING 
MACHINES 


REPAIRED 




















OPC elre 
eet es 


MOO 


> EO COLABOLAROLBOLN 
Stas OMEC 


Ae A808 “A686 4 
re sO sO eO> 


~ 





“ye 
eat 


Mun-Kee stamp pads, silent and efficient, 
retain their original perfection with a per- 
manency that is highly gratifying to users. 


The reversible and replaceable filler, lying 


Rar 
wer O POST? 


° 
rot 


an ink reservoir in the base of 
inking surface of ex- 


directly over 
the pad 


ceptional 


> 
eo 


presents an 





lurabilit, 


one 
a e' 


Write nou 


MUN-KEE PRODUCTS CORPORATION | 
Newark, N. J. 


| 
for details | 
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4 WEBCO PRODUCT 







TRADE MARK 





Original and Best 
lype Cleaning Hud 


Cleans your type | No type brushing 
Cleans your platens | No picking out of 
Cleans metal parts | particles from type 


Dissolves grease and cleans spots 
tom your desk 





WHEN 





DIRT OISAPPEARS 
MANUFACTURED BY 


The F SWebster Company Inc. 
BOSTON 
[ MAKERS OF 


MULTI-KOPY Carbon Papers 
STAR-BRAND Typewriter Ribbons 

















TELEPHONE BRACKET 






‘*Note the 
Positions’”’ 





A CONVENIENCE NEEDED TODAY 


Burns Telephone Bracket is a modern business ne 
cessity It assures maximum telephoné efficiency 
Speeds up service and economizes in time and energy 

An assortment on hand w mean ready sales and 
interesting profits 


Be prepared to serve your trade. 


American Electric (ompany 


State and 64th Sts., Chicago 

















pet | 
RIBBONS AND CARBONS | 














Chicago, Ili.—J. A. Salisbury, manager here for the Ke 
Lox Manufacturing Company, combined business and pleasure 
in a trip to the factory at Rochester, N. Y After finishing 


with his conferences with headquarters executives, Mr. Salis 
bury will visit in the Thousand Islands, and make a tr 
Canada 

Cincinnati, Ohio.—Charles H. Allis has been elected 
urer of The Ault & Wiborg Compan succeeding to the du 
ties of the late James LD. Hamiltor Mr. Allis had beer 
tor before this advancement, and will continue the we 
has carried on 


Civil Service Examinations for Photo Printers. 
The United States Civil Service Commission will take 
cations until August 21 for the following assignments 
vacancies in the departmental service at Washington ar 
where 
Under blue print operator and under photostat operat 


Entrance salaries, $1,140 a year, with possible advance: 
without change in assignment up to $1,500 

Junior blue print operator junior photostat operat a 
junior photostat and blue print operator Entrance salarie 
$1,320 a year, with possible advancement to $1,680 a year 
out change in assignment Further advancement can be 


in accordance with civil service rules 
The examinations include practical questions on the s 
branches, education, training and experience 


On the Outside Looking In. 
Current Comment on the Copy and Plans of the Manu- 
facturers and Distributors of This Field, and Brief 
Reviews of Magazine Articies of General Interest. 


Durand Steel Locker Company.—H. A. Struck, manag: 


sales, contributed to Sales Manas:ement (Chicago) Why O 
One of Our Salesmen Has Quit in Fifteen Years Sales } 
tions are won by good work in the ranks Durand men s 
as they have chances for advancement without competit 
from outsiders 

Esterbrook Steel Pen eonatnsturag Samouny. I’ 
published “The Right-and-Wrong W: Illustration.” Me 
was made of the Esterbrook picture contrasting t 
worn pen scratching and spattering to the smooth act 
the new pen 

Gorton-Pew Fisheries Company, Ltd.—Thomas J. Grace 
manager of this company, contributed tft Printers’ Ink 
We Found and Marketed Off-season Products T? 
concerned = the companys sea food products chiefly 
familiar story of the company’s entrance into the glue 
was also told Stationers know the giue i it is a 
counter item 

E. |. duPont deNemours & Company. Why duPo: Sa 
men Use Every Tool in the Advertising Kit was prints 
Sales Management (Chicago) It was an address by W 
Hart, of the company, before the paint and varnish advert 
men at the Philadelphia convention of the Associated Ad 
tising Clubs of the World The company's advertising 
were merchandised to the salesmer who learned to appre 
the help advertising gives them, and how to use the " 
aavertising media and plans whicl back up thelr 
efforts 

The Remington- Noiseless Corporation. Benjamir W 
chairman of the board and president this compat ‘ 
shown on the cover of Sales Management (Chicago) w 
Remington-—Noiseless typewriter, and Frank Presbre 
York advertising man 

The Todd Company.—Ray B. Drum, manager at C} iz 
tributed to Sales Management (Chicago) Why Our Sales 
Turned in Orders Instead of Excuses 

Work-Organizer Specialities Company.—. ©. Casey, } 
of the company, contributed to Printers’ Ink Dealers Jur 
Most of Our Window Display Cards."" The article told 
trip Mr. Casey made to study the situation in the field 
the display matter which resulted from his observations 


Articles of Genera! interest. 

“Overstaying Your Market Method” in Printers’ Ink dis« 
distribution problen service and economics of market 
which included the calculating machine field, and those of 
office devices 


“Making Sales with Blotters’’ in Sales Management ‘ 
cago) cited instances in which successful advertisers use |} 
ters Among these are the Sundstrand Adding Machine ¢ 


pany and the Joseph Dixon Crucible Company 


U. S. Parcel Post Exports Increase. 
Parcel post +e e abroad by American manuf 


and wholesalers in 1925 were valued at $26,052.146 This 


represented an increase of $4,632,606 over the 1924 
These figures are prepared by the United States Depart 
Commerce from the declaration of the shippers 


Sesqui-centennial Memorial Postage Stamps. 
The United States Post Office Department is issuing 


memorative issue of postage stamps in connection 
sesqui-centennial international exposition held at Philad 
June 1-December 1 An appropriate design of histor k 


nificance is used 
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Folding Filing Boxes 


Ideal for filing cancelled checks, drafts, 
deposit slips, telegrams, orders and 
other papers, including ledger sheets. 


The best grade of corrugated fibre board is used, 
in the manufacture of these boxes. The top opens 
out flat and when closed is fastened with two 
steel bands which lock over buttons on the sides. 
The box is smooth inside and out. The bottom 
is double and is sealed with a strip of 2% inch 
gummed cambric tape the full length of the box, 
thus making it the strongest and most practical 
storage filing box on the market. Made in ten 
stock sizes and in special sizes according to re- 
quirements. 

This box is a small specialty with big sales possi- 
bilities for dealers. Write for descriptive folder 
and price list. 


STEEL BOUND BOX CO. 


5039 Cottage Grove Ave., Chicago 


AFICO - STEEL 
FILING CABINETS 
JUST OFF THE PRESS 


Get Your Sample 
NOW 


or your stock 
order might 


be delayed. 


Swift Selling Cabinets 
like these you cannot 
afford to pass up. 


Large Ball Bearing 
Roller Slides. 


25-inch Filing Capacity. 
Solid Brass Hardware, Paneled 
Sides. Looks like a Cabinet 


No. 40L. — Letter Size. at double the price. 
List $28.00 Bat 


A Complete Line of 3 and 4 Drawer Cabinets 


Dealers who have handled Afico Wood-Steel Cabinets for many years and who 
are still handling them to fill the demand for an i ve file of more than 
ordinary serviceable merit, will find the new line of 0 Steel Cabinets at the 
head of the class ready for service equal to that of any non-ez file made. 

For anything better there is only one file and that is the Automatic with its 
Automatically expanding feature, known the world over for its superior merit, 
time and labor saving quality. 

Agencies for Automatic and Afico have no worries about competition. 

Write us today for catalogs and prices. 


THE AUTOMATIC FILE & INDEX CO. 
Steel Department Manufacturers Green Bay, Wis. 
























STANDARD 
MAILING MACHINES 


create good-will for the dealer 


Their durable construction and simple 
operation appeal to the user and make the 
dealer’s selling easy. 

Standard Envelope Sealers are the most 
widely distributed sealing machines in the 
world. Seal up to 20,000 envelopes an 
hour at a cost of less than one cent 
a thousand. Now equipped with 
, new Standard vacuum suc- 
tion-feed moistener, elimi- 
nating the use of 
wicks or rollers and 
requiring no clean- 
ing or adjustments, 
Hand and motor 
driven models to meet the requirements of every 
mailer. 










Standard Stamp Affixers are the 
simplest, the lightest and the speed- 
iest on the market. Stamp more 
securely, more neatly and five times 
as fast as hand stamping. Save time, 
labor, and postage. 

We now offer a Cooperative Selling 
Franchise to Dealers for the sale of 
Standard Mailing Machines’ without 
any investment by the dealer. Write 
for a copy of this Franchise for 


your consideration 


Standard Mailing Machines Co. 


Manufacturers of Mailing Equipment for 16 years 
Revere Blvd. Everett, Mass. 








ADDING MACHINE ROLLS 


Made from pure white 
SULPHITE BOND 


Soldim 


25-50-100 Roll Pachages 
and the HANDY HALF DOZEN 














YANKEE PAPER & SPECIALTY 6/7 nasha, Wis 
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Used Like a Pencil 


Just a Stroke and the letter 

or figure is erased. For quick, 

clean, invisible erasing, it is 
incomparable. 


RUSH- FRASER 
is an ideal Ink and Typewriter 
Eraser; it does important work in 
the office and does it better than 
ible with the ordinary eraser. 
y means of the flexible diamond 
brush, blots or errors are quickly 
and thoroughly removed. It is 
used by the U. S. in engineering 
and governmental departments. 
It is made in 14K gold finish and 
packed by the dozen in handsome 
gold and silver display cartons. 








Sold through the Stationery trade, 
and liberal terms are offered deal- 
ers. Prove its quality for yourself; 
send us 50 cents for a sample. 


Rush Eraser Company 


500 S. Clinton St. Syracuse, N. Y. 


Representatives for Holland and Dutch East Indies: 
BLIKMAN & SARTORIUS, Amsterdam and Sourabaia, Java 





All metal with a SETH THOMAS CLOCK MOVE- 
MENT. Establishes a new standard in time stamp 
construction. The Clock Movement is so located as 
to make it impossible for the jar of stamping to 
affect its accuracy. The materials used in its con- 
struction and the workmanship are the best money 
can buy, insuring Durability, Service and Economy. 


Retail Price $499.00 Le emt ee 
Engraving Extra tomer and a profit that satishes you 


Ajax Time Stamp Co. 


136 Washington St. BOSTON, MASS., U. S. A. 


Eastern Representative: R. A. Stewart & Co., 80 Duane New York 
Missouri Representative: Banner Rubber Stamp Seal Co, 208N 4th St., St. Louis 
Califernia Representative: Los s Rubber Stamp Les An 

Ilimeis Representative: American & Stamp Co., 120 S. Clark Chicago 




















VICTORY | 








Victory Stamp Pads Are Quality Pads 
Made of the best material and inked with Pure 
Rubber Stamp Ink. These pads are not surpassed | 
by any other, and are made in the following Col- | 
ors: Red, Black, Blue, Violet and Green. 











Se EEE fC 
SE Dimensions...... . 214x344 
nr *... oceecnee’ Dimensions........... 234x444 
ee Dimensions............ 314x614 
Se Dimensions............4144x7%% 
No. 4 eer ._Dimensions............4 x9 





Sealing wax in various grades, sizes and colors. 
Write for Price List 


LUTHER INK & STAMP PAD CO. 


East Park, Near Mulberry St. Newark, N. J. 


























ARE YOU ON 
OUR MAILING LIST? 


We are continually sending 
dealers valuable sales helps 


It is our policy to 
let our dealers 
share with us in 
the profits of this 
business which 
has unlimited 
possibilities. We 
keep in constant 
touch with you 
to cooperate in 
helping you build 
up more profit- 
able sales. 


COLES COPYHOLDERS sell éasily—Be- 
cause their use saves the valuable eyesight 
and reduces fatigue of stenographers; Be- 
cause they increase stenographic efficiency 
25 to 50 per cent; Because they have uni- 
versal adjustments, take up no room on tops 
of desks and finally because they are eco- 
nomital. 


Made and Guaranteed by 


COLES COPYHOLDER CORP. 


45 West 34th St. New York City 
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SuCS re 


j uc a lied fields, classified for 
rerere) 
Manufacturer. 

Fror rl Lor Works Company, Cleveland, Ohi 
ome a le scriy ve f ts convertible stee helving for 

ied req s 

I W I McKay & (¢ npany, 111 North Wacker drive 
Chicag I me leaflets on the “Reynolds” and ‘‘Sealograp! 
envelope ile Potdevin hand and electric label pasting ma 
chines, tt Superior Multipost and McKay's Mailing Manual 
and Par Pr Guide 

TI Re t rypewrit & Adding Machine Corporatior 17/ 
W t Wa tor stree (Chicago lll., has issued catalogue 
n Germa ing its service to dealers, ar showing rep 
reser t s of A adding and " lating ma 
chines 

Fr Huff Manufacturing Company, Red Wing, Minr 
come i booklet on the Red Wing” line of welded steel equip 
ment This les tubular typewriter desks, adding machine 
stands Kumfy chairs Utility’ folding table ‘Handes 
telepl stand and stool This company also undertakes t 
do spe 1 work for various requirements 

Fror th Roberts Numbering Machine Company, 694-110 
Jamaica a Brooklyr N Y.. comes a folder sketching 
popular iter the Roberts line It is cheery color and 
explicit in de ptions and il trations. The models displayed 
in this folds nclude Nos 7, 47, 49, 50, 90 and Kach has 
its own pla the | ss world, to assure accuracy and 
speed in numbering ana ting operations 


Checkwriter 
Men! 


The FORGERY APPEAL is the ONLY 
appeal through which check writers 
can be SUCCESSFULLY sold today, 
and the FORGERY - PROOF 
SENTINEL is a REAL forgery preven- 
tion device. 


A request from any check writer man 
will bring our countersignature sales 
appeal — proclaimed by many as the 
most forceful and effective sales 
message ever told. 


An exclusive agency connection with 
Hall-Welter on this up-to-the-minute 
proposition is a real opportunity. You 
owe it to yourself to ask for the 
FACTS. 


HALL-WELTER CO., Inc. 


Hall-Welter Bldg. 
ROCHESTER, NEW YORK 


Association. 


The Nat t sc hoe Supt Company Monad i di 
Chicag ] has published a list of distributing and ass 
member la is d st of sources of schoe upplic 


Distributor. 


News Company, 131 Varick 



























- ‘ An 
N y ha ited ew atalogue to the Stationer trade 
Educational. 
The innui vear book « the Gem Citv Busine Coll 
Quins I sixty-four page book with covers, telling 
th I facilities, equipment and personnel of the scl 
1 listing the graduate ind the current year’s enrollment 4 
Direct Mail—Manufacturer. Yhe UCCESS He OF DESK 
Sell the touched M | proclaimed a malling t I 
Globe-Wernicke Compar featuring the company Ni 2¢ 
and 2648 d for exe and professional mer 
Vawter-Luckett Ltd { { Britain street, Toronto, 2, Or TA D A D PADS 
tari circularized the trade with a folder or the ‘Biltrite 
oose lea This i metal hinge device for which mar 
advant é me 
4 four-] cture from The Tenacit Manufacturi: 
Compa } g. C y Ohio, featured the reliable har 
acter f I npany af metals for stat er making 
i} th 4 leaf } rs 
\ " f I Elliott Addressing Machi Compal! j 
Alba ‘ Cambrid Mas heralds he idve of 
com] new all 1 tar hand crank addres r I 
er é s st ger machines it ! Elliott | 
f< hea 
A a The slot Wernicke Company suggested ha 
deale nples eir own direct mail advertising 
the edit GW I f the company house orgatr \ 
specia hat } n will be issued for the inte Tow of 
chang dea Upright 
Cu ipe ng schedules f W \ Style 
Sheaffer Pe Company ere howr na br ds ent 
jealet! T par new dating plan or é purcha 
wa ! vn t nab them t fill out stocks i o be pr 
pared f ind wt vill follow the new advertising 
\ n¢ rr ( l wney Company fe i 
f R bow wrappe banks for the use of their cus 
tomer \ gz wrapper provided which car used f 
all denomir s of fr tional currency, the ce scheme 
the wrappe king t ea t determine the < the « 
cet ta T a 
The N | k Be ( pany, Holyoke, Ma SS —= _ 3 
municated with dealers on the profits which accompa ‘ Jumbo Style 
of school supplies The rious items ir he Nati ne 
whict ! € were listed 4 big d id - , as aa ° 
‘ . Oo? dey : UW) » ‘ + 
I nat I w August 28. was ent ak } ] d2 1 | ad Now Re ady lor Shipment. 
this letter ee a . > oie Sa -. 
' , Wr'te for Catalog Showing Entire Line. 
I Act hir ( I Waukesha, Wis., dispatched a 
mailing t ing users of direct mail advertising about the 
Acme sealer This machine is used for attaching gummed 7 . — . 
i gy Mh Ag EB Fo THE SUCCESS LINE, Inc. 


} , rY 
P ikes 


The m 
gummed 


“Did 


ic 


You Get 


tickers of 


¢ 


Month?" 


sSeveTai 


ges fron 


queries a maliing 


our M ‘ 
by the Addressograph Con ny. 901 West Van Buren street 
Chicago, I) Tr then prompt mailing of monthly state 
ments is elaborate \“ owing how machine addressing 
gets statement | istomers before the monthly 
allotment f money for current accounts has beet xhausted 





Harry L. Short, President 


547 West Lake Street 


CHICAGO ILLINOIS 
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U-KUT-EM 


INDEX TABS 


The Original “Pyralin’’ Index Tab Made in 6-Inch Strips 


All U-KUT-EM INDEX TABS now 
have a cutting and projection scale. 
These scales are a great aid in making 
accurate Index Tabs. Users will greatly 
appreciate this help. 

Order your stock of this new style 
Tab, now. 

Dealers appreciate that U-KUT-EM 
INDEX TABS are sold thru the Trade 
only. 

New dealers, write for prices and in- 
formation. 


The U-KUT-EM INDEX TAB 
is fully protected by patents. 


Universal Index Tab Co. 


445 Central Bldg. Seattle, Wash. 


REPRESENTED BY 


ARTHUR E. PETERSON, 937 Drexel Blidg., Philadelphia 
ARCHIBALD RYAN, 337 E. Adams St., Jacksonville, Fla. 
ALDERSON DISTRIB. CO. 537 Se. Dearborn St., Chicago 


ED. GOLD, Hotel Bellevue, San Francisco 
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The C. L. Downey Company, 941-43 Clark street, Cincinnati 
Ohio, wrote the stationery trade to indicate the advantages of 
presenting coin wrappers when soliciting business from banks 
The company undertakes to supply sales ammunition to sta- 
tioners for outside salesmen and store clerks to enable them to 
get more business from banks. 

“Sheaffer's July-August-—September Advertising’’ was sent to 
the trade by the W. A. Sheaffer Pen Company, Fort Madison, 
lowa. Striking color effects were employed to show the adver- 
tising matter, lists of magazines and newspapers in which it 
was scheduled, and the various sales helps which the dealer 
displays to appropriate to himself the Sheaffer advertising 
which reaches the consumers in his vicinity This mailing was 
sealed with a paster displaying the familiar ‘‘dot’’ of the “‘Life- 
time” pen, and the return postal for the dealer's use was 
fastened to the bulletin with a similar sticker 

Direct Mail—Dealer. 

From The Pittsburg Headlight. Pittsburg Kans., comes 
Catalogue No. 19, covering school furniture and supplies The 
catalogue shows that the company is prepared to handle all re 
quirements for school furniture and supplies 

From the Bickley Print Shop, 28 East Union street, Pasa 
dena, Calif., comes a group of motto cards, containing modern 
philosophy These cards are of the type which are preserved, 
and often posted somewhere about the business man's desk 

Accessory Advertising Matter. 

Dealers of the Steel Equipment Corporation, Avenel, N. J 
are furnished with advertising mats and electros to use in 
their local advertising campaigns 

The Wahl Company, Chicago, Ill, has an attractive movie 
slide featuring ‘‘Red Top” leads for the use of dealers A series 
of newspaper advertisements featuring fountain pens is pr 
vided also 


Catalogues Requested by Turkey Chamber of Commerce. 


The Chamber of Commerce of Constantinople, Turkey, has 
established a catalogue file for reference purposes in the chan 
ber’s reading room Catalogues of machinery, agricultural im 
plements, etc., will be acceptable. These catalogues may be 
mailed to the Chamber of Commerce and Industry, Constan 
tinople, Turkey, or to Julian E. Gillespie, United States Trade 
Commissioner at Constantinople, who will transmit them per 
sonally to the president of the chamber 


————— : 
HOUSE ORGANS | 
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ANNOUNCING 


Our New Catalog 
No. 33 


Every office furniture dealer interested 
in moderate priced, quality office desks 
should have this book, the first copies of 
which have just come from the press. It 
fully illustrates and describes in detail, 
a well-made, value-giving line. Send for 
your copy today. 


WESTERN ,,_..vestern 

et FR Furniture Company 

Blair Ave. and Palm St. 
St. Louis, Mo. 


D-E:S-K-S 
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Paragraphic reviews of current issues from 
the house organ field, classified for convenient 
reference. 


Manufacturer. 
An impressive display of office furniture was shown in The 
Macey Monthly (The Macey Company), illustrating the mai 


display of Mead & Wheeler, Chicagé 

The G-W Stimulator (The Globe-Wernicke Company) showed 
how the factory was being improved to speed up production and 
reduce selling prices. Qne improvement is a conveyor used 
the assembly of steel filing cases 

The Security Bulletin (Steel Equipment Corporation) showed 
a novel garment Miss Berg, of the Pacific Desk Compan) 
Los Angeles, Calif., made a smock from direct mail matter 
featuring ‘‘Security’’ steel filing equipment 

An engineering number was published by Results (Monroe 
Calculating Machine Company). Engineers deal in masses ¢ 
figures preliminary to estimates and contracts. The Monroe 
machine is directiy applicable to such work 

Profit for Dealers (Shipman-—Ward Manufacturing Company) 
urged dealers to come to Chicago for the August meeting 
the National Association of Typewriter Dealers. This follows 
the Shipman-—Ward convention, which takes place August 23-25 

The Faultless Bulletin (The Stationers Loose Leaf Company) 
showed the importance of adhering to principles in personal 
development The yearning of “something for nothing’ oesn't 
blight the career of a man who realizes first principles, and is 
governed by them 

“Dodging Shipping Hazards by Scientific Packing’’ was 
tributed to The “Y and E” Idea (Yawman and Erbe Manufa: 
turing Company) by A. T. Cobb, the company’s traffic mar 
ager. The various methods of packing for domestic and ex 
port shipment were described and illustrated 

A co-ordinated plan for selling transfers and supplies was 
described in The Skyscraper (The Shaw-—Walker Company) 
The necessary material for newspaper advertising and mail 
campaigns was supplied to the company’s dealers, and a lett 
suggested for circulation to the dealer's mailing list 

Graphite (Joseph Dixon Crucible Company) reproduced a 
newspaper page telling the story of Fort Ticonderoga, even 


the modern project of restoring the old fort An illustratior 
showing how the fort will appear when the work is completed 
is a reproduction of the Horter drawing, made with a Dix 
pencil 


The Typebar Bulletin (L. C. Smith & Corona Typewriter 
Inc). succeeds the separate house organs issued heretofore by 
the several companies It is letter size, faciltating filing, ar 
making a good looking typographic page The ‘“‘Elsie—Corona 
organization has a fine medium for the interchange of news and 
selling ideas 

“Waste Energy in the Office in Business" (Burroughs Addi: 


offices 


f 


Machine Company) referred to the waste of humanity i: 
where cliques, politics and jealously pervade the personne 


It’s a situation which no efficiency man can remedy—the cal 
is for a tactician who can eliminate the bickering and the han 
stringing, an make a happy family out of that organizatior 
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No Pins, Clips or Staples 


are necessary with the 


BUMP 
PAPER FASTENER 


Its princiy is as nov as it is 
unique \ ‘part of the papers to 
ve fastened used to form the 








{ : 
trated) and pri € 
info rmat ior will 

. 1 or e 






Eastern 

Representatives 
SEYMOUR- 
CONOVER CO., 


350 Broadway, 
New York City 
















iN. FELT) 


KRANTZ SHOCK ABSORBERS 
increase the life of any type- 
writer 


\ ! r typewriter with a 
KRANTZ SI k Absorber The destruct 

noise bration and jar are abated 

Typewriter fe ~ 

work accomplished 


ound satisfaction obtained 


A splendid opportunity is open to type w riter 

dealers and t er suPP ies shor I 

r wher are entl siast in their praise 4 
trat eans a sale f 


pro] 


Edward Krantz Products Company 
407 S. Dearborn St., Chicago 
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PERMANENT 
EXHIBITS 


American Fur- 
niture Mart 


14th Fleer— 
Section 1411 
Chicago 


77 White Street 
New York City 


608 Howard St. 
San Francisco 









No. 7612-2 
Width between Arms 18% 
inches. Height of Back 
19 inches. 







Manufactured by 


Crocker Chair Company 


SHEBOYGAN, WISCONSIN 








FOLLOW THE RED LINE 


ON THE 


“UPTODATE” 








Patented 


CALENDAR 


Points to the Immediate Date and Refers 
to Past Dates 


“THOROCLEAN” BRUSH 


Cleans Keyboards and 
Type of Typewriters and 
Adding Machines 













The Large End Cleans 
Between the Keys and the 
Bent End Cleans the Type 






Patent 
applied for 


e e 
NEW YORK 











491-493 Broadway 
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Busy and Profitable 
Summer [rade 


can be created by 


pushing the sales of 


TELEPHONE TABLES 
COSTUMERS 
WARDROBES 
RADIO CABINETS 
UMBRELLA RACKS 
HAT and COAT RACKS 
BOOKCASES 


and the 3 grades of QUIGLEY Desks 


The Quigley Furniture Co. 
Whitesboro, New York 


Suburb of Utica 


The Prompt Shippers 


You sell more Filing Cabinets when 
you show the Goods and mark the 
price. 

























Always your 
customer wants 
to see what 
value he is get- 
ting and how it 
compares with 
the price. Show 
him this Bent- 
son cabinet, 
quote the cost 
and you will 
be sure to im- 
press him with 
the favorable 
comparison. 


Let us send you 
our illustrated 
folder detailing 
its features. 


Write today. 


The Bentson Manufacturing Co. 
AURORA ILLINOIS 
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CNELD 
SSURNITURE” 


For Your Economy 
Seeking Customers 


Alma Desks in Oak and Mahogany 
are the answer. Good to look at, 
strong and sturdy their price renders 
them unusually quick moving. 

It only takes a little money to stock 
a diversified assortment and they will 
satisfy a majority of your desk buy- 
ing customers. 


Ask for Your copy of our new 
catalog - Just off press. 


ALMA FURNITURE CO. 








High Point, N. C. 








is \ 


THE 
DIAMOND 
LINE 





GOODS OF THE HIGHEST 
QUALITY POPULARLY PRICED 


A Source of Steady Income and 
Satisfied Customers 
Increase Your Summer Sales 


Bond Boxes 
Letter Trays 


Waste Baskets 
Towel Baskets 


Large Hampers Card Files 
Costumers Book Ends, etc. 
Desirable territory for Factory Represent- 


atives and Dealers 


ERIE, PENNA. 
Half Way Between New York and Chicago 





PENN ART STEEL ae 
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Eversales (The Wahl Company) admonished pen salesmen to 
“Show Your Best Lines First.’ There's a bit of flattery in 
this to the individual who is not prepared to buy the best. and 
the tactful salesman can skid down to his price level without 
affront. 


» 

Baer Facts taers of Canton) RAB a novel name for the order 
blank which accompanies each isstie of this house organ. It's 
called the Sallot,”’ and that whimsical locution puts prospects 
in a mood to vote “‘yes’’ on many candidates for office economy 


“The Birthday Sf the Nation’’ in Pouch-—O—-Grams (Poucher 
ing Company) narrated that incident in 

delphia when f tense populace awaited the booming of 
the bell Th the Pennsylvania state house that betokened the 
signing of the Declaration of Independence. “Old Glory” in 
colors ilustrated thé page. 

An incident deserted in The Blank Book News (The Co 
lumbus Blank Book Manufacturing Company) showed the ad 
vantage of letting the prospect “put, himself into the picturs 
That's a powerful Means of argusing the desire which the 
salesman creates on the way to the dotted line 

The Franklin's Key (The Franklin Printing & Engraving 
Company) reproduced an order for Ohio legal blanks from a 
Florida realtor It was addressed to “The Best Stationery 
Store in Toledo" The letter was delivered to Franklin, and 
the customer acknowledged the service, and indicated that the 
postman knew his Toledo when making delivery of the order 
from Florida 


Bramwords is a happy house organ which was first printed 
n July by The Bramwood Press, 121 West North street, hl 
dianapolis This is a vehicle for demonstrating the company’s 
printeraft ng about its office equipment and supply busi 

Ss il r? ng some nstructive articles for the benefit 

b 

Internal. 

The \ | New Yawman and Erbe Manufacturing 
Compal nounced a number of awards made to factory and 

fice rs ges oncerning the business and its 
prod 

The ¢ (i n T) K. Gill Company) discussed the 


ther n business An estimate was madé 


Dearing i 
hat alk p the citizens of Portland leave the 
ity icatic nd that salesmen delu themselves 
whe t that r t of their prospects are out of town 
luring t t tl 
Son 1 l sales strategy wa displayed by a salesmar 
lescribed in The Leopold News (Leopold Desk Company) \ 
] ver who had obsolete office equipment, yet could afford new 
furniture, resisted the salesman’'s efforts Finally the salesman 
ied ew attack The lawyer was prominent in civic work 
ind mar distinguished visitors called at his office The sales- 
Y vita i this, ar wed how the visitors got a false 
onception of the city through the antique furniture in the 
la Tt This appeal worked and won a fat order 
Typewriter Exports 
United States xports of typewriters countries during May. 1926 
In exports r r this classification where the machine is driven by an 
electr 1 tor the value f rt motor is included with the machine 
By the D shor f Statistics, Department of Commeres 
Standard, New Portable, New Used & Rebuilt Parts of 
( ntris No I> r N Dollars No Dollars Dollars 
Austria 17¢ s 12.180 Zs 6s tooo 86 $ 2.200 §$ 126 
Azores 
Mad ' 2 7 
Belgiun 24 18.122 72 2,220 0) 975 1,000 
Bulga i ‘ ~ 1.080 
z Varia , 7s 192 6,312 190 6, 4a 
Der rk 
Fa I s4 ’ 12 120 4) 1,400 0 
Est Sou 180 > 26 
I ine ‘ 730 sf 3,030 75 2.918 14 
bran 2 (wi 120,808 178 5.640 905 15.021 6.906 
(rerma 71 i ‘> 45 12,420 72 2,946 7,819 
(71bra t ) 1 me 
( ‘ 2 th 17 TOR 
Hungar 7 20 5 1.260 
leela 4) 
Italy 43.712 20 10.026 225 7 17 2 842 
La i 12 $32 
Malta, ¢ 
(yp 2 100 f so 
Net! 182 9 18 4.226 101 2 OAR 1.4%8 
Norway +) be DD 1.800 197 ?1 
Polat 
Danz TOO s O58 101 
Portuga ‘ 11.474 82 2.934 272 
Kuma ‘ 27 172 2 738 
Soviet I 
I ; ”) 
Spair ° rf 2 240 1™ 6,249 7 
Swed ‘ 2.376 10 4 1.739 
Swit ” 9 “ a 1,8) s4 11 6 
Turk 
} I 2 439 1 mo 
United 
King 174,707 112 7.452 9 6.988 18.504 
Yugoslav 
All i j 42 1,989 7 1 7 
Canas 74 S44 24 7.647 ’ 20,93 
Briti 
Hond 22 
Costa I 2 is 9 ae 41 
19 8.8 28 82 
Honduras ’ 858 ‘ 82 
N iragua 2 240 
‘anama ’ ‘ 4.745% 8 ‘ 
Salva r o on rea 1 ° 450 rt 
Mex 14 5 t ave 17.962 4 Sh H fl 
Newfld ' 
Labr 2 
Bermuda 
Rarba s 2 ’ 
Jamaica - s - 75 
rrinidad 
Tobag y s 21 | 
or r Br \ 
Indies 6 2 8 


APPLIANCES 215 





“Universal” Swing-Wing 
Displayors and Bulletin Boards 


Are Used in Every Field of Human Activity 


1200% Increase floor Space useruz ro 
UNIVERSAL jDISPLAYO Curator 


Curators 
Welfarers 





Educators 
Architects 


aaa 


avail itt 


Statisticians 
Sales Managers 
Office Mana 
Advorcaane ‘a 
Advertisin 







USEFUL FOR 


Maps 
Plans 
Charts 
For Show We Manvtactare Posters 
: Samples 
Exhibits 
. xhibits 
Displayors Bulletins 
Statistics 


for EveryLine Drawings 
‘ int 
of Business, Rive Prints 


Samples Maps 
Charts, Photes 
Finting Ere. 


Write at once for 1926 catalog and New 
Office Equipment Distributor Plan 


Gnibversal Fixture Corporation 


133-135-137 West 23rd Street 
New York City 











Te APSCO LINE Sif8NSthes 





Chicago 
Giant 
* Junior 
Wizard 
* Dexter 
* Dandy 
Climax 





The “DEXTER” 


The machine every dealer should make 
“‘a leader’’— the heavy duty sharpener. 
*It pays to sell the ‘““STARS” 
of the APSCO Line — maxi- 
mum service to the consumer 
—a fair profit to the dealer. 


The “‘Chicago”’ and The **Giant”’ 
are the most satisfactory Low Price 
sharpeners made. 


Automatic Pencil Sharpener Co. 


58 East Washington Street 


Chicago, Illinois | 
——— 




















rt 
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Teachers and Students 


ORPIN DESKS 


Besides the regular line of ORPIN 
desks for business purposes, desks 
designed especially for teachers and 
students are made. In these you 
will find the same careful attention 
to details—workmanship, materials 
and finish—as in the commercial 
desks for business offices. Dealers 
who solicit such sales are well re- 
paid. For complete information on 
the ORPIN line, drop us a note 
on your letterhead. 


ORPIN DESK COMPANY 


121 Medford Street 
CHARLESTOWN, MASS. 


One of many 


models 


























K , 


Why Heywood - Wakefield 
are Office Chair Specialists 





We have built sturdy, comfortable 
chairs for 100 years. This back- 
ground of experience enables us to 
build office chairs which satisfy 
from every viewpoint. 


Heywood Wiihefield 





REG. U.S. PAT. OFF 





Baltimore, Maryland Los Angeles, California 
Boston 45, Mass. New York, N. Y. 
Buffalo, New York Philadelphia, Pa. 
Chicago, Illinois Portland, Oregon 


Kansas City, Missouri St. Louis ,Missouri 
San Francisco, California 


August, 1926 


Standard, New Portable, New Used & Rebuilt Parts o 


Countries No. Dollars No. Dollars No Dollars Dollar 
Cuba : 167 12,695 71 2,578 2th S75 7 
Dominican 

Republic , 29 2,538 32 1,140 1 20 2 
Dutch West 

Indies , 4 288 11 396 1 
Haitian 

Republic 2 140 5 180 4 197 27 
Virgin Is. of 

Ve ae « , 3 197 ee« 
Argentina Ta 48,204 316 10,080 S7 3, 382 1,010 
Bolivia . 41 2,645 30 1.080 d 
Brazil 1,421 101,501 230 11,172 2 1,158 4165 
Chile : F 181 11,657 71 2,593 10 411 4 
Colombia 230) 16,816 177 6,338 41 1,834 44 
Ecuador... 24 1,550 20 600 
Freneb 

Guiana ..... 2 162 ; 
Paraguay . 1 is 
POSS cece ‘ 1l4 8.534 106 3,807 
Uruguay 7v 5,427 61 2,106 170 
Venezuela os 4,064 66 2.510 l or) 27 
BGG cccce 1 SS “ 
British India 776 56,169 72 35,779 24 1,204 915 
Brit. Malaya &5 6,107 So 2.700 ; 
Ceylon SI 6,150 4 1,80) 1 30 750 
China 141 10,204 2865 14), 214) 6 250 3S4 
Java and 

Madura 1 13,757 218 7,546 s S28 62 
Other Dutch 

E Indies .. < 1 36 
French Indo 

China 27 1,531 17 12 
ae 5 342 
Japan, includ 

ing Chosen.. 2 1,922 ° 1s 41 1,639 176 
Kwangtung, 

leased terr. 12 452 
Palestine ... 6 409 
Persia. 2 120 
Philippine 

Islands ..... 232 16,386 228 8,128 7 271 162 
Siam ‘ 24 1,920 53 1,00 2 145 s4 
Syria .. ° 10 60S : 
Australia 747 48,850 255 », 2035 14 438 r 
Brit. Oceania 1 135 7 222 
French 

Oceania 6 216 1 Bo 
New Zealand 139 9,075 uu 2,47 2s Slt 7 
Bel. Congo 58 3,207 ee 
Brit. E. Africa 45 $3,310 25 S22 142 
Brit. S. Africa 233 16,800 81 2 861 a5 
Brit. W. Africa ” 57 37 1,325 
Egypt bee 165 11,246 75 40 20 
Algeria and 

Tunisia : S. 5,810 180) 6,480 2,797 
Other French 

Africa . 1h 1,082 12 452 
Liberia . 7 2“ 
Morecco ae | 3,780 145 2 
Port E. Africa 21 1,513 13 70 1 20 
Other Port, 

Africa 1 sO 
Other Spanish 

Africa 1 wo 

Total , --- 18,100) 1,240,394 7,768 $284,188 2,996 $84,804 S77 00m 

Shipments to Non-Contiguous Territories, 

Alaska ; oatew ane [Number] 26 $ 1.927 
Hawaii. ‘ : pewd aaa {Number] 172 10.237 
Porto Rico [Number] 1 2») 


Metal Office Furniture Exports 


United States exports of metal furniture by countries during 
May, 1926 By the Division of Statistics, Department of Con 
merce: 

Bank and 
safety Other 
deposit office 


vaults furni Other 
and ture metal 
Filing cases Safes equip— and fix— furr 
Countries. No No ment tures ture 
Austria . , x arr $ 75 
Azores and Ma 
deira Islands 1 28 
Selzgium : 21 S69 520 
Denmark and 
Faroe Islands 41 1,966 iss $ l 
Finland 18 DOD 4s 6 
France ..... ss0) 14,605 », 203 
Germany 2 87 240 
Greece - F 20 1,068 lt { 
Hungary ; l 113 
Irish Free State ] 32 
Italy 34 1,973 117 
Netherlands 21 1.312 2,112 ‘ 
Norway . : 42 2,178 { 
Portugal 19 685 
Soviet Russia in 
Europe 
Spain .. 7 1,323 2.061 ] 
Sweden 45 2,297 ; 164 ‘ 
Switzerland 73 5,560 19 
Turkey in Eur'p l 18 
United Kingdom 487 13,376 1 $ 1] 1,701 
Canada 517 15,176 17¢ 13,349 $ i 39 2 
Brit. Honduras ) 179 l 40) { 
Costa Rica 6 284 3 229 234 1.40] 
(Guatemala , 21 1,072 2 10 S09 274 
Honduras 3 143 1 1% 224 
Nicaragua 2 87 3 SI 2 
Panama , 12 736 17 82 1,262 ri 
Salvador ri 525 13 741 
Greenland 
Mexico S54 17.505 iz 6,244 ye 2 14, 2¢ 
Newfoundland 
and Labrador 11 404 
Bermuda ] 0 
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SATELLITE 
Its SERVICE Sells 


The SATELLITE 
Typewriter Stand 
attracts sales 
by reason of its 
uniformly ex- 
cellent service. 
Heavy enough to 
provide a steady, 
un-tip-able plat- 
form, yet easily 
moved about on 
large, quiet cast- 
ersand adjustable 
exactly to the 
most comfortable 
position for op- 
eration of the 
typewriter. 


Dealers find 
SATELLITE a 
popular, fast- 
selling item. The 
price is reason- 
able and the 


margin 
best sales effort. 


Write to Depart- 
ment A for de- 
taille. 


Adjustable Table Company 


Grand Rapids, Michigan 














Barbee Wire & lron Works 


440 Conway Building 
CHICAGO 
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HELP SWELL FALL SALES! 











Famous Aladdin 
‘‘No. 74”’ 
Desk Flex Lamp 


During September our national advertising fea- 
tures this lamp so widely popular as a study 


lamp, reading lamp or desk lamp and general 
utility. Order now and be prepared for the 
profit possibilities which “No. 74” and other 
Aladdin lamps unquestionably offer. 


Write today for complete 

catalog and full particulars. 
No. 74. Verde Green, Pompeian Bronze, or 
Statuary Bronze, with metal shade. A very 
popular number due to its adaptabil- 
ity to the office, study and home. 


es and discounts on request. 
WRITE TODAY. 


ALADDIN MFG. CO. 
609 E. 18th St. Muncie, Ind. 


ALADDIN 
LAMPS 


‘‘Lighting Over a Million Homes Tonight” 





nie armas 





Good Merchandise 


is always successful— 
for both Merchant, Manufac- 
turer, and User 








At no time has the C. A. 
Cook Co. “Quality” line of Ad- 
justable Spring Back Chairs 
suffered an interruption in its 
twenty-five-year record of 
success. 


Nor is there any secret or 
mystery about that. It is 
merely invariable and uniform 
goodness of “Cook Quality,” «a 
sign of good chairs found in 
all corners of the world. 


“Cook Quality” is a guarantee of the foremost devel- 
opments and improvements in Adjustable Spring Back 
Chairs conducive to good posture and COMFORT. 


In the same way that energetic Americans are raised 
from youth to manhood on Mother's good roast-beef- 
mashed-potatoes-bread-and-gravy meals, do dealers lift 
their business to higher levels on “Cook Quality” Ad- 
justable Spring Back Chairs. 


C. A. Cook Company 
18 Osborn Street 
Cambridge 39 Mass. 
Write for Catalogue and Circulars 
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Instantly Moistens—Practical 
—Convenient—Simple. 
A beautiful Nickel-Plated Article. Always ready 


for use—no waiting. Leak proof water con- 
tainer. Positively sanitary, non-sticky. 


The Famous Argus Specialties. 


Paper Clips 
Pen and Pencil Clasps 
Typewriter Erasers 
Sanitary Moisteners 


Ask your dealer for Prices and Discounts or write 
ARGUS MANUFACTURING CO. 


1134-44 N. Kilbourn Ave. Chicago, III. 
Dealers: Write for beautiful counter-easel. 
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Just the Cutter forthe Busy Office 


Engineers, draftsmen, sign-writers, advertising men—in 
fact the entire organization of any plant will find the Boston 
Cutter a most efficient and practical appliance. 


The ‘‘Boston’’ Card Cutter No. 36-B 


Cuts and trims office forms, factory forms, legal forma, 
special forms, photographs, cardboard, asbestos, insulation, 
thin leather, rubber, fabric, advertising layouts, etc., quickly 
and accurately. Furnished complete with adjustable front, 
side and back gages of stee!. The knives are of a high- 
grade tool steel, the table is of mahogany and the frame is 
of iron. Cuts any length. Mounted on specially constructed 
See tae which makes it easy to move from one place 
to another. 


A full line of Cutters and Tableting Presses. 
Dealers Wanted. 


Golding Press Division 


American Type Founders Co. 
FRANKLIN, MASS. 











‘“‘THE BEST IN ACLINCH’"! 


<EVER EMD 


PAPER FASTENERS 


“MAKES ITS OWN STAPLES” 











A SLIGHT 
PRESSURE ON 
THE HANDLE— 
THAT'S ALL! 


Economical 


EACH ROLL 

OF STEEL —&> 
TAPE CONTAINS 
5,000 STAPLES 


““Can’t Go 
Wrong’”’ 


Improved Model D—Weight Two Pounds 


Metal Knob—Rubber Silence Posts— 
Nickel Plate Finish 


Latest addition to our line MODEL K (6 
pounds)—a Cast arm and heavy base—six-inch 
stapling space range—battleship gray finish 
We Make Power Machines (Electric Driven) 

For Heavy and Rapid Work 

Sold by Stationers and Stamp Dealers 

Send for New Descriptive Literature 


EVEREADY MFG. CO. of BOSTON 


General Sales Office: 50 Church Street, New York City 











Mr. Auditor 


Here is a sorting device that will sort any series of 1000 
checks into 10's in one sorting. 

In a recent test an inexperienced girl in 1I', hours sorted 
1000 checks into correct numerical order. 


TIME YOUR PRESENT METHOD 





Space required for sorter and checks, 14x18 inches. 
Windows and doors may be kept open and fan going. 
Made in any size and indexed to fit your needs. 
Catalog and full details upon request. 


THE KOHLHAAS CO. 
MANUFACTURERS OF 
Instant Reference Files 


183 N. Dearborn St. Chicago, III. 
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I > 
AY , 
Be 
Br : 
(*} 10 
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Br 
1) 49° 
Parag 214 
Peru - 3,45 
Urugu . 
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Ad . 15 
Br M 7 8 
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Fr 
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4? . 4 50,106 Si.N70 SOS U2 hh 
United States to Non-—Contiguous Territories. 


Safes t ts Number P y 4 $ 15 
other furnitur ind f tures [Pounds 16.676 8 219 
HAWAII : 

Safes ‘'Number] : a6 
ture kxtures [Pounds } 

PORTO RICO 

~ : t j 315 
ture and fixtures [Pouna-s] 150.4 23,180) 


Adding—Billing--Calculating——Bookkeeping 
[ ‘ St export f adding, calculating machines ar 
okKk d billing, t ountries i May 192 In ex 
orts } lassificat vl the ehir irive by 
ele the é } motor Is uded with the 
macl id gz l ilculating " are not 
wr l cluded unde ig ral class 
t i 1 parts of “ ot seg? 
x 1 I Divisio f Sta tics, Departmer 
Billing and 
\d Ma Calculating Bookh ping 
Mactl Machin Machines 
( No No N 
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Belg ‘ $ $34 10.047 
‘ 9 2 6 751 
I) 
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Fir 27 1,05 
ri i 66,2 
(ie FAL 17,53 
(ire { 404 
Hu ; 02 
It 44 8956 2 } 1,060 
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Sw if 
Sw 82 
lr K 6 
‘ lv 
‘ 1¢ 
P 
Sa 1 
M 
cut i4¢ 
Dor 
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CORONA PORTABLE ADDING MACHINE 
with Indiana Cash Drawer and 
Hanna Register 


A Unit of Real Interest to Dealers 


In the South particularly there is 
still some desirable territory open 


Corona Adding Machine is Corona Built 


Portable Adding Machine Co. 


343 S. Dearborn St. Chicago, III. 











has a proposition for a live wire sales 
representative in each city and com- 
munity, which we will gladly explain 
to responsible inquirers. 


Our products are of very excellent 
quality and cover every requirement 
in ribbons and carbons and a very 
wide range of competitive conditions. 
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WE OFFER THE FINEST 
LINE OF 


CARBON PAPERS 





TYPEWRITER 
RIBBONS 


EXCLUSIVE FOR 
THE DEALER 
AND STATIONER 


Allen & Company 


11-13-15 Vandewater Street 
New York 


‘www 
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DIEMER 
PRODUCTS 


FOR 


SATISFACTION 
AND 


SERVICE 


ENVELOPES for Fil- 
ing, Mailing and Carry- 
ing Purposes, in RED 
ROPE and JUTE, for 
flat or folded 
Also Metal End Filing 
Boxes. 





papers. 


The illustrations show 


a few of the designs 





carried in stock. 


Samples furnished 


on request. 





JOHN F. DIEMER COMPANY 
519 Broadway (Est. 1869) New York, N. Y. 
SEND FOR CATALOGUE No. 30 











Total ' » : 32 2 
Shipments of Adding and Calculating Machines to Non-Con- 
tiguous Territories. 
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Billing a 
Adding Calcula reg Bookkeey 
Machines Machines Mac! 
> Country Né No No 
a Brazil 5 7,180 1 8 
‘4 Chil ) 757 13 2,310 x 
, Colombia 4) 094 10 29 
P Peru ... 2 334 8 1,253 
4 Uruguay 15 990 14 2,010 1 
4 Venezuela 8 951 1 225 
4 British Malaya 
a Cevilon é 664 
? China l 60 10 1 
4 Java and Madura 14 1,455 41 
' Hongkong : l 0 
rn Japan, including 
4 Chosen 21 
e Philippine Islands 94 8,479 2 0 
t Australia ; S64 148 2 t ! 
P = New Zealand 17 585 1 S 
r gritish S. Africa 11 1,704 17 ) { 
a Morocco ) ‘ 
‘ Portuguese East 
q Africa ¢ l 
, Tota 1.08 $149.16 ( $14 SX $o% 
4 I il l $149,162 l l 
‘ 
y Othe 
a Tabula Fag Including | 
> Mac! and Rebu 
‘ Countries N No 
7 Austria t $ 7.29 
> Belgium i $ 
> Finland , 
7 Franc: ; l f 19 { 
‘ Germany Is 27,000 
‘ Italy l 
> Netherlands yA i) t 
> Norway , t HOO 
> Rumania l 7 
7 Sweden . , 
7 Switzerland 2 7 $4 
7 United Kingdom lt 
- Canada ‘ 62 1.60 21 2, 8¢ 
7 Mexico l eo ll cm 
Brazil . , l 74 
, Chile. 3 2,550 
- Java and Madura ; ‘ . 
7 Japan, including Chosen 20 14,232 l 24 
. Morocco 1 0 
‘ 
. 138 $94,293 132 © $15,81 
a 
> 
Alaska [Number] 14 $ 4,816 
Hawaii [Number] 65 13,11 
Porto Rico [Number] l l 


Civil Service to Select Accountants. 


Applications will be received by the United States Civil Serv 
until September 30 for accountants of several 


ice Commission 
grades, to fill vacancies in the bureau of accounts and the 
bureau of valuation, Interstate Commerce Commission Appli 
cants must be qualified in common carrier accounting Exam 
inations will be held for the following ratings: 

Senior accountant and auditor, initial salary, $3,300, with 
possible increase without change of assignment to $3,900. Ac- 


possible advance 
initial salary 
accountant 


to $3,000 


countant and auditor initial salary, $3,000; 
ment to $3,600; associate accountant and auditor, 
$2,700; possible advancement to $3,300 Assistant 


and auditor, initial salary, $2,400; possible increase 
Principal accounting and auditing assistant, initial salary, 
$2.100; possible increase to $2,700 

The duties will be to engage in field examinations of the 
accounts of common carriers for the purpose of determining the 
observance and application of the accounting regulations pre 


scribed by the Interstate Commerce Commission; to prepare re 
of the 


ports of such field examinations; to detect violations 
interstate commerce act; to develop other information required 
by the Commission; to assist in the field examinations and in 
the preparation of reports thereof; to perform other relate 
work. Competitors will be rated on their training 


United States Trade with Latin America in 1925. 


Trade Information Bulletin No. 418, “United States Trade w 
Latin America in 1925,."" is a publication which wili be hel; 
to Americans who contemplate extending their trading field to 


untries is rea 


Latin America Part I covering the northern c« 

for distribution, and can be had for ten cents from the Super 
intendent of Public Documents, Government Printing Office 
Washington, D. C., or from the district and co-operative offices 
of the Department of Commerce The Southern countries 
Latin America will be covered in Part II, which is in prepara 
tion The price of Part II is also ten cents 


assistant chief 


This bulletin was prepared by J. R 
Domest 


McKey 


the Latin American division, Bureau of Foreign and 
Commerce, and H. S. Giusta, assistant special agent 

Latin America is growing constantly as a market for Amer 
can manufactures The volume of our exports in 1925 wa 
$880,000,000, an increase of more than 1414 per cent over 1924 


“Paper and Paper Products in Central America’”’ 


The United States Department of Commerce has publ ed 
Trade Information Bulletin No. 414, “Paper and Paper Products 
in Central America.’’ This bulletin covers the exports 
American paper and paper products to a growing market f 
such commodities Copies of the bulletin may be obtained f 
ten cents cash fre the Superintendent of Documents, Gov 
ernment Printing Office, Washington, D. C., or the district and 
co-operative offiees f the United States Department 


Commerce 
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SIMONSON, METAL TIP GUIDES 
For Vertical Letter Files, Ledger Posting Trays, Card Systems and 
Check Files, Are Indestructible 



















NONE GENUINE UNLESS STAMPED U. S. Send for Free Sample and 
Dealers’ Discount 


PATENT NO. 794,749 ON METAL TIP. 


Roger A. Simonson & Co. “MANUFACTURERS 122 S. Michigan Ave., Chicago 











Supreme 





Advance Paper Boxes 
in Stationery Stores 


You will find a ready sale for our goods in your store. 


Every item is durably built for a long life of service. We 
manufacture all sorts of card and fibre board stationers’ D RY S . 4 N PR | | S 
specialties: 


arren Transfer Cases Card Index Trays 
Card Index Storage Cases Stationery Cabinets . . . 
Pigeon Hole Boxes Document Storage Cases for all duplicating machines 
pend Filing Boxes a —- Cases Pp N . . b f ° 
(clo or paper covere (Invoice, letter and Cap 
Mailing Tubes tee Oo moistening before cutting 
Carbon Paper Boxes Clipboards 


Check the list and let us replenish your stock of these SAVE 


goods. We shall be glad to send you catalog and full 
Typewriter — Time — Money 


particulars. 
Advance P : 

a teat B ¥o C = YOUR TRADE DESERVES THE BEST 
“Quality Supreme” 


2727 Franklin Avenue ST. LOUIS, MO. 
Arlac Dry Stencil Corporation 
418 Fourth Avenue Pittsburgh, Pa. 


(Distributors for U. S. A.) 


Dealers and salesmen write for particulars today 
Please mention name of Duplicator when writing 

















Are Your Stamp Pads “Sweaty”? 


The “SOLO” New principle stamp pad that makes a rubber 
Stamp Pad is guaranteed to stamp “print right” 365 days in 
eliminate this condition. the year, under any and all con- 

The “SOLO” Pad is the only litions. Sample on request. 

Protect the Consumer and maintain the high character of your 
store by selling only “SOLO” Products when Stamp Pads and 
Stamp Pad Inks are called for. TIE UP WITH A WINNER. 





Peerless Carbon & Ribbon Mfg. Co., Inc. 


476-478 Broome St. New York, N. Y. 
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Interest Calculators 


Time Calculators 

Pay Roll Calculators 
Bonus Calculators 

Unit Basis Calculators 
Dozen Basis Calculators 


your business. Write now. 





Savings Bank Calculators 


STOP FIGURING 
End Mistakes — Double Speed with Precalculated Verified Answers 


Meilicke ready-made answers to routine problems, cut calculating time in half for Western 
Union, Western Electric and many other 
training. There are no keys to 

The Meilicke line consists o 


users. Any employee can use Melilicke Systems without 
——. no levers to pull. Just turn the card and copy the answer. 
the following devices: 


Freight Calculators Discount Calculators 
Express Calculators Water Bill Extenders 
Lumber Calculators Electric Bill Extenders 
Coai Calculators Gas Bill Extenders 
Commercial Calculators Price Checkers 
Butter-fat Calculators Vertical Cataloging 
Yard Goods Calculators Phone Indexes 


The Dictaform for letters, paragraphs and all data. 
Mellicke Systems meet every need, and special Calculators can be supplied to meet any special 
requirements. Let us show you without obligation how Meilicke Systems can save money for 


AGENTS—SOME VALUABLE TERRITORIES ARE STILL OPEN. WRITE TODAY. 


Meilicke Systems, Inc. 


3471 North Clark Street 


CHICAGO 








Summer Months 
» Demand Activity 
a “< In Advertising 





and advertising calls for 
CANODE duplicator supplies 
and inks Circulars, price 
lists, letters, any advertising 
message involve the use of 
duplicating accessories and 
supplies The CANODE Line 
of inks, stencils, ribbons and 
other supplies is complete 
Write us 





Canode Ink Co. 


3005 Carroll Ave. Chicago, Ill. 





SHIRLEY PENS 


for which your calls are steadily increas- 
ing, can be had from your jobber, or 
undersigned. SHIRLEY PENS are de- 
manded by about 40% of the banks of 
the country and many others. The rea- 
son is QUALITY. There is excellent 
opportunity for anyone NOW EM- 
PLOYED as local salesman to sell our 
26 styles as side line—either thru present 
firm or direct from 


NATIONAL SUPPLY CO., DEP’T B 


Distributors Samples on Request INDIANAPOLIS 














(96 MULER BROS ~ 


Saaz | 
————————————— 
A. 8S. VAN HISE 


Miller Bros, Products 
New York City 





205 Broadway 








Cre ARATE 


PERFECT MACHINES LOWEST PRICES 
— SPECIAL DISCOUNTS TO DEALERS 
WRITE TO FLAVEN, MANHATTAN BLDG., CHICAGO 








Attention of Live Dealers Only! 


organized office as the telephone or typewriter. 


EVERY USER IS A BOOSTER 


(it never lost a friend) 


Patentees and Manufacturers 





Shedd’s Indexed Desk Calendar 
An Automatic Memory Device 


IS the last word in Desk Calendars—As essential in the well 


Stock this splendid article and sell your trade the best there is at 
a reasonable price with good profit to yourself and build a repeat- 
ing business. Made in Metal, Leather and Fabrikoid Covered Bases. 


SHEDD-BROWN MFG. CO. 


Minneapolis, Minnesota 







Indexed To Every 
Day In The Year 





























WELDON ROBERTS 


It Is A Rapid-Action Smooth Eraser 
Unrivalled In Its Field 


Rubber Erasers 
FOR STUBBORN 
PENCIL MARKS --Our New Suede! 


WELDON ROBERTS RUBBER CO., NEWARK, N. J.,U.S.A. 














MONROE STEEL DIE ENGRAVED 


High Speed B us 1 ness 
ADDING-CALCULATOR Motto Cards 


Meets the complete figuring demands of 


every business with greatest economy . 
can be used to good advantage in your 


Write for a free trial correspondence especially where quota- 

; ; : tions are being made. They are steel die 

Monroe Calculating Machine Co., Inc. engraved on a paneled card, size 34x44 
ee ae J inches, and are enclosed in folded wed- 


ding tissue. We give below the wording 





of a few of the cards. 





* Beware of the higher cost of the 
Lithographed Letterheads lower price. 
Lithographed in Black on Cost is measured by the results 


No. 1 White 20 Lb. Bond obtained and in no other way. 
It’s what you get, not what you 


$1.20 Per Thousand a 


A Quality Letterhead at a Price That Commands Attention Anybody can cut prices but it 
Send for Lithographed Samples of Others Whom We Are Serving takes Brains to make a better 


100.000 or over - . $1.20 per Thousand article. 
50,000 . o ‘ . = 1.25 * - 
25, W s orice -s§ 
25,000 ‘ . : . - i405” 7 e have samples and price list ; send for them 
12,500 170 “ = 
The American Embossing Co. 


Minimum Quantity 12,500 

INVOICES, NOTEHEADS, ORDER BLANKS, ENVELOPES, 
ETC., CORRESPONDINGLY LOW 

Engravings Made at Actual Labor Cost 192-96 Seneca Street Buffalo, New York 


Peerless Lithographing Co., Inc. 


1718-1720 N. Robey Street CHICAGO, ILL. 


Steel Die and Copper Plate Engraving 
and Printing in All its branches 


























PROFITS FOR DEALERS IN GLASS OFFICE EQUIPMENT 


Glass equipment for the desk gives an impres- 
sion of beauty, cleanliness and order of unusual, 
appeal to the up and coming business man. We 
have several stock items in constant demand 
and can supply at short notice, almost any 
sort of special glass equipment. 

THE PLATE GLASS LETTER TRAY is 
practical and ornamental desk equipment; 

no dark corners, 

CHICAGO WINDOW VENTILATORS ad- 
mit fresh air, at the same time eliminat- 
ing drafts and puffs of wind, no obstruc- 
tion to light. 







THE CHICAGO GLASS DESK PAD is made in three stan- 
dard sizes of clear, crystal glass with leatherette holder PLATE GLASS DESK TOPS are sup- 
Send us your inquiry or write for descriptive circular plied in any size ac cording to specifications. 


The Chicago Mirror & Art Glass Co., 216-224 North Clinton Street, Chicago, U. S. A- 
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Save Your 
Cesco Shade Visors @ _— 
No. 399-W—All white out- . 
side with green underneath the Protect 
Visor to rest the eyes. Your Eyes 


No. 399-G-—White headband, 
with transparent green Visor, 
neatly bound. 

No. 399-5——White band for 
head, with two color 
Visor, transparent 
amber lower half and 
green over upper 
half, neatly bound. 

No. 399-F-—Inde- 
structible light 
weight Vulcanit 
Fibre Visor, black 
headband, neatly All these Visors have a turned 
bound. leather Sweat-band attached. 


65 cts. each—2 for $1.00. Sold by all supply houses. 
Manufactured by 
CHICAGO EYE SHIELD COMPANY 
2300 Warren Avenue CHICAGO, ILL. 

















DEALERS WANTED 


for a patented typewrit- 
er cushion key, with 
advantages and merits 
no other key possesses. 
You'll get MORE key 
business by selling 


The Master Key 


(No rubber to wear out) 
Write for Samples 
and Prices. 


Speed Key Mfg. Co., Inc. 
29 Columbus Place 
Brooklyn _ & # 








WEIGEL 
Gold Pen Points 


are leaders in the trade, known for their perfection and 
first quality Your trade gets 100% satisfaction if you 
use Weigel pens You can unhesitatingly guarantee any 
pen point made by us. We back up our product. 
Highest Grade Pen Points 
for the repair trade. Im- 
printing done on quan- 
tity lote—all standard 

ight and size — Mani- 
fold, Accountants and 
Special Points. 


Send today for samples and prices. You'll be glad you did. 


E. O. WEIGEL & SON 
587,South Tenth Street Newark, N. J. 
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Travelers’ Weekly 
Travelers’ Monthly 
Personal Expenses 
Radio Record 


Send for Samples 


Beach Publishing Co. 


750 Book Building 
DETROIT - MICH, 
































You can handle our Goods 
Made to order, at a Profit 


Cushion Hand Stamps 
Self-Inking Stamps 
Seals and Stencils 





LOUIS MELIND CO. 


The Reliable Stamp House 


262-364 W. Chicago Ave. Chicago, III. 











my | Markilo 


| cinco i 

po / 2 Envelopes 
eee) “S With chemically 
hearse united edge seam 
— / 1s ——— Patented Sept.30, 
1924. (G. Perry) 

















TEI errr 


The Markilo Envelope is a great protector of cards, 
papers, loose leaves, etc. A beautiful piece of cellu- 
loid work. Every business institution can use 
Markilo envelopes to profitable advantage. Made in 
any size for loose leaf ring books, file cards and 
special purposes. 

The Markilo is already regular merchandise with 
many stationers. Samples, prices, etc., for the asking. 


Markilo Co., Mfrs., 6252 S. Halsted St., Chicago, U.S. A. 








PIII 


PATENTS 


Trademarks and Copyrights 


Difficult and rejected cases specially solicited. No 
misleading inducements made to secure business. 
Over 30 years’ active practice. Experienced, personal 
conscientious service. Write for terms. Book free. 


Specialty:—Typewriting and Adding Machines. Address 


E. G. SIGGERS 


Suite 33 N. U. Building 
Washington, D. C. 














The Clear Signal 
—No Delay Werting wim 
Medearis ‘tavper ye 


Save your time 










Stop losing val- 
table time by mis- 
takes and hunting 
the right 8tamp, as 
you "do. when you INDEXED STAMP 
use the old-fash- 
ioned blind” 1 ber stamp. 
Put a stop to these time leaks in your office today. Clean 


out the wasteful ones and modernize with “Indexed.” 
Any stamp-maker can supply you—or write us. 


Medearis Moulding Co., Winston-Salem, N.C. BAA 
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DESK WORK CLASSIFIERS 


Of Exceptional Merit 
Positive, Straight- Up, Half- 
Inch Expansion—No Sliding or 

Shuffling 
Of the numerous de- 
vices on the market 
for arranging and 
classifying live pa- 
pers at the desk, no 
one but the WORK 
CLASSIFIER has 
this positive vertical 





expansion; measures 
9% by 13 inches and 
is made n four ca- 
\aa——§ = pacities six nine 
———— ee twelve and fifteen 
wn La —— —— co artments vor 
\ NE REAL, eRe OA AY atati nery - EF doe 
ASS) this WORK CLASSI- 
FIER is a specialty 
worth pushing. Write 
for our proposition. 

Office Specialty Company, Inc. 
68 Beekman Street New York 








cLARO-TYPe 


THE WOWOER TYPE Cisance 
Brings Repeat Business 
Assures neat, clean typing 
and carbon copies. Just apply 
with dauber and the type is 
cleaned instantly. Does not 

evaporate. anes 
We furnish free advertising 
aids to our dealers. 


Individual bottles to retail at 50c and 75c. Also 
pints, quarts and gallons. Liberal discounts to 
dealers. Write us today. 


THE CLAROTYPE COMPANY, Inc. 


16-3 Hudson 8t. New York 





LEON ISAACS & CO. TURNER & HARRISON 
GLUCINUM PENS SILVER-ALLOY PENS 


The Slickest Pens Ever Made 


SPECIAL IMPRINT 
PENS 
FOR THE TRADE 


The Turner & Harrison Pen Mfg. Co., Inc. 


FALCON PEN WORKS 
llustrated catalog on application PHILADELPHIA, PA. 








VERISS ALL OY 


TUPECe Anamnns 











WILL NOT RUST 
FOR 


LOOSELEAF BOOKS 
PAMPHLETS, BLUE PRINTS, ETC. 


EXCELLENT ARTICLE TO HAVE IN OFFICES 
FOR BINDING DAILY REPORTS 


PACKED 100 IN A BOX. _— PRICE PER 100 | 


The E. W. Carpenter Mfg. Co., Bridgeport, Conn. 





”“—$2.50 
i} "5.00 











MAIL SORTING MADE EASY 


For speedy sorting of incoming mail, for dividing 
finished correspondence preparatory to filing, for keep- 
ing pending matters, incoming mail, “dictate,” etc., on 
the correspondent’s desk, BRISTOW Distributors offer 
an exceptional service. No guides to tilt or fumble 
with—every compartment always open. Made in four 
sizes. STATION- ey 
ERS—let me send 
you full informa- 
tion. 


STANLEY R. 
BRISTOW 


22-24 Central Ave., 


| West Orange, N. J. 





| BRISTOW RADIAL DISTRIBUTORS. 





Genuine SHIPMAN-WARD Rebuilt 


UNDERWOODS 


Write for Our Famous Dealer Sales Plan 





Shipman-Ward Mfg. Co. 


4401 Ravenswood Ave. Chicago, IIl. 

















“tsa 
Hanson” 


That means it is a real 
postal scale for a real 
business office. Four 
practical capacities— 

2-lb., $8.50 5-lb. $7.50 
20-Ib., $7.50 50-Ib., $9.00 


HANSON BROS. SCALE CO. 
539 N. Ada Street, Chicago 
Distributors: 

Asst ited St ut ners Sur 


Bates & Holdsworth Co 
Framinghan Mass 








rhe Hirschberg C At 
ner «) 








coin oper s1h 
wt Cc 


APS, 
itt 5 cot ac? 
The “Automatic” Wrapper 


Easy to handle —only one size to stock=> 
for all hand wrapping—the cut shows ¥ 









Red Windows give ease of visibie* 


“Steel-Strong™’ Quyintette, Rainbow, Tubulay_ 
Style Wrappers, Federal and Colored Bill ‘ 
other Bank supplies are used throughout th te 
Sold by Dealers Everywh*** 
7 Yih Colt 
Pen 


941-943 CLAS 
CINCINNATI 
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AW. FABER Thin COLORED LEADS 


Red, Blue, Green, Purple, Yellow and Brown 
THE TRIUMPH OF EXPERT LEAD MAKERS 
perience of the oldest 


No other lead in the 
) world is like it 
lead mills in existence. 
ORIGINAL — DURABLE — UNIFORM 
Remember : Sufficiently firm to withstand writing pressure 


A. W. FABER, Inc., Newark, N. J. 


** Pencil Factories Established in 1761"’ 





Into this brand is concen- 


trated the skill and ex- 
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“HAIR SPLITTER’ 


THE DEPENDABLE 


OFFICE KNIFE 


With Detachable Blades 
KEEP SHARP BLADES IN STOCK 


Sharpen dull ones When convenient. 








Used by Clerks, Teachers, Surgeons, Tailors, Drafts- 
men, Patternmakers, Cutters, First Aid, etc. 


Retails-50c Four-inch with any one blade Five-inch 65c-Retail 


Extra blades l5e each, $1.70 dozen, 


Jo Berge Co., 233 Broadway, N. Y. 


AT 
DEALERS 
OR WRITE 














AZORA — 


Azora air cushions and twirlers, two 
highly practical accessories, are 
making typewriting easier for thou- 
sands of users. Sales, both new and, 
Write for 





replacement, are large. 
prices and discounts. 


AZORA RUBBER CO. 
54th and 20th Streets, 





CICERO, ILLINOIS 
Above Below 
THE AZORA THE AZORA 
TWIRLER AIR CUSHION 
RING (Cross-Section View) 


PAT. DECEMBER 21, 1916 













“ cO M Po -It will not clog’ 


NON-CLOGGING 
PAPER STAPLING 
MACHINE 






cOMPO 


AMIRVIN CO INC 
PH FLD} 





RELEASE 


Incorporating New 
and Outstanding 
Features 


Pn ST APLE RELEASE per 


mits 1 both No. 1 
and No. 2 ote aples devi 
that doubles t it t of 


this alread prefe i paper 
stapling 


Write for terature pr es. et 12 we 18 Var 
ffer id 


A. H. IRVIN COMPANY. Inc. 
1015 Chestnut Street Philadelphia, Pa. 











LARGE VOLUME --- LOW PRICE 





Hoffman Desk Pads have maintained an enviavbie standard 
of quality for more than 37 years. Produced in large vol- 
ume, they are sold in keen competition with good profit 
Over sixty styles are made, a range for all demands. All 
Hoffman specialties are equally attractive; let us send catalog 


L. HOFFMAN, 145 Lafayette St., New York, N. Y. 
















es 


th 


UI HOUIUNUUNULE 


FOUUNEOUNOTUATOENNEEUOUEOLLEY HN HUVEMMVLLIT HU UFRLUOUUEO LUTE 






How are Sales’ 


Our reports on how others select salesmen, increase sabes 
to old customery bonus plans for salesmen, salewmen) 
auto allowances: sabes Contest plans, will help you: Also 
\ weekly News Bulletins, cartoons, postals and manuals for 


ee LANLANLUN 









DARTNELL 
mers SalesManagement Aadarine 
and Ave Chics 





TOOT TT TIME IMM MMMM LMT AL wa * fess TT Dh 


MARKIT TICKET PRINTER 


Every Store and Stockroom should have it 









For printing 
price tickets, 
numbering 
bins, boxes, 
shelves, etc. 


ALTE PRINTER y 








S. . 
Sor 
HOLDERS MAY BE FASTENED TO ANY ARTICLE OR 
SURFACE wood, glass, tin, paper, et by means of a 
lasting adhesive material furnished. Made in two sizes 
Write for prices and discounts to 


HANS H. HELLESOE, 2444 Ainslie St., Chicago 








TRINER 


ALL-STEEL 


Counting and Receiving 
Room 


SCALES 


are giving the same efficient 
service as the well known Triner 
Parcel Post m ales used daily in 
in 52,000 U. S. Post Offices. 





Write us your requirements. 


TRINER SALES CO. 
53 W. Jackson Blvd., Chicago, Illino’s 
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WALES 


Adding and Listing Machines 


Are furnished in a variety of Models, 
single counter or duplex, at prices as 
low as $125.00—Easy terms :— 


WALES ADDING MACHINE COMPANY 


Wilkes-Barre, Pa., U. S. A. 

























This Metal 
6s6y 9? 
L Metal Counter Cabinet 
A one PusHn-winet 
SHLESS BAKGERS 


finished in brown, with 
gold lettering, contains 


40 - 10c pkts. 
Moore Push-Pins 
Glass Heads - Steel Points 

and 110 - 10c pkts. 
Moore Push-less Hangers 
Scientifically Constructed for Strength) 
Advertised for 26 Years 
Used in “Nearly Every Home” 
List $15 Dealers $10 
Moore Push-Pin Co. 


Wayne Junction), 


Philadelphia, Pa. 
> Send for illustrated folder, 
Counter Display Price List and discounts 







































TIME STAMPS were never needed 
until TIME Acquired a Value. 


THOMPSON TIME STAMPS 
Record the hour and minute A. M. & 
P. M., firm name and character of the 
transaction—such as Received, Sent 
Out, Started, Finished, etc. 


MODEL A 
“Visible” Printing 
TIME STAMP 


Prints on top of 


the paper. 
MODEL B MODEL A 


Write for Folder No. § 


THE THOMPSON TIME STAMP CO., Inc. 
106 Church Street New York, N. Y. 


Thompson 
One Piece 
Bed Plate 


> 
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1 No Wonder He 
| Smiles—It’s an 


Who wouldn’t smile and be 
pleased ? Esco Chair Pads 
and Cushions please all users 
because they make a work 
chair a rest chair. Comfort 
inereases efficiency. May we 
send further details and 
prices? 


ECONOMY 
SEAT COMPANY 


1824 Albert Street 
CHICAGO 











GUMMED CLOTH PATCHES 
FOR REINFORCING 


LOOSE LEAF SHEETS 
Put up in boxes of 100, Packed 1000 to the Carton 


MANUFACTURED BY 


CROWNOLO MBG. CO., 12 WEST 17th ST., N. Y, 


The jar experienced while riding in an automobile running 
on hard rubber tires was finally overcome by the air-cushion 
tire now in use. 

Similarly, the shock to the tender nerves running down the 
arms to the finger tips is overcome by our all-rubber air-cushion 


key caps 





Man C 





Patented 1) a «a { Jan. 4, 1921 
Magic Touch key caps clean up like new by using damp 
cloth and little soap When in search of something better, look 
up Magic Touch. Guaranteed for one year. 


The Park Company, 19 Park Place, New York City 








EASY SNAP DOUBLE FOLD 
Collapsible Storage Files 


(Corrugated Fiber 
Board 







(Patent 
Pending) 


“It Snaps Shut” 
Recommended as very satisfactory by hundreds of Bankers 
now using them. 


Bank Supply Salesmen Here’s Your Chance 
Strayer Coin Bag Co., New Brighton, Pa. 


MANUFACTURERS OF COIN BAGS—WALLETS—PFILE BOXES 








COIT’S BALL-BEARING LETTERING PENS 


DEALERS—Send for our Counter Display of 
12 Pens on 30 Days’ TRIAL at Our Expense 









For School Thousands 
Students of 
ARTISTS Satisfied 
Salesmen Users 

Real Estate 
Agents (J 
Draughts- X 

men ine Easy to 

Architects 4 Make 

and with Colt 

Storekeeopers y Pen 

! Manufactured by 


THE BRIDGEPORT PEN CO. 
BRIDGEPORT, CONN., U. 8. A. 
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The only 
brush that 
thoroughly 
cleans all parts 
«? of TYPEWRIT- 
o ERS, OFFICE AP- 
PLIANCES AND DE- 
* VICES, Typecieaning end 
°° made of stiff China Bristles, 
a General cleaning end made of 
<=“ soft substantial Camel Hair. 
An attractive colored display 
ecard with each order. Big profit to 
dealers. Write for interesting prices. 


ARTHUR W. HAHN Dept. A 


Yy Brush M faotwins 
= ® iss-toi Lafayette Street, New} Yon 






2 
Pa 










& 








BOEHNER IMPROVED 
CARD HOLDER 


The Boehner Im- 
proved Card Holder re- 
ulres no expensive per- 
orated or bound cards. 
It keeps your cards 
clean; it holds one card 
securely as well as @ 
full case of cards. 


When a card is with- 
drawn the others are 
not only held in place 
but are kept on the 
bottom of the holder. 


Furnished in twenty-eight different sizes; bound in imported 
morocco; metal parts highly nickel plated. 


In writing, please mention “Office Appliances.” 


Improved Boehner Binder Co. 
142-144 Fox Street Aurora, Illinois 
We manufacture Leather Novelties only and are not Engravers. 

















With 
100 
Uses 














Two Sizes 
334” retails @ 50c per doz.—5 54" retails @ $1.50 per doz. 


Order a few dozen and see how every- 
one in the office will want them 


L. D. VAN VALKENBURG CO., Holyoke, Mass. 








Precision Typewriter Platens 


Ground on dead centers; guaranteed accurate. 
Black or light grey rubber. Delivered free. 


BUSHNELL MFG. CO. 


3314 S. Spring St. Los Angeles, Cal. 
91 Spring St., Seattle 
30 years’ experience making Ink Ribbons and Platens 














GOLD PEN atten Shapes and Styles 
Imprint 
Work a 
Specialty 


All makes Gold, Fountain, Stylographic Pens. Pencil Cases perfectly 
fepaired and returned day received. Satisfaction guaran 


GAYDOUL GOLD PEN CO., Ine, 64-68 Fulton St, New York 














The ROTARY LETTERGRAPH 


J. 8. and Canadian Patents Allowed. Other Patents Applied For. 


“Retails complete for 


$35 


A small machine 
with the ability 
of a large one. 
So simple, anyone can 
operate it. Reproduces 






form letters, office 
forms, quotations, notices, specifications, menus, and a hundred- 
and-one other things, from typewritten or handwritten matter. 


Introduce it in your community and you will be well repaid for 
your efforts The discount is very liberal to dealers. 


THE HEYER DUPLICATOR CO., Inc. 


20 South Wells Street Established 1903 Chicago 








GUIDES 








Celluloid Index Guides—Metal Tip Guides 


We manufacture « high grade line of filing suppli Our t enables as 
to prompt, satisfactory service on special card work. An investigation 
pa el prey oft possibilities this line offers you. Wedo not sell to 
consumers direct. 


DACO GUIDE COMPANY 


154 Pearl Street Boston, Mase. 






























The Featherweight Eyeshade 


is constructed to protect the wearer's 


eyes from glaring artificial or natural 
lights or brilliant reflections Durable, 
hygienic, adjustable, lightweight Where 


it touches the forehead, the celluloid is 
curled, presenting a smooth surface. 


The FEATHERW EIGHT EYESHADE CO. 
Merchantville, N. J. 






















































They Note smooth 
Almost Sell se vers, 
Themselves — 


WIGGINS Patent Scored Wey 
Cards and Wearwell Lever €agp 
Binder Card Cases have an 
instant appeal. Business men 
like their neat appearance and 
appreciate their economy. 
The Wearwell Case holds the 
ecards firmly, keeps them al- 
ways fresh and clean, and 



















Stubsof cardsheld firm- 
ly by lever binder in case 


practically eliminates waste from are printing Wiggins Scored Cards 

spoilage. Though Ormiy held, the and reaping an extra 50% profit 

uniform scoring of Wicgins Cards that helps materially in reducing 

makes detaching easy and insures a overhead costs and in increasing the 

smooth, straight edge. total gross profit of their business. 
Progressive printers everywhere You can do the same. 





Write for samples and prices today 
THE os B. WIGGINS CO. 
1157 Fullerton Ave. CHICAGO, ILL. 705 Peoples Gas Bidg. 
Wiggins Patent Scored Cards :: Wearwell Lever Binder Cases 























Adding Machine Roll ty for 
every purpose, with the best 
quality of paper. Packed in at- 
tractive containers of 50 and 100 
rolls each. 


Ask for samples and prices. 


U. S. LACE PAPER WORKS 
163 Union Ave., Bklyn., N. Y. 


“157 ODOR TS OP t Os PERT S598: L984. ‘<_— Sof 
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WINNING c= OLD IYALS/ 


UID ERADICATO 


THE jE SINGLE atin 


| Ps ox \4 Or Tn 
1,02 aiey 4 AG 
2s \ » 


Li INE 


=i 
IND!SPENSABLE ; ; 
IN OF FICE, HOME Ano SCHOOL 4 


INK-OUT MFG. COMPANY, 15 Label St., Montclair, N. J. 














/CARDINELL 


JAAR 


ruID 


Cet ea 














holds Razor Blades 


rop, , 
106 Durham Duplex, No. 103 special pointed blade. No. 108 
Twine cutter, Gem or Gillette. Retail prices 25c and up. Order 
trial dozen $2.00 prepaid, assorted if desired. Mounted on cut- 


twitecutter 


out display card. GITS CO., 5419 W. Chicago Ave., Chicago. 








EGGENS-HAMBLER COMPANY 


MANUFACTURERS OF 


FOUNTAIN PENS PENCILS 
STYLOGRAPHIC PENS 
180 BROADWAY NEW YORK 


Quick Sellers—Big Money Makers 


HORN = 













accessible, indexed A -to Z, 1 to 
31 or specially classified by 
celluloid covered, removable in- 
dex —"s 


with eee pocket “pages for 
news clippings, striking advts., 
ete. The storehouse for val- 
uable ideas, instantly accessible. 


Albums for Every Purpose 
a neh “Record , 
‘ostcar sc Reco 

Card, Memory, ool Day Meme 


ories, 





Scrap Books Games 
Double Dummy Bridge Boards 


Write for prices ar S discounts, 


W. G. Horn, Bro, & Go. #2: 200 = L" New York 















ANNOUNCEMENT 


Manufacturers of Office Appliances 
using Stamped Metal Parts, or who 
require the services of an organiza- 
tion familiar with the production of 
completely assembled articles, should 
communicate with 


THE SEYMOUR PRODUCTS CO. 


General Offices and Factories 
SEYMOUR, CONN. 




















Addai 9 4° 


The World’s lowest priced practical Adding 
and Direct Subtracting Machine. Terri- 
tories open. 


Addac Co., 333 Houseman Bldg., Grand Rapids, Mich. 











ee rofi t s! ! 
If you are intere asy, quick profits, you should investigate the 
Ro peed Agency in A 
With a practically unlimited j market and an already created demand, 
the Rotospeed Agency offers an unusual money-making opportunity 
“ rite today for the fac 
THE ROTOSPEED COMPANY 563 Fifth Street, Dayton, Ohio 

















WESTON 


LEADERS IN LEDGER PAPERS 


CONSIDER THE SIGNIFICANCE OF OUR 
MORE THAN SIXTY-THREE YEARS 
OF LEDGER PAPER MANU- 
FACTURING SUPREMACY 


Byron Weston (gompany 


Mills at Dalton, Massachusetts, US A 














The OLIVER Speedster 


MODEL ELEVEN 


Our finest product, pre- 
senting the latest features, 
a velvet touch and Standard 
Three Bank Keyboard. 





Write for attractive dealer terms. 


The OLIVER Typewriter G. 
WOODSTOCK, ILLINOIS 








Solidhed CShumb CGacks 


<> 





NUMBERS 
LETTERS 
LIBERTY COLORS 
SILVER MARKING 
TACKS TACKS 








A COMBINATION PUNCH 
AND EYELET SET 


Solidhed “Eyelets 


SOLIDHED TACK CO. 
37 Murray St..N. Y 


Solidhed “Eyelet Eases 
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™ 
The Logical Line for Your Trade 
The Shipping Point Convenient to You 
FREIGHT AND TIME SAVED ARE ADDED PROFITS 
Proof of the extraordinary convenience, and usefulness and modern, attractive design is found in the line 
itself and in our complete mew catalog. This book includes a number of additions and changes and 


is accompanied by a new, interesting price-list. Catalog and list 
are now ready for distribution—-write for your copy. 


THE J. F. DIETZ CO. 


CINCINNATI, OHIO 

















we atte —— 
A Utility Stapler 


FOR GENERAL USE 
The Acme Stapler, Model No. 2, is especially 
adapted for general office purposes. It drives a broad, 
flat staple through thick, tough stock, yet holds the 
thinnest paper equally well and without danger of 
mutilating. 


ere 














’ 
< | MUU . 


The Acme line provides models for all stapling re- 
quirements. Dealers find the line profitable. It calls 
for minimum sales effort and gives maximum user 
satisfaction. If you do not have recent literature, 
and prices, a post card request will bring complete 
information. Ask for it today. 


ACME STAPLE COMPANY 


1643 Haddon Ave. CAMDEN, N. J. 





\ 
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HE solution of the prob- ; 
lem of indexing the lc ay, 
backs of Post Binders. It is (zg 2} 
: A m V 
a practical, good-looking 
and inexpensive means of 
eliminating the unnecessary 
handling over of a shelf of 


Post Binders to find the one 
desired. 


The Label Holder is a 
transparent U-shaped piece 
of Celluloid, punched on both 
flanges to fit over the posts 
and around the sheets. An 
insert with the proper in- 
scription is placed between 
the back edge of the sheets 
and the Label Holder form- 7 
ing a legible index which is 
protected from dirt and 
abuse by the Celluloid. 








quolau 








MANUFACTURED BY 


UNIVERSAL INDEX TAB CO., 


HINK of the countless 

firms who have un-lab- 
eled Post Binders. They are 
all prospects. 


We stock the following 
punchings—for ¥% posts, 4% 
inch and 7 inch centers—for 
5/16 posts, 6% inch, 7% 
inch and 8% inch centers— 
for 3/16 posts, 24% inch, 4% 
inch, 7 inch and 8% inch 
centers. Other centers and 
hole diameters can be made 


to order ata slight addition- 
al cost. 


Dealers, write for prices 
and further information. 


Fully protected by pat- 
ents. 


445 CENTRAL BUILDING 
SEATTLE, WASHINGTON 




















Th ; 
°Sesqui- Centennial 
1776 - 1926 


emi-Centennial 
1876 - 1926 


Fifty years ago ALVAH BUSHNELL came to 
Philadelphia to visit the Centennial ... Finding 
here a city of great achievements and great possi- 
bilities, he remained and entered the stationery 
business, first retail, then manufacturing, within a 


block of Independence Hall. 


Sons and grandsons are now active in the busi- 
ness. Three generations have worked to the same 
high standards of quality and service. 


BUSHNELL “Paperoid” products are not 
always the cheapest, but they are always the 
best. 


Our 


Come and celebrate with us this summer. 


ALVAH BUSHNELL COMPANY 
925 Filbert Street PHILADELPHIA 
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Steel Collapsible Voting Booths That Last 


MODEL “A” 


A 3-stall unit built 
type of booth all in 
one frame. 


Steel frames, heavy 
duck curtains. 


Containing case 
keeps booths always 
neat and ready. No 
maintenance in _ re- 
pair bills. 


A ready seller that 
repeats. 


Women voters en- 
dorse these booths 
for sanitary reasons. 





complying with Australian Balloting System 
and different state statutes for size. 








MODEL “B” 
booth 


any 


Annex style 
fits needs of 


sized precinct. 


Four stalls in con- 
taining case 7x9x6-6, 


weight 150 lbs. 


Can be set up in less 
than 5 minutes’ time. 


All stalls detachable 


and interchangeable. 


DEALERS: Ask for 
our catalog showing 
these two types of 
booths and territory 
open. 


DOUGLAS MANUFACTURING COMPANY 


Makers of Collapsible Voting Booths, Ballot Boxes and Election Tables 


CRETE, NEBRASKA 











MB. 


France. 


Don't you 


know that American goods and especially Office 
furniture and modern office appliances are very pop- 


ular and much needed there? 


dium in France as 








methods in France. 





and Rumania. 








>* . 
7? 2 ed 
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able turn in your affairs. 


cally by every progressive firm in the country. 
it read, but it is carefully kept for reference and this ac- 
counts for the wonderful selling power of its publicity. 


M. B. claims to be the most valuable advertising me- 
far as business circles 
This is a very logical and simple proposition; M. B. has 
been the first publication to advocate modern business 
So it’s no wonder if it is read practi- 


are concerned. 


Not only is 


MON BUREAU is particularly fitted to render you signal 
services if you wish to extend your trade on the Continent 
of Europe, in France, Belgium, Switzerland, 


Spain, Italy 


Ask for free copy.” It is very likely to mean a most profit- 


inc MANaceR MON BUREAU, 186, Faubourg St-Martin, Paris Xéme Arrt. (France) 


te SS ORT Oe ee EE Ere EE eee ees 





SIC ST 


99 To us “M.B.” stands for “MON BUREAU” 
To you “M. B.” stands for “MORE BUSINESS” 


This business magazine is the most valuable me- 
dium for you if you want to sell your goods in 
And why should you not? 


Oe 


ESSERE RSSRIS 


a 
v 
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A new design in Milwaukee 
Chairs is shown above. It 
is a good will builder, high- 
grade and attractive. Be- 
cause of their all-around 
general appeal, Milwaukee 
Chairs present unusual profit 
possibilities to the dealer in- 
terested in pushing his office 
furniture line. 





Chairs That Bring a Smile 


A smile indicative of perfect comfort lights up 
the countenance of a chair buyer when he tries 
sitting in a Milwaukee Office Chair. And a 
buyer's smile is surely worth while. 


The exceptionally handsome appearance of a Milwaukee 
Chair is balanced by its sturdy construction. The spin- 
dles are solidly mortised top and bottom, in square holes 
that hold them firm. Strong bent wood is used for the 
back legs instead of easy splitting sawed wood 


And below the surface where defects are seldom noticed, 
the stress points are strengthened by two strong, maple 
dowels, corrugated for even distribution of glue and 
greater adhering surface. Such construction insures 
longevity and recommends Milwaukee Chairs for use by 
all kinds and sizes of businesses. 


LWAUKEE 








* 





THE MILWAUKEE CHAIR COMPANY 


Executive Offices: 624 South Michigan Avenue, Chicago 
Distributors in All Principal Cities 








We Make Carbon Rolls 


Special Features 


Burroughs Adding Machines - - - Clean Whiteback—Sharp Write 
Wales Adding Machines - - - - - - Clean Whiteback—Sharp Write 
Autographic Register Machines - Non-Smut—Non-Stick—Durable 
Elliott Addressing Machines - - - Strong Kraft—Durable 


Elliott-Fisher Machines - -Super Strength—With- 


stands Type ” Perforation 
—Will Be 100 copies 


Carbon Papers of All Descriptions—Inked Ribbons for Every Requirement 


H. M. STORMS COMPANY 
561 Grand Avenue - Brooklyn, N. Y. 
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What is the best 


October 18th to 23rd, inclusive 


Frank E. Tupper, President 


OFFICE APPLIANCES 





This is the unsettled question in the minds 
of the thousands of good business people, 
office equipment salesmen and dealers 
who visit the National Business Show. 


And no picture, no printed description, 
no written explanation can put your mes- 
sage across so quickly, so thoroughly and 
so economically as a demonstration of 
your product when the prospect is so 
interested that he comes to see what is 
best in your line. 


It is just plain everyday human nature 
for people to believe in what they see 
with their own eyes—and to take with ‘‘a 
grain of salt’ what they may hear about 
something they havent had the oppor- 
tunity of seeing themselves. 


Show your product at the 


National Business Show 


NEW YORK CLEVELAND 
at the at the 
New Madison Square Garden, Public Auditorium, 


“Tt’s the personal contact that counts”’ 


50 Church Street - NEW YORK 


Chicago: 417 S. Dearborn St., C. H. Hunter, Manager 


*Any office equipment or service. 


November 15th to 20th, inclusive 





August, 1926 


? 


NATIONAL BUSINESS SHOW COMPANY 


James F. Tate, Secretary 





Aug 
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Last month 

it was 
DUBLTOP 
the doubly 
durable folder 


Another 
New Item! 


F. E. B. Perfected 
Removable Label Guide 


Labels can not fall out—eliminating the 
weakness of many other types of Remov- 
able Label Guides. 


Yet, label is easily inserted and removed— 
with its protective transparent celluloid 
covering. 


Fk, KE. B. Removable Label Guides are the 
simplest and most practical that have yet 
been introduced. 


Other F. E. B. products: Dubltop Kile Fold 
ers, Cards, Card (Guides, Folders, Vertical 
(;uides, Special To-Order Forms. Let us 
quote prices on your filing needs. 


Filing Equipment Bureau 


ml INCORPORATED }= 
Card Index and Filing Equipment 
113-115 PURCHASE STREET 


BOSTON, MASS. 
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TERRELL STORAGE 
'T] CABINETS GIVE A 
DOUBLE PROFIT 


FI RST—A profitable sale—profit- 


= TI able not only because you have 


made a good profit on an article 
of merit having a quick turn- 


a 
2 












































e over, but because you have 

made a business friend, a 

pleased customer. The 

TERRELL line is com- 

SECON D—Proper = plete and there is a 
storage space per- style and size to 
mits your customer “ meet every re- 
to purchase his office quirement in the 
and stationery supplies in office, factory, 
much larger quantities. home or 








You can now sell him a six varage. 
months’ supply instead of the 
“hand to mouth” buying which 


is so prevalent. A larger order 














at one time in place of many small 
sales increases your profits by 





eliminating deliveries, bookkeeping 














entries and overhead expenses and al- 
° ’ 4\¢ 
lows more time for your salesmen to de- 
vote to new business. Every stationery 
< 


salesman should furnish the cabinet to 
take the supplies he sells. 


TERRELL’S EQUIPMENT COMPANY 


GRAND RAPIDS MICHIGAN 
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Office Equipment Dealers: 


Do you give your customers 
more than they expect ? 


Only by doing so can you build up increasingly profitable business 


Vrvrververeeacea 
Wer? es 828000 
ti. te ee : 


2 21S) se TAS id bites 





First you must know what they do expect. 

In typewriters, they insist on good looking work, durability and smooth opera- 
tion. All makes of typewriters advertise these qualities. 

SMITH PREMIER MODELS 50 and 60 have added refinements that give 
unexpected pleasure in use. Distinctively clean-cut work, steady dependability, 
stimulating light touch and complete ease of operation, so obvious at the end 
of a long day, give the extra value that not merely satisfies but inspires positive 
appreciation and assures repeat sales.’ 


Smith Premier No. 50 has the standard keyboard of 42 keys or 
writing 84 characters. Pus 
Smith Premier No. 60 has the complete keyboard of 46 keys Ps 
writing 92 characters. 7 SMITH 
| 7’ PREMIER 
Fill out and send in the attached coupon for complete details v7 Typewriter 
eae we onitiein ti Ans alll bo Company 
of « ur attractive dealership propositior I vou Wil inciude Pa a 
sake cae : chek he an alt canes an Weide , 376 Broadway 
credit references, we should be glad to send you ad smi , New York, N.Y. 
Premier for examination, without obligation, of course. y, 
4 Without obligation on my 
4 part, you may tell me more 


SMITH PREMIER a about your dealership plan. 
TYPEWRITER COMPANY a 


376 Broadway, New York, N. Y. , 
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LAST CALL Standard 7 


for School Book Preparedness *-*~ 
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Bound 
Books 


Roll Books 
Scratch Pads 


( omposition Books 


Loose Leaf 


Note Books 


University Note 
Books. 


Bookkeeping Blanks 





( yN! Y one month to the first of September and thé beginning of 
school and college year Experienced dealers know this is the season 
when selling school note books is a big and profitable business Why 
et eary sales go past your store” Be prepared NOW Order youl 
supplies at nee and display them prominently in windows and on shelves 
Le student know you have the B & FP line of not books and see how 
‘ rie nt your store 


THE “BANNER” 





coLLEGt ATE 


“KINGsToy.., 


THE ™ 
LAST CALL—Prices and information 


immediately on request. 


BOORUM & PEASE COMPANY 


Post Office Box 272, City Hall Station 





NEW YORK GENERAL OFFICES 
NEW YORK 84 Hudson Avenue 
349 Broadway Brooklyn 
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It’s Worth Your While 


to Know--- 


both what we can tell you in this space and 
more pertinent details to be had on application. 


You know that every business man has a 
desire for permanence in his affairs and that 
there is value to him and to the community as 
well, in his secure standing. You know that 
written records of his various transactions are 
essential to that secure standing and that such 
records are to be carefully guarded. 

We shall be glad to tell you of the success 
which has attended Schwab Sates and Schwab 
Representatives in this service, of the protec- 
tion afforded during disastrous fires and of the 
recognition of Schwab Safes by the Under- 
writers Laboratories and by the Bureau of 
Standards. 

The comprehensive Schwab sales plan with 
its many helps.in initiating a campaign, culti- 
vating the field and closing sales, has a solid 
foundation in high grade merchandise. Let us 
send you the more pertinent details—a line on 


vour letterhead will bring them. 


THE SCHWAB SAFE CO. 


LAFAYETTE, IND. 
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ADDING: BOOKg Built by 'LATING AND BILLING MACHINES 
Burroughs 

Craftsmen 

ee Backed b 

/)\ ~ Burroughs 

A Service 

J . porpmaase® — a 
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Burroughs 


Portable Adding Machine 


The public was waiting for just such an This machine adds up to $1,000,000.00; 


adding machine — light-weight, sturdy, has standard keyboard and one-hand 

dependable—yet low-priced. control. It canbe easily carried wherever 
it is needed for use. It is backed by the 

30,000 are already in use — convincing Burroughs guarantee and by Burroughs 

proof that an urgent need for this type nation-wide service. 

of machine existed in all lines of busi- For free demonstration call the local 

ness, in professions and for personal use. Burroughs office or write to 


BURROUGHS ADDING MACHINE COMPANY 
DETROIT, MICHIGAN 


Other Factories at Windsor, Canada, and Nottingham, England. 
Sales and Service Offices in all the Principal Cities of the World. 


ADDING - BOOKKEEPING - CALCULATING AND _ BILLING MACHINES 














Reserve 
peed | 


“Ht driver of a high-powered car gets a certain feeling of confidence in knowing that he has 
more speed than he will need, except for emergencies. In writing on the Underwood, the 
typist has at her command more speed than she can ever use. A good stenographer writes at an 
average rate of from forty to eighty words a minute. Albert Tangora, World’s Champion 
Typist, has written at the amazing rate of 147 net 
words a minute—but even his fingers cannot out- 
speed the Underwood. 









Every World's Type- 


writing Champion 

on the Underwood Your Typists Need this Speed 

There are, however, certain letter combinations 
which every typist writes at a rate equal to that of the 
sustained speed of the World’s (-hampion, and it gives 
| her confidence in her machine to know that regard 
PLE hk dad ee less of how fast she may write, the Underwood has 


sereseeree 


Seeseseete 4 
Ss a speed reserve to meet the demand. 








For a demonstration of the RESERVE SPEED of the 
Underwood, "phone the nearest Underwood office. 


UNDERWOOD 


peeds the Worlds Business 








